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It has been the peculiar good fortune of lumber manufacturers ot Clintonville, Wis.; director of the Peshtigo Vaper Co., and vice presi 
the North to contribute to and share in the marvelous piesa dent of the Sever Anderson Logging Co. : is also a direetor and a 
ff the Midwest during the period of its remarkable growth in wealth former president of the Northern Hemlock & Hardwood Manufae 
ind population. Among the few concerns whose operations have span turers’? Association, and he has been a member of the advisory com 
ned this period is the Holt Lumber Co., of Oconto, Wis., which today mittee of the National Lumber Manufacturers’? Inter-Insuranee Ex- 

operating on its original site and in change since 1914, when the cexehange 
yart in the original mill. : was organized. 


In 1895, William Arthur |lolt married 
Miss Luey Rumsey, daughter of Capt 
I. P. Rumsey, one of the oldest members 


The business now known as the Holt 
1847 by 


). R. Holt as a wholesale and retai 


Lumber Co. was established in 


sriddar of the Chieago Board of Trade. Mr. and 
\Irs. Holt have four children: Jeannette 
t., graduate of Dana Hall, Wellesley, 
Mass.; Alfred H., graduate of Williams 
ollege in 1920, and now instructor in 
Canton Christian College, Canton, China; 


oncern at the Randolph Street | 
Chieago, Ill. In those days all Jumbe) 
vas received from the mills by lake 
wat and a large part of it was distrib 
ited by canal. About seven years late) 

Holt, with Richard Mason, under 
the firm name of Holt & Mason, begar 
he manufacture of lumber at Mason 


ille, Mich., on Little Bay de Noquet, 


this concern shipping its product to the 


Mary Eleanor, gradunte of Smith Col 
t lege im 1925. and Donald R., elass of 
1925, Williams ‘‘ollege. Donald is eap 
tain of the Williams cross-country team, 
Chicago vard. Late in the 50s the firn vhieh won the New England champion 
of Holt & Mason was dissolved, D. R. hip an 1924; and this young man 
owered the 5-mile record over the Wil 
inms course in 1924 Mr. Holt expects 


lbonald to enter the lumbe business 01 


Holt taking over the vessels and keeping 
€ Chicago vari 
In 1862, D. R. Holt bought the sa 
mill at Oconto, Wis., entering into completion of his college work 


partnership with Uri Baleom, the man Willham Arthur Holt is « member ot 


facturing end of the business being car thre First Presbyterial Chureh of 
ried on as Holt & Baleom until ISS, Qeonto, and always has been much in 
vien D. R. Holt bought out Mr. Baleon terested in e¢hureh worl Ile has beer 


ind incorporated the business as thi an elder of the church for thirty years 


Holt Lumber Co. From 1857, when the und was superintendent of the Sundays 
Merchants’ Loan & Trust Co., of Ch 
cago, was organized, until 1862, when 
he bought the mill at Oconto, D. R. Holt 


vas cashier of that banking institutio) 


chool tor twenty years. 

The sawmill at Oconto was original! 
built in 1856, George Farnsworth, sr.. 
well-known Wisconsin lumberman, being 
D. R. Holt had nine children, two of uperintendent and having charge of 
vhom died in infancy. The others were 


construction. That mill stands as a part 
Leila, Georg H.. Charles S., Anna (Mr 


Arthur D. Wheeler), Alfred S., Willian 
Arthur, and Ellen, of whom Mrs 
Wheeler, Miss Ellen and William Arthim 
alone survive 


of the present structure, which of course 
has been remodeled and enlarged from 
time to time. The main strueture at 
present, however, still contains the large 





hewn timbers after nearly seventy 
William Arthur Holt was born in 1865 
Lake Forest, Li.. where he attended 


years of service, in contrast with the 





elee trically operated modern machinery 


the Lake Forest Academy, and where : , and sprinkler system of fire proteetion 
the family home is still retained by him WILLIAM ARTHUR HOLT, OCONTO, WIS illustrating the progress that has been 
and his sister Ellen. In 1920, members President Holt) Laamber made in mill equipment and lumber 
of the family in reunion celebrated the manufacture during that period. The 
wxtieth anniversary of the building of the homestead. In 1882, at the mill of the Holt Lumber Co. is said to be the oldest in its part of the 
age of 17, William Arthur Holt entered the lumber business, when the country. The first saw was a Mulay. That was succeeded by a circu 
firm was still Holt & Baleom, and from 1884 to 1888 he sold the ent of ur and two gangs, and now the equipment ineludes two vertica 
the mill and kept the Chicago books of the coneern. In those days, bands— one made by the Filer & Stowell Co., Milwaukee, Wis., and the 
Mr. Holt recalls, white pine was the dominant wood and all lumber was other by the Prescott Co., of Menominee, Mich., and a gang made by 
shipped by water. In 1888, William Arthur Holt took active charge ot Wickes. Bros., Saginaw, Mich., besides a horizontal resaw, all electri 
the business at Oconto. On the death of D. R. Holt in 1899, Georg cully operated. 

H. Holt bee ame president and W. A. Holt became vice president. In Originally built for northern pine manufacture, the Oconto mill cut 
1922, Willian Arthur Holt bought the interest of George H. Holt an: that wood exclusively until 1889 when the first hemlock was cut. In 
became president of the company. William Arthur Holt hus also those days, Mr. Holt reealls, everybody said that hemlock would not 
other extensive interests, being president of the Holt Hardwood (o,, ie flat in pile, but would twist and warp; so it was the practice to put 
OF ee of the Holt Timber Co., Ltd., of Canada; Holt Electric Co., four or five courses of white pine on top of the hemlock to hold it 
Or, acken, . 


e. la.: director of the Four-Wheel Drive Auto Co., of (Continued on page 39) 
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Sullivan Values Bring | 
Re-orders from Customers 


There is no two ways about it—buyers don’t re-order 
unless they’re satisfied—and we’re getting re-orders from 
sash and door, planing mill, factory, carload yard and in- 
dustrial buyers, wholesalers, etc. every day. We get this 
business because we have fully demonstrated our ability | 
to surpass in quality, value and quicker shipments. Big ; 
volume and narrow margins are what makes our values 
possible. We’d like an opportunity to demonstrate to you 
what we can do. c 
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Edge Grain Flooring 


has been our specialty 
for twenty-five years. 


E. E. JACKSON 

LUMBER COMPANY 

Rover Bidins, Baltimore, Md. 
MILLS: RiDERWOOD, ALA. 
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Hardwood Flooring 


Maple Beech Birch Oak 
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Selling” the Home Owning Idea by Mai 
URING THE WAR THE WORD “propaganda” acquired a R. D. Mundell. Modestly hiding the association’s light under a 
sinister meaning, of which it has not yet been divested, which — bushel, this propaganda—in the form of letters, cartoons and pam- 
is rather unfortunate, as the term conveys a meaning difficult phlets—has been sent forth on its beneficent mission anonymously, 
‘0 express in any other single word. Advertising and “publicity” the promoters of the idea shrewdly considering that the recipients 
are not necessarily propaganda, although the words are often used were likely to give it more attention if they were “kept guessing” 
| ‘'nterchangeably, and, on the other hand, propaganda may be con- as to Its source. 
ducted through channels quite apart from the ordinary methods The whole purpose of the campaign, which is described in detail 
| of advertising. Any method of propagating or advocating an idea on page 37 of this issue, was to arouse people living in rented homes 
may properly be referred to as propaganda, hence it is evident that to the fact that from every point of view, economic as well as senti- 
propaganda may be directed to promoting good purposes as well as mental, a change to the status of home owners would be greatly to 
‘0 furthering evil ones. their benefit. The material sent out was designed to “get under the 
Certainly no one will contend that propaganda designed to get skin” of people able to own their homes but who nevertheless re- 
beople out of the clutches of the landlord and into homes of their mained in the renting class. The campaign was planned so as to 
wn is worthy of anything but the highest commendation. That reach just the right people, and a careful checkup revealed that it 
ls the kind that the Mountain States Lumber Dealers’ Association brought the desired results. 








"as been putting forth under the direction of Secretary-Manager 3ecause of its unusual features, the story of this campaign 











28 AMERICAN LUMBERMAN JANUARY 17, 1995 





should be of quite general interest, and may suggest to retailers 
ideas that they can apply in their own communities, either indi- 
vidually, or through their local lumbermen’s organizations. 


Informing the Press Will Help the Industry 

NTIL QUITE RECENTLY THE LUMBER industry has 
U been deemed fair game by a large section of the daily press, 

and their utter disregard of facts has led lumbermen to be- 
lieve that editorial writers willingly sacrificed the truth for the 
sake of being sensational. Investigation has shown, however, that 
editorial bias is often due to misinformation acquired in times long 
past, when radical conservationists were more numerous than at 
present. Many editors still hold views on forestry and wood utiliza- 
tion that were advocated by theorists and Utopians who have 
largely been either discredited or converted. This need not be sur- 
prising in view of the great developments in forestry methods that 
have taken place in the last decade or two. 

As a large part of the public relies almost wholly upon the daily 
press for its information upon all subjects of general interest, the 
first step toward informing the public is to inform the press. It 
may be hard for some lumbermen to believe that writers for the 
daily press want to do justice to their industry, but experience has 
shown that most of them are not only eager to get the facts but 
are quick to do justice to any important industry or group. Editors 
of the daily press differ little from persons in other vocations. If 
they differ at all from their fellows it is in being disposed to boost 
rather than to knock, and if they have knocked the lumber industry 
instead of boosting it they have done so because they got their 
“facts” from the wrong source. 

Of course, the press ought to look to lumbermen for reliable in- 
formation about the industry; which of course means that lum- 
bermen themselves must be informed regarding the latest develop- 
ments in their own field. It is at this point that the AMERICAN 
LUMBERMAN acknowledges its own responsibility to its readers and 





in the agricultural sections of the country is bound to move steadily 
upward, especially as regards construction of essential farm 
buildings. 

It looks, too, as though this is going to be a big year for remodel. 
ing. Never before has interest in this subject been as keen as at 
present. The campaign inaugurated by the AMERICAN, LUMBERMAN 
is bearing fruit in many directions. Many newspapers and farm 
journals have taken up the campaign, and are publishing articles 
telling of the advantages of remodeling and modernizing old homes, 
It will be well for lumbermen to take advantage of the present high 
tide of interest in this subject to promote the remodeling of some 
of the old homes in their own communities. Many dealers are 
already putting forth strong efforts in that direction. One lum. 
berman recently wrote us that he had definitely lined up four or 
five prospects, and expected to be able to land some if not all of 
them. 

The spring building season will very soon be opening up, and 
now is the time for retailers to be laying their plans for making 
1925 a record breaking year for the building of new homes and the 
remodeling of old ones. 


Giving Safety and Stability to Business 
N THE RAPID DEVELOPMENT OF INDUSTRY and con. 
merce in the United States many wasteful practices have 
grown up. Where the elimination of such wastes has promised 
reward to the individual producer or distributer they have been 
reduced or in large part eliminated. There are, however, many 
industrial wastes that exact a toll from all the people and that 
can be wiped out only through the united efforts of producers and 
distributers, with perhaps some concessions from consumers. 
These facts have long been known to business men and they have 


sought through their trade organizations to do away with needless 
wastes. There can be no doubt that the aims and in most cases 








The Convention Season Opens—See reports Indiana retailers 
pages 48-51 and New Jersey retailers, pages 52-53, | 








to the industry. It is believed that lumbermen will find in its pages 
all the facts needed to convince any press representative that the 
lumber industry is making substantial headway in solving the 
problems of forestry, reforestation and wood utilization. If lum- 
bermen will pass this information on to the press it will be wel- 
comed and there will thereafter be no excuse for misrepresenting 
lumbermen or the lumber industry. 


A Home Building and Remodeling Year 


LL INDICATIONS POINT TO ANOTHER year of great 
A activity in home building, as well as in other lines of con- 
struction. Prophecy as to whether or not the country’s total 
building investment for 1925 will equal or exceed last year’s record- 
breaking volume would be futile at this juncture, but evidences 
are not lacking that, unless hampered by entirely unexpected de- 
velopments, the country is going to experience one of the biggest 
building years in its entire history. A year ago no one could have 
forecast with certainty that the volume of building during 1924 
would eclipse that of 1923, which year had established a new 
record for volume of building construction, yet that is exactly what 
happened. History may repeat itself, and when this year closes 
it may be found that another brand new record has been established. 


Whether or not that transpires, the big, outstanding fact is that 
building is certain to be on such scale as to insure good business 
for all branches of the lumber industry. In the home building 
field, there is still an enormous unfilled demand for individual 
homes. A survey of rentals just completed by the National Indus- 
trial Conference Board, covering 177 cities, indicates that rents 
today are 84 percent above the prewar level, and that a large 
shortage of homes exists in these cities, notwithstanding the fact 
that in some of them the demand for high-priced apartments seems 
largely to have been met. 


With the returning prosperity of the farmer, the building curve 


the activities of trade associations have been legitimate as well as 
beneficial to the public as a whole; but the public sometimes has 
failed to view them in that light. 


Trade associations, however, are needed to effect changes in 


methods that are wasteful, and as they prove their need and | 


effectiveness they will win public approval. In Herbert Hoover, 
secretary of commerce, legitimate associations have a powerful 
ally, and Mr. Hoover has performed a vast service to industry 
and to the public in pointing the way to codperation between trade 
organizations and the Government in eliminating wastes in in- 
dustry. He has done signal service to industry also in bringing 
together in conference all branches to effect by voluntary action 
reforms and inprovements that no branch could effect by itself. 


In an address before the National Conference on Distribution 
held under auspices of his department, and as reported on page 
46 of this paper, Mr. Hoover said that every step he proposed in 
the elimination of waste means the saving of millions of dollars. 
He proposes no new laws. He asks no coercion. His plan calls 
for no sacrifice from one for the benefit of another. It is no 
Utopian; but it is practicable. “You can not,” he says, “catch a! 
economic force with a policeman.” The program he proposes } 








OGRE TOE 





a large one and he proposes that it shall be dealt with in a larg? 


way. 


No attempt is here made to summarize Secretary Hoover’s ad- | 


dress; the purpose is to stress its importance and the significané 


of his own summary of the wastes that should be and that may 
be eliminated from industry and commerce. It would be hard 
overvalue the service that Mr. Hoover already has performed fo! 
industry. Lumbermen were among the first to recognize his worth. 
and the lumber industry has been among the first to benefit from 
the help that he extends to legitimate effort to improve busines 
methods. What the secretary had to say on Wednesday may be 
accepted as an expression of the convictions of a man who ' 
wholly competent to chart the road of business progress. 
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End-Matching Enlarges Use of “Shorts” 


LOORING MANUFACTURERS HAVE FOR some years 
utilized short lengths of hardwood by end-matching, this 
economy being effected without burdensome manufacturing 

cost or sacrifice of appearance in the flooring when laid. The suc- 
cess that has been achieved by hardwood flooring manufacturers 
in the use of short lengths has suggested that the practice might 
be extended to the manufacture of some softwood stocks. 
E. Jackson Lumber Co., with saw and planing mills at Riderwood, 
Ala., is making tests to determine the practicability of end-match- 
ing its lumber, and an allied concern, the Jackson Lumber Co., 
of Lockhart, Ala., has been end-matching weather boarding as well 
as flooring for some time and it is believed that roofers and lum- 
hb r used for concrete forms might also be end-matched profitably. 
At Lockhart there is said to be a school building weather boarded 
with matched stock none of which exceeds six feet in length, and 
the latter company is said to use its lengths down to six inches. 
Experience and investigation only can determine how far the 
practice of end-matching can be carried with profit to manufac- 
If a large part of the stock that goes through 
the planing mill can be end-matched, it would seem to be prac- 


turers and users. 


facturers. 


universally. 


The E. 


use. 


manufacturer. 


ticable also to use it in odd lengths. 
sent to the planing mill untrimmed, or trimmed to the foot instead 
of to two feet, is of course a matter to be determined by manu- 
Evidently, the end-matching of lumber would make 
lumber manufacture and distribution somewhat more complicated, 
and this complication would be increased if odd lengths were used 


Whether such stock could be 


Attention is here directed to what appears to be an innovation 
because it shows a disposition on the part of lumber manufac- 
turers to save every part of the tree that can be put to a profitable 
One fact, however, remains to be emphasized, and it is that 
the problem is not solved with the manufacture of end-matched 
odd and short lengths. 
part in taking this material from the mill and using it wherever 
its use is practicable. 
use promoted as an economy, not as a concession to the lumber 
While closer utilization of the tree begins in the 
woods or at the mill, it involves in practically every case changes 
in habits and customs among distributers and users. 
will never reach its utmost development until everybody who 
makes, distributes or uses lumber takes it in the form and uses 
it in the way that economic law requires. 


The distributer and user must do their 


It should be accepted voluntarily, and its 


Utilization 








LAST MINUTE NEWS FOR ALL LUMBERMEN 











Cut Ahead of Current Orders 


[Special telegram to AMERICAN LUMBERMAN | 

WasHincton, D. C., Jan. 15.—Telegraphic 
reports received today by the National Lumber 
Manufacturers’ Association from 367 of the 
larger commercial sawmills of the country for 
the week ended Jan. 10 show that production, 
shipments and orders increased substantially 
over the week before. On the other hand, com- 
pared with the same week of 1924 there was 
a big decline in new business while production 


increased and shipments show only a small 
decrease. 

The unfilled orders of 251 Southern Pine 
Association and West Coast Lumbermen’s 
Association mills at the end of last week 


amounted to 666,999,771 feet, as against 654, 
$18,621 feet for 252 mills the previous week. 
The 133 Southern Pine Association mills in 
this group showed unfilled orders of 238,519,078 
feet at the end of last week, and 238,604,370 
leet for 133 mills the preceding week. For 
118 West Coast Lumbermen’s Association 
mills, the unfilled orders were 428,480,693 feet, 
a8 against 416,014,251 feet for 119 mills a 
week earlier. 

Altogether the 367 comparably reporting 
mills had shipments 94 percent and orders 93 
percent of actual production. For the Southern 
Pine Association mills, these percentages were 
respectively 90 and 89; and for the West Coast 
Lumbermen’s Association mills, 83 and 82. 

_ Of the comparably reporting mills, 345 (hav 
ig a normal production for the week of 213,- 
48,290 feet) reported production 93 percent of 


normal, shipments 87 percent, and orders 86 per- 
cent thereof. 


_, The figures for last week, the week before and 
“ie same week last year follow: 
_Production—210,743,602 feet, 
#21,588 feet the week before (351 mills) and 
198,150,622 feet last year (380 mills). Ship- 
nents—198,383,962 feet, against 166,417,905 
‘eet the week before and 206,917,434 feet last 
rap Orders—195,113,951 feet, against 147,- 
2,939 feet the week before and 255,832,065 
feet last year. 

ment empatison of the national lumber move- 
1904 80 far this year with the same period of 
se follows: Production—354,164,190 feet, 
340 fre 336,832,860 feet; 1925 increase, 17,331,- 
380 wie Shipments—364,801,867 feet, against 
Orde 1067 feet; 1925 decrease, 4,473,200 feet. 
feet vgs to) 201890 feet, against 431,503,034 

‘t; 1925 decrease, 85,776,144 feet. 


The mills of the California White & Sugar 


against 143,- 


Pine Manufacturers’ Association made weekly 
reports but for a considerable period they are 
not comparable in respect to orders with those 
of other mills. Consequently, the former are 
not represented in any of the foregoing figures. 
Kleven of these mills reported a cut of 2,978,000 
feet last week; shipments, 7,800,000 feet, and 
orders, 6,301,000 feet. The reported cut rep- 
resents 27 percent of the total of the California 
pine region. 

The West Coast Lumbermen’s Association 
wired from Seattle that new business for the 
118 mills for the week ended Jan. 10 was 18 
percent below production, and 2 percent below 
shipments. Of all new business taken during the 
week, 38 percent was for future water delivery, 
amounting to 32,069,115 feet, of which 22,035,- 
115 feet was for domestic cargo delivery, and 
10,034,000 feet export. New business by rail 
amounted to 1,460 cars. Thirty-eight percent of 
the week’s lumber shipments moved by water, 
amounting to 31,079,752 feet, of which 19,347,- 
545 feet moved coastwise and intercoastal and 


Southern Pine Mill Prices 


[Special telegram to AMBRICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 15.—Following are 
f. o. b. mill prices of a varying number of south- 
ern pine mills, being weighted averages of re- 
ported actual sales at latest available dates: 


Sap Flooring Common Boards, S2S 


Edge grain— or 
izd” B&btr. ....$ 76.68* Ix & No. l...... Fa 
Flat grain— Ix 8” No. 2. 23.61 
1x4” B&btr. .... 46.02 lx 8” No. 3. .- 18.427 
1x4” No. 2 com.. 21.24 1x12” No. 1. ass See 
1x6” No. 2 com. 23.30 1x12” No. 2...... 23.98 


1x6” No. 3 
Dimension, 2x4”, 16’ 
1 Aer rene 27.45 


No. 2 i 22.35* 12” 


com. 15.007 


Longleaf Timbers, $4S, 
’ and Under 

and under... 26.08* 

34.00* 


*Figures for Jan. 1-13. 7Figures for Jan. 1-10. 


Red Cedar Shingle Use in New Zealand 


SEATTLE, WASH., Jan. 10.—Some months ago 
Arthur Bevan, assistant secretary-manager and 
treasurer of the shingle branch, West Coast 
Lumbermen’s Association, wrote to the director 








A PROFIT WITHOUT HONOR— 


Never builds up a permanent business. 

Costs the promotor more than it does the victim. 
Increases one’s bank account but never one’s self-respect. 
Frequently opens a short cut to the courts. 

Can make a man rich without making him respectable. 
Is often hard to explain to one’s conscience. 

Never increases one’s popularity with honest men. 








11,732,208 feet overseas. Rail shipments totaled 
1,488 cars, and local deliveries were 5,183,787 
feet. Unfilled domestic cargo orders totaled 
152,005,607 feet; unfilled export orders 111,- 
205,086 feet; unfilled rail trade orders 5,509 
cars. 


The Southern Pine Association reports from 
New Orleans that for the 133 mills reporting 
for the week, shipments were 10.50 percent be- 
low production, and current orders 10.61 per- 
cent below production and 0.13 percent below 
shipments. Of the 84 mills reporting running 
time, 54 were on full time, 9 were shut down, 
and the rest operated from one to five days. 


of State forest service, Wellington, New Zea- 
land, for information touching the prospects 
for an extension of the market for Washington 
red cedar shingles in that country. 


Mr. Bevan has received a reply from A. R. 
Entrican, engineer in forest products, saying: 

I might mention that shingles have for some 
time past been used to a certain extent for sidings 
in this country, and as far as can be ascertained 
they have given satisfaction. There appears to be 
unlimited scope for this line, especially as the class 
of frame construction—for instance, the one- or 
two-story type of bungalow, so commonly erected 
at the present time—lends itself admirably to 
these architectural features. 
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To Discuss Side Lines at Convention 


We would appreciate very much having you 
send us Whatever information or views you may 
have collected on the subject, “What side lines 


should a retail lumber yard handle?’ 
COMCS 


This subject 
a meeting in January, 
sure that your codperation in this 
appreciated.—-INQUIRY No, 1456. 

| This letter comes from a New Jersey retailer. 
Side Jines have been discussed in the AMERICAN 
LUMBERMAN many times and a vast amount of 
valuable information has been published about 
side lines in general, about particular side Jines 
und about methods of handling and selling them. 
To this inquirer has been supplied a list of the 
titles of these articles covering several years, 
together with clippings of some of the articles. 
While the AMERICAN LUMBERMAN Is pleased to 
supply material of this kind whenever it is prac 
ticable to do so, it often happens as in this case 
that some of the most valuable articles have 
appeared in issues that are no Jonger available, 
the supply having been exhausted. Much of this 
material is as valuable many years after it is 
published as at the time it originally appears, 
and unless the individual subscriber keeps his 
copies of the AMERICAN LUMBERMAN on file or 
clips and preserves such articles as he deems 
valuable for future reference, he is likely to be 
unable to obtain valuable information when he 
most needs it. Many readers undoubtedly do 
preserve copies of the paper complete, while 
many others clip and preserve articles of spe 
cial interest for future reference, and they find 
that such material comes in handy in the prepa 
ration of advertising, in improving bookkeeping 
systems and in contributing to the success of 
their conventions. The practice is commended, 
not only fer the benefit of individual readers but 
in order that the industry as a whole may be 
benefited.— Eprror. } 


up for discussion at 
you may be 


will be 


and 
matter 


Employees’ Private Loan Fund 

I am in receipt of the following inquiry from 
one of our members: “Somewhere I have seen an 
article on a little private loan association made up 
of employees of a concern, and making loans to em- 
ployees only. A committee of employees handles 
the funds, and this committee is elected by the 
members. Do you know where I could get the de- 
tails of such an arrangement?” 

I am not sure whether I have seen such an ar- 
ticle in the AMERICAN LUMBERMAN or not, but if 
you can supply me with the information relating 
to this subject, 1 shail greatly appreciate it.—IN- 
quiry No. 1,454. 

[This inquiry is made by the secretary of a 
retail lumbermen’s association. One of the 
editors recalls the existence of such an arrange- 
ment as this inquirer describes. A group of the 
employees voluntarily established a loan fund 
to which each contributed a small amount. This 
Joan fund was maintained for a considerable 
period and was quite liberally patronized by 
certain of the employees. The method of man 
aging it was quite liberal, and it was discon 
tinued because of numerous changes in person 
nel and because of the unwillingness of those 
not indebted to the fund to insist upon payment 
from those who were. 

The fact is that the average employee is 
seldom under the necessity of making a loan 
unless he meets with a serious misfortune. The 
difficulty with such loan funds as are proposed 
is that spendthrifts are more likely to patronize 
them than they are to keep the funds intact. 
Others, who perhaps seldom patronize the fund, 
furnish the money to keep it going. Then, also, 
there are apt to be numerous changes in per- 
sonnel, sometimes those who have borrowed 
funds leaving unexpectedly. Of course, where 
employees have been on the job for many years, 
the cashier or the treasurer of the company is 
apt to be quite liberal in advancing small sums 
in case of urgent need. 

The need of these loan funds has been to some 
extent obviated also by the encouragement to 
save that has been given by employers. In 


some cases employers have established a small 
savings fund for each employee on condition 
that he add to it each week, allowing the cashier 
to deposit from his salary a small wmount regu- 
larly. Readers of the AMERICAN LUMBERMAN 
who are familiar with loan funds or savings 
funds of the kind discussed, are invited to send 
this information in for the benefit of this in- 
quirer and other readers. The name of the 
present inquirer will be supplied to interested 
readers on request.—EDITOR. | 





Booklet of Bird House Plans 


If you have a small leaflet or booklet showing 
designs of bird houses and instructions for build- 
ing them, we would be glad to have two copies and 
will remit if there is charge for them,—INQuiky 


and of so much value to the public as a whole 
as those designed to encourage the multiplying 
of the insect-eating birds. : 

The best booklet dealing with bird houses 
that has been produced within the lumber jp. 
dustry is that put out by the Southern Cypress 
Manufacturers’ Association, entitled ‘‘ Bunga. 
lows for Good Birds.’’ The cypress association 
doubtless will send copies of this book to lun. 
bermen who are interested in promoting the 
building of bird houses. There is also a book 
entitled ‘‘Bird Houses that Boys Can Build,” 
This book illustrates hundreds of bird houses 
and shows the working drawings of houses of 
various designs, some formal and some rustic, 
In the same book are illustrated bird house 


NO. 1,450. 


[This inquiry is made by a Missouri lineyard 
readers of the 
AMERICAN LUMBERMAN have shown considerable 
interest in plans for bird houses and in bird 
In fact, the building of 
bird houses as well as the feeding of birds and 
otherwise encouraging them to multiply, has 
been a matter of public concern. 


company. From time to time 


house construction. 


said that the clearing of the 


growth of population combined have reduced 
the number of insect-eating birds to a point 
where agriculturists and fruit raisers suffer. It 


is believed that there are few 


offer so much of interest to the young folks 


feeders, shelters, sparrow traps and other ac. 


cessories that may be put to profitable use by 


low cost. 


It has been 


lands and the 


and who 
activities that 


boys and girls who have bird houses. 
is supplied by the AMERICAN LUMBERMAN at a 


This book 


In view of the interest that lumbermen have 
in this subject and of its importance to the 
public welfare, it is to be hoped that many 
lumbermen, especially in the agricultural gec- 
tions of the United States, will make an effort 
to promote the building of bird houses in time 
for next spring’s nesting period. 
who have had experience in promoting contests 
have 
houses are invited to send it in, in order that 
it may be passed along to others.—EDITOR. | 
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1873 NEWS AND VIEWS OF 1925 
From the AMERICAN LUMBERMAN 
McVicar & Ross, Buffalo, | portion of it and detriment of | of $59,000, or very nearly $80 


N. Y., make all kinds of wood- 
working machinery for saw 
and shingle mills; and have 
just completed an ingenious, 
automatic, cross-cutting saw, 
which works by placing the 
foot on a pedal; this operation 
draws the saw forward, and on 
removing the foot the saw re- 
turns to its former position. 


+ % + 


There were cut and banked 
on this river (upper Missis- 
sippi) and tributaries above 
Minneapolis during the winter 
of 1872 and 1873, 176,380,- 
000 feet of logs, and with 50,- 
000,000 feet on hand at the 
commencement of the season, 
the total stock reached 226,- 
380,000 feet for 1873. 


% + %* 


It is gratifying to know that 
our efforts in trying to bring 
about a meeting of lumbermen 
of the Northwest with the view 
of forrning an association, are 
meeting with universal favor. 
* * * We have heard many 
favorable expressions from 
millmen in different parts of 
the country and are in receipt 
of several communications 
from private operators express- 
ing their approval and willing- 
ness to aid in such an under- 
taking. * * * Our idea of an 
association is not of an im- 
mense monopoly in the trade, 
by the aid of which prices may 
be held at an unwarrantable 
figure to the advantage of one 





another, but it is upon educa- 
tional principles we urge it, 
that a free discussion and un- 
derstanding of its various re- 
quirements may be brought 
about and that the trade as 
well as the country be brought 
to realize the effects of the 
somewhat reckless prosecution 
of the work of denuding our 
forests which has been prac- 
ticed within the last two or 
three years. 
* e -»* 


Upon the Saginaw River, 
from its mouth to South Sagi- 
naw, a distance of about twen- 
ty miles, there are upward of 
eighty sawmills, some of them 
the finest in the world. 


* 8 & 
The amount of lumber 
which passed through the 
canal collector's office. at 


Whitehall, N. Y., during the 
season of 1873, was 131,955,- 
000 feet. 


+ + * 


Wisconsin is one of the best 
timbered States in the Union, 
and is located between Michi- 
gan and Minnesota, the two 
other best timbered States. 
* * * So valuable is timbered 
land in Wisconsin that right in 
the midst of her dense forests, 
on Wolf River, Oconto Coun- 
ty. six hundred and forty acres 
of timbered land was lately 
sold by the Hon. Philetus Saw- 
yer to John Lynch and asso- 
ciates, of Oshkosh, for the sum 





an acre. Good agricultural 
land in the vicinity of this 
sale, but devoid of timber is 
estimated to be worth only 
about $10 to $15 an acre— 
Reprinted from the Sacramen- 


to (Calif.) Record. 
.* & & 


John McDonagh, of Thorola, 
Ont., is the owner of a circu: 
lar mill using a 200-horsepow- 
er turbine wheel; cuts 4,000,- 
000 of dimension stuff per 
year, obtains his logs and 
whole trees of all sizes and 
lengths by the canal (Wel: 
land); has a fine working mil 
and employs 28 men. This 
about a sample mill of the lo 
cality—as to utility and profi 
they rank high, but when the 
extent, furnishing and capacity 
are contrasted with our Michi 
gan mills they are virtually 
‘‘nowhere.”” 

* * 


The subject of forest cul: 
ture is one of the most impor 
tant questions with which we: 
as a people, have to deal ane 
which should engage the les'* 
lature soon to convene. C0 
may supply the use of wood, 
Lut nothing, no other materi 
can be made to do as a SU” 
stitute for wood. It become? 
in fact clearly the interest " 
not the duty, of the State 
* # *# to see that the supply 
timber and lumber material © 
kept up.—Reprinted from Sac 
ramento (Calif.), Record. 
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Scuthern Pine Demand Increasing 


(Considering the cold and wet weather prac- 
tically throughout the country, southern pine 
business has shown an encouraging revival since 
the holiday lull. Production has been generally 
resumed, mills reporting to the Southern Pine 
Association during the week ended Jan. 9 hav- 
ing cut 90 percent of normal, the average during 
1924. Bookings totaled 81 percent of normal, 
and shipments a like percentage. The smaller 
mills, however, have been considerably handi- 
capped by rains, so that many are closed down, 
the roads being too bad for hauling logs and 
lumber to railroads. 

Manufacturers are not actively seeking busi- 
ness, their stocks being in poor condition and 
order files generally well filled, but they are 
nevertheless more willing than they were to ae- 
cept new business. Northern markets are com- 
paratively slow on account of bad weather. The 
situation in the middle West is depicted by a 
report from Nebraska this week, that ‘‘busi 
ness has been light throughout Nebraska on 
account of the cold weather in December and 
the January thaw that has made roads almost 
impassable. Prospects of strong business, how 
ever, are better than they have been for three 
years, as farmers are getting out of debt and 
into a position where they will have greater 
purchasing power.’’ Kansas City makes a sim- 
ilar report on conditions in that territory, say 
ing that demand shows an increase but is still 


and every effort is being. made to get as large 
an input as possible while present operating 
conditions continue. Most mills are also operat- 
ing at capacity, manufacturers being eager to 
accumulate some stock in order to be ready for 
the big trade which they confidently expect dur 
ing 1925. 
Western Pines and Redwood 

A fairly good volume of business is reported 
by Inland Empire manufacturers of western 
pines, although trade is considerably slower than 
it was before the holidays. The pick-up in de 
mand has not been as rapid as had been ex 
pected, because of unfavorable weather having 





Statistics on production, orders and 
shipments appear on page 44 





heavily curtailed outdoor operations practically 
throughout the country. Demand during the 
immediate future will be regulated by the weath 
er. Meanwhile there is little pressure for new 
business, as in November and December sizable 
order files were accumulated whieh, with cur 
rent orders, promise to tide the mills over the 
winter. Some sellers are out of the market en 
tirely, while others have all the business they 
can handle for thirty to sixty days. Many In 
land Empire plants are closed, and production 
is low. The recent extremely cold weather has 
curtailed planing mill as well as sawing opera 


are exceedingly optimistic. The Chicago shows 
also promise to produce excellent results, aceord- 
ing to reports. Lower grades of practically all 
woods continue to move steadily to makers of 
boxes and packing crates. Recent severe weather 
in the middle West and North have materially 
reduced building operations, thus cutting into 
the business of sash and door and interior trim 
interests, so these are buying on a smaller scale. 
Prospects in the building field, however, are un 
impaired and manufacturers have every reason 
to expect an early revival in this trade. Advices 
from Detroit this week state that ‘‘automobile 
executives report increased orders for cars. 
While the present situation in the automotive 
industry is strongly dominated by optimistic 
predictions, lumber trade factors are frankly 
doubtful as to buying plans, although a large 
number of inquiries are in the offing with little 
or no possibility of postponement of purchases 
much longer.’’ Increasing inquiries are coming 
from manufacturers of agricultural implement 
and vehicles, and the railroads are furnishing a 
fair amount of orders for cross and switch ties 
as well as for timbers. 

Miscellaneous domestic consumers are buying 
in a fair way, and foreign buying is character 
ized as good and promising further activity. 

Prices continue to tend upward, as stocks are 
none too full and production has lately been 
limited by unfavorable weather. Red gum and 
oak in the common grades are the seareest and 








Preliminary telegraphic report first session Mountain States 
Lumber Dealers’ annual convention on page 38 








very spotty. Trade in the South and the South 
west meanwhile remains very good. 

Flooring and car material probably are the 
most active items. A good deal of railroad 
business is still coming out, and much more is 
in prospect. There is a general scarcity of 
dimension and boards, and manufacturers say 
that any increase in demand for these items is 
sure to result in advanced prices. A feature 
is the exceedingly strong position of the export 
market. 


Northern Hardwood Movement Fair 


While current demand for northern hardwoods 
can hardly be said to be on a par with that 
which prevailed just before the holidays, busi- 
ness has shown a material quickening during the 
last ten days. Sash, door and millwork and 
flooring plants are the leading buyers, and the 
items used by them are consequently the strong- 
est. Not many orders are forthcoming from 
the furniture industry, as it is engaged with 
the shows. These, however, are reported both 
from Grand Rapids and Chicago to be bringing 
results fully as great as expected, and the pros- 
pects are that furniture plants will soon be buy- 
ing on a large scale again. While there has un- 
doubtedly been some improvement in the move- 
ment to the automobile industry, this business 
remains spotted and it may still be some time 
before it will gain any considerable volume. 

Prices on northern hardwoods are generally 
strengthening. Maple flooring stock has ad- 
vanced about $5, and common birch is also mov- 
ing upward. Four-quarter select and better 
birch is practically cleaned out in some districts, 
and Nos. 1 and 2 common are likewise scarce, 
So early advances in these items also are ex- 
pected. Soft elm has moved up a few dollars 
during the last thirty days. 
ties weather has favored woods work, and 
“Here has been great activity in logging. High 
Prices are being paid for logs, it is reported, 





tions, and has materially slowed down shipping. 
While factory lumber and some items of yard 
stocks ure still in good supply, several popular 
items, particularly in No. 2 common Idaho and 
Pondosa, pine, are really scarce, as most stocks 
are too green to ship. The tendency of prices on 
these items, and also on dimension, is still up 
ward. Sixteen foot and shorter dimension is 
quoted at $1 off list, and 18- and 20-foot is held 
at list. 

Manufacturers of California white and suga 
pine recently advanced their prices, and while 
many buyers are shopping around to get lumber 
at the old level, there is every indication that the 
advance will hold. Although the mills made 
good cuts last year, heavy shipments to the 
eastern market were made and assortments of 
dry stock are broken. There is comparatively 
little California white pine shop left, No. 1 
being especially scarce. 

Increased activity is reported from the Cali 
fornia redwood belt. Orders are in a_ better 
volume, and inquiries indicate considerable busi 
ness to come. Mill stocks are fairly large, but 
production is still restricted, a number of mills 
that were closed for repairs during the holidays 
not having resumed full operations. 


Southern Hardwood Trade Features 


While demand for southern hardwoods has 
not yet attained the preholiday volume, it is 
steadily increasing and the situation is consid- 
ered encouraging by manufacturers and distrib- 
uters alike. Furniture interests are now en- 
grossed in midwinter furniture shows, but re- 
ports from the South are that buying from this 
source holds up well, and that the furniture 
makers continue the principal buyers of hard 
woods, absorbing large quantities of gum and 
oak, and also taking a fair amount of veneers. 
Reports from Grand Rapids, Mich., state that 
with nearly 1200 buyers registered during the 
first week of the January show, furniture men 


most popular items as well as the strongest in 
price—but most other woods also show a 
stronger tendency. 


Features of Douglas Fir Market 


Bad weather east of the Rocky Mountains 
has had « depressing effect upon demand for 
Douglas fir, and there has developed a slight 
weakening tendency in the market. It is not 
probable, however, that this will become sig 
nificant, because mills are operating under 
difficulties and may be obliged to curtail pro 
duction. The log situation is more or less 
serious, due to the interruption of woods work 
by cold weather and heavy W hile 
most camps east of the Caseades have beer 
able to operate consistently since the first of 
the year, many in higher altitudes have been 
closed down or have curtailed. 


Snows. 


Log searcity 


is very real in a number of sections, and 
No. 1 fir has advanced $2; Nos. 2 and 3, $1. 


Orders booked by mills reporting to the 
West Coast Lumbermen’s Association during 


the week ended Jan. 10 were 18 percent be 
low production. The falling off in rail trade 
and quietness in the Atlantic seaboard mar 
ket appear responsible. Thirty-eight percent 
of the bookings were for water delivery, 22,- 
035,000 feet destinations, 
mostly to California, and 10,054,000 feet to 
foreign markets, which indicates that 
ure still pretty brisk. Fir manufacturers and 
distributers are firmly convinced that big 
business is awaiting them «as soon as the 
weather enables outdoor work to progress. 

Some of the smaller fir mills have tried to 
stimulate business by quoting somewhat lower 
prices, giving the market a less firm aspect 
than recently. However, most larger opera- 
tions still have good order files and, in view 
of these and of low and badly broken stocks, 
are not seeking business any more aggres- 
sively than they were. 
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Old Homes Made New—Example No. 


HE old Yankee farmers who came west and settled northeastern 
T Ohio a hundred years ago were noted for their hardheaded, prac- 
tical ideas, the sturdy and lasting qualities of the homes they built, and 
the reluctance with which they parted with a dollar. So the sons of 
these men have inherited the same characteristics to a large degree, and 
in the case of the young farmer who inherited this little farm home, 
these traits bore fruit in the remodeling of his home when he brought 
his young wife home to the old place to make a home and living. Origin 
ally the near corner of the house eontained the square parlor, and back 


of it was the small kitchen. By simply changing the front door into a 
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big window and knocking out the partition to the kitchen the parlor was 
changed into a big, well shaped living room. 

If you will look closely under the roof of porch, at the right end, you 
will see the end of the combined dining room and kitchen which was 
added on the rear of the house. The net result was a trim, very neat 
appearing farm house, with enough added room to make a model farm 
home, in keeping with the size and income of the farm. 

Twelve other interesting examples of remodeling of old houses appear 
in the AMERICAN LUMBERMAN’S new book, ‘‘Old Homes Made New,” 


copies of which will be supplied at 50 cents each. 


Cut out in outline this part, which shows the 
improvements described above, lay it on the 
large picture, moving it about until in position, 


and observe the transformation effected 
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Interest In Remodeling Is Unabated 


I am enclosing $1, and wish you would kindly send me two copies of 
your remodeling suggestions, which I have been greatly interested in 
since the subject was first suggested.—G. P. Rogers, president R. J. 
Rogers Lumber Co., Seneca Falls, N. Y. 


Enclosed find $1, for which please send us two copies of ‘‘Old Homes 
Made New.’’—GEoRGE OGDEN & SON Co., Cape May, N. J. 


We would like very much to receive two copies of your new book 
‘(Old Homes Made New.’’—CeEDAR SprRINGS LuMBER Co., Cedar Springs, 
Mich. 


We have noted with interest the articles you have been publishing 
from week to week in the AMERICAN LUMBERMAN, showing the remodeling 
of old homes. Please send us at once two copies of your book ‘‘Old 
Homes Made New.’’—BruBAKER & SON, Robinson, Tl. 


in advance for your prompt attention—AcmEe LuMBER & CoaL Co., 
Birmingham, Ala. 


Enclosed we hand you our check for $1, for two copies of ‘‘Old Homes 
Made New.’’—-HEILMAN LUMBER Co., Ford City, Pa. 


Please send us two copies of ‘‘Old Homes Made New,’’ for which we 
enclose $1.—J. L. PIERSON LUMBER Co., Spencer, Ind. 


Kindly send us two copies of ‘‘Old Homes Made New.’’ We are en- 
closing check for $1.—Dopcr Bros. LUMBER Co., Ashtabula, Ohio. 


Enclosed find check for $1, for which please send two copies of ‘‘ Old 
Homes Made New.’’—Hiceins LumMBeEr Co., Louisville, Ky. 


For the enclosed $1, kindly send two copies of ‘‘Old Homes Made 
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New.’’—Stureis LuMBER & Supp.y Co., Sturgis, Mich. 


Enclosed please find $1, for which send us two copies of ‘‘Old Homes 


Made New.’’—BrEETEM LUMBER & MANUFACTURING Co., Carlisle, Pa. 


For the attached check, please send us two copies of your book of house 


remodeling plans, ‘‘Old Homes Made New.’’ 


Please quote us on 100 


Herewith enclosed is 50 cents. 
Made New.’’—LINDSLEY LuMBER Co., Dowagiac, Mich. 





Please send us a copy of ‘‘Old Homes 


I am enclosing herewith 50 cents in stamps, and wish you would send 





Some Practical Pointers on Remodeling Old Houses 


tecently a representative of the AMERICAN 
LUMBERMAN had an interesting conversation 
with a contractor who specializes in the re- 
modeling of old houses, and who naturally was 
very much interested in the campaign which 
this paper is conducting for the purpose of 
showing lumbermen, contractors and others in- 
terested in remodeling, how out-of-style houses 
may not only be modernized but made much 
more comfortable, and enhanced in value, with 
only a moderate outlay of money. 

When the conversation was finished, the 
AMERICAN LUMBERMAN reporter found that he 
had pretty nearly filled a small note book with 
ideas and suggestions let fall by the practical 
builder with whom he was conversing. With- 
out attempting to quote the contractor’s exact 
words, the hastily penciled jottings have been 
transferred to type and are presented herewith, 
with the hope that they may prove helpful, or 
at least suggestive, to lumbermen and others 
desiring to give owners of old homes some prac- 
tical hints as to changes and improvements 
that may advantageously be made. 

Houses thirty or more years old have an out- 
of-date appearance and as a rule are not sani- 
tary or convenient to live in according to pres- 
ent day standards. For renting purposes they 
will not bring the income their actual value 
should command; as a selling proposition they 
are a drug on the market; and as homes for the 
owners themselves, they are not in accord with 
the appearance such owners like to keep up. 
Expenditure of a sum equal to 15 to 20 percent 
of the real value of such property will make 
the places sell for an increase of at least double 
the amount so invested, and, in fact, make 
them salable when they could not be sold be- 
fore. As a renting proposition, the improve- 
ments will come close to doubling the amount 
of rent the house previously commanded. As 
homes for the owners, the satisfaction and ex- 
tra comfort the remodeled house will bring will 
fully compensate for all the expense. , 

Many of the older houses have very narrow 


porches, with steep, slanting floors, old fash- 
ioned rail banisters, narrow steps, boxed cornice 
and rounded corners. By making the porch 
eight feet wide and the floor reduced to only 
one inch slant, putting in wide steps, changing 
the roof to the bungalow style with exposed 
rafters, and squaring the corners of the roof 
and floor, a porch is obtained which will yield 
comfort and satisfaction. 

Very often a bungalow roof for the whole 
house is a big improvement. In that case the 
eaves should be extended out three feet and 





Every carpenter and pros- 
pective remodeler to whom we 
have shown your book, “Old 
Homes Made New,’ has raved 
about it. We are enclosing here- 
with our check for $13 to cover 
twenty-six copies of the same 
good little book. Your prompt 
attention will be appreciated. 
—GaArrETT LUMBER Co., Garrett, 
Ind. 











the rafters exposed, the same as the porch. If 
the roof is plain, put in a dormer to break the 
severity of the lines. 

Very often a sun room or sleeping porch built 
out over either front or rear porch works out 
quite successfully, and gives the appearance 
of size to the house. This can also be done at 
some other part of the house by building out 
brackets for the support. 

Many old houses have porches across the 
whole front and extending around the side half- 
way to the rear—more porch than is usually 
wanted—and which gives the place an out-of- 
proportion appearance. This can be remedied 
by making the side part into a sun room or 


den. A bay window built out from the dining 
room is a great improvement outside, adds to 
the size and convenience inside, and gives an 
air of comfort to the place. 

Often the windows are too long, and look as 
if they extended from the floor to the ceiling. 
Shorten them and change their lines to some- 
thing more up-to-date. Put in a modest front 
door, with a plain glass, and so give the front 
of the house a clean-cut appearance. Have a 
door at the rear so as to not open directly into 
the kitchen. This improvement will be espe- 
cially appreciated in cold weather. 

Dark front halls should be done away with. 
Take out the partition and make the hall a part 
of the living room, and make the stairway open 
and going up from this room. Such a room 
would then extend across the whole front of the 
house, and be much more light, spacious and 
airy. For the dining room, build in seats in 
the bay window. Beamed ceilings also help. 

Do away with the pantry; make it into a 
breakfast nook, and have built-in cupboards 
in the kitchen as a substitute for the pantry. 
Ugly, out-of-date or irregular woodwork is an 
eyesore. It can be replaced by something ap- 
propriate at reasonable cost. 

In fact sometimes a little repairing, and 
then painting or regraining, is all that is needed. 
Bear in mind that even the wallpaper has much 
to do with the comfort and appearance of the 
home. Get a tint which is comfortable to the 
eye and blends with the other coloring of the 
rooms. Avoid glaring or striking colors. 

Three-eighths-inch by 14-inch hardwood 
flooring laid over the old floor will make a won- 
derful change for the better, and give a rich 
tone to the entire interior. 

Do away with the long straight stairway. 
Find a way to have at least one landing, and 
have two if possible. Those old stairs are 
dreaded by every woman. 

Last, but not least, enlarge the small dark 
basement to one the full size of the house, and 
put in plenty of windows. 





copies imprinted with our firm name.—MeErriILL ASSOCIATES SERVICE 


Bureau, Salt Lake City, Utah. 


Enclosed herewith please find our check for $1, for which kindly send 
us two copies of your ‘‘Old Homes Made New.’’—NEWARK PLANING 


Mint (Inc.), Newark, N. Y. 
Will 





aa tached is check for $1, for which please send us two copies of ‘‘Old 
omes Made New.’’—La Pointe LuMBER Co., Menomonie, Wis. 
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ier you please send us two of your books showing remodeled homes? 
€ will remit upon receipt of bill—StTreeTer LUMBER Co., Keokuk, Iowa. 


We are enclosing our check for $1. 


me your book showing remodeled homes, as mentioned in circular re- 
ceived recently from the 
WILLIAM SANDERS, Sanders Bros. Manufacturing Co., Ottawa, IIl. 


Illinois Lumber Merchants’ Association.— 





Will you kindly send us two copies 


of your book, ‘‘Old Homes Made New?’’—J. H. PATTERSON Co., Rock- 


ford, Ill. 


Kindly send us a copy of your book, ‘‘Old Homes Made New,’ 


Will you kindly forward us two copies of your book ‘‘Old Homes Made 


b 


and 


send us bill for same.—CITIzENS LUMBER Co., Emmett, Ida. 


are enclosing herewith 50 cents in stamps and would thank you 
one copy of your ‘‘Old Homes Made New’’ to Mr. Ralph E. 
9 . . . . . 

21 American Trust Building, Birmingham, Ala. 


We thank you 


Enclosed find check for 50 cents, for. which kindly send us your miracle 
book of house remodeling. 


J. P. ScRANTON & Co., Detroit, Mich. 
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lowa Tri-Cities Yards Find Competition Keen and Service Costs High— 
One Retailer Gives Displays Important Place in Trade Promotion Plan 


Davenport, Iowa, has an extraordinary 
situation and equally extraordinary condi- 
tions for the retailer of lumber. Look at 
a map, and you'll see a cluster of towns on 
the bend of the Mississippi river. Daven- 
port, Rock Island and Moline call themselves 
the Tri-Cities. And in addition to this trio 
there are several other towns near at hand, 
the urban population runs into many 
thousands. The Federal government main- 
tains a bridge across the river and charges 
no toll for crossing over, so in effect it’s just 
one city. But each cluster in the collection 
has its own yards, and prices run along at 
about the same level; so there isn’t much 
selling back and forth. That’s the effect of 
dividing the place up and giving each town 
a habitation and a name. In any other city 
of 75,000, with the whole town under one 
name, there would be steady competition 
among the yards for all the trade that came 
to light. But with the river run- 
ning between, and with the vari- 
ous city governments, the yards 
usually find it better, here in the 
Tri-Cities, to stick each to its 
own bailiwick. It saves hard 
feelings, and after all the public 
pays about the same for its 
stuff. The dealers, or several of 
them, told me that prices are un- 
fortunately low. Competition 
doesn’t take all its usual forms, 
but for some reason or other 
these dealers who speak kindly 
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freight on them, and still cut under local 
prices in Podunk enough to make the propo- 
sition attractive to the Podunkers. It must 
offer such things as plans, complete houses 
and lump-sum prices. With this machinery 
in existence and cared for in the general 
overhead, it is to be expected that company 
would make use of the service in local sales 
to Davenport people. So the Davenport 
dealers must meet this kind of salesmanship 
on its own ground. All the yards, I believe, 
maintain quite extensive architectural serv- 
ice, finance the jobs themselves or do the 
labor of getting loans from the banks for 
their customers, and manage more or less 
completely the business of handling all the 
needed material on one bill, or actually turn 
over a turn-key job. 


Service Cost Is High 
This makes it nice for Davenport people 
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of each other seem to be han- 
dling building materials on a 
narrower margin than they like. 








Mail Order House in City 


One of the extraordinary con- 
ditions referred to above is the 
fact that Davenport is the home 
of a large and well known mail-order lum- 
ber outfit. But here again things don’t work 
out quite as you’d expect. Without excep- 
tion the dealers spoke rather admiringly of 
their catalog competitor. Naturally they 
don’t like to see this kind of selling going 
on, but they all added that the catalog people 
play the game fairly. They maintain prices, 
make no cuts to get local trade and coéperate 
as fully as such an organization could be 
expected to do. One reason for this, no 
doubt, is the fact that this mail-order com- 
pany operates a big millwork plant that sells 
lots of stuff to local dealers. To maintain 
that trade it finds it rather necessary to com- 
pete fairly with its customers when they do 
compete. In any event I heard no hard words 
spoken against the company. 


Has to Offer Unusual Service 


But indirectly, at least, the presence of 
this concern has its effect upon the kind of 
service offered by the retail yards. A mail- 
order company, in order to sell at all by 
means of its catalogs, must offer an unusual 
service. Otherwise it has no talking point 
of any great value. It can’t sell lumber 
bills, handle them out of its yards, pay local 
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Becker is manager. The White yard is, as 
you guessed, painted white. The trucks are 
white, striped with red. The office is built 
on the plan of an attractive dwelling house, 
nicely trimmed in front with lattice work 
and landscaped with small evergreens on 
the little lawn. Across the street from the 
office and yard is a display building that js 
practically all front windows. Several of 
these windows have as a background to the 
displays a permanent exhibit of millwork; 
doors, windows, interior trim, built-in kitch- 
en cabinets and cupboards, breakfast nooks 
and the like. These windows are deep 
enough to allow for this permanent back- 
ground and for a temporary display in the 
foreground. There is plenty of room for 
persons to walk around and examine the 
permanent millwork displays, and in fact, 
these displays are used for demonstration 
purposes in making sales. 

At the time of my visit the 
| central window contained a farm 
| scene in miniature; house, barn, 
| outbuildings, fences, cattle, vari- 
| ous farming activities and so on. 
It was a winter scene with a 
snow storm (of bits of cotton 
suspended by threads) in prog- 
ress. This artificial snow blended 
quite realistically with the per- 
fectly genuine spangles of frost 
on the windows. 

Mr. Becker tells me that the 
display that attracted the most 
attention was a miniature repre- 
sentation of “From Tree to 
Trade.” This display was pre- 








The White Yard, of Davenport, Iowa, features unusually elaborate and 


attractive window displays as part of its publicity work 


who want to build houses, but it puts quite 
a strain on the local yards. Every time a 
lumber yard adds a new line of service it 
complicates its business and opens the way 
for unsuspected leaks. The AMERICAN LUM- 
BERMAN has long believed that some such 
service as this, suited in completeness to the 
needs and desires of the locality, is a retail- 
ing ideal. But it knows as well as anyone, 
and better than some, that such a service 
costs money and must be paid for on a fair 
basis by the customers who use it. Getting 
it paid for is a horse of another color; and 
even pro-rating the cost, after it has been 
determined, so that each job shall bear its 
fair share, is enormously difficult. Some of 
the dealers admit that Davenport retailers 
have not yet worked out this business of pro- 
rating the service cost on an exact basis and 
that this is proving unfortunate. But of 
these things the department hopes to speak 
more fully a little later. 


One Yard’s Publicity Efforts 


At this point we want to talk a little about 
some of the advertising and general pub- 
licity done by one of the Davenport yards. 
This is the White yard, of which August F. 


pared originally, I believe, for 
use at the local fair. Later it 
was used in the window and is 
still in existence and in good 
shape. Mr. Becker expects to 
get it out and use it again in his windows. 
Beginning at the left end of the display is 
a miniature forest. Running from this for- 
est to the log pond of the mill is a railroad 
track with toy trains loaded with logs mak- 
ing the circuit. Motion in a display always 
catches attention, and these toy trains fur- 
nish it. They are electric train outfits that 
were to be seen in every toy shop at the 
holiday time, and the track circuits are s0 
arranged that the train is out of sight at 
the rear of the circuit. The log pond con- 
sists of a mirror, suitably banked, with 4 
number of tiny logs lying on it. From the 
other side of the mill another miniature 
railway system carries sawn lumber to 4 
retail yard; and this yard and office have 
been designed to represent pretty accurately 
the plant of the White yard. Beyond the 
yard is a farm with a partly built house, 4 
completed barn, various other buildings and 
soon. Trucks are carrying lumber to finish 
construction of the house. 

For attracting and holding attention this 
display has been a complete success. The 
only difficulty Mr. Becker mentioned was 
that of keeping small boys at the fair from 
crowding around in such numbers that older 
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people could not get near. Mr. Becker likes 
displays of this kind because they are pic- 
turesque and command attention; but he 
does not use them exclusively. He has a 
booth at the fair each year, and in 1924 he 
made it into a sort of rest room. Such 
places are appreciated at a fair, but the 
chairs are in such great demand that it re- 
quires a good many rest rooms to allow 
everyone to sit who wants to. In addition 
to the chairs there was an attractive fire- 
place and some built-in millwork, and the 
walls were covered with pictures of attrac- 
tive buildings. The booth was always 
crowded with people. 


Miniatures Are Carefully Made 


In 1923 Mr. Becker decorated his booth 
with a miniature farm scene; building's, 
silos, a windmill, lots, trees, lawn and so 
forth. The miniature was made very care- 
fully to scale and was finished with exact- 
ness. It was freshly painted and had no 
loose ends or bits of careless workmanship 
showing. As we look at such displays it 
occurs to us that a few dealers fail to take 
the necessary care of final details. They 
have a good idea but don’t allow time enough 
to work it out; or they get careless and im- 
patient at the last; or they find it is costing 
them more than they expected, and to save 
expense they use some unsuitable stuff 
simply because they have it. I’ve seen 
rather well built miniatures stuck down on 
a table with careless and unrealistic settings 
around them. I’ve seen them built with 
roofs covered with full-size manufactured 
shingles. I’ve seen these displays set up 
with no eye for scale or proper arrange- 
ment. To be sure the passer-by can guess 
what it’s all about; but the dead paint and 
the inartistic arrangement and the unrealis- 
tic detail make a depressing picture. I 
heard a couple of fair visitors talking as 
they looked at one of these badly done dis- 
plays: “Imagine living in a place like that,” 
one said with a shiver. “I don’t quite get 
it,’ said the other. ‘Does this dealer sell 
paint and is he trying to show how tough 
a place looks when it runs down? He ought 
to have another one showing how attractive 
it would look when fixed up.” As a matter 
of fact the dealer had intended his sorry 
display as an incentive to house building. 
Miniatures have something in common with 
full-sized buildings; they look well when 
painted and nicely located, and they look 
tough when these things are neglected. If 
a display is worth making at all it is worth 
doing well. A few extra hours spent in 


painting and in finding toy trees and cattle 







a BLT AS 


 & ‘ NITE YARD r 
ky I 


These are two booths used at fairs by the White Yard, Davenport, Iowa. 


idea of how a customer should be treated is simple. 







and trucks that will fit into the scale may 
make the difference between a successful dis- 
play and one that will do damage to the list 
of building prospects. 


Calling Card Is Unique 


Mr. Becker and his salesmen use a calling 
card got out by a well known maker of plan 
books. It’s about the size of a business card, 
but it really is an eight-page folder, printed 
in colors, showing attractive houses, each 
with a tiny floor plan. Formerly Mr. Becker 
used photographic cards with the yard name 
and the name of the representative printed 
on one side, and a photograph of one of his 
houses on the other. This was a little ex- 
pensive, and sometimes people didn’t notice 
the photograph on the reverse; so he now 
uses the little plan book. 


Pretty Good 


The year of 1924 was a pretty good one, 
so Mr. Becker said, but he added that this 
doesn’t mean that the volume either of sales 
or profits was the biggest in the history of 
the yard. Some people, he said, always 
think of their best and biggest year as their 
standard of satisfactory business. These 
are the men who are always saying that 
business is slow and poor. It is probably 
true that lumber yard sales run rather more 
evenly, year after year, than do those of 
other lines of business. I’ve just been read- 
ing the statements of a book publisher, com- 
paring his uncertainties of sales and profits 
with the comparatively certain turnover en- 
joyed by a retailer of books. It gives one 
an idea of the problems of our fellow busi- 
ness men. But no one knows better than 
a lumber retailer that his business fluctuates 
and contains well defined perils of loss and 
failure that must be avoided. 


Year’s Business Was 


Yards Arrange for Financing 


Mr. Becker tells me that Davenport is 
without much service from building and loan 
associations. I’m not sure that there are 
any of these organizations in the city; but 
if they are present they don’t seem to carry 
any large part of the home financing bur- 
den. 


Each different yard has its own 
arrangements for carrying those persons 


who need building money. Some have large 
blocks of capital that they use for this pur- 
pose. Some have working arrangements 
with banks or with private capitalists. Ap- 
parently there is money enough for those 
persons who are able to persuade the keep- 
ers of these funds that as prospective build- 
ers they have income enough or prospects 
enough to warrant the necessary loan. 
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Retail Credit and Returns 


Retailerssas a class have not been follow- 
ing the policies of many large department 
stores in regard to credit. It is said that 
these stores are tending to take longer and 
longer risks in the effort to increase their 
volume of sales. The theory seems to be 
that most of these risks that according to 
old standards are doubtful really will prove 
to be good risks. The store executives have 
figured it out that they can care for the 
losses by means of the bigger volume and by 
slightly wider margins of profit. The mat- 
ter of returned goods has got to be a serious 
evil in the department store business; and 
yet the stores are not willing to take any 
drastic means to check it. They could re- 
fuse to take any goods back for credit or 
exchange, but they know that this would 
cut heavily into the volume of sales. Some 
people really abuse the return privilege by 
using goods, such for instance as rugs or 
expensive fans, for an evening and then 
sending them back. But many other people 
can not be sure they like the goods, and 
they want to see them at home before mak- 
ing a final decision. This adds to the cost 
of merchandizing, but the merchants meet 
this by adding a wider margin of profit. 


Safety Should Govern Credit 


This is a problem that does not enter into 
our calculations to any appreciable extent. 
But we do have to consider the matter of 
bad accounts. The average sale in a lumber 
yard amounts to more, I suppose, than the 
average sale in a department store. And 
while lumber dealers no doubt do take 
chances on small purchases, they don’t take 
chances on a house bill. At least, they don’t 
take it so readily and with so little investi- 
gation. There seems to be a desire among 
retailers to work toward assurance of pay- 
ment rather than toward mere quantity of 
sales, when the two things don’t travel to- 
gether. Nothing that this department says 
about the business of making loan money 
available in suitable ways for prospective 
builders is to be understood as advice to take 
a chance on final payment. Undoubtedly it 
is better to sell a few bills less than to lose 
on the payment of one, or even to run any 
large risk of losing out on one. What we 
have said on the score of making it easier 
for people to get building money is based 
on the primary condition that they can and 
will pay. It is foolishness of the first water 
to go on any other basis. There are better 
and pleasanter ways of giving money away. 

More about Davenport next week. 
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One display card gives this retailer’s version of the Golden Rule: ‘‘Our 


We treat him as we would have him treat us were we in his place and he in ours.”” 
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News and Business Ideas for Retailers 


Awards Prizes for Best Kept Yards 

KLOYDADA, TEx., Jan. 12—The Floyd County 
Lumber Co. held open house for its stockholders 
and other members of the lumber fraternity 
upon the oceasion of the annual stockholders’ 
meeting, held recently, which was featured by 
a reception and banquet. J. B. Cole, jr., man 
ager of the Ralls Lumber Co., at Ralls, Tex., 
which is one of the yards owned by the Floyd 
County Lumber Co., was master of eceremonics. 
An elaborate feast was served, cafeteria style, 
and a@ program was presented, including talks 
from a number of lumbermen and other busi 
ness men. ‘There were nearly 100 guests present. 

An interesting paper on ‘The Advantages of 
a Well Kept Yard,’’ was read by M. L. Kizziar, 
manager of the Higginbotham-Bartlett Lumber 
Co., of Floydada. He pointed out that a well 
kept yard is an incentive to employees to do 
their best, as well as an asset in attracting and 
holding trade. System and orderliness in the 
yard also enables the management better to 
keep track of the stock. 

One of the most interesting features of the 
meeting was the announcement of the results of 
a prize contest which has been carried on be 
tween the company’s three yards for having the 
best kept and most attractive yard. The Floy 
dada yard was given first place, the Ralls yard 
the second and the Lockney yard, third. An- 
nouncement of the awards was made by Fred 
Zimmerman, one of the directors, together with 
a motion that, inasmuch as the three yards 
stood so close together in the final grading, u 
first prize of $75 be given to each of the com- 
petitors. The directors present unanimously 
voted to comply with this generous suggestion. 

J. D. Bromley, a lumberman from Plainview, 
delivered a talk on ‘‘Tlow to Make a Profit in 
the Retail Lumber Business.’’ He stressed the 
importance of giving building service, in all of 
its phases, as a means for developing and hold 
ing business, and for realizing a profit thereon. 

An interesting paper on southern pine was 

read by Miss M. KH. Lyons, of Lubbock, who 
is a successful lumber saleswoman and thorough- 
ly familiar with her subject. 
_ A very enjoyable vocal solo was rendered by 
J. B. Jenkins, one of the directors of the Floyd 
County Lumber Co., and Mr. Cole entertained 
the audience with a very elever chalk talk, in 
which he presented caricatures of some of the 
familiar faces in the Floyd County Lumber Co. 
organization. Music was furnished by an or 
chestra of five pieces. Ata late hour, the guests, 
who included a number from out of town, dis 
persed after extending to W. I. Cannaday, man 
ager of the Floyd County Lumber Go., and the 
other officials, their appreciation for the hos 
pitality extended. 


New Sales Plan Offered Retailers 

IXANSAS City, Mo., Jan. 13.—The evidence of 
thrift is a home, and as its contribution to 
national Thrift Week, the Esseo ‘‘Save-for-a 
Home’? plan has been launched by the Exchange 
Sawmills Sales Co. of Kansas City. The plan 
is one that, it is believed, will greatly stimulate 
home building, and lumber sales, wherever it is 
used. It is a simple plan and one that should 
appeal to any retail lumberman, or group of 
lumbermen. 

In the last few years lumbermen have raised 
their voices against the inroads that the auto 
mobile time payment plan and other instalment 
plans have made in the purses of prospective 
home owners, but few have stopped to reflect 
that the success which automobile, amusement 
and vacation interests have achieved in divert- 
ing money from the lumbermen to their own 
coffers has come as the result of attractive and 
unceasing advertising and relentless sales effort. 

Instead of taking any action to check this 
development, the entire lumber industry has sat 
idly by and allowed outside competition to un- 
dermine its business. Thousands of families 
have given up all thought of home ownership. 


It is now up to the lumberman to change their 
views. 


suilding and loan 
remarkable, although 


associations have made 
not entirely satisfactory 


progress in increasing home ownership, but 
practically all loan associations require the 
applicant for a loan either to own his own 


building lot or have sufficient cash to offset the 
cost of the two, and these two requirements, 
many who really desire to own their own homes, 
can not meet. Despairing of ever saving the 
needed sum, they turn to the automobile where 
the first payment is not nearly so large and the 
promise of possession is very alluring. 

It is the lumberman’s task to show these 
families that it is not difficult to save this initia] 
sum which makes possible the first payment for 
a lot; and then the building and loan will make 
it possible to pay the remaining cost of the 
home, ‘‘just like rent.’? 

The Essco ‘‘Save-for-a Home’? plan covers 
every phase of what the Jumberman must do 
to ‘sell’? his community on saving for homes 
first and sequiring automobiles, vacation 
trips ete., afterwards. The plan was first tested 








This modern coal handling system, known as a 
‘coal pocket,’’ is owned and operated by a 
retail lumber and coal concern in a midwest- 


ern city. It contains eleven bins and has a 
capacity of fifty carloads of coal. Five cars 
a day ure unloaded with the conveyor used in 
connection with this pocket. The conveyor 
carries a ton of coal in one operation, de- 
posits it in the proper bin, and makes the 
return to the unloading pit in less than two 
minutes. The big advantage of this pocket 
is that it requires only about one minute to 
load a wagon or truck. Another feature is 
that all coal, even mine run, can be screened 
thoroly as it runs into the wagon or truck, A 
sereen for any size coal can easily be put in 
place, and the screenings go thru the grate 
and run out onto a pile at the back of the 
chute. The screenings are sold to operators 
of large steam plants 





and offered in a limited way to a few repre- 
sentative dealers and the ready response more 
than justifies the efforts of the Exchange Saw- 
mills Sales Co. in bringing out the plan and 
proves the soundness of the idea. 

A 24-page book, ‘‘How to Increase Home 
Building and Your Profits,’’? prepared by the 
Exchange Sawmills Sales Co. outlines the plan, 
which consists of a number of merchandising 
and advertising ideas, such as a model home 
savings bank, picture slides, newspaper cuts, 
prepared letters, booklets, window displays etc. 
The Essco ‘‘Save-for-a-Home’’ plan can be used 
by only one lumber dealer in each community, 
unless it is used by several dealers codperatively. 


Plan Aids Collections and Sales 

KNOBNOSTER, Mo., Jan. 13.—The merchants 
of this town have a scheme whereby they clear 
their books of old accounts every year, and 
incidentally get a good deal of trade that ordi. 
narily would go to rival towns. ‘Taking ad. 
vantage of the human desire to get something 
for nothing, they chip in at the beginning of 
each year and buy a Ford car. Chances on this 
car are given to each person who buys a do)- 
lar’s worth of goods before a certain date, 0; 
who pays a dollar on account. On the date 
fixed the car is awarded by lot, and usually 
hundreds of persons attend the drawing. 

‘CAs a means of clearing up old accounts, 
said A. Wimer, of the Wimer Lumber Co., ‘the 
scheme is a grand success.’? This year it prac. 
ticaly wiped his books clean of accounts, while 
bringing in a much larger volume of new busi- 
ness on a cash basis than is usual for the winter 
season, 


Sectional Cottages and Garages 


Now is the time to begin thinking and plan- 
ning about pushing the sale of summer cottages, 
People will soon be laying their plans for the 
summer, which in many cases will include the 
building of cottages on sites which they have 
purchased or leased on some lake or stream, 
Closely allied with this source of demand is 
that for small garages, for town, country, or 
resort use. Recent developments make it pos- 
sible for a dealer desiring to work up a trade 
in this field to do so along lines that will enable 
him to render excellent service to customers 
without any large investment. 

The L. Swisher Lumber Co. of Decatur, III, 
which has built up a large trade in its own 
territory for the very practical sectional build- 
ings of its own design and manufacture, hav- 
ing recently been granted complete patents, is 
now enlarging its field and selling manufactur- 
ing rights, together with complete designs and 
specifications, to lumber firms desiring to enter 
this field. The types of buildings offered in- 
clude summer cottages, garages and road build- 
ings, the latter mainly used for filling stations, 
although they can be readiky adapted to other 
uses, such as boat houses or roadside stores. 

There exists in many communities a strong 
demand for buildings of these types, and in al- 
most any community a nice trade can be worked 
up, as the facility with which these buildings 
ean be erected appeals to everyone. Moreover, 
as they are put together with bolts or lag screws, 
instead of nails, they can readily be taken down 
and moved to a new location if desired. This 
of course adds greatly to the resale value of the 
huilding in case the owner should for any 
reason wish to dispose of it. When a nailed-up 
building has to be taken down, all the owner 
gets out of it is the value of the used lumber, 
representing only a small part of the total cost, 
whereas these sectional buildings can be un 
bolted and moved to new locations with very 
little labor. 

The first lumberman in a given community to 
take on this proposition should be able to work 
up a good trade for these buildings. The dealer 
can establish his own selling price and selling 
plan, disposing of the houses either for cash 
or on payments, as he may wish. In short, he 
is at liberty to handle the proposition according 
to his own ideas, his only obligation being to 
pay a small royalty on each building sold. 

Dealers desiring to handle the buildings, but 
not wishing to engage in actual manufacture of 
same, can order the complete structure, shipped 
knocked down, direct from the Swisher Com- 
pany. 

These buildings should be distinguished from 
the ‘‘ready-cut’’ buildings, as they are shipped 
from the factory, not in the form of loose pieces 
of lumber cut to measure, but in the form of 
panels or sections all ready to be bolted together. 

Another marked advantage of selling this 
type of building is that if desired they can be 
sold upon a payment plan, covered by chattel 
mortgage so the dealer will have the right 10 
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take back a building in case the customer fails 
to pay for it according to contract. 

Each dealer desiring to engage in the manu- 
facture, or sale, of these buildings, is granted 
exclusive territory rights. Full information as 
to terms, as well as description and illustration 
of the buildings, can be obtained by writing the 
L. Swisher Lumber Co., Decatur, Ll. 


(gquag@agannaa@: 


To Stop Losses on Returned Sacks 

LINCOLN, NEB., Jan. 12.—The Corn Huskei 
Knot Hole club has started a plan to save money 
for Nebraska lumber dealers handling cement 
and plaster who are members of the organiza- 
tion. The idea is to get full value for empty 
foreign sacks returned. It is claimed that such 
dealers sustain a combined annual loss of $7,200 
through not getting full credit on these re- 
turned sacks. Secretary Don Critchfield has 
written to twenty-five cement and plaster com 
panies who are selling the Nebraska dealers ask 
ing them to reship any empty foreign sacks 
consigned to them by members of the Knot Hole 


Unique Advertising Campaign for 


DENVER, CoLo., Jan. 12.—A year ago the offi- 
cers of the Mountain States Lumber Dealers’ 
Association, in casting about for an effective 
method of advertising, hit upon a system, which, 
according to R. D. Mundell, for twelve years 
secretary-manager of the association, has given 
extremely satisfactory results. The purpose of 
the advertising campaign was to make a direct 
appeal to the prospective buyer of building ma- 
terials by convincing arguments, at the same 
time omitting any reference to any lumber con 
cern or even to the mention of lumber itself. 

‘(Our first aim was to get the future builder 
to thinking,’’ says Mr. Mundell, under whose 
personal direction the campaign was conducted. 
“In order to do this we decided to send out 
cartoons, letters and pamphlets in sealed en 
velops which, however, carried no return ad 
dress or advertising of any kind. These letters 
were certain to be opened and read. Then the 
reader received another surprise. The literature 
enclosed made no mention of any wholesaler or 
dealer in lumber and there was no evidence what 
ever of its source; in fact, even the mention of 
lumber was absent. There were only direct, 
common-sense arguments why « man_ should 
build and improve a home.’’ 

The first instalment of this advertising litera- 
ture was in the form of a cartoon showing the 
vast amounts of money spent each year for lux- 
uries. The total was shown to be sufficient to 
build 1,247,200 $5,000 homes. Beneath the 
cartoon appeared the startling question: 

Arg THESE THE REASONS YOU Don’t Have A 

HomE oF Your Own? 

In two weeks this was followed by a letter 
with the caption: 

Do You Know THE Greatest INVESTMENT 

IN THE WoRLD? 

Then followed an unsigned letter with neither 
date nor postoffice address. After discussing 
investments in general the letter speaks of the 
dividends derived from owning a home, from 
cash dividends in the form of savings to divi 
dends that money can not buy, such as happi 
ness, independence, comfort. The paragraph on 
happiness read: 


Happiness is one of the dividends of this invest 


ment. It enables the family to live under the same 
roof, to live among the same friends and when 
the children have grown up and gone to make 


their own way in the world, their childhood mem 
ores will be built around it. They will look for 
ward to each home-coming with an eagerness that 
Will bring joy to the hearts of “the old folks at 
home.” Jf they have been forced to move fre 
quently, their memories will be scattered and their 
Visits will not mean so much to them. 


‘*Pity the Poor Landlord’’ 
_Perhaps the letter that attracted more atten 
1on than any of-the others was one entitled: 
THE Poor Sap, THE LANDLORD 
‘ This was in direet contrast to the previous 
‘etter, although it conveyed the same thought 








Did vou take the story of the National 
Bank of the Republic which appeared in 
the Dec. 20 issue of AMERICAN LUMBER- 
MAN and show it to your banker and sug- 
gest that he put on a Home Savings 
Christmas Club for 1925? If bankers 
in Chicago can do it why can’t the banker 
in your town? 











Club; that is, send them to the respective orig- 
inal mills, at the same time sending a notice of 
such reshipment to the Knot Hole member who 
sent in the sacks, and to notify the original 
mill. Full instructions and arrangements are 
explained to the first consignee and he is to 
adjust the proper charges and credits. The 
Knot Hole dealer is to use a special notice to 
the original consignee as to the shipment of the 
sacks. The members have also been asked to 
use specially printed postal cards for giving 


notice at once to any mill or wholesaler they 


but in even a more effective manner. In the 
keenest irony the idea of the saying that it is 
cheaper to pay rent than to own a home is 
discussed: 

You know when [I go to pay my rent, I ean't 
help but feel sorry for the poor sap that has his 
money invested in the house that I live in and 
that has all the taxes, insurance, and up-keep to 
pay. Funny thing, he looks like he is fairly in 
telligent and frequently he is mayor of the town 
or on the school board, or possibly he is a banker 
or a merchant, but I have certainly got the best 
of him by being a renter. 

The letter then points out that, of course, the 
landlord kicks about making alterations or keep 





Rh. DD. Mundell of Denver, Colo., secretary of the 
Mountain States Lumber Dealers’? Association, 
at his office desk preparing the unique adver- 


fising campaign and also making arrange 


ments for the annual convention of his asso 


ciation, 


ing the place in repair and does several other 


things to which landlords are said to be ad 


dicted, 


Oh well, we stand it because IT would rather 
spend iny money running around having a good 
time than putting any part of it in a home. You 
know if I do not have a good time when IT am 
young. IT can’t when Tam old, for the chances are 
I won't haye any money. 

Then when the children grow up and go away 


to school or work and come home on a visit (we 


have moved in the meantime), it is so much nicer 
for them, this strange house. They won't occupy 
the old room they slept in or sit in the shade of 


the old tree that they used to play under. In 


fact. there would be none of the old familiar things 
to bother them. Oh yes, this strange house will 
be so much pleasanter for them, seem so much 


more homelike, you know. 

Then the lengthy letter continues in the same 
manner and concludes with: 

And then when I lay me down to die, how much 
happier I will be to know that Mother and the 
children will have to go on paying the poor old 


may deal with, notifying them that they are 
members of the club and asking that the in- 
structions sent out by the club be followed on 
any sacks sent in. It seems that in sending in 
empty sacks, quite often a bunch for some 
other mill, or mills, get in and are not eredited, 
consequently are a dead loss to the retailer. 
The amount on any one shipment, as a rule, is 
not large, so when a dealer gets notice that all 
the sacks shipped do not belong to that par- 
ticular consignee, the matter is dropped and no 
compensation on the foreign sacks is ever re- 
ceived by the dealer returning them. 
(BARBRA EBBAAAAS 

ACCORDING to the latest data compiled by the 
Department of Commerce for October, together 
with preliminary data for November, the out- 
put of forest products, as seen from the index 
based upon the 1919 monthly average as 100, 
stood at 132 for October, as compared with 
117 for September and 131 for October last 
year. All products of the forest except naval 
stores and distilled wood shared in the increase 
over October, 1923. 


Home Building 


sap landlord his rent, for you know it 
easier for them than to OWN a IIOMR. 
Your Pal, 


is so much 


A Foo. RENTER. 


Applying Rental Costs to Home Investments 


A pamphlet entitled, ‘‘A Home or a Car,’’ 
and filled with valuable information and a chart 
showing rental costs in five, ten, and fifteen 
years if applied to home investments completes 
the trial advertising campaign conducted by the 
Mountain States Lumber Dealers’ Association. 

The advertising literature was not sent out 
indiscriminately to any address. Letters were 
first sent out from the association’s headquar- 
ters at Denver to all the members asking them 
to submit a list of names of persons who did 
not own their own homes but who could be ex- 
pected to do so. When these lists were received 
the literature was sent from the Denver office 
to all points in this district. 

Several months ago these lists were returned 
to the retailers asking them to check off the 
names of those who had purchased lumber either 
for new homes or improvements. Some lists 
showed as much as 50 per cent of the names as 
buyers of lumber, while others gave but a small 
number. A safe estimate is that approximately 
20 per cent of those who received this adver- 
tising literature either built new homes or re- 
paired old ones. 

‘Of course, we cannot take credit for every 
one of these sales,’’ explained Mr. Mundell in 
speaking of the averages, ‘‘ because some would 
have bought Jumber without reading our letters. 
On the other hand, there may he others who have 
taken our suggestions to heart and will act dur- 
ing the coming year, having been prevented 
from doing so by lack of funds or other cireum- 
stances during 1924.’? 

The fact that most of the dealers in sending 
their checked lists to the association’s office 
pronounced the campaign very satisfactory and 
successful despite its limited operation, and 
their desire to have the campaign repeated is 
conclusive evidence that this new method of 
suggestive, direet, impersonal advertising has 
hit the mark. 

One dealer in Santa Fé, N. M., is enthusiastie 
over the idea and to give reasons for his senti- 
ments he returned a list of 49 names checked as 
follows: 


suilt new homes....... , wis 9 
sought or in course of construction 3 
Announeed intention to build 11 
ol) 1 
Remodeled homes 3 
No response 22 


Much depended upon the cooperation of the 
retail dealers in making up «and checking 
the lists for the snecess of the campaign and 
for the data at present available, according to 
Mr. Mundell, and this very likely accounts for 
the diversity of reports returned. But enough 
has been learned to label this unique advertising 
system a sure means of reaching and convine- 
ing the man who should own his own home. 
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Britain Favors Frame Houses 

VancouvER, B. C., Jan. 10.—While | still 
struggling with the housing problem in Great 
Britain, Government officials have about de 
that frame houses, such as are designed 
in Canada, are cheaper than all other types 
of construction so far submitted, including brick 
or stone and the new steel houses so much ad 
vocuted. One proposal beir considered, is to 
ship ‘‘ready-made’’ from here, with 
windows and fittings ready to put up. The elaim 
that 10,000 houses of this type could be shipped 
per month, and that given such quantity pro 
duction they can be produced at a price com 
paring favorably with any patent steel houses 
so fur devised, is riveting attention on the idea. 
sritish Columbia’s lumber industry could con 
centrate on such business and organize for sup- 
plying it, provided regular volume of trade was 
assured. This year, it is believed, some definite 
action will be taken by the British Government, 


eided 


ig’ 
houses 


cally double the capacity of the ordinary ma- 
chine. The Vonnegut can be adjusted to all 
sorts of combination set-ups. 

Mr. Williams’ new site embraces three acres 
on the King County industrial tracts. It is 
convenient to rail and water transportation, and 
provides room for expansion. The size of the 
planing mill is 140x240 feet, and the warehouse 
60x150 feet. There are two North Coast dry 
kilns, and the foundations are in for the third 
dry kiln, which will soon be installed, 


Japanese Use of Port Orford Cedar 


MARSHFIELD, Ore, Jan. 10.—Norman Cole 
man, former head of the Four L, talks inter 
estingly of the use Japan is making of Port 
Orford cedar, his remarks being based on an 
investigation that he made some time ago. It 
was common belief here that the great demand 
from Japan for this variety of wood meant a 


Lumbermen Win Municipal Hon 
ors 

TORONTO, OnNT., Jan. 12.—The fact that the 
lumbermen in Canada take their responsibilities 
to the communities in which they live and work 
very seriously is clearly shown by the list of lum. 
bermen who were candidates, many of them sue. 
cessful, in recent municipal elections. 

R. S. Potter, Matheson, Ont., well known Jlum- 
berman, was elected mayor of Matheson, defeating 
his opponent by almost three to one. ; 

Allan McPherson, of McPherson & Clarke, retajj 
lumber dealers of Glencoe, Ont., Was reélected 
reeve of Glencoe, for the sixth term. Every time. 


with one exception, he has been elected by ae. 
clamation, 
J. Kb. Gardiner, of Galt, Ont., won his campaign 


for mayor of Galt, by a record vote. He hag been 
on the city council for the last three years. 

J. N. Murdock, retail lumber dealer of Durham, 
Ont., was reélected mayor of Durham by acclama- 
tion, 

T. C. Warick, retail lumber dealer of 
Ont., was elected mayor of Blenheim. 

Sam McBride, wholesale lumber dealer, Toronto, 


Blenheim, 








New Jersey dealers report remodeling campaigns in success- 
ful operation. Read convention report on pages 52-53 








as the housing problem in England has become 
acute. 


A Little Lumber History 


Sr. Louis, Mo., Jan. 13.—The St. Louis Star 
published yesterday under the head of ‘¢Twen 
ty-five Years Ago Today,’’ the following item: 

Jan. 12, 1900—John A. Reheis, for fourteen years 
viee president and general manager of the John 
J. Ganahl Lumber Co., and Hl. G. Rolfes of the 
same Company, resigned their positions to enter 
business as the Reheis-Rolfes | Lumber Co. at 
Twelfth and Gratiot streets 

Mr. Reheis is president of the St. Louis Lum 
her Co. 

The paper published today under the 
heading *‘ Fifty Years Ago Today,’’ the follow 
ings item: 


same 


Jan. 18, 1875.--A_ petition was being circulated 
for signatures of citizens of South St. Louis, in an 
effort to lease the remainder of the city market 
block bounded by Main, Second, Schirmer streets 
and Franklin avenue to Fidel Ganahl for a lumber 
yard. PARAS S SSE LEE EE EE 


To Protect Bank’s Small Depositors 


LOUISVILLE, Ky., Jan. 12.—N, U. Bond, presi 
dent of the Bond-Foley Lumber Co., at Bond, 
Ky., former president of the Bank of Bond and 
one of its largest stockholders and depositors, 
on Jan. 9 announced that he had guaranteed all 
depositors of the institution from loss, in the 
crash of the bank on Jan. 8, when it closed on 
account of a shortage of $80,000 in the accounts 
of Cashier HE. L. Medlock. The Bond-Foley in 
terests had on deposit about two-thirds of the 
$140,000 in the bank at the time of the failure. 
However, Mr. Bond did not wish to see the 
small depositors lose, and agreed that he would 
stund between them and loss, which may result 
in a considerable personal loss. 

There are not many men who are big enough 
to take their own loss on deposits, capital invest 
ment ete., and then absorb the losses of others. 
However, Bond is « lumber town, and most of 
the depositors are Bond employees. The bank 
was formed in 1917. 


New Molder Highly Satisfactory 


SEATTLE, WASH., Jan. 10.—At the Williams 
Mir Finish Co.’s plant at 600 Myrtle Street, 
President Roland C. Williams is trying out a 
new Vonnegut molder, which is the first ma 
chine of that kind to be installed in the Pacific 
Northwest. 

The results have been highly satisfactory, as 
the new machine, which is featured with one 
knife cutting, easily develops a speed of sev 
enty-two feet a minute. This insures practi- 


menace to America, as rumor said the Japanese 
were using the Jumber for airplane stock. Mr. 
Coleman, who is now president of Reed College, 
in Portland, found the Japanese using the 
Port Orford cedar for interior finishings in 
their homes, and in installing it they panel 
and ceil and work it up to show its fine grain. 
Jupan’s white cedar is known as hinoka. There 
is scarcely any difference between it and the 
American timber, save a slight difference in the 
leaves, but the American product is larger and 
clearer in grain. The Japanese have been us 
ing their hinoka for two hundred years, but 
they are replanting, and Mr. Coleman saw the 
result of this reforesting. It convinced him 
that America will be importing white cedar 
from Japan in fifty years unless measures are 
tuken here to reforest. 


Mountain Dealers Urge 


[Special telegram to AMERICAN LUMBERMAN] 
DENVER, CoLo., Jan. 15.—A big snowstorm hit 
Denver this morning as members of the Mountain 
States Lumber Dealers’ Association gathered for 
their annual. The meeting was called to order at 
11 o’clock in the Albany Hotel by President 
Charles Proebstel of Santa Fe, N. M., who in 





Nowe: A report of the Friday and Sat- 
urday sessions of the Mountain States 
Lumber Dealers’ Association will appear 
in the Jan. 24 issue of the AMERICAN 
LUMBERMAN.—EbpITor, 











his opening address stressed the need for publie 
education as to the value of the lumber and 
building industries to the nation. The lack of 
understanding of the lumber industry by the 
public, he said, is the cause of many unfavorable 
remarks about lumber dealers. Although a 
longer profit is made by automobile manufae- 
turers and dealers than by retail lumbermen, the 
public does not refer to the automobile people 
as robbers and thieves. The lumber industry, 
he declared, is especially honorable, because it 
is engaged in the commendable effort to pre- 
serve one of the nation’s greatest assets, the 
home. He urged the passing of resolutions by 
this convention asking manufacturers to sell the 
public on their products instead of expecting 
the dealers to do this. 

The president’s address was followed by the 
annual reports of the secretary and treasurer. 
Seeretary R. D. Mundell reported on the adver 
tising campaign conducted last spring, in which 
prospects were furnished by dealers and these 
prospects supplied with literature on home 


was re@lected alderman for Ward No. 4. He has 
many years of civic service on his record, 

W. FE. S. Savage, retail lumber dealer, Mimico, 
Ont., was elected deputy reeve otf Mimico, defeating 
his opponent by three to one. 

W. J. Trick, Oshawa, Ont., who for the last two 
years has been mayor of that city, was one of those 
who fell by the wayside, having been defeated for 
mayor by Alderman If, P. Shell. 


To Enter Hardwood Business 

JOHNSON City, TENN., Jan. 14.—C. FE. Irish, 
who for the last four years has been connected 
with the Emory River Lumber Co., Wartburg, 
Tenn., as general superintendent, has severed 
his relations with that concern and is entering 
the hardwood lumber business for himself, with 
offices in Johnson City and Knoxville, 


Good Will Advertising 


building. The dealers reported 
success from this campaign. 

The president appointed a nominating com 
mittee, composed of W. R. Greer, Cheyenne, 
Wyo.; W. L. McClung, Colorado Springs, Colo., 
and Curtis Humphreys of New Mexico, whi 
were instructed to present nominations for 
president and other officers for election at the 
late afternoon session. In a discussion that 
followed the appointment of the committee, Mr. 
McClung asserted that the association needed 
new blood, and suggested the election of younger 
men to office. 


considerable 


Mr. McClung also declared in favor of ex 
hibits at conventions; these were dispensed with 
some time ago. The having of exhibits was 
urged by W. R. Greer of Cheyenne, Wyo. 

The afternoon session was called to order 
at 2 o’clock. Viee President Hayward, of 
Loveland, Colo., assisted by Hank Huch, of 
Yuma, Ariz., lead in community singing. 
Then I. F. Downer extended to the lumbermen 
a welcome to Denver. The future of the as- 
sociation was next discussed, the president 
contributing a suggestion that the dues be 
doubled, so that activities could be extended 
for the benefit of members. The secretary 
then commented on the advisability of the 
association’s undertaking fire insurance. 
Finally, R. E. Spencer, of Denver, urged that 
kicks as to anything concerning the associa- 
tion be made at the convention, and not out 
side, and declared his belief that it would be 
a good plan for the secretary to visit each 
association member at least once a yeur. 

Just before adjournment of the afternoon 
session, Thomas C. Hurst, jr., of Arvada, Col0., 
was elected president of the association. 
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Making Good Use of Northern Woods 


(Continued from Front Page) 
down. In those days, also, hemlock was sold at retail for from $6.50 
to $7 a thousand. 

The mill is now cutting about 25,000,000 feet annually, the output 
running about one-half each of hemlock and mixed hardwoods; and 
some white pine is still cut. Some years the mill has produced as 
much as 40,000,000 feet. As already stated, the larger saws in the mill 
are operated by electric power. The rest of the machinery is run by 
steam power, which is supplied by a Prescott engine, one of the first 
turned out by the Prescott Co., of Menominee, Mich., having been 
installed in 1874. 

The Holt Lumber Co. has a fully equipped planing mill with five 
matchers and surfacers, two molders, three band resaws and one band 
rip saw. All of the machines in the planing mill are electrically 
operated. The shavings are blown from the planing mill to the boilers 
at the sawmill plant about 600 feet distant. 

The sawmill, planing mill and shingle mill of the Holt Lumber Co. 
are all equipped with automatic sprinkler systems for fire protection. 

About twenty years ago the Holt interests established the Oconto 
Electric Co., using waste from the mill to develop power for that 
plant as well as for the sawmill, and supplying light and power to the 
public. The electric Jight business has been sold to the Wisconsin 
Public Service Co., but the Holt Lumber Co. still operates the plant, 
selling power to the service company. Exhaust steam from both plants 
ig used to operate steam turbines for developing electricity. Three 
water tube boilers develop steam for the reciprocating engines. 

Officers of the Holt Lumber Co. are: William Arthur Holt, president; 
Alfred Klass, vice president; J. A. Ramsay, treasurer; Arthur H. Petti 
grew, secretary. Mr. Klass, who is manager of the sales department, 
has grown up with the company. 
Starting in the woods, he later 
worked in the yards as lumber 
grader and inspector, and he has 
been sales manager for several 
years. J. A. Ramsay, treasurer, 
also started in the woods, as cook, 
in 1890, later becoming time 
keeper and bookkeeper. A. HI. 
Pettigrew started in the woods as 
timekeeper in 1909, and he has 
been with the company continu 
ously except during the period of 
his service in the Great War. 

It is a matter of pride on the 
part of Mr. Holt that he has 
about him so many men who have 
proved their worth and loyalty 
through years of service, Refer- 
ence to the company’s records 
shows that there are now in its 
employ 39 men who have been 
with the concern from 10 to 15 
years; 28, from 16 to 20 years; ees - 
17, from 21 to 25 years; 10, from 


Q> ALFRED KLASS, A. Hf. PETTIGREW. 


26 to 30 years; 16, from 32 to 35 
years; 5, from 37 to 40 years, and 
5, from 42 to 48 years. In sum 
mary these figures show that employees who have been with the com- 
pany from 10 to 18 years, have served a total of 708 years; and those 
working from 20 to 40 years inclusive, a total of 1,944 years. The 
general superintendent of the company, R. Lee Porterfield, has been 
with the company 25 years; Julius Rieve, mill superintendent, 20 
years; Peter MacCourt, superintendent of the planing mill, 20 years; 
Ralph R. Williams, woods superintendent and formerly timekeeper in 


Vice President 











Choice Hemlock and Herdwood Logs From the Holdings of the Holt 
Lumber Co., Oconto, Wis., Brought to Its Mill by Mainline Haul 





Secretary 














Modernly Equipped Sawmill of the Holt Lumber Co., Oconto, Wis., 
Cutting 25,000,000 Ft. Annually of Hemlock and Hardwoods. 


the woods, 15 years; A. G. Fulton, chief engineer and superintendent 
of the power plants, 20 years; and Miss Lenora Klass, assistant sales 
manager, 17 years. Paul W. MeDonald entered the company’s employ 
in 1871 and was woods superintendent from 1888 to 1910; since that 
time he has been in charge of the company’s farming interests. During 
the war the company had a procession of its employees in the order 
of their terms of service. Two men at the head had 55 years to their 
credit; many had more than 40 years, and there were still many others 
who had never worked anywhere else. 

The Holt Lumber Co. owns about 25,000 acres of timber estimated to 
contain about 10,000 feet to the acre. Mr. Holt reealls that when his 
futher bought out Uri Baleom in 1888, the company had 145,000,000 feet 
of pine stumpage, and that at the 
time of his marriage in 1895 he ex- 
pected to be cut out at Oconto in 
ten years; that being a sort of 
understanding between Mr. and 
Mrs. Holt, when it was deeided 
to make their home in Oconto. 
Since that time the company has 
bought more or less timber each 
year, so that today its holdings of 
hemlock and hardwoods are 
greater than its holdings of pine 
thirty-six years ago, though it has 
suwn 500,000,000 feet of pine and 
an equal amount of hemloek and 
hardwoods since that time. Inei 
dentally it may be noted that the 
company has a small traet of 
about 2,500 acres of virgin pine, 
hemlock and hardwood on which 
it is practicing selective cutting 
and scientific forestry with a view 
to continuous reproduction. 

Most of the logs are brought to 
the Holt Lumber Co.’s mill by 
main line haul. The company it- 
self operates three camps, and an 
allied eoneern, the Sever Ander 
son Logging Co., has one headquarters camp and three jobbers’ 
camps. Skidding is done with horses. At its Townsend operation 
the Holt Lumber Co. has 16 miles of railroad and uses twe Lima 
locomotives. It operates at that point also two Raymond gasoline 
louders, one stiff boom gasoline loader and one Decker loader. At its 
Ontonagon County camp it has 13 miles of railroad and operates one 
Lima and one rod locomotive. It uses also at that place one Decker 
steam loader and a stiff boom gasoline loader. At its Tipler operation 
there are 17 miles of railroad and one Lima and one rod locomotive are 
used. The Sever Anderson Logging Co., operating at Tipler, uses one 
Raymond and two stiff boom loaders, besides using one steam shovel 
in railroad construetion. That company also supplies the Northwestern 
railroad with about 50,000 ties annually. Logging is carried on through 
out the year at all camps. Logs are unloaded at the mill by means of 
au crane, greatly expediting that operation and reducing cost. 


J. A. RAMSAY, 
Treasurer 


The Holt Hardwood Company 


Reference already has been made to the facet that William Arthur 
Holt is president of the Holt Hardwood Co., of Oconto. This company 
is engaged in the manufacture of maple and birch flooring, operating 
what is believed to be one of the finest flooring plants in the world. 
The company also manufactures shoe-last blocks and ten-pin blocks, as 
well as converting small hardwood squares into broom handles. The 
flooring business was established in 1893 at Reed City, Mich., by W. 
KN. Williams; was removed to Traverse City, Mich., in 1899 and to 
Oconto in 1916; being taken over two years later by the Holt Hard 
wood Co. In the fall of 1918, the same eompany took over the shoe- 
last block business of the Williams Bros. Co., of Cadillac, Mich., whieh 
had been established at Shelby in that State in 1875 and removed to 
Manton, Mich., ten years later. In 1897, operations were begun at 
Cadillac, and the plant at Manton was closed out. 

The Holt Hardwood Co, was incorporated in 1918, the officers at that 
time heing William Arthur Holt, president; Walter L. DeWitt, vice 
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ELECTRICALLY EQUIPPED AND ELECTRICALLY LIGHTED ‘‘DAYLIGHT’’ FLOORING PLANT OF THE HOLT HARDWOOD C0, | 00 
OF ALL GRADES AND THICKNESSES. OFFICE | of 
bought the machinery and equipment of the Williams Co., of Traverse 


City, and removed the plant and established the business of that com- 
pany at Oconto. He continued 


president and genera] manager; George H. Holt, treasurer, and Alfred 
Klass, secretary. The officers today are the same, except that on the 
death of George H. Holt, he was 





succeeded as treusurer by Clinton 
KF. DeWitt, who prior to the war 
having been bookkeeper for the 
company, was on his return from 
service made sales manager. 
Walter L. DeWitt, vice president 
and general manager of the Holt 
Hardwood Co., was born at Brigh 
ton, Mich., October 3, 1870, and 
attended the public schools at 
3righton and at Ann _ Arbor, 
Mich. Mr. DeWitt spent the early 
part of his life in the railroad 
service. He entered the lumber 
business with Walter N. Kelley, of 
Traverse City, Mich., in 1899. In 
1908, he entered the jobbing busi 
ness in Chicago, where he remained 
until 1914. From 1912 to 1918 
he had charge of the business in 
the United States of the Seaman 
Kent Co., Ltd., of Toronto, Ont., 
the largest manufacturer of hard- 
wood flooring in Canada. In 1914, 
Mr. DeWitt returned to Traverse 
City, where he became associated 


with the W. FE. Williams Co. He 
continued, however, to carry on his jobbing business, as well as to 
In 1916, with W. E. 


represent the Seaman Kent Co. 


W. L. DE WITT, 


Vice Pres., 


Gen’'l Mer. 











Best Equipment, Perfect Lighting and Skilled Workmen Assure Pro- 
duction of the Finest of Hardwood Flooring in the Mill of the 
Holt Hardwood Co. 


leak 


Williams, he 





BE. DE Witt, 
Treasurer 








D. S. DE WITT, 
Designer of Plant 


with that concern until the Holt 
Hardwood Co. was organized in 
1918. In that year he took entire 
charge of the Holt Hardwood 
Co. and has built up the business 
from practically nothing to a mii 
lion feet a month, shipping to all 
parts of the country. Mr. DeWitt 
has made personal friends of his 
customers and is one of the best 
known flooring manufacturers in 
the United States. 

The entire flooring mill of the 
Holt Hardwood Co. is eleetrified, 
individual motor drive being used 
for all machines, and the lighting 
system giving daylight conditions 
throughout the plant. The remote 
control system is used, push-but- 
tons at cach machine enabling 
operators to stop and start their 
machines at will, but the switches 
being installed in a_ fireproof 
room. All electric wires are in 
conduits in the conerete floor and 
all motors are enclosed, thus re- 
ducing the likelihood of fire and 


accident to a minimum. The plant is equipped throughout with wood- 
working machinery manufactured by the P. B. Yates Machine Co., 











The Finished Product Receives the Utmost Care in Sorting for 
Length, Bundling and Storage; Ample Warehouse Facilities 
Assure Prompt Shipment of All Orders. 
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OD CO, | OCONTO, WIS., WITH FACILITIES FOR TURNING OUT ANNUALLY 10,000,000 FEET OF MAPLE, BIRCH, OAK AND BEECH FLOORING 
FFICE OF THE COMPANY AT LEFT OF PICTURE 
nerae Beloit, Wis., including the following: Three Yates A-7 Matehers: stock is removed, thus keeping the top of the load always at a 
anes three No. 474 Feeders; three E-1 End Matchers; one G-35 Swing Cutofi convenient height for unloading. The stock is put through the 
nued Saw, one M-7 Grinder; and four No, 281 Ver- band saws and ripped to flooring widths, each 
Holt tical Band Rip Saws. All of the machines are width being put into a truck by itself. The 
1 in equipped with the ‘‘dot’’ system of lubri- ripped stock is then taken to the matchers, 
itire cating, similar to that used on automobiles. where it is fed into the machines through a 
vood Steam for the engine, dry kilns and heating feeding table. Thence the stoek is carried 
ness system is supplied by one water tube boiler by conveyor belts direct to the end matchers, 
mil of 350 horsepower and two return tube boilers where all defeets are eut out and the stock 
) all of 150 horsepower each. The mill is heated is end matched. Next conveyor belts earry 
Witt by the unit system, doing away with radia the finished flooring to the graders, who sort 
his tors and pipes within the workroom proper. it by grades into different trucks. It is finally 
best Power is provided by a 640-horsepower non- sorted by lengths and bundled and the fin 
s in releasing valve engine direct connected to a ished stock is carefully piled in the warehouse 
500-KVA 40-degree generator. In addition, ready for shipment. Alongside the warehouse 
the connection is made with the power plant of is a railroad siding, permitting shipment in 
fied, the Holt Lumber Co., and with the power lines all seasons without exposure to the weather. 
ised of the Wisconsin Publie Service Co., enabling The Yates matchers used in the Holt Hard 
ing each plant to get or give service to the other. wood Co.’s plant are the only machines using 
One The Holt Hardwood Co. has a dry-kiln ¢a- the shearing principle for imparting a high 
lote pacity of 1,300,000 feet a month, with an finish to the hard wood, and the flooring 
ut average drying schedule of five days. The comes from these machines with a polish that 
ing drying is done in five Grand Rapids Vapor the inexperienced might think had been pro- 
1e1r | Kilns 20 feet by 80 feet, manufactured by duced by some special process subsequent to 
hes | the Grand Rapids Veneer Works, Grand Rap- the manufacturing operation. This is true of 
oof ids, Mich. Improved insulation of the kilns the finish of the birds-eye maple of the most 
in practically preserves summer conditions even complicated grain and figure, which flooring 
pen | in the coldest weather. Immediately adjoin- manufacturers know is so apt to tear and 
e ing the dry kilns is a dry-lumber shed, with = splinter. The result is all the more remark 
ind a capacity of 300,000 feet of lumber. Stock is Careful Piling and Room for 1,400,000 Feet of shie in that it is achieved without any saeri- 
od- moved into the kilns, out of them into the Flooring Insure Good Service fice in production, as it is possible to get about 
7Ory store room and from the _ store two hundred feet a minute produe- 





SESE Moye et 


room to the mill on trueks drawn 
by electrically driven winches, 
thus avoiding all rehandling of 
stock, After manufacture, the 
flooring is drawn from the floor- 
ing mill to the warehouse by the 
same means. 

In the production of hardwood 
flooring the Holt Hardwood Co. 
keeps the material moving in one 
direction through the mill, the 
rough dry lumber coming in from 
the dry shed at one end of the 
mill and the finished flooring 
moving into the warehouse from 
the opposite end. A glance at the 
accompanying illustrations of the 
mill interior will make this fact 
clear, Each loaded truck moves 
from the dry’shed to the Leitelt 
lumber lifter, made by the Leitelt 
ay Works, of Grand Rapids, 
“ich. by which it is dropped 
— the top of the truck load is 
a with the band saw table at 

/eginning and is raised as the 














One Section of Holt Hardwood Co.’s Dry Shed for Storage of Kiln- 
Dried Hardwoods for Flooring Manufacture; Capacity of Shed, 
300,000 Feet of Lumber 


tion from the A-7, the flooring 
being turned out with a satiny 
finish that requires no sanding. 


Attached to each A-7 matcher 
is a No. 474 feeder, a machine 
that enables the operator to pile 
the flooring stock so that it is fed 
continuously, thus keeping the 
production at a maximum, and of 
course increasing the aggregate 
of production over what would be 
possible with hand feeding. The 
474 feeder drops the stock auto- 
matically into place and propels 
it through the matcher. End 
matching is done on the Yates 
E-1. Two machines comprise each 
unit for putting a tongue on one 
end and a groove on the other, 
these operations being performed 
by saws as the material leaves 
the A-7. 

The average daily output of the 
Holt Hardwood Co.’s plant is 
40,000 feet of maple, birch, oak 
and beech flooring in all widths 
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and thicknesses. It is practicable for the company to list one hundred 
and forty-eight items of hardwood flooring and it has warehouse room 
for 1,400,000 feet of finished stock. The annual capacity of the plant 
is 10,000,000 feet of flooring. 

While the Holt Hardwood Co.’s principal activity is flooring manu 
facture, it also manufactures broom handles, shoe last blocks and 
bowling pin blocks. The making of broom handles is incidental to the 
manufacture of flooring, being a means of utilizing small squares. The 
handle factory is conveniently accessible from the flooring mill, and 
with two automatic lathes, one sander and one chuck and boring ma 
chine about 5,000 handles are turned out daily. 

Reference already has been made to the last and bowling pin plant, 
which was burned with the old flooring factory some months ago. The 
new plant is to be rebuilt to the same capacity as the old, which 
turned out 250,000 last blocks, 250,000 standard bowling pin bloeks, 
100,000 duck pin blocks and 100,000 candle pin blocks annually. In the 
fire which destroyed the pin and last factory, the kilns and warehouses 
for that plant were saved. The kilns are eight in number, and the 
three warehouses, which are 30 feet wide by 200 feet long, house a 
million last blocks. 

The flooring plant of the Holt Hardwood Co, has no dark corners, 
and neatness and order characterize every operation. KHdgings and 
trimmings are carried by conveyors to a central point where they are 
dumped into a hopper and by a powerful blower are carried directly to 
a car on a siding alongside the mill. This blowing system delivers the 
waste to the farthest corners of the car, doing away with practically 
all manual Jabor in loading the car. 

The shavings and dust collecting system of the plant was installed 
by the Central Blow Pipe Co., 1729-31 W. Pershing Road, Chicago, III. 
By this system the shavings and sawdust from the machines in the 
mill rooms are collected and provision is made to deliver them either 
to the boiler rooms or to the sawdust mill. The latest type patented 
tapering body dust collectors were installed so as to obtain the highest 
efficiency in conjunetion with the most modern slow exhaust fans, The 
interior of the dust collectors is provided with a screening device 
whereby the sawdust and shavings are automatically separated. At the 
bottom of the dust collector is installed a system of high grade divid- 
ing valves, by which either the shavings or the sawdust can be spouted 
to vaults, bins, cars or to the furnaces where both the sawdust and 
shavings, or either, may be burned if desired. The best blow pipe 
engineering and mechanical workmanship was employed throughout 
the system, in keeping with the rest of the plant. 

On every hand there are indications of the finest possible relations 
between the company and its employees, a condition that in part at 
least is explained by the efforts that have been made to promote the 
comfort and welfare of the workers. Immediately adjoining the work- 
room is a fireproof Junch-room, lighted and ventilated from the top 
ind furnished with tables and benches, and provided with reading ma- 
terial. In this room employees may eat their lunches and have their noon- 
day smoke without endangering the plant or affecting the company’s 
insurance contracts. Alongside the lunch-room is a sanitary toilet, in 


which is installed a system of lavatories and showers with hot and 
cold water. 

Not only does the Holt Hardwood Co. provide in this way for the 
comfort of its workmen, but it carries group insurance that protects 
their dependents against want in case of death. This group insuranee 
has been in force about two years, and the employees have learned by 
experience what it means to them. Though a few may have heey 
slightly skeptical at the beginning, none are so now. Beginning wit) 
employees who have been in the company’s service one year, $500 js 
carried for each. This amount is increased $100 with each year’s addj 
tional service, until a maximum of $1,000 has been reached. 

Such a modern and efficiently arranged flooring plant as that oper 
ated by the Holt Hardwood Co. could not, of course, have resulted fron 


haphazard planning. It is believed that the most competent and 


exacting judge could find little in it to criticize or change, and it has 
the appearance of being the result of years of study, observation and 
The plant, however, was planned and its construction and 


experience, 














Good Lumber Piled Right; This Alley Shows the Care Used by the 
Holt Lumber Co., Oconto, Wis., to Please Buyers of Its Hemlock 
and Hardwoods. 


equipment throughout were supervised by a young man just out of 
college—Donald S. DeWitt, graduate of the Michigan College of Mines, 
with degrees of B.S. and E.M. in engineering, and son of the vice 
president and general manager of the Holt Hardwood (o., Walter 
L. DeWitt. ; 





Adopt Simplified Business Documents 


[Special telegram to AMERICAN LUMBERMAN] 


using the standard form developed from the 
efforts of the accounting organizations. 


rules of the Silk association. The court held 
that these rules were a part of the contract even 











WASHINGTON, D. C., Jan. 14.—-Representa- 
tives of purchasing organizations, industrial 
engineers and national bodies, meeting today in 
the Department of Commerce, adopted stand- 
ards for invoice, purchase order and inquiry 
forms for use in American business. 

This action was taken as the culmination of 
several years of work by the National Associa- 
tion of Purchasing Agents, the Railway Ac- 
counting Officers’ Association, the National 
Association of Cost Accountants, and the divi- 
sion of purchase and stores of the American 
Railway Association. 

Today’s meeting was held under the auspices 
of the division of simplified practice, whose 
cooperation had been sought in bringing about 
the elimination of hundreds of variations in 
these business documents and in securing to 
American business houses a saving which was 
estimated at more than $15,000,000 a year. 

In addressing the meeting, Secretary Hoover 
told the delegates that the wastes in business 
documentation could only be solved by con- 
ferences such as this. He pointed out that the 
existing variety is responsible for disputes due 
to misunderstandings of contractural relations. 
Mr. Hoover cited the estimated saving of $5,- 
000,000 annually to the warehouse industry 
through simplification of forms as a_ saving 
which comes in labor cost alone and added that 
the saving from the avoidance of disputes will 
reach a sum which no one can estimate. 

The recommendations for a standard invoice 
form were presented by W. L. Chandler, of the 
National Association of Purchasing Agents, 
who described the five-year effort of the various 
organizations to develop uniformity. Thirty- 
eight national organizations, he said, are now 


Frank EK. Webner, of the American Society 
of Kngineers, discussed problems arising from 
the use of mechanical equipment. Mr. Webner 
also represented in the conference the financial 
and industrial accounting corporations of De- 
troit and various other concerns. 

An appeal for a modification of the proposed 
form was made by David M. Freudenthal, of 
the Controllers’ Congress, National Retail Dry 
Goods Association, New York City, who empha 
sized the losses to the retail trade from the diffi 
culty of placing the retail selling prices on the 
invoices, 


Court Decision Compels Arbitration 


NEw York, Jan. 12.—The National-American 
Wholesale Lumber Association, which has taken 
the lead in making arbitration so helpful in 
the lumber industry, calls attention to a de- 
cision just rendered by the New York court of 
appeals compelling arbitration. A contract 
contained the following clause: 

_ Arbitration. In the event of any dispute aris- 
ing relative to the fulfillment of any of the above 
terms, and failing an amicable adjustment, it shall 
be settled by arbitration, under the rules of the 
Silk Association of America, the decision of the 
arbitrators to be final and binding on both parties. 


Its other provisions made it a ¢.i.f. contract 
and it was contented that title did not pass 
to the defendant until shipment of the mer- 
chandise and therefore, as a matter of law, the 
terms of the contract were not fulfilled by the 
plaintiff. The appellate division of the supreme 
court accepted this view and denied a motion to 
compel arbitration. This decision has been re- 
versed by the court of appeals. The contract 
provided that the sales were governed by the 


though they were not set forth. 


They confer rights upon both parties. The 
parties have agreed that their disputes arising 
relative to the fulfillment of the terms of the con 
tract shall be settled by arbitration. It is the 
duty of the court to enforce their agreement rather 
than to undertake itself to settle the dispute or 
to narrow the field of arbitral disputes. We have 
a contract and a refusal to arbitrate under a con 
tract. Where a bona fide dispute in fact arises over 
the performance of a contract of purchase and 
sale it does not devolve upon the court to say 
that as a matter of law there is nothing to arbi 
trate. It may be that under the rules of the Raw 
Silk Association matters of strict law are sub 
ordinated to a course of dealing or to the equities 
of the case. Difficult questions of law as well as 
of fact may arise. By the terms of the contract 
disputes whether of law or fact are arbitrable. 
Traders may prefer the decision of the arbitral 
tribunal to that of the courts on such questions 
When they have selected their tribunal the court 
ought not to interfere with them unless very sub 
stantial reasons are shown. 


Sewaaeaanaanaaan 


Pushing Construction of New Band Mill 


TUSKEGEE, ALA., Jan. 12.—Work is progress 
ing rapidly on the 100,000-foot daily capacity 
band mill being erected here by the W. G. 
Mitchell Lumber Co. for cutting both pine and 
hardwoods. Approximately fifty houses for the 
workmen already have heen completed and it is 
expected that as many more will be built to 
accommodate the employees of the 
Construction work on the railroad ove: : 
the timber is to be brought to the mill also 1s 
progressing rapidly and trains already are he- 
ing operated over several miles of this track. 
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Log Road to Become Common Carrier 


PorTLAND, ORE., Jan. 10.—F. S. Seritsmier, 
general manager of Lyon, Hill & Co., announced 
here today that the logging railroad built by 
the Government from Disque to Port Angeles, 
Wash., during the war in connection with the 
spruce production program and subsequently 
bought by his company, will become a common 
carrier and be ready with heavy equipment for 
log hauling in a short time. The tariff will 
pe filed shortly. The road is eighteen miles 
long and runs through a heavily timbered dis- 
trict. The holdings are in many hands, and 
logging operations are now being carried on to 
some extent. 

The road will probably be known as the Port 
Angeles & Pacifie Railroad, Mr. Seritsmier ex- 
plained. The motive power consists of four 
large locomotives, three of which have never 
been used. An order for 110 sets of 8,000-ton 
capacity steel logging cars has just been placed 
by the company with the Northwest Equipment 
Co., at Vancouver, Wash. The company will 
also operate a log dump at Port Angeles. The 
mill at Port Angeles it bought from the Govern- 
ment, together with the railroad, will not be 
operated until the lumber market improves. The 
machinery of this huge sawing plant has been 
sold but the company will install new machinery, 
in conformity with the needs, when a decision is 
reached to begin cutting. 

Mr. Scritsmier makes his home in Portland. 
The business address of his company is Port 
Angeles, Wash. 


To Refinance Indemnity Exchange 


SEATTLE, WASH., Jan. 10.— The excessively 
hot weather of 1924, with its protracted heat 
spells, was a contributing cause to fire losses of 
$2,000,000, covered by insurance policies of 
the Lumbermen’s Indemnity Exchange. Of that 
aggregate, a total of $1,400,000 was supported 
by reinsurance, and has been paid in full. The 
company has $500,000 in assets, and is now 
refinancing itself not only to pay all outstand- 
ing losses but to provide capital for future 
operations. The exchange has formed a com- 
mittee to take charge of refinancing and re- 
organization, consisting of Everett G. Griggs, 
J. H. Bloedel, B. R. Lewis, Perry Rowe, ©. C. 
Bronson and John Bratnober. The plan of 
operation will likely be changed from a com- 
mission basis to a salary basis, and J. H. de 
Veuve will probably continue as manager of the 


company. 
, e@aaeeaaaaans 


Reviews Grays Harbor Industry 


SEATTLE, WASH., Jan. 10.— George H. Elf 
brandt, sales manager of Schafer Bros. Lumber 
& Door Co., Montesano, Wash., was in the city 
Thursday and Friday, renewing his acquaint 
anceship among local lumbermen. 

He reports that the fine new office building 
of the company, which embraces a number of 
attractive architectural features, has been 
fully completed, and now houses the entire 
executive and sales organization. 

The lumber industry on Grays Harbor, Mr. 
Elfbrandt says, faces a rather peculiar situa 
tion, notwithstanding the universal feeling of 
optimism. With log prices increased by $1 on 
second and third grades, and $2 on first grades, 
the millman is threatened with a loss, if he 
continues to market his product on the present 
schedule of prices. Notwithstanding that 1924 
was an exceptionally heavy year, so far as 
production and shipments are concerned, the 
Harbor district having rounded out its billionth 
foot early in December, the fact remains that 
very few of the mills made any money. They 
sold more lumber than ever before in their his 
tory, and the fir mills as a whole moved a 
tremendous volume, but the average among them 
was a ‘And it was their own fault,’’ 
says Mr. Elfbrandt, in reviewing the situation. 

fhe Schafer mills are running two shifts, and 
two other operations on the Harbor are like- 
Wise running two shifts each, but there seems 
to bea tendeney toward a shutdown on account 
Ade ree Logs are quoted at $27 to 
“ No. 1; $20 for No. 2, and $14 for No. 3. 


loss. 


Shingle cedar has been increased $2 and is 
searce at $17. The shingle market is steady, 
with the product bolding its own. The showing 
of activity is about two weeks in advance of 
the usual record, since ordinarily the market 
does not liven up until the middle of January 
or the first of February. 

Logs are not plentiful on the Harbor, one of 
the factors in the scarcity having been the 
recent cold snap which in effect curtailed oper- 
ations during two weeks. There is now no 
snow in the hills, and the loggers are operating 
practically 100 per cent. 

Schafer Bros. are shipping large quantities 
of fir and hemlock in the water trade, cargoes 
for the offshore and Atlantic coast business 
being barged to Aberdeen. In the California 
trade the vessels reach the wharves in Monte- 
sano and are loaded at the mills. 

Mr. Elfbrandt returned to his home in Monte- 
sano yesterday. 


(SREB BBaEaAa: 


Proposed Legislation in California 


SAN FRANCISCO, CALIF., Jan. 10.—According 
to advices from Sacramento, the legislature will 
be requested to pass several measures of inter- 
est to lumbermen at the 1925 sessions. Assem- 
blyman H. F. Sewall, of Whittier, states that 
he will introduce a bill regulating the retail lum- 
ber business to the extent that all dealers will 
be required to mark the grade, or standard of 
quality, on all bills of sale. His idea is to 
prevent substitution of inferior material when 
good lumber is purchased. 

State Forester M. B. Pratt says that the 
State board of forestry will request that a li- 
cense tax of $1 be authorized for building camp 
fires in the forests so that campers will add to 
«a fund for forest protection and purchase of 
lands. It is proposed to acquire forest and 
brush-covered lands valuable for watershed cov- 
er for State forest purposes, and an appropria- 
tion of $150,000 will be asked for. An appro- 
priation of $10,000 for a Federal forest experi- 
ment station, contingent upon an appropriation 
of $25,000 by the Government, will also be 


sought. 


Confer on Forest Problems 


SPOKANE, WASH., Jan. 10.—An important 
conference between operators cutting on Govern- 
ment forest land and Forest Service officials 
was held in the assembly room of the Associated 
Industries in the Hilers Building yesterday. 
General manager E. W. Harris, of the Dalkena 
Lumber Co., presided. Frederick Morrell, dis- 
trict forester in charge of District No. 1, with 
headquaters at Missoula, Mont., explained the 
Government’s viewpoint and outlined the prob 
lems relating to the work. 

Phases of the utilization clauses in the Gov 
ernment contracts, including the long butting, 
trimming allowance, length of stumps, in the 
cutting of fir, larch and hemlock were explained 
by Ehlers Koch, assistant district forester and 
sules manager of the Missoula office. 

©. W. Beardmore, president Beardmore Lum 
ber Co., of Priest River, Idaho, told of the 
methods of brush disposal and reforestation 
employed by his company. Reappraisals of 
timber lands were discussed by Phillip Neff, 
logging engineer of the Missoula office of the 
Forest Service. Specifications of poles as han- 
dled by his company were discussed by W. M. 
Leavitt, of Spokane, general western manager 
for the Naugle Pole & Tie Co., of Chicago. 

Forestry topics discussed ineluded cutting 
and removing undesirable species, methods and 
costs of brush disposal, long butting, trimming 
allowance on logs, height of stump, marking 
for cutting, reappraisals and modification of 
agreements, check scaling and pole specifica- 
tions. 

Among the prominent lumbermen present 
were T. J. Humbird, J. P. MeGoldrick, Walter 
Rosenberry, Kk. H. Van Ostrand, A. W. Laird 
and others. The conference is expected to ac- 
complish a better understanding of the respec- 
tive points of view of the Forest Service and 
timber operators and effect closer harmony and 
cooperation. 


May Erect Another Mill in Idaho 


SPOKANE, WASH., Jan. 10.—One of the most 
important lumber developments of recent months 
was the announcement early this week of re- 
newed activity on the part of the Weyerhaeuser 
interests looking to the erection of a large saw- 
mill at Lewiston, Idaho. Definite assurance 
was given a group of Lewiston citizens who 
visited Spokane this week to meet with J. P. 
Weyerhaeuser, of Tacoma, and T. J. Humbird 
of Spokane, that if Lewiston builds the pro- 
posed municipal dam across the Clearwater 
River at Lewiston, then the Clearwater Timber 
Co., of which Mr. Weyerhaeuser and Mr. Hum- 
bird are officers and the controlling influence, 
will build a mill practically the same as that 
at Potlatch. This would mean a plant which 
would cost approximately $2,000,000 and handle 
a cut of 175,000,000 feet annually. 

Two years ago the Clearwater Timber Co. 
took an option on a mill site near Lewiston, 
and for a time, it was believed that the long 
anticipated development of its holdings in the 
Clearwater region of Idaho was at hand. This 
caused a considerable flurry of minor aetivity 
in that region, but the option was allowed to 
run out without being taken up. 

J. P. Weyerhaeuser in discussing the matter 
with the AMERICAN LUMBERMAN representative 
as to the attitude of his company added this 
cautionary comment: ‘‘Of course, you must 
remember this has only been the outlining of 
a plan. The bonds have not been voted nor the 
dam built. We have planned before to build 
and have been obliged to defer action and it 
may be so again.’’ 


Will Soon Resume Logging 


SACRAMENTO, CALIF., Jan. 10.—The market 
demand continues fair for the Red River Lum- 
ber Co. and orders are being received daily at 
Westwood, keeping the shipping department 


busy. The company has been able to keep a 
Jarge force engaged through the winter, al- 


though all woods operations were closed down 
last week because of bad weather. Logging will 
be resumed on March 1. Horses and mules em- 
ployed in the logging work have been sent to 
ranches in Indian Valley. The company’s out- 
put for 1924 was 182,524,478 feet, as compared 
with 178,744,904 feet in 1923; these figures de 
not include lath and shade roller stock. There 
has been very little demand for sash and door 
stock or factory lumber for several months. 
The season’s accumulation of shook amounts 
to 1,500,000 feet, and it has been moved from 
the box factory warehouse to the storage of the 
new veneer plant. 


Company Officials Hold Conference 


PITTSBURGH, PA., Jan. 13.—A conference and 
get-together meeting of officials, office men, and 
local representatives of the Babcock Lumber 
Co., ineluding a number of the company’s dis- 
trict managers and department heads, was held 
in the offices of the company here last week. 

In the discussion of conditions affecting the 
lumber industry, all were optimistic over pros- 
pects for 1925. After luncheon at the William 
Penn Hotel, Saturday at 1 p. m., the conference 
was held during the afternoon, followed by din 
ner at the Pittsburgh Athletie Club at 7 p. m. 
Thirty-five were present at dinner, after which 
a boxing match at the Athletic club was wit- 
nessed. 

Among those 
were: 

Ralph C. Angell and Mr. McCready, of the Bab- 
cock-Angell Lumber Co., New York; E. O. Dell, of 
Tellico Plains, Tenn., superintendent Tellico River 
Lumber Co.; George Bean, of Landisburg, W. Va., 
manager Babcock Coal & Coke Co., and the follow 
ing district managers: H. J. Gott and C. M 
Shinkle, New York; €. O. West, Chicago: FE. W 
DeCamp, Cincinnati, Ohio; C. H. Booth, Detroit, 
Mich.; J. J. Rumbarger and J. C. Tennant, Phila- 
delphia, Pa.; G. B. Woodhull, Wilkes-Barre, Pa. ; 
J. W. Meyers, Johnstown, Pa.; C. A. Gullahorn, 
Thomasville, Ala.; W. B. Hamrack, Meridian, 
Miss.; H. E. Clouse, Wheeling, W. Va.; O. B. Dow, 
Grove City, Pa.; J. C. MeDairmaid, Statesville, 
Bee Ge 


who attended the conference 
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National Production, Shipments and Orders 


WASHINGTON, D. C., Jan. 12.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 





Production Shipments Orders 

Week ended, 1925, Jan 3; 1924, Jan. 5— 1925 1924 1925 1924 1925 1924 
Southern Pine Association.......ccccsscocsscsccees Sells ve: geiatateneem 54,373,906 54,775,515 49,789,205 62,135,232 47,017,215 59,268,096 
West Coast Lumbermen’s Association. ..........ccescccssseccece 56,968,412 60,170,472 reg "449, 192 70,980,037 60,150,664 76, 186,73 6 
Western Pine Manufacturers’ Association.................- . ++. 11,210,000 6,648,000 19,582,000 11,540,000 21,896,000 18,925 5000 
California White & Sugar Pine Manufacturers’ Association*.... 2,437,000 1,547,000 4,811,000 7,798,000 4,599,000 8,976,000 
California Redwood ASSOCIation............-02 ccc ce cesses svcees - 5,313,000 4,876,000 4,313,000 6,375,000 5,229,000 4,410, 000 
DIGP COLOUR Fal POTION sao 56 5 a6 8 sono 0.819'6 ow ob 81d 0S DRO 3,339,270 1,946,451 3,414,008 2,529,164 3,442,060 6 850,137 
Northern Hemlock & Hardwood Manufacturers’ Associationy.. 6,482,000 4,182,000 4,724,000 3,443,000 4,086,000 5,343,000 
Northern Pine Manufacturers’ Association........... wescene Gd1G,000 6,083,800 6, 771 ,500 5,455,200 4,581,000 4,688,000 

145,439,588 140,229,238 170,853,905 170,255,633 151,000,939 184,646,969 

*Represents 23 percent of cut in region. jincludes hardwoods and softwoods. 





———_ 


Stock Report of Coast Mills | National sige Five Years 


SEATTLE, WasuH., Jan. 10.—The Jan. 1 stock report of the West Coast Lumbermen’s Associa- 























tion, comparing Jan. 1, 1925, with Dec. 1, 1924, is as follows: WASHINGTON, D. C., Jan. 12.—The following 
Stock report Eighty-six identical mills !tem comparisons statistics have Sat “compiled by the National 
- —_ 106 — : in Prine ha ——- note] Lumber Manufacturers’ Association, revised 
Jan, Jec, Jan. ec, aecrease m s an. 1 ec. > a 1 ¢ spever availe ° 
Flooring, v.g. No. 2, 1x4”..... 9,001,000 8,174,000 7:124,000 7,860,000 9.36 64 140,641 138,542 | figures being used wherever available: 
Flooring, s.g. No.2&btr., 1x4”. 4,010,000 3,397,000 3,198,000 3,280,000 2.50 57 70,351 65,327 
Dr. siding(106) No.2&btr., 1x6” 2,930,000 1,976,000 2,098,000 1,864,000 12.55% 54 66,591 58,118 Cut Shipments Orders 
Ceiling, No.2&btr., 5x4”..... Porras , tt a ‘tan one 1331408 He bs oie sei'se0 Southern Pine Association— 
No. 1 S1S or shiplap, 1x8”....15,200,00 3, 00 ,730,000 12,344, s : ,809 ¢ 034.331.695* c 2 O7K* 
No. 1 SISIE and rough, 2x4”.87,785,000 34,468,000 33,505,000 33,696,000 57. 81 466,481 485,464 | 132) -- $,034,031,695 £118, 785.113 ory tae - 
RSD UIE. 2 <04.000.0080 000008 26,174,000 16,566,000 18,608,000 17,849,000 4.25* 71 373,914 306, 778 1922 .. 8,796,522,379 3 733, 954,461 3,890, 706, 269 
*Increase. 1921 .. 3,567,610,851 3 725,720,305 3,709,603 ,214 
1920 0:5, 4s "434, 322,752 4, 062,728,866 3,750,326,874 
4 > 4 West Coast Lumbermen’s Association— 
California Pine Sales Hemlock and Hardwood on. cei sein caumibilih 
. . 23 5 
SAN FRANCISCO, CALIF., Jan. 10.— For the OSHKOSH, Wis., Jan. 12.—The following 1S a 1999 of . BT, on 617 41096, a 877 4°197,604 844 
period Dee. 21 to 31, the Ualifornia White & | Summary, for comparative purposes, of figures 1921 .. 2'788°959,643 2,826, 270,465 2,912,938,330 
Sugar Pine Manufactarers’ Association reports | 28 to the hardwood and hemlock movement sup- | 1920 .. 3,805,516,701 — 3,354,911,760 —_2,917,838,428 
as follows: aie a the ry ree Hemlock & Hardwood | Western Pine Manufacturers’ Association— 
Manufacturers ssociation by twenty to twen- 1924 1,600,000,000 1.560,000,000 1,590,000,000 
Catitecntan Watts Pine Mixed mate _ | ty-ive firms that ordinarily ship about 30 per- | 1923 .. 1,717,421,000 1,523,828,000 — 1,444,741,000 
——— 7 ott. — 26 000 cent of the total monthly shipments reported to son ee Benge ae cae aas 1797975000 
C select ........557,000 a Vee 676,000 | the association by all members, and shows aver- | 3999 ° 1,160,440°000 911,750,000 758,600'000 
DO ae 823,000 ING) Beis sews 1,286,000 | ages for November, December and year 1924 ‘ 
No. 3 clear...... - 14,000 ING: Astesaccewes 217,000 sagt p ? | California Redwood Association— 
fects aie 000 No. & 5999 | #180 weekly figures for January: 
No. 1 shop. “7661000 Now 1 dimen... 497,000 Hemlock ca: ee eee See 
No. 2 shop.... 1,051,000 No. 2 dimen..... 191,000 — ae oe petige tea : Be .Go2, eee 489,181,008 
, . - sie a ‘ : 1922 .. 405,196,000 375, 689,000 395,268,000 
No. 3 shop... ...128,000 Period— Firms Cut Shipments Orders 95 O49 99917, 

‘ tees Beveled Siding— eee 1921 .. 309,942,000 229°153,000 228,340,000 
Panel, ¥%”, all Siding— Weekly averages— 1920 301,590,000 265,782,000 223,949,000 
widths ....... 8,000 Lin. Ft November ... .. 2,746, 000 2,830,000 2,249,000 “ si seins ana 

Shop, stnd. ..... 32,000 ee seca ay 000 December ... .. one ped pope eye North Carolina Pine Association— 
ice = §)=—ti(ié‘C CC ee a iwi wisi 100 Lt a ee .. 2,928,000 2,432,000 1,908,000 S e 
ai ee se :  gacanearoneeais 149,000 | Jan. 3 .....0... 18 2,976,000 2,211,000 1,883,000 | 993 °° des'tiz'is] dge'aryeen | Srbtranabe 
C select ....... 392,100 Douglas Fir Hardwood 1922 .. 495,920,644 505,196,115 494,270,470 
D select ....... 8,000 Feet Weekly averages— 1921 .. 356,539,043 346,315,067 329,193,250 
al 3 oer oie 483,000 Centr 25.000 November ... .. 2,072,000 3,612,000 3,334,000 1920 .. 310,297,544 282,049,826 220,710,572 
nch shop ...... 41,000 " gaa 4 onal i December ... .. 2,952,000 3,287,000 3,321,000 
No. 1 shop...... si6.600 OU A/S, a Cs 00 geese .. SeOReee Linteee Sannace | Eres Seen eh Stee Say 
No. 2 shop..... 953,000 Com., 6/4 and up 28,000 | Jan. 3 ......... 18 3,925,000 2,772,000 2,414,000 ssociation— 
No. 3 shop......831,000 ‘Tyegs’& timbers. 47,000 1924 .. 337,162,000 288,935,000 —-248, 292,000 
D&btr., short... 25,000 pimension 167,000 1923 .. 295,881,000 —-314;264,000 273,016,000 
ee & 2 clr., ald 5 as 1922 .. Sree’ oss 318,534, 000 ae 
| nee 3,000 Box e © TOeL a 94,286,000 105. 455,000 $1,701, 
No. 3 ‘cir. "sind. 37,000 yx. pine— National Analysis 1920 |.  907214,000 ~—»-«64245,000 «8 4,705,000 
Shop, stnd. ..... . 5/4 & 6/4, all = 
White Fir widths ....... 103.000 WasHINGTON, D. C., Jan. 12.—The National ee ee + ogee ™ 
J ec >, a a 2. eee 5 3,000 > , y 2g ot as 28,658, he , 50,245, 
i. - ona. & ie, are m Reding epeiet 50.000 Lumber Manufac turers Association issues “ 1923 |. 5017857800 424°658.400 389'928,000 
Bd ile dah Se a following analysis for the week ended Jan. 3 1922 .. 420,405,378 426,690,952 412,892,000 
No. 1 dimen... ..652,000 Lath F 7 . 4 : 2 ‘ak , : 
No. 2dimen..... 25.000 ; eee shipments and orders being shown as percentages | 1921 .. 276,406,000 214,418,000... eee 
Cr, 4,000 — -_ Bog ‘000 of production: ss or nents ere 
Cedar sag - Saami: "265, 000 No. of — 
Miscellaneous . .343,000 32” .......... 150,000 mills Shipments Orders | Totals, seven associations— 
pouthern Pine 2.0.0... 121 92 86 1924 ..12,047,719,353 12,078,410,293 11,963,614,454 
WeSt COABE 2... 5.0000 119 136 106 1923 ..12,714,834,174 12,642,092,264 12,126,751,317 
" " “ be come 4 isa Oe +4 oa end | ‘ ergy err caeaee 10, rh ais 583 
alifornia GS” ...... 1921 .. 8,158,524,53 »237,039,83 8,069 
Oak Flooring Statistics California Redwood ... 15 81 98 1920 ”.”.10,397,901,997 0°35 ORT, ee 7,926,129,874F 
North Carolina Pine... 38 102 103 3 
The Oak Flooring Manufacturers’ Associa- | No. Hemlock & Hdwd.+ 16 73 63 California White & Sugar Pine Manufacturers’ 
tion has prepared the following statistics: OMAER EUS ...+>--, 8 — o6 en” 
acm —— — 1924 .. 1,148,496,000 889,485,000 ..... eee 
Cut, Shipments and Orders, December, 1924 358} 117 104 1923 .. 1,208,360,000 MOG ASS O00. eiccs es. ceee 
Feet *Represents 23 percent of cut in region. 1922 .. 591,622,000 394,699,000) ...... 0. eee 
PNUD: ccitensanntchdveveveccrantesae 36,975,000 tIncludes hardwoods and softwoods. st “ Sai oo poe air os >: il reads 
PURER: 6.0 9i0)s'2 vs cscwn asin see ossuneees 34,642,000 {Previous week there were reports from 362 920 .. _ 541,127, 000 315, 762,000 soars snaesey 
go 39,887,000 sii Sn Se 
On hand Jan. 1..................... 53,295,000 1924 ..13,196,215,253$ 12,967,895,293  ....... 
: 1923 ..13,923,194,174 13,378,580,264 ‘ 
Steck on hand Jan: 1... icnccsccosscss 43,823,000 North Carolina Pine 1922 - .11,598,798,018 11,109,191,405 
Consolidated Figures, 12 Months Ended Jan. 1 ees ** eavesd iat aac! Se ce ee 
INE: Kisiscis cece sndssieersscunn oe 418,113,000 Norro.k, Va., Jan. 12.—The North Carolina tuiad. tees. satin Koni ete ath tenes ie 
GPIB IIE 5 oic.e'n 6 side cas dene vinaincasvcceee 423,667,000 | Pine Association makes the following anaylsts production aie nary pi : 
RE case ndknnccininis geesbens ical -430,801,000 | of figures from forty-two mills for the week he tty ms ’ 
= ended Jan. 3: *Northern Pine Manufacturers’ Association not 
The following are statistics for the weeks y Percentage of included in total. 
ended as shown, and comparative periods: ~ Production | Ship- tOne and one-half percent of 1924 production re- 
1924— Production Shipments Orders* pa 3 Peso “ws Actual ments | ported by associations listed above is of hard: 
Dec. 27f...... 4,288,000 4,468,000 5,411,000 | _ Normal 1... 91408000 >. ee ee 
Dec. 20¢...... 8,122,000 7,303,000 8,595,000 | shipments... 3'593,008 38 108 I {Nore: Shipments as reported are from 3 to 
Wee. 1-27.03. 28,414,000 25,994,000 32,560,000 Orders ...... 3,480,060 37 104 97 5 percent less than the total disposals of manu- 
1928 — 9 ‘ *“Normal” is based on the amount of lumber the factured lumber, because there is not uniformly 
per Rest .--20,337,000 20,589,000 30,548,000 | mills would produce in a normal working day. included in the mill reports quantities used by 
irty-five mills. : the mill, sold locally, burned, charged to remanu- 
*Orders booked during week ended Dec. 27 were | . - compared — peg Hie. there has been facturing plants such as flooring ete. To that ex- 
26 percent over production and shipments were | 2 @ecrease in orders of 00 percent; last week | tent, therefore, the reported shipments do not 
4 percent over production. there were reports from only forty-one mills. indicate total changes in stocks on hand.] 
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Record of Direct Sales of Douglas Fir 


SraTTLE, WASH., Jan. 


——Sales—— 

Vv. g. flooring No. Feet No. 
No. © pet evade eee Gers HK SESS B. re oy 3 
Nap whe cssaceeetinnee=scsine 100 362,000 7 
WG esis veccyecincs scene css eU 133,000 3 

. g. flooring— e 
4” No. 2 and better... 15 182,000 6 

a Gane oresteaanens 11 237,000 6 
¢” No. 2 and better........ 22 58,000 5 

IDC aiedcsinsiie oo 90 witcnes 8 115,000 4 

Stepping— 

No. Tana BOOKEE eiicis.cdmees 9 13,000 3 

‘inish— 

MF ces sh civker vo tleeey 15 34,000 3 

Casing and base......... a. 2G 71,000 5 
eiling, %x4”— = 

Ne. o ang DEEP ......<% wie 284,000 7 

No. 3 Peis a eke sia Mere ene" 20 194,000 6 


10.—Direct sales of Douglas fir from Dec. 29 to Jan. 2, inclusive: 


Prices —— 





BN SBS SEY DP sting. 6 
o4. y. . 
50.00 43.50 6.50 No. 2 and better...... 


32.00 30.00 2.00 


32.00 27.00 5.00 rece ees 
26.00 22.00 4.00 1 gn etncat ss Hos ec aera. 
40.00 34.00 6.00 idessioatniiaes. 

31.00 27.00 4.00 ox4” a 
67.00 65.00 2.00 Sentai eek 

20’ 4 

57.00 55.00 2.00 yp BO eens ewes ences 
66.00 60.00 6.00 2x6” & 8”, oad teens 
32.00 24.00 8.00 Lath— 

23:50 19.50 4.00 ia See co 


INGi a) uv@ccaceeeweewvens 
Common, No. 1 SiS— 





——Sales—— Prices 

No. Feet No. High Low Spread 
eaawe 72 490,000 5 $36.00 $32.00 $4.00 
waewe 23 119,000 10 31.50 25.50 6.00 
waxes 32 236,000 5 20.50 16.50 4.00 
wale 7 25,000 3 20.00 18.00 2.00 
heeas 54 153,000 7 19.50 15.00 4.50 
cane 44 128,000 8 21.50 16.00 5.50 
gestae 36 68,000 7 22.50 17.00 5.50 
hawae 26 42,000 8 22.50 17.00 5.50 
qimeabea 20 42,000 9 25.00 19.50 5.50 
ees 6 20,000 2 25.00 23.00 2.00 
Knights 7 55,000 7 3.75 dda devaa 








The West Coast Review 


SEATTLE, WASH., Jan. 10.— For the week 
ended Jan. 3, 119 mills report as follows to the 
West Coast Lumbermen’s Association: 


Production ... 56,968,412 





Shipments ... 77,449,192 29% above orders 
Orders .....-- 60,150,664 6% above production 
Shipments— 
Water delivery: 

REMUIO, xenon toe e ae cece 36,019,219 

WNDOEE. 6oiens so ceccese as ate 10,575,285 

Total water (60%)........wecccccece 46,594,504 
Fall, O28 COPSh cs ccc s soseccssescocsss .. 27,630,000 
Local auto and team deliveries........ 3,224,688 

Total SHIPMeENts: .......ssiccccenesieses 77,449,192 
New business— 
Water delivery: 

TOMURIIG oc koalvdcvacnneees 19,766,028 

DREE Cn codale ecu ds ines by laeteae 

Wola Whiter (46s)... cous edcqewsanes 27,495,976 
Natl, O81 CAB coi vee cece cee de cecsea dew Cone 
Local auto and team deliveries........ 3,224,688 

Total N6wW PUSINESS.......22.0scee0ce8 60,150,664 
Unfilled orders— 
MUMMONEIGCO@RUOUY o6 56 4532 Orca dareeeaien 151,592,690 
Beport 6s0<ss ” ‘ PS renee Peper rere, 115,681,661 
ME S900 CALS cs.cewese su uecctence ere 148,740,000 

416,014,251 


Totals for the fifty-two weeks of 1924 show 
the following percentage decreases and increases 
compared with corresponding periods of the last 
four years: 


Under Over Over Over 

1923 1922 1921 1920 

Production oe See 9.69 72.58 25.86 
Shipments < VES 20.35 74.44 46.38 
| 6.60 17.17 68.85 68.11 





California Redwood Data 


San Francisco, Cauir., Jan. 10.—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s report for the 
week ended Jan. 3: 








Member mills reported Entire’ 

Percent Industry 

No. of of pro- (estimated) 

mills Feet duction Feet 

Production .... 15 5,313,000 100 6,900,000 

Shipments .... 15 4,313,000 81 5,600,000 
Orders— 

Received .... 15 5,229,000 98 6,800,000 

On hand .... 14 32,692,000 44,800,000 

Detailed Distribution for Week 

Shipments Orders 

Northern California* . 1,760,000 2,661,000 

Southern California* ....... 724,000 799,000 

Western? Fig ort Ladd aac eee 37.000 

BOMONGEN tae on har, ak ser 1,590,000 1,607,000 

Foreign ae wee os 239,000 125,000 

4,313,000 5,229,000 

California White Wood 

Shipments Orders 

. 15 mills 15 mills 

Northern California’ .. 850,000 273,000 

Southern California* .. 190,000 139,000 

Easternt ........... 52,000 131,000 

1,092,000 543,000 


anv nite wood production (15 mills), was 1,494,- 
000 feet; and orders on hand end week (14 mills), 
4,616,000 feet. 
I *North and south of line running through San 
uls Obispo and Bakersfield. 
tNevada, Arizona, Oregon and Washington. 
+All other States and Canada. 








Western Pine Summary 


PORTLAND, ORE., Jan. 10.—The Western Pine 
Manufacturers’ Association summarizes as 
follows reports for the week ended Jan. 3 from 
thirty member mills: 

Percentage of 


Ship- 
Production— Carst Feet Cut ments 
NORMAL 2.4. ... 29,975,000 
MOCGEE c 6:0sc ... 11,210,000 
Shipments ..... 745 19,370,000 
Local deliveries. ... 212,000 
NENG 6s'a a'a'e et, ac atl@ie 19,582,000 
Orders— 
Canceled .... 27 702,000 
INOUE 6 ase wer 834 21,684,000 195.33 111.82 
On hand..... 4,839 125,814,000 





¢Car basis is 26,000 feet. 

*Local sales are included. 

Bookings for the week by 30 identical mills were 
106.51 percent of those for previous week, show- 
ing an increase of 1,326,000 feet. 


Changes in Basis for Reports 


With this report, (1) Basis for carload has 
been increased from 25,000 to 26,000 feet, and 
footages for shipments and orders will thus be 
increased by 4 percent; (2) Cancelation figures 
have been included, and (3) Local deliveries 
have been added to both order and shipment 
totals, whereas formerly they were added to 
shipments only and cumulative shipments 
figures allowed to exceed cumulative order 
figures by total of local sales. 


Hardwoods Logged Off Four Times 

NEw ORLEANS, LA., Jan. 12.—The possibilities 
of hardwood reforestation are being carefully 
studied in Louisiana. Up to this time the re 
forestation projects have dealt primarily with 
pine, but it is declared by an expert that cer- 
tain species of hardwood will grow under proper 
care and protection even more rapidly than pine. 
This is demonstrated, he says, by the size of 
second-growth hardwood trees that have volun- 
teered to reforest themselves. One of the oldest 
sawmills in the central South, he adds, has in 
the course of its hundred years of existence 
logged-off some tracts of its holdings as many 
as four times. The matter has interested some 
of the holders of cut-over hardwood tracts, and 
the study of its possibilities continues. 


To Study Use of Cut-Over Lands 


New ORLEANS, La., Jan. 12.—Word comes 
from Natchez, Miss., of a2 movement to organ- 
ize an ‘‘Interstate Co-Operative Association,’’ 
to be perfected at meeting in Natchez, on Jan. 
22. The plan of the proposed organization con- 
templates a survey of developed and undeveloped 
resources in the Mississippi counties of Adams, 
Amite, Claiborne, Franklin, Jefferson and Wil- 
kinson, and the Louisiana parishes of Catahoula, 
Concordia, Franklin and Tensas. Within this 
area are numerous sawmills within compara- 
tively few years of the end of their respective 
cuts. With an estimated acreage of 4,000,000 
for the territory, it is said that less than a 
fourth is under eultivation. Much of the idle 
area is cut-over land. The purpose of the inter- 
state organization is to work out some plan for 
the development of this idle acreage, after a 





Southern Pine Barometer 


NEw ORLEANS, La., Jan. 12.—For the week 
ended Jan. 9, Friday, one hundred thirty-three 
mills report as follows to the Southern Pine As- 
sociation: 


Percent Percent 
of pro- of ship 


; Carst Feet duction ments 
Production ... .... CREGEIEG”  vuadee.. daca: 
Shipments .... 3,067 65,397,641 ot ee 
Orders*— 

Received ... 3,063 65,312,349 89.39 99.87 
On hand end 
week «BEISG 2GGGIGOGIS 3 ..cks keer. 





*Orders on hand showed a decrease of 0.04 
percent during the week; one hundred twenty-one 
mills contributed to previous week’s report. 

{Based on November average load, 21,323 feet. 





Stockholders to Meet Next Month 


ELIZABETH, LA., Jan. 12.—Notices have been 
sent out for the annual meetings of the stock- 
holders of the various industries of Elizabeth. 
These meetings, which are always called for 
approximately the same date, are as follows: 
Industrial Lumber Co., Producers Turpentine 
Co., and Caleasieu Manufacturing Co. (Inc.), 
on Thursday, Feb. 12; the Southern Wood Prod- 
ucts Corporation, Friday, Feb. 13. 


News of Forestry Activities 


survey to determine what part thereof is suited 
to agriculture and what part must be employed 
in other uses. 


Reforestation Program for Michigan 


Detroit, MicH., Jan. 12.—Special attention 
to provisions for reforestation was urged by 
Gov. Alex J. Groesbeck in his annual message 
to the 1925 legislature on Thursday, Jan. 8. 

Improved transportation facilities have opened 
much of our isolated country and made it easily 
accessible, said Gov. Groesbeck. As a result, forest 
fires caused by negligence have increased, indicat- 
ing that our conservation department must extend 
our forest fire organization, complete the land, 
economic and water power surveys and devote 
much time and more funds to both natural and 
artificial restoration of our forest covers. The 
question of reforestation should receive your special 
attention and facilities provided to treble at least 
our plantation work in order that a considerable 
part of the State acreage may be restored to its 
former tree fertility during the next two years, 
and an increasing amount each year thereafter. 


To Rebuild Plant on Former Location 


CotumeBus, Onto, Jan. 12.—The FE. A. Pren- 
tice Lumber Co., of 441 North Park Street, 
which had its mill and dry kiln destroyed about 
six months ago by a disastrous fire, has prepared 
complete plans for rebuilding the plant on the 
former location. The mill will be housed in a 
fireproof structure 140x60 feet, with steel siding 
and brick partitions. In addition to the mill a 
large dry kiln will be erected. It is expected 
to have the mill and dry kiln ready for operation 
within four months. Most of the machinery in 
the former plant was salvaged. KF. A. Prentice, 
head of the company, is in charge of the build- 
ing program. 
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Dealers Statistics a Power in Eliminating W 


WASHINGTON, D. C., Jan. 14.—In his address 
before the National Distribution Conference of 
the Chamber of Commerce of the United States 
today, Secretary of Commerce Hoover reviewed 
in some detail the work which has been done by 
his department in cooperation with various in- 
dustries in the elimination of waste. At the 
outset Mr. Hoover said: 


The outstanding problem of our distribution 
system can be easily summarized in one question : 
Can we reduce the margin between our farmer 
and manufacturing producers on the one side, and 
our consumers on the other? 

J um convinced that we can. I believe that it 
can be done without reduction of wages or legiti 
mate profits. I believe that in doing so we can 
make the greatest contribution to che improvement 
of the position of our farmers and that we can 
make «a contribution to lowered cost of living. 
I believe it can be done by voluntary codperation 
in industry and commerce without governmental 
regulation. It can be expedited by an extension 
of the friendly assistance of the government agen 
cies in organization and information. 

These possibilities lie in the elimination of waste. 
I have hesitated to make so general a pronounce- 
ment until I felt that we could clearly demon- 
strate not only the existence of such great wastes, 
but also demonstrate from actual experience the 
practicability of their elimination and the method 
of doing it. 

The area of undue profits in the margin has been 


pretty well eliminated in the last two years. Dur 
ing the period of inflation and deflation there 
were both undue profits and undue losses, both 


equally a burden upon the producer and consumer. 
But with the gradual stabilization in prices the 
processes of competition have attended to this job. 


Mr. Hoover then discussed in general terms 
what his department has done during the last 
four years in the study of the entire distribu- 
tion system and the more than 200 conferences 
with those representing various trades and in- 
dustries in connection with the campaign for 
eliminating waste, practically all the conferences 
held at the request of the interested trades and 
industries. He continued: 

There is no room for soup box oratory in this 
theme. It is necessary to get down into the dry 
economic fundamentals of our distribution system, 
for remedy lies in more tedious work of investiga 
tion and negotiation and decision. It is easy to be 
entertaining if we set up straw men and wail at 
their destruction of human liberty, to effect the 
discovery of wicked profiteers and leeches who 
are sucking out the blood of the nation, but there 
is little poetry and no recreation in working out 
these problems trade by trade. 

I wish at once to make it clear that in speaking 


of waste I do not mean waste in the sense of 
willful waste, but economic waste, which is the 


natural outgrowth of a competitive system. I do 
not mean the waste that any single individual can 
correct by his own initiative, but the waste that 
can only find remedy in collective action. Nor 
are the wastes to which I refer to be corrected 
by any extension of the Ten Commandments, or 
by any legislative extension thereof. You can 
not eateh an economie force with a policeman. 


Wastes That Can Be Catalogued 


Mr. Hoover said that wastes that cause costly 
losses may be roughly catalogued as follows 


1. Waste from the speculation, relaxation of ef 
fort and extravagance of booms with the infinite 
waste from unemployment and bankruptey which 
comes with the inevitable slump. 

2. Waste from excessive seasonal 
production and distribution. 

3. Waste caused through lack of information 
as to national stocks, of production and consump 
tion with its attendant risk and speculation. 

4. Waste from lack of standards of quality and 
grades, 

d». Waste from unnecessary 
terms, sizes, varieties. 


character of 


multiplication of 
5. Waste from the lack of uniformity of business 
practices in terms and documents, with resultant 
misunderstandings, frauds and disputes. 


Cd 


7. Waste due to deterioration of commodities. 

8. Waste due to inadequate transportation and 
terminals, to inefficient loading and shipping and 
unnecessary haulage. 

9. Waste due to disorderly marketing, particu 
larly of perishables, with its attendant gluts and 
famines, 

10. Waste due to too many links in the dis 
tribution chain and too many chains in the system, 

11. Waste due to bad eredits. 

12. Waste due. to destructive competition of 

people who are in fact exhausting their capital 
through little understanding of the fundamentals 
of business in which they are engaged. 
_ 13. Waste due to enormous expenditure of ef- 
fort and money in advertising and sales promo- 
tion effort, without adequate basic information on 
which to base sales promotion. 


14. Waste due to unfair practices of a small 
minority. 

15. A multitude of wastes in use of materials, 
in unnecessary fire destruction, in traffic accidents 


and many other directions. 
Millions Involved in Possible Savings 
‘““These wastes are not the small change of 
industry and commerce,’’ he continued. ‘‘ There 
is scarcely a step in this accomplishment of 
squeezing out waste which does not interpret 
itself in millions of dollars of annual saving: ’’ 


AS these wastes ure enumerated they may seem 
to be of main interest to manufacturers and dis 
tributors. But in the end the public pays the bill. 
It is either charged into the consumers’ prices of 
yoods at one end, or subtracted from the wages ot 
producers of raw materials, such as miners and 
furmers, at the other end. 

The work of the department during the last three 
years has demonstrated that there is a vast im 
portance to these wastes. I am disposed to agree 
with a recent report of the Engineering Council 
that they amount in many lines to 25 to 30 percent 
of the cost paid by the consumer or producer of 
raw materials. They can not all be corrected and 
where progress can be made, it is only through 
toilsome building step by step in a thousand places, 
and always and only through the coédperation of 
well disposed trade and industry, and through a 


astes of Distribution 


coustruction 
credit. 

The Government can do much in collection ang 
distribution of statistical information. Indeed the 
Depurtinent of Commerce has greatly improved ang 
expanded these services in the last three years 
No other nation provides so complete a. seryje 
today. It needs still greater improvement. Hoy 
ever, a Considerable part of our statistical seryj« 
can be better provided by the different trades 
themselves than by the Government. 

tight here some tormentors of progress will rise 
ty say that the collection of statistics by the trades 
may be used to flimflam the public. They can he 
so used. They have been so used. Likewise aut; 
mobiles huve been used for purposes of bootlegging 
but it is not necessary to suppress the use of auto- 
mobiles on this account, nor is it necessary to alloy 
them bootlegging privileges. 


work) and in the better control of 


Proposes Census of Distribution 

There is a phase of statistical service that has 
not been fully studied or fully explored, to which | 
trust this meeting will give thought. We are a] 
most wholly lacking in the basic data as to dis 
tribution. We know our production in most jim 
portant lines of activity. We know a great dea] 
about stocks of commodities in the hands of pro 
ducers. We know very little as to stocks in the 
hands of consumers, the area of distribution jp 
any commodity. If we had a census of distribution 
I am convineed that this information would auto 
matically eliminate a great amount of waste jp 








° ° " ’ ° . 
District sales managers of the Long-Bell Lumber Co. from the northern, eastern and middle western 


States, who held annual sales meeting in Longview, Wash., Dee. 29, 30, and 31. 


Picture taken in 


front of Hotel Monticello, Longview, sales meeting headquarters. 





wider understanding of the problems involved, and 
of the codrdination of effort necessary to secure 
results. This is not emergency work, as new wastes 
will constantly arise and permanent trade organiza 
a are needed in each industry for their elimina 
10n, 

There has been a vast amount of research into 
our distribution problems and many publications 
on them during the last few years. Many have 
been directed toward discovery and exposure ot 
some real or supposed great crime. Others have 
searched for a miracle panacea that would over 
night effect enormous cuts in the great margin 
between our farmers and our consumers, or be 
tween the manufacturers and their clientele. No 
such panacea has been found simply because there 
is none. There are no short cuts to progress. 

Nor are we here to worry on behalf of the lady 
who wishes to order a cake of yeast by telephone 
to be delivered by a gold colored automobile. You 
and I are interested in this problem solely for a 
better service to our producers and consumers of 
the primary necessities and ordinary comforts 
o? life, 

Statistics Needed as Business Guide 

Mr. Hoover diseussed the vital importance of 
statisties, which he characterized as ‘4a eoun- 
terpoise to ‘psychology ’ an anchor 
of basie facts to tie to.”’ 


in business 


‘“*The best protection against booms,’’ he 
declared, ‘‘is that every business man_ shall 
have the information so that he may. realize 


from the shifts in credit, from the movements 
in stocks, of production and consumption, that 
the economic balance wheel is moving too fast 
and if every man then safeguards against dan- 
ger disaster never comes: ’? 

So the first and foremost thing is to have such 
facts broadcasted so as to give to every man that 


sound basis upon which his own judgment ean 
react. Solemn statistics are the greatest preventa 


tive of speculation and profiteering ever invented. 
I know there are other remedies proposed for the 
irregularities of the business cycle but I am now 
discussing statistics in the long view planning (of 


the whole distribution 
selling and 
areas is a national waste. 
these ureas are today. 

Next to statistics as a power to eliminate 
waste Mr. Hoover placed standards, empha- 
sizing the importance of different standards, 
pointing to the elimination of 60 percent of the 
variations in sizes thru lumber standardization 
and the results achieved in other industries 
which have tackled this great problem. 


machinery. High pressure 
marketing expenditure in unprofitable 
We do not know where 


‘*Wasteful competition due to purposely mak- 
ing odd sizes often occurs in the mistaken idea 
that it gives the manufacturer a competitive 
advantage,’’ he continued. ‘‘The only case 
where unlimited diversification seems justified 
is padlock keys. 

‘*At this point I wish to answer another of 
the tormentors of inds 
great humor in standardizing women’s 
No serious person has ever given thought to 
the standardization of style or the freezing 0! 
quality, or the elimination of individualism. 
What we want is to know what is being dealt in 
and eliminate unnecessary duplication. More 
over, we are concerned only with those com 
modities which are common necessities of life. 


Mr. 


progress—the one who f 
| 


ate 
jats. 


Hoover discussed at some length th 


simplification of business practices, trade eth 
les and unfair competition. ‘Obviously, © Hi 
said, ‘fone of the greatest wastes in ow! whole 


distribution system is the unnecessary sumber 
of links in the distribution chain and the ex 
cessive number of chains. This is, however, the 
most intangible, imponderable problem in the 
whole gamut of distribution wastes. 

‘*T do not think anyone will deny that we 
have more retail and wholesale establisiiments 
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than we need in all sorts of directions and that, 
therefore, there is imposed upon the distribu- 
tion system a vastly larger overhead than is 
necessary. There is no way of preventing a 
man going into business if he wants to, nor 
would it be desirable, for if we were to limit 
the number of people who enter into any pro- 
fession or occupation we would set social eur- 
rents going that would be the destruction of 
the whole system. 

ADOPT STANDARD INVOICE FORM 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 14.—Under the 
chairmanship of Theodore F. Whitmarsh, of 
New York, the conference mapped out the field 
to be covered by the inquiry by dividing into 
six sections, each of which is to he covered by 
special committees representing all branches of 
merchandising. The subjee ts with which these 
committees will deal are: 

The collection of business figures as a means 
toward accomplishing economies in distribution 
and the publication of prices for the benefit of 
buyer and seller. 

Trade relations and trade practices and the pro 
motion of ethical standards within trades. 

Market analysis, advertising and advertising 
mediums and the economic aspect of advertising. 

Business expenses, including the establishment 
of uniform cost accounting methods and the study 
of simplification in relation to exeess varieties, 
styles and sizes and to hand-to-mouth buying. 

Methods of distribution—chain store and house 
to house selling. 

General conditions affeeting distribution and 
government relations to distribution. 

The advisability of notices as to disclaimers 
of risk, shortages and other matters appearing 
on invoices were discussed by William J. Pitt, 
of the National Paint & Varnish Manufacturers’ 
Association of the United States, of Philadel 
phia, and Raymond B. Beebe, of the National- 
American Wholesale Lumber Association, of 
New York, who pointed out that any conditions 
printed on invoices would have no effect on con 
tracts which were made before the invoices were 
sent out. 

There was also some discussion of the advis- 
ability of columns for showing discounts.. 

Progress toward the standardization of forms 
for Government use was deseribed by Frank L. 
Wells, of the chief coérdinator’s office, who ex 
pressed his approval of the efforts of the meet 
ing. 

Many of the variations of form, declared Ray 

Hudson, chief of the division of simplified 
practice, grew up in organizations which left 
the development of a company system to the per 
sons in various departments or plants. He 
stressed the advantage in savings of time and 
avoidance of error on the part of new workers 


The list of 150 delegates includes the names 
of Wilson Compton, secretary-manager, Dud- 
ley F. Holtman, construction engineer, and L. 


Kraemer, National Lumber Manufacturers’ 
Association; Thomas R. Kerr, Southern Cy- 


press Manufacturers’ Association; Dwight 
Hinckley, Dwight Hinckley Lumber Co., Cin- 
cinnati, Ohio; Hugh P. Baker, secretary Ameri- 
can Paper & Pulp Association; Joseph KE. Davies 
and Franklin D. Jones, National-American 


Wholesale Lumber Association; John E. Lloyd, 
William Lloyd Co., Philadelphia; Frank Carna- 
han, National Retail Lumber Dealers’ Associa- 
tion; and C. A. Bauer, Southern Pine Asso- 
ciation. 

Comment by the delegates disclosed a wide 
variety of opinions regarding defects in the pres- 
ent system of distribution which may be rem- 
edied and practiced, through which economies 
may be effected. 


President Addresses General Contractors 


WASHINGTON, D. C., Jan. 12.—In receiving 
the members of the Associated General Contrac- 
tors of America at the White House, at 12 noon, 
today, President Coolidge said: 

There are certain particular reasons why I have 
been glad to avail myself of the opportunity, af- 
forded by your presence here today, to make some 
remarks to the members of this association. The 
importance of construction among the country’s in 
dustries hardly needs any testimony. A recent 
analysis reached the conelusion that the national 
income in 1924 was $53,600,000,000, of which ap- 
proximately $6,000,000,000 was expended for con- 
struction. That is, over 11 percent of the income. 
Construction of one kind and another largely 
represent the accumulated wealth of a community, 
and it is, therefore, important that they be erected 
at the lowest feasible expense consistent with a 
high standard of permanence and usefulness. 

During the war, owing to more instant demands 
upon producing capacity, construction was neg 
lected and an enormous construction deficit re- 
sulted. The necessity of restoring the balance was 
realized when peace returned, and we have had 
an era of high construction aetivity in recent 
years. ¢ 

Construction Balance Wheel in Industry 


At the unemployment conference called by 
President Harding, and held here in Washington 
in 1921, the importance of construction as a_bal- 
ance wheel in the industrial scheme was strongly 
emphasized. ‘The suggestion, of course, was not 
new, The idea of utilizing construction, partie 
ularly of publie works, as a stabilizing factor in 
the business and employment situation has long 
been a counsel of perfection among students of 
these problems. If in periods of great business ac- 
tivity the work of construction might be somewhat 
relaxed; and if in periods of business depression 
and slack employment these works might be ex 
panded to provide occupation for workers other- 
wise idle, the result would be a stabilization and 
equalization which would moderate the alterna- 
tions of employment and unemployment. This in 
turn would tend to favorable modification of the 
economic cycle. It is something to be greatly de 
sired, but its accomplishinent is attended by much 
difficulty. As a practical proposition, it is not 
easy to convince a man whose factory is idle or 


compelling influence upon business’ generally. 
Quasi-publiec concerns, such as railroads and other 
public utilities, and the great corporations whose 
requirements can be quite accurately anticipated 
and charted, would be impressed that their interest 
could be served by a like procedure. 

The tendency of present times is undoubtedly 
toward conservatism in turning out articles in- 
tended for current consumption. The merchandis- 
ing community is chary of laying in great stocks 
against a future market, because of the many 
uncertainties that still remain as a heritage from 
the war period. It is true that these uncertain- 
ties are far less acute in our country than in most 
others; but their existence in other parts of the 
world inevitably has a certain effect here. On the 
whole, then, our search for a factor of balance and 
stabilization brings us back to this business of 
construction which is represented here today. 

It is found by those governmental agencies which 
maintain touch with these matters, that notable 
progress has been made in efforts to lessen the 
seasonal element in employment in the construc- 
tion industries. They report that employment is 
better spread through the year than ever before, 
and that in the last two or three years the propo- 
sition of winter-time employment has been con- 
siderably increased. This is entirely to the good, 
although much remains to be desired in this regard. 


Paper Concern Starts Reforestation 

PoRTLAND, OrE., Jan. 10.—Among the first 
large concerns in this State to take up refores- 
tation is the Crown-Willamette Paper Co., of 
Oregon City, which has large spruce holdings in 
Clatsop County near the mouth of the Columbia 
River. As fast as this timber is cut off, new 
growth will be started under a comprehensive 
system that will practically insure a constant 
supply of wood for the manufacture of paper 
pulp. 

Kirst planting under this reforestation plan 
will begin next month under the supervision of 
the company’s superintendent, J. H. Walker 
Approximately 100,000 spruce seedlings will be 
taken from the forests near by and set out on 
the denuded lands. This undertaking is some- 








Indiana retailers hold real business annual. Read complete 
convention report on pages 48-51 of this issue 








taken into a business organization. He 
also pointed to economies in printing which 
could be achieved through the use of standard 
forms. 


who are 


Three sizes were adopted as standard for all 
three forms, 844 by 7 inches, 8% by 11 inches, 


and S14 hy 14 inches. 


E. R. Woodson, of the Railway Accounting 
Officers’ Association, cited the experience of 


some of the railroad syste ms in pushing the use 
of standard invoice forms. Others taking part 
in the discussions ineluded A. L. Staderman, of 
the American Engineering Standards Committee, 


New York City; Frank L. Averill, of the Na 


tional ap lation of Suilding Owners & Man 
gers; W. C, Sigerson, of the Elliott-Fisher Co.; 
Albert ice of the National Paper Trade 


Association. New York; and George tay, of the 
American Institute of Accountants, New York. 

It was voted that the standards will become 
effective at once or as soon as existing stocks 
of forms are used up by the various business 


OuseR. « } : e ° ° 
houses, and that they will remain in effect in- 
definitely. 


running on part time, that he ought to construct 
an addition to it because at some future time it 
will be needed, nor easy to recognize good times 
until they are passed. Also if government with 
draws from the market others are likely to fol 
low, nevertheless the first and easiest application 
of such a regulation is in connection with public 
works; the construction program which involves 
public buildings, highways, publie utilities, and 
the like. Most forms of government construction 
coud be handled in conformity to such a_poliey, 
once it was definitely established. Certainly in 
time of depression government can start building. 
This applies not only to the construction activities 
of the Federal Government, but to those of States, 
counties and cities. 

More than this, the economies possible under 
such a plan are apparent. When everybody wants 
to do the same thing at the same time, it becomes 
unduly expensive. Every element of costs, in 


every direction, tends to expand. These condi 
tions reverse themselves in times of slack em- 
ployment and subnormal activity, with the result 


that important economies are possible. 

I am convineed that if the governmental units 
would generally adopt such a policy, and if, hav 
ing adopted it, they would give the fullest publicity 
to the resultant savings, the showing would have a 


what experimental in that poor success has here- 
tofore attended the use of natural grown seed- 
lings, although it has the advantage of being 
more economical than nursery grown 
plants. 

Should the natural seedlings prove unsatis- 
factory, the company will be able to draw on 
its West Linn nursery, near Oregon City, which 
was started a little more than a year ago with 
200,900 plants, and now has an annual capacity 
of 700,000. As the plants are not set out until 
two and a half years old, the first of the nursery 
plants will not be put out until the spring of 
1926. 

The tract where the company will undertake 
its first reforestation lies on the left bank of 
Young’s River, not far from Saddle Mountain 
in Clatsop County. This land, comprising about 
3,000 acres, was logged several years ago and a 
stand of young seedlings soon secured a good 
start but fire came along and swept the ground 
clean. Hemlock and Noble fir will be planted on 
the ridges where the spruce makes less satis- 
factory headway. 


using 
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INDIANAPOLIS, 
Jan. 14.—In 
the forty-first 
convention of the Retail 
Lumber Dealers’ Asso- 
ciation of Indiana, 
President Roy Metzger, 
of Lebanon, announced 
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Indianapolis, Ind.; 
Elected President 





that since this was to be 
a meeting free of set 
speeches and cut-and 
dried papers, he pro- 
posed to start things off 
with a snappy discussion of some family mat- 
ters. The association is a family with family 
So he asked any person 
who wanted to say what he thought about the 
use of plan books to stand up and do so. 

With this informal and snappy opening, the 
dealers who were present in the convention hall 
of the Claypool] Hotel to the number of several 
hundred, responded with a lively discussion. 
The first volunteer stated that he couldn’t see 
how present day business could be done without 
plan books. He added that his customers took 
them out and seldom brought them back but 
that the books sold house bills. Other volun- 
teers followed with a multiplicity of ideas. One 
sends out monthly calendars with the picture 
of an attractive house. Since these are replaced 
each month the picture does not become stale, 
and it keeps the yard name before the archi- 
tects, contractors and the like. While a plan 
book in itself seldom sells a house without 
changes of the stock plan, it is invaluable as a 
stimulator of building desires. It helps sell 
ideas instead of building material; and there is 
less competition in the sale of ideas. One dealer 
keeps two books; one that is inexpensive he 
gives out rather generally. The other he gives 
out to his high grade contractors on the deposit 
of a dollar. Allen, of Greencastle, stated that 
the cheaper grades of houses almost never are 
designed by architects, and plan books are of 
value in making these sales. 

Putting Lumber on a Cash Basis 


The next question propounded was whether 
lumber can be sold for cash. President Metzger 
assured the convention that while the idea may 
seem fantastic to some men, it really is being 
done. Charles Woods, of Muncie, stated that in 
general trade a cash system was out of the 
question. Drawing as nearly as possible to a 
cash basis is quite a different matter. But an 
increasing amount of business is now being 
financed by special loan corporations, and these 
concerns will not advance money until the job is 
completed. But on the other hand unduly long 
credit is often the fault of the dealer. He does 
not employ any system of keeping overdue ac- 
counts before his mind, and these accounts slide 
along month after month. 

Munger, of LaFayette, stated that his experi 
ence had convinced him that he could make more 
money by extending credit than by trying for 
cash sales. Wade Simpson, called out by the 
president as a dealer who sold for cash, stated 
he wished it was true that he sold for cash. He 
added that he tried to keep his book accounts 
as low as possible. At the close of his business 
year he had less than 20 percent of the year’s 
sales, including notes and mortgages, outstand- 
ing. This, he said, was about as good as he could 
do. 

Experience with Cash Bargain Sales 


The matter of cash bargain sales came up 
and produced a variety of opinion. One man 
stated that since lumber always was sold at a 
bargain, why have special days? Several thought 
lumber could not be sold that way suecessfully. 
Others agreed in part, but they added that it 
had a certain advertising value. Still others 
said there was always a possibility of putting 


a sort of clearance sale on that basis. In this 
way slow-moving paints or discolored stock 
could be moved. One man said that while he 
could not always sell bargain paint in this way, 
because people thought there might be something 
the matter with the quality, the advertising 
frequently enabled him to sell other paint at 
regular prices. 


Cash and Carry Systems 


In the discussion of cash and carry lumber 
yards, W. W. Wood, of Birmingham, Ala., told 
of his experience in dealing with certain cus- 
tomers, especially small job carpenters. He 
used a special cash register that printed a ticket 
with each cash sale announcing that one dollar 
in trade would be given with each $25 worth of 
these tickets. The goods given in this way were 
usually tools; and it figured out about a 2 per- 
cent discount. It satisfied the small carpenter, 
who usually has his hand out, without actually 
giving him money. 

A representative of the Speedway Lumber 
Co., Indianapolis, stated that cash and carry 
systems were hardly practicable for city yards 
but might do well in smaller towns. He found 
that handling lumber in Indianapolis amounted 
to about $8 a thousand, of which $5 was charge- 
able to delivery. 

One dealer opposed cash and non-delivery 
systems because they tend to put the business 
on a straight basis of merchandise sales instead 
of on a service basis. He believes that service 
ought to be paid for, but that without it a deal- 
er immediately exposes himself to ruinous price 
competition. 

C. A. Wolflin, of Evansville, stated that he 
believed city handling costs would run about 
$12 a thousand instead of $8. One speaker 
stated that his worst competition was due to 
the fact that one competitor did not seem to 
know delivery cost money and was ready to 
deliver the smallest jag of material any number 
of miles into the country. The point was made 
several times that farmers who haul their own 
lumber ought to be given a discount. One speak- 
er stated that he believed deliveries ought to be 
made into the country, because the farmer de- 
livers his butter and eggs and cream to the city 
consumer’s door; but to this Ix-president 
Wolflin remarked that at the present time the 
farmer is in a h--1 of a shape. 


Retailer’s Opportunities for Service 


After closing the discussion, President Metz- 
ger delivered his address. He called attention 
to the fact that this is an age of organization 
and that lumbermen are keeping in step with 
progress when they make use of this modern 
aid to better business. No organization is justi- 
fied if it does not have back of it the idea of 
service. The retail lumberman has probably 
the greatest possibility of serving his community 
of any merchant. Of the three great essentials, 
food is eaten, and clothing is worn out; but 
shelter remains for a century to protect those 
who follow us. The retail lumberman gathers 
materials from all over the country and makes 
them locally available. He induces peope to in- 
vest their money in permanent usable improve- 
ments. He has a great opportunity to induce 
people who are living in dark, cold, ill-ventilated 
and ill-arranged buildings to make their living 
conditions happier and more healthful. He can 
conserve health and property by making avail- 


able the ideas and the materials for proper 
shelter. 
The Indiana association promotes the idea 


that ‘‘he who serves most succeeds best.’? Some 
of the things the association has been instru- 
mental in helping are economical lumber insur- 
ance, traffic service, legal service, maximum re- 
tail distribution, standardization, organization 
and fostering of lumbermen’s clubs, uniform 
bookkeeping and cost accounting and maintain- 
ing a general information service. Mr. Metzger 
expressed the hope that at some future time 
Indiana lumbermen might be able to have a lum- 
ber building with educational displays and serv- 
ice departments. He closed with the statement 


ey 


Indiana Retailers Discuss Use of Plan Books, Cas 


that the future looked favorable; that while the 
year’s sales might not be abnormally large they 
certainly would be at or near a normal figure, 


Secretary’s Annual Report 


In beginning his annual report, Secretary 
C. D. Root stated that Indiana retail lumber. 
men had had an average year and that the 
association had prospered along with its mem. 
bers. The organization has increased in mem. 
bership and in financial resources. Quite ag 
important as these things is the fact that mem. 
bers are willing to give time and thought to 
association work. Those whq do help in this 
way are getting a direct personal pleasure and 
benefit that nonworkers fail to get. 

The president, vice president and secretary haye 
attended the meeting of the national association 
held in Chicago, and other meetings where the 


Indiana association should be represented. Many 
group or district meetings have been held over 


the State. South Bend and Fort Wayne have or. 
ganized Hoo-Hoo clubs for the purpose of taking 
care of the district meeting plan. 

Coéperation with other retail associations hag 
brought beneficial results. The yellow rating. 
bureau sheets mailed to every dealer in the State 
are an example of association effort. These re 
ports are being indexed and filed for record by 
the National association. To be completely ef. 
fective all dealers should make these reports, both 
of fair and of unfair concerns with whom they 
deal. In this wayishippers can be educated to one 
single standard of fair dealings. 

Standardized lumber sizes have had the undivided 
attention of many branches of the industry. Wil- 
liam Gately, direct from Secretary Hoover's office, 
will speak to us about the standardization plan, 
Some retailers seem to feel that they have nothing 
to do with this matter; that it makes no differ- 
ence what sizes of stock they buy. This is wrong; 
and all retailers should purchase only standard 
sizes. 

Proposed increase of the postal rates is of vital 
importance to the lumber industry. This asso- 


ciation years ago worked to get the parcel post 
rates raised, and at present we are doing what we 














Cc. D. ROOT, 
Crown Point, Ind. ; 


JESSE I. PAVEY, 


South Bend, Ind. ; 

Secretary Elected Director 
ean to get pareel post rates further raised, if it 
is necessary to increase postal revenues, and to 


let other postal rates alone, 

Many of us give back to the customer our small 
profits by extending long eredit. The association 
is continually stressing the matter of credits. 
Waste begins and service ends when it costs more 
than you get to complete the deal. The National 
association has been codperating with State asso- 
ciations in furnishing a satisfactory bookkeeping 
system. This uniform, elastic and moderately 
priced system is an association feature; and 1D 
order that it may be better understood, the dealers 
already using it are going to deseribe their ex 
periences with it. 


The legislature is now in session, and some Pro- 
posals for a new lien law have been made. How 


ever, our 
build a 


advise us against trying to 


attorneys 
For years the association has 


new one, 
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sponsored amendments when they were needed 
and the State law at present is very satisfactory. 


Advocates Standard Order Blank 

Your president and secretary have attended sev- 
eral meetings where codes have been discussed. 
L. Kraemer, of the National Lumber Manufactur- 
ers’ Association, has come from Washington, D. C., 
seyeral times for conference, He, with a committee 
from your association, will meet with the codes 
committee. The code, when and if completed, will 
pe Statewide. O. D. Haskett, Hugo Maas and 
Rk. S. Foster have ably looked after the association 
interests in this matter. The association continues 
to advocate the standard order blank. Our asso- 
cjation lien law notes are becoming well known, 
and we have these notes that can be mailed to you. 

Your secretary has had some trouble this year 
with wholesalers who continue to mail out quota- 
tions on postal cards. Please report such quota- 
tions to the seeretary’s office. Many disputes have 
been arbitrated ; and while not every decision has 
peen satisfactory to the retailer, in every case our 
member has stood by the decision. 

The association advocates the grade marking of 
lumber and the placing of the tally card in the 
ear. 

Younger retail members of our association may 
still take advantage of the correspondence course 
put out by the National Lumber Manufacturers’ 
Association on “Better Merchandising.” ‘Those 
who have taken it are enthusiastic over it. 

Manufacturers in coéperation with retailers are 
offering valuable dealer aids, and the only reason 
these advertising helps do not aid tremendously 
in making sales is that the retailer loses his en- 
thusiasm and fails to make suitable use of the 
helps given him. 

The Bulletin and Buyers’ Guide is in your hands. 
Please check the firms in your town and inform 
the secretary of any errors. Many dealers realize 
the value of the traffic department and use it 
constantly. Railroad loss, damage claims and de- 
murrage claims are handled by this department, 
and it constantly gives advice that enables the 
retailer to route his cars around congested traffic. 
femember, the use of this department costs you 
nothing. 

It has been long since prospects for business 
at the beginning of a new year have looked better 





~ A. WOLFLIN, WALTER H. CRIM, 
Ee ansville, Ind. ; Salem, Ind. ; 
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than they do now. There is a divergence of 
‘Pinion about future trends of prices, and in fact. 
prices on the same items as quoted by different 
mils vary widely. It is up to every dealer to 
study local conditions and plan his lumber require- 
ments and placement of orders with care. 

The growth of Indiana cities and towns has been 
large, and to take care of this increase in popu 
lation we need more buildings. Farm trade should 
be better, and farmers right now are planning to 
do some building held back by former unfavorable 
conditions. > 

Compe titors are now planning their advertising 
campaigns, and it is up to lumbermen to adver- 
Use for the business that, without our interven 
ton, will go into less useful channels of trade. 
The public has the spending of its own money; 
but if lumbermen and those others interested in 
building will do their part, we will have an equal 





chance with the other fellow for good business in 
1925 

This is your convention, and the things you see 
and hear the next two days should be earried 
home and used. a 


WEDNESDAY AFTERNOON 


At the afternoon session, following the con- 
vention luncheon held in the Claypool’s main 
dining room, the ‘‘fireside discussion’’ of the 
Indiana retailer family problems was resumed. 
The first matter brought up by President Metz- 
ger was that of mail-order competition. Charles 
Woods told of an advertisement of a well known 
mail-order house that was sent into his terri- 
tory, describing a house of five rooms and bath, 
with an attached lump-sum price. Mr. Woods 
said he figured that house, taking the bill from 
the floor plans and elevation. He reproduced 
the ad and noted the amount of freight and 
cartage that the buyer would have to pay on the 
eatalog proposition. Below he announced his 
own price, payable as the house was being built. 
He sent this ad to a number of newspapers, and 
one paper replied that he should have made his 
price higher; for it was so much below that 
of the catalog concern that, in the opinion of 
the editor, the public might think Mr. Woods 
was trying to kid them. Mr. Woods added that 
no mail-order lumber had been sold in his coun- 
ty since these ads appeared. In his opinion 
lumbermen are too afraid to use the newspapers 
to tell the public what the local yards can do. 
If a dealer will use his head and the local pa- 
pers he need not worry about this kind of com- 
petition. 

At this point President Metzger read a tele- 
gram from the Spokane Hoo-Hoo Club and other 
Spokane lumber associations, inviting the 
Hoosiers to attend the Hoo-Hoo Annual in 
Spokane next fall. He also read a telegram of 
greetings from the Northwestern association. 

Committee Appointments 

The president then appointed the following 
committees: 

Resolutions—Warren KE. Cox, Winamac, chair- 
man; J. H. Moore, Bedford; Fred Wehrenberg, 
Fort Wayne; Earl Bullock, Indianapolis. 

Auditing—Harry Moores, Indianapolis, chair- 
man; Robert Foster, Indianapolis. 

Nominating—Walter Crim, Salem, 
Harry Scearce, Mooresville ; 


chairman ; 
Frank Cline, Anderson. 

The nominating committee is composed of 
past presidents of the association. 


Building Prospects Favorable 

Then followed a rapid fire of opinion about 
building prospects. The general feeling seemed 
to be that prospects are favorable for a good 
season. Several speakers mentioned the farm- 
ers. Some seemed to think that farmers are 
now receiving better prices for produce and 
will be in the market, but one or two suggested 
that farmers must reduce their indebtedness 
somewhat before they are enthusiastie builders. 
Walter Crim, of Salem, stated that he thought 
many dealers were overlooking a good bet when 
they gave all their attention to selling houses. 
Farmers will not all buy houses, but they will 
buy small buildings and make repairs. He 
conducted a local questionnaire in connection 
with the distribution of his calendars and found 
from the returns that 75 percent of the farmers 
were planning to do some building. Sometimes 
it was a new roof, sometimes a chicken house. 
These little sales of $50 to $500 may seem like 
small change to some dealers, but the total is 
very impressive. He told of some model farm 
buildings built in his territory under supervision 
of the State agricultural school. From the model 
chicken house in this group Mr. Crim has sold 
sixteen other chicken houses. Other dealers 
made brief suggestions, such as the advisability 
of getting yard expenses down to the point where 
the business would pay. 

Kix-president Hager, of the Mie a associa- 
tion, of Lansing, said it was a little early to 
predict 1925 business. He hinectf thought it 
would be about what individual dealers made it. 
He said he felt that there was still room for 
retail mercantile improvement and expressed 
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gratification that dealers 
had got along as well as 
they had, considering 
how little they know; 
but he gracefully ex- 
cluded Indiana dealers 
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from his indictment. 
Volume, in his opinion, 
is not so important as 
net profits. He believes 
that lumbering will get 
back to a satisfactory 
basis at a fairly slow 
rate, and he thinks this is fortunate. A sudden 
increase in demand would create an unfortunate 
runaway market. 

The wholesale price trend came up next for 
discussion, and at length the meeting settled on 
the volume of stock as the probable index of 
future prices. A show of hands indicated that 
about fifteen yards represented were stocked 
30 percent above normal, about ten were below 
normal and several hundred were carrying a 
normal or above normal stock. 


Developing Sound Farm Architecture 


President Metzger stated that he thought not 
all dealers knew what an important work was 
being done by Purdue University’s agricultural 
engineering department in developing sound 
farm architecture. This department is con- 
structing and giving practical tests to all sorts 
of farm buildings in all parts of the State for 
the purpose of learning economical design and 
practical usefulness. He then introduced Prof. 
Aitkenhead of this department. 

Prof. Aitkenhead stated that Indiana had 
about 210,000 farms and that the value of the 
buildings on them would run about $24,000,000. 
He described a series of pictures he had seen 
showing the wide diversity in quantity and qual- 
ity of these improvements and stated that it was 
almost impossible that people should live hap- 
pily and healthfully and work efficiently in ram- 
shackle buildings. Farm architecture is a busi- 
ness in itself, and few general architects know 
much about it. They do not understand the 
business of farming, and they know little of 
economical designs. He then described how the 
university department had slowly grown up and 
was teaching itself as well as Hoosier farmers 
the science and art of good design. This work, 
he said, was not perfect but was being improved. 
He stated that requests for plans made a fairly 
good index of future building and said that a 
large number of requests for poultry houses had 
come in this winter. He suggested that dealers 
write in for the index of plans already avail- 
able and order those most likely to be needed 
and that these blueprints be kept on file ready 
for use. He especially urged dealers to make 
trips into the country to see buildings under 
construction and to talk with the owners. 

Progress of Standardization Movement 

William A. Gately, representing the Depart- 
ment of Commerce, discussed the progress of 
the standardization movement. The department 
is eager to codperate with retailers for the good 
of the industry, and it wants the help and advice 
of retailers in steering the movement. He out- 
lined the history of standardization and stated 
that retailers by assuming to speak for the con- 
suming public had taken on certain responsi- 
bilities and that it would not do for retailers to 
appear at future meetings with certain demands 
and, if these demands were not fully met, to 
walk out of the conference. Standard and extra- 
standard sizes are the bone of contention at pres- 
ent, and he outlined with care and detail the 
arguments for and against a single and a dou- 
ble standard. The time has come, he said, when 
instead of arguing about the matter the present 
standards be tried out in practice. The depart- 
ment has no desire to be arbitrary; and if its 
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influence is to be won to either position it must 
be on the basis of practical experience with pres 
ent standards in So he especially urged 
that retailers give the matter a fair trial and 
time for conclusive results to be determined. 


use. 


Discusses Uniform Cost Accounting System 

Harry Colman, of Wolf & Co., spoke at length 
on uniform bookkeeping as endorsed by the 
National association and now in use in some six 
hundred retail yards in the United States. He 
spoke not only of the system but also of prinei 
ples of good merchandising involved in it. He 
mentioned such things as costs and stated that 
while the average cost of handling in Indiana 
runs about $12 a thousand, much lumber is still 
being sold on a mark-up of half that amount. 
The association is not interested in price fixing 
and will have nothing to do with it; but a scien 
tific study will show that the general level of 
costs in a given territory will hit most dealers 
about right; and with this information the prob 
lem of mark-up will take care of itself without 
agreement. This accounting system has proved 
that the dealers who claim an annual turnover 
of six or seven times are fooling themselves. 
The man who depends upon quick turnover for 
profits is pretty largely out of Juck. There are 
a number of related questions that the facts 
One 
is the problem of added investment and the ques 
tion if the country is over-yarded. It 


discovered by sound accounting must raise. 


is becom 
ing clear that short-cuts are dangerous and de 
lusive and that the sure way is the way of sound 
education. If will get an adequate 
stock of sound ideas, results will, after that, 
take care of themselves. Mr. Colman mentioned 
the fact that Charles Wolflin was the first man 
in the United States to install the uniform ae 
counting system. At tomorrow’s session there 
will he a roundtable discussion of results by the 
dealers who have installed the system, 

President Metzger announced that a junket 
of retailers from the East, going to visit western 
mills, would come through Indiana «a little later 
and that any dealers wishing to accompany the 
party could get information from the secretary. 
The Hoo-lWoo dinner and initiation for this 
evening was also announced. 


dealers 


Louisiana Operation Pictured on Screen 


At the close of the session, through the courtesy 
of the Great Southern Lumber Co., of Bogalusa, 
La., there was shown a splendid motion picture 
of sawmill operation, logging, turpentine opera 
tions and reforestation. This film has already 
heen shown at a number of schools in Indianapo 
lis, and a large number of school children and 
teachers were the guests of the association when 
the film was shown in the convention hall. 

The ladies were entertained this afternoon af 
a party in the parlors of the Claypool. The 
wives of the officers of the association and 
the wives of retail dealers of Indianapolis and 
the wives of the financial committee acted as 
hostesses. This evening while the concatenation 
is in progress the ladies will be entertained at a 
theater party. 
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THURSDAY MORNING 

[Special telegram to AMERICAN LUMBERMAN] 

INDIANAPOLIS, INpD.,° Jan. 15.—The morning 
session, which began with a lively diseussion 
of sidelines, was opened by former President 
Pearson, who stated that sidelines are good 
only if they are intelligently pushed. He has 
found certain lines more profitable than others, 
and has discontinued carrying fencing. One 
dealer stated he now sells fencing ready built 
and hires gangs to build it by the rod. There 
was a difference of opinion in regard to paint. 
have found it possible to keep 
their paint investment low and to make a fair 
profit. Stucco, cement and glass were dis 
cussed, as was patent roofing. Several experi 
ences with roofing guaranties were recounted, 
all tending to show that in guaranteeing roof 
ing it is well to pick the manufacturer with 
care. 

L. Kk. Sigur, of the Southern Pine Associa 
tion, stated that while economic services are 
predicting a fine year, the Southern Pine As 
sociation is continuing its big campaign of 
trade extension. It is making a special effort 
now to reach architects, contractors and re 
tailers. He asked W. W. Wood, of Birming 
ham, Ala., to describe his experiences, and Mr. 
Wood stated he had used three thousand plan 
books as a means of getting inquiries. He 
uses an inquiry coupon at the bottom of his 
advertising, offering free plan books to those 
who send in coupons. Mr. Sigur continued, 
stating that Willis Dye, of Kokomo, had built 
his home from the southern pine plan book. 

The Southern Pine Association is not pri 


Some dealers 














marily in the plan book business, but it hopes 
to profit through increasing the 
subscribers. 
Trade Promotion in Shingle Industry 

R. S. Whiting, of the Red Cedar Shingle 
Sureau, gave a brief outline of the develop 
ment of the shingle industry, and told) what 
mnaufacturers are doing in the way of trade 
promotion. One leading effort now is in the 
direction of beautifying old homes, and in 


sales of its 


this connection he referred to the campaign of 
the AMERICAN LUMBERMAN. He _ described 
the process of re-roofing with shingles over 
old shingle roofs, and stated it was now a 
practical and satisfactory process. He re- 


ferred to the importance of the nail used, and 
told of the satisfactory experience of certain 
yards in supplying nails with the shingles. 
A new nail container will soon be on the mar 
ket that will make unnecessary the old habit 
of the carpenter holding nails in his mouth. 
The bureau has five men in the field and one 
inspector. All services of the bureau are at 
the retailers’ call. 

Mr. Whiting answered several questions in 
regard to fire hazard, and Mr. Metzger de 
seribed tests made in Indianapolis, indicating 
that wood shingles as a fire hazard make a 
good showing in comparison with other roofs. 
In answer to a question about the number of 
shingle grades, Mr. Pfund stated that the 
lumber standards contemplate early simplifica- 
tion. 

Early Hoosier Association History 

Frank B. Fowler, of the Indiana Lumber 
men’s Mutual Insurance Co., Indianapolis, read 
a paper describing the early formation of the 
Hoosier association. He was one of the char- 
ter members when the association was formed 





WAYNE DU HADWAY JOHN A. SPENCER, 
Indianapolis, Ind. ; Chicago 
President and Vice President Central Salesmen’s 


Association 


in 1884, and he read the list of original mem- 
bers. He gave a brief account of the origin 
and growth of the insurance company, and re- 
ported generally on the state of insurance 
matters, touching upon casualty insurance, 
compulsory insurance, and workmen’s 
compensation. 


Hoo-Hoo Initiate Eight Kittens 


At the Hoo-Hoo meeting last night, eight 
kittens were initiated and fifty cats were pres 
ent. Will H. Bultman, of The Pacifie Lumber 
Co. of Illinois, who is Vicegerent of this dis- 
trict, was present. A. J. Hager, of Lansing, 
Mich., one of the Supreme Nine, was also pres 
ent. George H. Palmer, of Sheridan, Ind., who 
is No. 321, told of the early days of the order. 

THURSDAY AFTERNOON 

At the afternoon session the discussions 
that have proved so popular and so stimulat 
ing were continued. Under President Roy 
Metzger’s able direction dealers exchanged 
opinions about handling a grade known 4s 
‘*No, 2 and better,’’ a grade not recognized 
in any Of the official association rules. They 
exchanged figures in regard to the amount of 
turnover in relation both to stock and invest 
ment. A. J. Hager, of Lansing, Mich., stated 
that the matter of turnover affects profits 
more than any other one thing. The amount 
of profit also is determined pretty largely by 
the time accounts are carried on the books. 
It is also wise to segregate account in order 
to know what each department is doing. 

In Mr. Hager’s opinion stocks are now too 
large. Transportation has improved until 
shipments arrive much sooner than they did 
in former years and this fact makes possible 
a smaller investment in stocks. In two years 
he has cut his stock investment by $25,000. 

In the matter of credits and collections, one 
dealer announced that last year he had col 
lected $3,000 more than he had sold. 

Some of the dealers favored cash discounts. 
Others stated the best colleetion method was 
to have a distinet understanding when the 
sale is made, following up promptly with 
statements when payments are due. 


Putting Selling Story Into Advertising Copy 
W. W. Wood, of the W. D. Wood Lumber 


Co., Birmingham, Ala., discussed advertising. 
He prefers to call it ‘‘sales plan’? rather 
than ‘‘advertising.’’ Every dealer has 4 
story to tell and should put his selling story 
into every piece of advertising he prints. Mr. 
Wood outlined five steps in a successful sell: 
ing plan. He advised dealers to remember 
that their real competitors often are outside 
their own business. It is wise always to get 
the consumer on your side by selling lim first 
on the idea of building as against other ex 
penditures. 

Following this advice there was u general 
discussion of advertising from the floor. 

There was a brief discussion of the effect 
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of trucks and paved roads on the future of 
eountry yards and upon competition between 
city and country yards. 


Discuss Remodeling Old Homes 


The AMERICAN LUMBERMAN’S campaign for 
remodeling old houses came up for discussion 
and the use of ‘‘the miracle book’’ of remodeled 
houses was explained by a staff representa- 
tive. 

A telegram of congratulations and good 
wishes from Fred L. Lowrie, of Detroit, Mich., 
was read. 

Officers Elected 

The nominating committee then made _ its 
report and presented the following recommen 
dations, the report being adopted and the nom 
inees elected: 

President—O. D. Haskett, Indianapolis 

Vice president—Charles Woods, Muncie. 

Directors—Fred Wehrenberg, New Haven: Roy 
Metzger, Lebanon ; George Simler, Lafayette: W. J. 
Steube, Terre Haute; Jesse I. Pavey, South Bend. 

Following the introduction of the new officers 
the association attorney, Karl R. Conder, made 
a brief address on the lien law and answered a 
number of questions. 

Adolph Pfund, secretary, outlined work in 
which regional associations can codperate with 
the National. He mentioned model lien law, 
building codes, inspection service and arhbitra- 
tion. He spoke at length on some phases of 
standardization and emphasized the fact that 


determination of a single standard of size must 
be made on the basis of what will best serve the 
public. He closed by asking dealers to fill out 
the questionnaire on uses for yard lumber other 
than in building construction as requested by 
the general conference on standardization last 
spring. 

As the hour was growing late President Metz- 
ger announced that R. E. Saberson of the Wey- 
erhaeuser sales organization, would make a 
brief address at the banquet instead of in the 
convention hall. 


Resolutions Adopted 


The committee on resolutions made its report, 
which was adopted. These resolutions favored 
the plan that any increase in postal rates should 
be on parcel post rates; asked for strict gov- 
ernment economy; commended general conserva- 
tion program, and expressed thanks to the Cham 
ber of Commerce of the United States for its 
work in outlining principles of business conduet. 

The banquet this evening will be held in the 
Riley Room of the Claypool Hotel. There will 
be musi¢, dancing and stunts. In addition to the 
address of Mr. Saberson there will be a speech 
by Bill Herschell of the Indianapolis News. 


CENTRAL SALESMEN ELECT 


INDIANAPOLIS, IND., Jan. 13.—The Central 
Association of the Traveling Lumber & Sash & 
Door Salesmen held its annual election and din- 
ner this evening at the Lincoln Hotel. The 
boys had their usual hilarious good time of fun 


and fellowship. 
elected: 

President—Wayne Du 
Ind. 

Vice president—John A. Spencer, Chicago. 

Secretary-treasurer—T. H. Nelson, Indianapolis, 
Ind, 

Directors—C. M. Munger, LaFayette, Ind.; 
Walter Koehler, Indianapolis, Ind., and Leo Miller, 
Danville, 


The following officers were 


Hadway, Indianapolis, 


Lake Carriers in Annual 


DetTroIT, Micn., Jan. 13.—At the annual 
meeting of the Lumber Carriers’ Association 
of the Great Lakes, held at Hotel Statler here 
today officers were elected as follows: 

President—O. W. Bay 
Duluth. 

First viee president—Edward H. Thomas, Chi- 
cago. 

Second vice president—-Herman H. Hettler, 
eago. 

Third vice president—W. W. Weinheimer, North 
Tonawanda, N. Y 

Secretary-treasurer 
Detroit. 

Executive committee of the board of managers— 
Edward HH. Thomas, 0. W. Blodgett, J. O. Nessen, 
W. W. Weinheimer, Myron Blodgett, Herman H. 
Ifettler, H. Morton Jones. 


Blodgett, of City and 


Chi- 


—Capt. Charles H. Weeks, 


Reports presented at the meeting indicate 
the shipment of about 150,000,000 feet of lum- 
ber from Lake Superior and Georgian Bay 
points, together with 160,000,000 cords of pulp- 
wood through the Soo, during last season. 


Unusual House Is Built Like a Coach 


Houston, TkEx., Jan. 13.—You have read in 
advertisements of automobiles ‘‘built like a 
watch,’’? and various other commodities made 
‘Vike’? something else—but here is the first 
instance on record of a house ‘‘built like a 
coach.’? It has created a great deal of interest 
and many persons have journeyed to the site to 
inspect the unusual structure. 

A railway coach builder named M. Lasser, 
after turning over in his mind for several years 
a unique plan for building an apartment house, 
is putting his ideas into execution. Mr. Lasser, 
who is a Russian by birth and an employee of 
the Southern Pacifie Railway, is building a house 
of foursmallapartments 
from the top down, ex 
‘ept for the foundation 
timbers. He is using no 
nails, and only a few 
screws for putting to- 
gether certain seetions 
of it. Southern pine is 
the material used. 

The upper apartments 
were completed before 
the walls of the lower 
rooms were built. The 
house will be portable, 
being built in sections. 
No wall paper or eanvas 
is used, linoleum being 
the substitute for wall 
paper. 

The sections of the 
house are fastened to- 
gether by brass screws, 
then mortised. In 
other words, both the — 
roof and the walls are 
constructed in sections 
and spliced together, 
fitting as tight as the parts of a fine, expensive 
coach, 

_ This odd house is located at 6714 Avenue L, 
Central Park, near the Houston ship channel, 
on the rear of a large lot. The builder contem 
plates building a 12-room apartment house on 
the front of the same lot. The sections were 
built at Mr. Lasser’s house, in another part of 
the city, and hauled to the site on a truck. 

There are three rooms, a kitchenette and a 
bath in each apartment. The two apartments 
aré connected at the rear, so that one family 
renting out the whole upper floor might have 
access to all the rooms. The partition between 





Unique apartment house 


the rooms does not extend to the ceiling.  Kach 
panel in the wall and ceiling lifts out. The 
panels are covered with squares of linoleum, 
which Mr. Lasser says is much warmer than 
wall paper in the winter and much cooler than 
paper in the summer. The walls can be washed 
and made bright and new again. The panels of 
the ceiling lift out of each little square. The 
partition between the rooms can be lifted out 
of place at any time. 

There are built-in 
work showing expert 


features in the house, the 
craftsmanship. In the 


hath room are a closet, shelves and drawers that 
fit perfectly in their places. 


In the kitchen Mr. 





built from the top down without the use of nails 


Lasser has built many conveniences that save 
time and trouble for the housewife. 

Mr. Lasser has lived in Houston for 23 years. 
For many years he worked as a coach maker 
for the Southern Pacific Railway, but yearned 
to build houses. 

‘*Finally I wondered why houses could not 
be built like coaches,’’? he said. ‘‘ Instead of 
placing any kind of a board up and nailing it, 
leaving the head of the nail showing, a weak 
joint and maybe a split board, why not eut 
grooves and holes and mortise the boards to- 
gether? I worked on such plans for several 
years before I got each question settled and saw 


my way clear to build the house. You really 
have to build the roofs first on such houses, 
unless you want to put up a crane to lift the 
roof sections afterward.’’ 

"The 2x4 and 4x4 pieces holding up the upper 
rooms are not nailed to the sleepers, but are 
sunk in them, with the joints as tight as pos- 
sible. There are a few nails seen where Lasser 
tacked several planks of a section of flooring, 
but the section itself is fitted into a groove. 
Even the window frames are not nailed into 
place, but drop in a groove in the wall and can 
be lifted out easily. Despite the absence of 
nails, Mr. Lasser is convinced this house is the 
strongest of its size in the city. No wind can 
blow it down, said he; ‘‘it might move the 
whole house, but it would not break it in 


pieces.’ 
(BEEBE EG GA@G2GZGQ’ 


To Double Present Flooring Output 


WoopsviILLE, N. H., Jan. 12.—The annual 
meeting of the Acer Lumber Co. was held here 
on Jan. 8. Directors elected ineluded Charles 
H. Grant, president; Ronald Eliot Curtis, seere- 
tary and treasurer; EK. Bertram Pike, George 
W. Caldbeck and B. KE. Reynolds. 

President Grant reported a larger business 
done in 1924 than in any previous year and the 
directors authorized the purchase of new equip- 
ment to double the present output of the com- 
pany. This will be all Yates machinery similar 
to that already in use. Besides making maple, 
birch, beech and oak flooring, the company has 
added thresholds to its output. This is one of 
the few companies in the Kast that makes high- 
grade flooring according to the rules and pat- 
terns of the large western manufacturers. 

camesesesesasesene 

EXTENSIVE USE of the new films on forestry 
prepared by the United States Forest Service 
will be made by the Georgia Forestry Associa- 
tion, which contributed more than $1,500 toward 
the production of the pictures. The association 
plans to secure several rolls of the best films, 
show them first in Atlanta at the Chamber of 
Commerce Building, and then turn them over to 
the association’s lecturers who will use them 
us a supplement to their addresses on better 
forest methods which will be given at various 
points in the State. They will also be sent to 
individuals and organizations throughout the 
State wishing to show them. It is expected that 
the pictures will prove a strong influence in pro- 
moting better forestry methods in Georgia. 
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Newark, N. J., Jan. 
13.—After five years, in 
which he brought the 
New Jersey Lumber- 
men’s Association into 
the forefront among 





ERWIN ENNIS, 
Newark, N. J.; 
Secretary 





Jumber organizations of 
the United States, Ed- 
ward Hamilton, of Pat- 
erson, today retired as 
the leader of the Jersey 
lumbermen. Harry W. Smock, of Asbury Park, 
of the Buchanon & Smock Lumber Co., was 
elected president. Mr. Smock is president of 
the group organization in Monmouth and 
Ocean counties and in the last few years has 
been one of Mr. Hamilton’s chief lieutenants. 

Mr. Hamilton retired at the close of one of 
the most profound association meetings the 
Jerseymen have ever held. The day was given 
over to discussions of questions of paramount 
interest to the retailers themselves. There were 
no set speeches. Much of the day Mr. Hamilton 
was on his feet, exhorting and urging the asso- 
ciation members to battle for the rights of re- 
tailers. 

W. W. Schupner, secretary-manager National- 
American Wholesale Lumber Association, said 
that he had never attended a meeting at which 
the cause of the retailer was presented better. 
Mr. Schupner was the only outsider to be ae 
corded the privileges of the floor. He spoke to 
the subject of better relations between the 
wholesaler and the retailer. 


Strong for Universal Code of Ethics 


The Jersey convention, the forty-first annual 
gathering of the association, was characterized 
by a series of debates, all aiming to create an 
uplift in business. Those who made addresses 
spoke plainly. Some of those who were hit by 
remarks came back and defended their methods. 
Generally the Jerseymen agreed that the ques- 
tion of ethics was a big one in the industry and 
mostly they all agreed to abide by the universal 
code of ethices—‘‘Do as You Would Be Done 
By."” 

Jacob Smieton, of Bogota, was elected vice 
president. S. F. Bailey, the veteran treasurer, 
was retained in his present post. Directors 
elected are Edwin C. Balch, Allen W. Church, 
John J. Demarest, Robert W. Hartpence, E. A. 
Petersen and Frank Kearney. 

One resolution adopted authorized the circu- 
larizing of industrial plants to the end that 
such establishments will buy their lumber sup- 
plies direct from the retailers. This referred 
back to a lengthy debate that had gone on earli- 
er in the day. 

Another resolution urged the New Jersey rep- 
resentatives and senators to use their utmost 
influence to forward any movement that would 
put New Jersey in closer touch with the metro- 
politan districts of Philadelphia and New York. 
Especial reference was made to the new bridge 
over the Hudson linking New York with the 
Jersey shore. 

Although no resolution was presented on the 
subject, the association ‘‘voted by consensus 
of opinion’’ to appoint a committee, to be known 
as the ‘‘Inter-Association Committee,’’ the duty 
of which will be to work in conjunction with 
the National-American Wholesale Lumber Asso- 
ciation for the general betterment of the lum- 
ber industry. 

The meeting was held in the assembly room 
of the Newark Athletic Club, and was followed 
by a banquet and dance in the Hotel Robert 
Treat. Discussions began at 10 a. m. 


Secretary’s Report 


Opening the convention, Erwin Ennis, the 
secretary, read his report. He was appointed 





secretary in September, but nevertheless his 
report proved of vital interest and he showed 
that in the short space of a few months he had 
become thoroughly conversant with the aims of 
the organization. 

Mr. Ennis set forth the claim that New Jersey 
is better organized in the interests of lumber 
than any State in the Union. 

We are 100 percent organized, said Mr. Ennis. 
The Essex County group has been established in 
the last few days and that makes the State 
unanimous. In every county we have a group or- 
ganization at work. ‘hese groups are making 
splendid returns. They are a credit to the industry. 

Mr. Ennis here gave the association members 
their first hint that Mr. Hamilton would not 
accept another term. He said that Mr. Hamil- 
ton felt he had been the active head for five 
years and that he had made great sacrifices in 
fighting the battle of the retailers. 

He deserves to be retired, said Mr. Ennis. In 
1920, when he came to us, there were 108 active 
and 36 associate members. There were 87 resigna- 


tions pending. In May, 1920, we agreed to en- 
gage a field secretary and to eliminate associate 


members. We opened an office in Newark, 

About this time we established a new schedule 
of du’s. The result was 64 resignations. We 
conducted a membership campaign and boosted our 
rolls to 117 aetive members. 

In 1923, as a tribute to what we have ac- 
complished, we provided $10,000,000 for the con- 
struction of new homes through building and loan 
associations. Today we are a real, live growing 
coneern. We are second to none. The Jersey as- 
sociation is one of the best and we are right in 
being proud of our record. 

Mr. Ennis read a telegram 


from the Spokane 
Hoo-Hoo Club. It said: 


“The lumber shippers of 


the Northwest wish you every success in your 
convention. We know the Jersey association and 
we want you out here for the great Hoo-Hoo 


Annual.” , 
President’s Message 


Mr. Hamilton here took the floor for the first 
time. 


It is a great pleasure this morning to greet you 
men of New Jersey, Mr. Hamilton said. I am 
presiding as your president for the last time. It 
has been a great pleasure to me and a privilege 
to be your president in the days when we have 
seen many things grow from nothing. Our insti- 
tution has become a real one. I am satisfied that 
if we have done nothing else in the last five years 
we have sold you men the spirit of association and 
organization. We have accomplished much since 
Qe 


I simply say that there is an obligation that 
has been placed before each of you and that you 


should consider the serious responsibility that 
you all owe to the industry. Your conduct and 
your acts mean the future of the lumber game. 


It was my intention to review my five years as 
your president, but it would take too much time. 
For the future I have the fondest hopes. 

I am going to give you an old fashioned educa- 
tional session. I want you all to say what you 
think. I want your cards on the table. We're 
going to call a spade a spade and an ace an ace. 
We are not here to hurt anyone’s feelings, but we 
are here to tell the whole truth. 


Stresses Importance of Remodeling Movement 


Mr. Hamilton here said that the most impor- 
tant question before the retailers of lumber is 
that of remodeling. He said he wanted the 
Jersey association to go on record as the chief 
exponent of a movement that would fill up the 
gap when the construction tide begins to ebb. 
Of the remodeling movement Mr. Hamilton said: 


The consensus is that the remodeling pro- 
gram is one of the most important questions 
before us today. They say speculative build- 
ing is going to fall off. If that is so, here is 
the substitute. There is not one of the mil- 
lions of houses in this country but that needs 
some remodeling. Right here in New Jersey, 
in the next few months, millions of dollars are 
going to be spent in improving and making 
over houses. We retailers must take the lead 
in this situation. 


Elmer Blauvelt, president Comfort Coal-Lum- 
ber Co. (Inc.) Hackensack, N. J., said that 
there is no question but that remodeling is one 
of the leading issues in the retail lumber indus- 
try today. Clifford Brant, president Brant 
Lumber Co., of Lakewood, said there was much 
to be done to promote remodeling. He said: 


We are going to have a remodeling program 


ee, 


Remodeling Is Foremost Topic at New 
Jersey Retail Dealers’ 


Forty-first Annual 


in our organization which includes five yards, 
We will adopt a definite policy. By mail ang 
newspaper advertising we will train our 
public to the importance of the remodeling 
question. 


E. A. Petersen, of the Passaic-Bergen Lum. 
ber Co., Passaic, said there was no doubt but 
that the future of retail lumbering would be 
closely associated with the remodeling program, 

Mr. Hamilton, when the discussion seemed to 
lag, said the retailer owed it to himself to he a 
remodeling enthusiast. ‘‘It is our duty to our. 
selves and to the public to be champions of 
remodeling. It is the most important that has 
confronted the industry in my five years as 
president of the association. You have got to 
give it attention.’’ 

Mr. Hamilton defended the wood shingle. He 
advocated holding a referendum in any town 
in New Jersey in defense of the shingle. He 
said that following the disastrous fire in Ber. 
keley, Calif., the people of that city in a refer- 
endum voted almost solidly for the retention of 
the wood shingle. ‘‘We can get the same vote 
here on a referendum. We should get together 
and do something,’’? Mr. Hamilton remarked. 

J. D. Loizeaux, president J. D. Loizeaux lum 
ber Co., of Plainfield, said that remodeling had 
opened an immense field. 


We have taken many remodeling jobs since 
this campaign was started a few months ago, 
On one of these the cost was $11,000. Others 
were not much under that amount. 

We feel that this campaign ought to be 
pressed before the winter goes. We ought to 
start the ball rolling now. I know of a case 
in which a man bought an old property for 
$1,750. He remodeled until the cost was 
$4,300. He sold out for $7,300. Outside and 
inside these houses must be made over. It 
is easy in some instances to change the con- 
tour of a house to make it Colonial. Outside 
appearances sometimes can be easily changed 
with sash. Blinds work wonders with some 
of our old houses. 


W. J. Sterner, of Belmar, of the Sterner Coal 
& Lumber Co., and one of the new members of 
the Jersey association, maintained that the lien 
law is holding back the remodeling program. 

Edward Wolff, Heidritter Lumber Co., Eliza- 
beth, said the remodeling campaign ought to be 
pressed above everything else. 

Mr. Hamilton closed the debate with a state- 
ment that New Jersey would not be behind in 
this great move. 


Building and Loan Associations 


The subject of building and loan associations 
was brought up. Mr. Hamilton deplored the 
notoriety that the cause has suffered as a result 
of a recent serious failure in Hackensack. He 
said this one case proved only a black eye from 
which there would be quick recovery. 

Mr. Wolff declared that in eleven years no 
member of a building and loan association in 
New Jersey had lost a single cent. He said no 
bank in the State had made a better record. He 
continued: 

The good that the building and loan has accom- 
plished has far outweighed the evil. The insur- 
ance commissioner of this State is now working 
on a law that will cover up the many sins of this 
building and loan act. We have got to have more 
competent men in the building and loan world on 
the State’s end. There is no question but that 
the building and loan is one of the best barometers 
of our business. 

Mr. Hamilton said that once in a while 4 
building and loan association may go wrong. 
He asserted that there had been a greater per- 
centage of failures in banks than in loan or 
ganizations. 

Elmer Blauvelt said the seandal in his city 
had failed to touch the foundation of the build: 
ing and loan. 


General Debate on Sidelines 


‘*Sidelines. Do They Pay?’?’ was thie ques- 
tion for general debate. The issue put up 0 
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the lumbermen was whether it pays to use widely 
advertised products. A. E. Jelleme, Anderson 
Lumber Co., Passaic, told of ‘‘distressing’’ 
experiments in his attempt to introduce wood 
prick. He maintained, however, that the side- 
line more than pays the cost of delivery. 

Mr. Loizeaux declared that no load of lumber 
is so large but that kegs of nails, cans of paint 
and other accessories of the industry can be 
added without extra cost. He estimated that 
one-fourth of the investment in his business 
was laid out last year in sidelines. 

Mr. Howell, of Woodbridge, said he -endeav- 
ored to handle good sidelines and that they 
had brought handsome returns. 

Clifford Brant, of Lakewood, held that the 
lumbermen were too liable to confuse sidelines 
with substitutes. ‘‘We are in danger of com- 
peting with ourselves,’’ said he. ‘‘We carry 
substitutes in our yards, but only when they 
will not compete with lumber. We put lumber 
first.’’ 

‘¢How about nationally advertised products?’’ 
Mr. Hamilton asked. 

H. B. Blauvelt said he believes that such 
products should be handled by the retailer. He 
voiced the opinion that such products on ocea- 
sions have been the salvation of the lumber 
market. ‘‘If the lumberman does not take up 
the sideline, someone else will,’’?’ Mr. Blauvelt 
asserted, ‘‘We will be the only sufferer.’’ 

Morton Brewster, of Brewster & Sons, Ridge- 
field Park, said the retailer must be extremely 
careful in picking out what substitutes he will 
handle. ‘‘ We have got to pick up something on 
the side,’’ he declared. ‘‘We’ve got to have 
products that have been manufactured and will 
continue to be manufactured. It is hard to sell 
the ordinary contractor soiething new.’’ 


Wholesaling by the Retailer 


‘Wholesaling by the Retailer’’ produced con- 
siderable discussion, led by Wilkes McClave, of 
EB. W. McClave & Son, Newark, who said his 
firm had long since discontinued such practice. 

Mr. Loizeaux said the retailer who owns his 
own sawmill and manufactures his own lumber is 
perfectly justified in selling in carload lots by 
wholesale. He pledged his company to obey 
retail ethics to the letter. 

Elmer Blauvelt said one of the most serious 
things a lumberman in the retail business can 
do is to ship a carload of lumber to a contractor. 
‘Tt does more to rebound on the retailer than 
anything that could happen,’’ said Mr. Blauvelt. 

Mr. McClave asserted that the retailer who 
is selling in carload lots is killing the game for 
the wholesaler. 

Mr. Jelleme cautioned the retailers not to be 
unduly alarmed. 

Getting 100 Percent Retail Distribution 


In discussing ‘‘One Hundred Percent Dis- 
tribution by the Retailer,’’ Mr. Petersen said the 
question came down to the matter of conduct 
ing business on a profit. He declared emphatic 
opposition to selling lumber ‘‘at retail at a 
wholesale price.’ 

A. W. Church, of A. W. Booth & Bro., Ba- 
yonne, said: ‘‘ We are all for 100 percent distri- 
bution and we all want to know how to get it.’’ 

‘“No one is to be penalized if he sells a ear- 
load of lumber when someone comes along and 
asks him to do so,’? Mr. Hamilton interposed. 

What we object to is the retailer doing this 
class of business broadeast.?? 

Mr. Wolff said he would be ever on the alert 
for the wholesaler who sold the contractor. 

‘What is this thing coming to?’’? Mr. Hamil 
ton asked. 

Someone eried out: ‘‘We’ll be selling on a 
$1 margin,?? 

“*That’s just it,?? Mr. Hamilton said. ‘‘ Then 
we will all be in business for fun.’? 

Frank Kearney, of Vreeland & Kearney Lum- 
ber Co., Newark, said that he knew of a man 
who had given up carload buying because it was 
unprofitable. He has found his lumber broken 
up, and his experience has told him that it is 
best to buy frorn the yard. 

Closer Affiliation with Wholesaler 
Presi lunch, the first question advanced was 
Hat of closer affiliation with the wholesaler. . 


lk For years we have taiked about the unscrupu- 
US Wholesaler, If we believe in our work wi: 


must believe that the National-American Whole- 
sale Lumber Association believes in its work, Mr. 
Hamilton told the convention. There are a thou- 
sand and one things that we can do for the Na- 
tional-American ard that the National-American 
ean do for us. 


Mr. Hamilton advocated an inter-association 
committee to meet and discuss questions of mu- 
tual interest. ‘‘Our interests are the same,’’ 
said Mr. Hamilton. ‘‘The sooner we appreciate 
this the better. If we do not work together, how 
can we get anywhere?’’ 

Mr. Schupner was introduced and thanked the 
association for its vigorous activities. 

We look on the Jersey association as one of the 
big adjuncts of the lumber family, he said. We 
have had many occasions to take up subjects of 
mutual interest. In the matter of codperation we 
have to bew to certain lines. There are lots of 
things that the National-American can not do. 
There are many matters in which an inter-associa- 
tion committee would be of great good. 

I do not believe in the policy of cireularizing 
the industrial buyer. We have tried propaganda. 
We have learned that the only way to get at the 
industrial buyer is to hobnob with him. You must 
convince him that you are the person from whom 
he should buy. One of the problems of the whole- 
saler is to get the business that is going direct. 

The wholesaler is endeavoring to throw lum- 
ber through its proper channels. The wholesaler 
knows that every community must have its retail 
yard. He knows that there are two moves to be 
made—from the manutacturer to the wholesaler 
and from the wholesaler to the retailer. You 
have but one move to consider. Our association 
has the argument to convince you that it is to 
your advantage to buy from the wholesaler. 

Compulsory education is one of our main ob- 
jects. The wholesaler doesn’t want to deal with 
the contractor, but sometimes it is necessary. We 
want to give you codperation to the extent of hav- 











ing you place your order through the wholesaler. 
There is the keenest desire to work together, be- 
cause only through these relations can we work 
for the greatest good of all. 


Mr. Hamilton again emphasized the necessity 
of an inter-association committee. 


Prosperity Contingent on Association Effort 


‘A Glance into the Future’’ was the subject 
of an interesting talk by E. A. Petersen, who 
was introduced as a real student. He said: 

We're facing the future with very good basic 
conditions. Krom now on we will do business on 
the basis of prosperity in other industries. Things 
will change from conditions that have prevailed 
since the World War. In a measure our pros- 
perity will be contingent upon our efforts in as 
sociation work. In the face of the new order we 
must have proper methods of merchandising. 

The sales price is not the only thing that will 
create a_ profit. Our duty is to the consuming 
public. We, as New Jersey lumbermen, can look 
back on the last five years under Edward Hamilton 
as our president. He has given us his ideas with 
the sole purpose of elevating the industry. He 
has been a star in the retail lumber industry in 
the last five years. He has made his influence 
felt in the nation. 

His only guide has been the compass of Justice. 
It takes a man of his courage and brutal frank 
ness to bring us back to the right principles. He 
has called us to task in a manner that was not 
offensive, because he has told us the truth. We 
should abide by what he has told us and meet 
our problems in a spiric of firm conciliation. The 
only remedy for the evils that confront us lies 
in education. General suasion is our greatest 
teacher. 

The question of costs brought out a brief 
discussion. 

Several of the lumbermen stated that they 
had tried all available means and had failed to 
find a satisfactory solution of their troubles. 
Mr. Hamilton gave a blackboard talk on costs, 
explaining what he termed a ‘‘ Kindergarten 
System.’’ He said every lumber firm should 
endeavor in some manner to find out what its 
business costs. 

A banquet and ball in the Robert Treat Hote! 
concluded the meeting tonight. 


Hardwood Men Discuss Tax Problems 


[Special telegram to AMERICAN LUMBERMAN] 

New ORLEANS, La., Jan. 14.—The January 
meeting of the Southwestern Hardwood Manu- 
facturers’ Club, held here at the Roosevelt 
Hotel today, was unusually well attended. Presi- 
dent John Deblieux presided and led the round- 
table talk that followed the luncheon. 

Of the routine matters handled the most in- 
teresting was that dealing with taxation of lum- 
ber in Louisiana yards. Chairman Thames, of 
the club’s committee on taxation, reported that 
the Louisiana State board of affairs had fixed 
Jan. 21 for its hearing on hardwood lumber, 
naming the following day for the hearing on 
pine. The board, he added, has invited the club 
committee to appear and to present the usual 
statistical data. 

Secretary Schaad reported that only sixteen 
of the Louisiana members have thus far sent in 
the data requested in this connection and sec- 
onded Mr. Thames’ request that the others send 
in their reports immediately, in order that the 
most complete showing possible might be made 
before the commission. The tax committee as 
enlarged today by President Deblieux’s ap- 
pointment, will include Messrs. Thames, Lurry, 
Stebbins, Bomar, Harrison, Anderson, and 
Schwing, and it was promised by these gentle- 
men or in their behalf that all would attend the 
commission hearing at Baton Rouge on Jan. 21. 


Mr. Murray emphasized the importance of 
sending the needed data to the committee. ‘‘If 
your bookkeeper or auditor complains that it is 
a lot of trouble,’’ he said, ‘‘tell him that he 
hasn’t any more important job on hand right 
now than to get out these reports.’’ 

Mr. Stebbins ‘‘started something’’ by de- 
claring that he is disposed to doubt the prac- 
tical wisdom of logging small trees, cutting 
heavy percentage of low grade. His thought 
was that the average return for this material 
would be found not to pay the cost of logging 
and cutting these trees. 

Mr. Murray favored, and reported that his 
company practices the closest cutting practic- 
able. That policy accords, he added, with the 
modern demand for closer utilization of the 
forest resources, now generally endorsed. Uses 
are found for the greater part of this material 
and in counting its logging cost it should be 
remembered that the railroads, spurs and other 
logging equipment had to be provided for the 
larger trees in any case. The trees left be- 
hind when the track and machinery equipment 
are removed represent a loss to most present- 
day operations since few, if any, will ever go 
back for them at the cost of replacing the facil- 
ities now available. He advocated clean cut- 
ting and the closest possible utilization as help- 
ful also in prolonging the life of present timber 
holdings. 

Mr. Thames suggested that the leaving of 
small trees on cut-over lands presented a tax 
problem also, local tax authorites in some in- 
stances, he explained, contending that the tim- 
ber thus left should be estimated and taxed in 
addition to the cut-over land valuation of the 
tract. This contention has bobbed up repeatedly 
to make trouble for owners who let the ‘‘little 
trees’’ stand. 

Cheerfulness and optimism were the keynotes 
of the meeting. Asa general thing the mills are 
said to be well supplied with logs, thanks to last 
year’s dry spell. Labor supply is satisfactory 
as are current and operating conditions. 


Lumber jack-Autoists Seek Soft Spots 


MINNEAPOLIS, MINN., Jan. 12.—A new prob- 
lem is confronting foremen of lumber camps, 
growing out of automobile ownership, accord- 
ing to Fred Blais, Shovel Lake, Minn., member 
of the firm of Moss, Blais & Wilson, northern 
white cedar post and lath producers and dis- 
tributers. Although the woodsmen are being 
paid a slightly higher wage than a year ago, the 
average worker is not inclined to remain long 
in one place Many of these workers now are 
equipped with automobiles and move from one 
place to another, secking improved conditions. 
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Intercoastal Shippers Hold Banquet 


NEw York, Jan. 12.—The Intercoastal Lum- 
ber Shippers’ Association, representing thir- 
teen firms whose business in 1924 was estimated 
at from $60,000,000 to $75,000,000, held its 
third annual banquet Jan. 9 on the ‘‘roof’’ 
of the Yale club. It was far the largest gath- 
ering the association has entertained and was 
marked by expressions of determination by the 
mill representatives to do their best in improv- 
ing methods of merchandising the enormous 
cargoes that arrive almost daily on the Atlantic 
seaboard from the great producing centers of 
the Northwest. 

The occasion was in reality a ‘‘love feast.’?’ 
Salesmen and other representatives of the firms, 
to the number of more than fifty, were the 
guests. Manager of the New York offices of 
the shippers spoke in complimentary terms of 
the manner in which their products have been 
dispensed and the salesmen, in reply, praised 
each other for the manner in which business has 
progressed in the face of keen competition. 

If production exceeded sales in 1924, the 
opinion generally was expressed that this condi 
tion would right itself and it was even said that 
today the market, especially in the New York 
area, is in such shape as to have justified over- 
shipments for the twelve-month period just 
passed. 

Another thing upon which great emphasis 
was placed is the fact that there is not a firm 
represented in the Intercoastal association that 
is not broadening its scope and not one but 
that will participate in extending the distribu 
tion of west Coast products into New England 
and other sections of the East, which at this 
time have hardly been tapped as consuming 
centers for fir and hemlock. 

Charles R. Lockridge, New York manager of 
the Bloedel Donovan Lumber Mills and retiring 
president of the association, opened the meet- 
ing. He said that beeecause the association has 
only thirteen members it is not to be considered 
““small.’? He declared the organization’s pur- 
pose was to help the wholesaler and the retailer, 
to keep the competitive spirit unblemished and to 
assist in cleaning up every obstacle as it arises. 

Mr. Lockridge introduced L. B. Anderson of 
the Krauss Bros. Lumber Co., who introduced 
Ralph C, Angell of the Babeock-Angell Lumber 
Co., as the new president and treasurer of the 
association; Guy Smith, of Charles R. MeCor 
mick & Co., as the new vice president and secre 
tary, and William Hensseler, of the Pacifie 
Lumber Agency, and Edward Lewis of the 
United States & Foreign Sales Corporation, as 
the newly elected directors. 

“Tt is amazing how much we have grown,’’ 
said Mr. Anderson. ‘We are necessarily few 
in number, but we feel that we have exerted 
a big influence and we will continue to expand 
in influence, if not numerieally. We feel that 
we have much to accomplish, ?” 

Mr. Lockridge here turned over the chair to 
Mr. Angell, and the banqueters gave the new 
president a round of cheers. 

We're all lumberjacks, said Mr. Angell. We are 
assembled here in the same bonds of fraternity 
that keeps the men of the lumber camps together 
and makes life in the forests worth living. I have 
been in the lumber game all my working years, 
now more than twenty. When I got out of school 
I went to the Northwest. I started at the stump. 
Mr. Angell continued by saying that the situation 
developed here has been a most interesting one. 
This fir game had its inception five years ago, he 
said. It has produced the greatest marketing de- 
velopment the country bas ever known. We are 
not proud of the way we have handled it, but we 
hope to make big improvements in our methods. 
The Panama Canal tolls show us that we brought 
more than 1,250,000,000 feet of lumber through 
that waterway in 1924. Is it any wonder that 
we encountered obstacles, and big ones, in dispos- 
ing of this in markets that were not prepared to 
receive it? 

Mr. Angell asked that some of the members 
who had been previously engaged in the distri- 
bution of other woods tell the story of the 
advance of the lumber industry westward, ex- 
plaining that it was not his idea to make odious 
comparisons, but simply to get the story as it 
stood on the facts. He accordingly called upon 


Stanley M. Pierce, manager the Pembroke Lum- 
ber Co. 


I suppose you are all familiar with the cycle of 
development of woods in this country, said Mr. 
Pierce, I think you will agree with me that we 
have exhausted the ceyele for hardwoods and east 
ern softwoods. We are now making our last stand 
in the Northwest. In Canada, they are in sight 
of the end. In the Pacifie Northwest today we 
find the production of timbers that are to replace 
all other timbers. We see fir today taking the 
place of many of the old lines and doing it with 
the utmost satisfaction. Mr. Pierce closed by say- 
ing that it is no longer a question of competition 
between woods of the west Coast and those of 
other sections, but the problem is to fill up the gap. 


Mr. Anderson, who was in the “yellow pine 
game” for many vears, said he came to New York 
when the west Coast development first started. 
This lumber has come in here in spite of us, he 
said. In spite of the fact that we could not mer 
chandise it properly. Five years ago practically 
every retailer stocked his yard with pine lumber. 
If you know of 500 yards today, I venture to say 
there are not fifteen that are so stocked. I doubt 
if there is one. The Pacifie Coast woods have 
made good by their fine quality. Southern pine 
has continued to come in and even with our fir 
there is going to be plenty of room for all of the 


southern lumber that can be obtained. 

Edgar B. Hirsch, president of the Hirsch Lum. 
ber Co., declared that when his great uncle came 
to the United States in 1870, he went to the banks 
of the Suwanee River in Florida, where he pup. 
chased tracts of land and started in the lumber 
business, eventually coming to New York. In the 
case of our company, we flirted a little with ey. 
press. We flirted a little with hardwoods. Finally, 
two years ago, we decided there was no future jp 
southern pine because you could not get enough of 
it to pay your overhead. We decided only last 
year to go into the fir game. We are strengthen. 
ing our organization. We are broadening out and 
with the Pacific coast woods as our mainstay we 
hope to get somewhere, 

P. W. Gilbert, of the United States & Foreign 
Sales Corporation, a former president of the Jn 
tercoastal association, humorously pictured all the 
forests of the American continent cut to a point 
of exhaustion and the world dependent for its lum 
ber supply upon the steppes of Russia. 

EK. W. Bache spoke on the “Salesman’s View 
point.” He said there had never been better com 
petition in the lumber business than exists in the 
metropolitan district between the men who are sel]- 
ing west Coast lumber. Especially in New Jersey 
did J] have a chance to observe the fine spirit: that 
exists between your representatives, Mr. Bache 
told the shippers. Competition has been keen, 
but it has been sportsmanlike. The boys you've 
got in Jersey are about the cleanest Jot: you can 
find any place and they are getting all the busi- 
nes in sight by the fairest kind of methods, 


Southwestern’s Tentative Program 


KANSAS City, Mo., Jan. 12.—The tentative 
program for the thirty-seventh annual conven 
tion of the Southwestern Lumbermen’s Associa- 
tion, to be held at Oklahoma City, Okla., on Jan. 
28, 29 and 30, has been issued as follows: 


Wednesday, 1:15 P. M. 


Floyd Russell at the console. 

Community singing—-Roy Williams, director. 

Invocation, by Rev. DeBow. 

Addresses of weleome, by Gov. Trapp. Mayor 
Cargill and “Kd Overholser, president-manager 
Oklahoma City Chamber of Commerce, 

Response to address of welcome : 

For Arkansas—Talbot Field, Hope, Ark. 
For Kansas—D. J. Fair, Sterling, Kan. 
For Missouri—James Costello, Liberty, Mo. 

Annual address of President KE. E. Woods, Clare- 
more, Okla. 

Address, “The Lumber Dealer, the Farmer and 
the A. & M. College,” by Dr. Bradford Knapp, presi- 
dent Oklahoma A. & M. College, Stillwater, Okla. 

Address, “The Good Road Problem,” by Cyrus 
Avery, chairman Oklahoma Good Roads Commis 
sion, Tulsa, Okla. 

Discussion : 

1. Costs and profits: 

A. Are you sure you are not handling some 
items at a loss? 

Bs. Should all items carry the same margin 
of profit ? 

C. What is the most satisfactory method 
of establishing the selling price for sash and 
doors ? 

D. What of cost accounting for retail lum 
ber yards? 

2. Competition : 

A. What is the best method to insure sin 
cere honesty and avert petty selfishness be 
tween competitors ? 

B. Sales made at a loss are harmful, not 
only to the dealer but to the industry and 
the public as well. Why? 

C. Should the retail dealer permit shipping 
in of building materials or should he sell the 
bill and take a loss? 

ID. Is your business obtained through sales 
manship or low prices? 

EK. All dealers should belong to loeal or 
regional associations as well as to the South- 
western. Why? 

3. Small yards: 

A. What volume of sales necessitates a see 
ond man? 

B. What effect will improved or 
roads have on small yards? 

4. Building materials stores and side lines: 

A. Should lumbermen operate merely a lum 
ber vard or should they operate a building 
material store? 

B. Is a modern up-to-date retail lumber 
plant an asset or a liability ? 

CC. What are the best side lines for the re 
tail lumber merchant to carry? 

Reminiscences—Col. Graves Leeper, 
Okla. 

Appointment of committees. 


Thursday, 8:45 A. M. 


Floyd Russell at the console. 
Community singing—Roy Williams, director. 
Address, Don  Critechfield, secretary-manager, 
Cornhusker Knot-Hole Club, Lincoln, Neb. 
Discussion : 
1. Delivery : 
A. When free 


paved 


Sulphur, 


delivery is abolished, and 


equipment disposed of, what method is best 
to insure prompt delivery * 

B. Should cost of delivery be ineluded in 
the selling price or charged for extra? 

(. Where free delivery is maintained, 
should the cost of delivery be allowed to a 
customer who does his own hauling? 

2. Service vs. profits : 

A. How can we meet the ever-increasing 
demand for service without increasing over 
head * 

B. Does personal solicitation by the retailer 
pay? 
3. Shingles: Wood vs. asphalt: 

A. The wood shingle vs. the Composition 

root ; which should be pushed 7 

B. Should we favor the roof with the long- 
est life or push the sale of the roof yielding 
the largest profit? 

4. Advertising: 

A, What are the most desirable forms of 
advertising for the retail lumber merchant? 

B. Is the plan book system satisfactory? 
Hlow can it be improved ? 

5. Contractors and contracting : 

A. Who is the logical dealer in homes; the 
retail Jumber dealer, the architect or the con- 
tractor? 

B. How ean a lumber dealer build a house 
or improvements without dissension among 
the contractors whom he is selling? 

C. How can -we keep the contractor from 
controlling our selling prices ? 

Address by James Hf. Allen, Snark of the Uni 
verse, St. Louis, Mo. 

Report of committee on nominations. 

Report of committee on resolutions. 

Official photo will be taken immediately 
adjournment ; then the parade, 

Friday, 8:45 A. M. 

Floyd Russell at the console. 

Community singing—Roy Williams, director 

Report of committee on necrology. 

Address: “Your Credits and Collections,” by 
Murray McLeod, Warren, Ark. 

Discussion : 


after 


1. Credits, collections and financing : 

A. Should retail lumber dealers adopt some 
uniform trade terms? 

B. Can we collect interest on open accounts 
without offending the customer? ; 

(. Are we entering a new era in credits 
and must we revise our credit and collection 
systems accordingly 4 

D. Suecessful collection methods : 

a. Investigate customer’s eredit more 
fully and depend less upon lien laws and 
forced collections. 

b. The best time to start collecting is at 
the time of the sale. Why? 

Ek. Financing bills: 

a. How can we compete with the auto 
mobile dealer in financing ? 

». How can we obtain payments more 
promptly from building and loan assocla~ 
tions? en 

c. What of second mortgage financing: 

2. Legal discussion—Led by F. E. Tyler, ass0 
ciation attorney. 

The gentleman from Texas—Jack Dionne, secte 
tary, Lumbermen’s Association of Texas, Houston, 
Tex. 

Election and introduction of officers. 

Unfinished business and adjournment. 
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Jan 19—Lumbermen’s Association of Chicago, La Salle 
“Hotel, Chicago. Annual. 
Jan. 19—Union Association of Lumber & Sash & Door 


Salesmen, Hotel Cleveland, Cleveland, Ohio. Annual 
banquet. 
Jan. 19-21- Southern Forestry Congress, Little Rock, 


Ark. Annual. 

Jan. 20, 21, 22—Northwestern Lumbermen’s Association, 
“Minneapolis, Minn. Annual, Headquarters and 
building material exhibits at West Hotel. 

Jan. 20-22—Ohio Association of Retail Lumber Dealers, 
Hotel Winton, Cleveland, Ohio. Annual. 

Jan 91-23—Ontario Retail Lumber Dealers’ Association, 
“Royal Connaught Hotel, Hamilton, Ont. Annual. 
an, 22—American Forestry Association, Hamilton Club, 

Chicago. Annual. 

Jan. 26—Eastern Millwork Bureau, Hotel Pennsylvania, 
New York City. Annual. 

Jan. 27—Northern Pine Manufacturers’ Association, Rad- 
isson Hotel, Minneapolis, Minn. Annual. 

Jan, 27-28—Kentucky Retail Lumber Dealers’ Associa- 
tion, Brown Hotel, Louisville, Ky. Annual. 

Jan. 27-29—Northeastern Retail Lumbermen’s Associa- 
tion, Hotel Pennsylvania, New York City. Annual. 

Jan. 28-29—National Lumber Exporters’ Association, 
Emerson Hotel, Baltimore, Md. Annual. 

Jan. 28-29—Southeastern Iowa Retail Lumbermen’s As 
sociation, Burlington Hotel, Burlington, Iowa. An- 
nual. 

Jan, 28-30—Southwestern Lumbermen’s Association, Ma- 
sonic Temple, Oklahoma City, Okla. Annual. 

Jan. 28-30—Western Retail Lumbermen’s Association 
(Canada), Fort Garry Hotel, Winnipeg, Man. 

Jan. 29—California White & Sugar Pine Manufacturers’ 
Association, San Francisco, Calif. Annual. 

Jan, 29-30—West Virginia Lumber & Builders’ Supply 
Dealers’ Association, Waldo Hotel, Clarksburg, W. 
Va. Annual. 

Jan. 29-30—Pennsylvania Lumbermen’s Association, 
Bellevue-Stratford Hotel, Philadelphia, Pa. Annual. 

Jan. 30—West Coast Lumbermen’s Association, Hotel 
Olympic, Seattle, Wash. Annual. 

Feb. 3-5—American Wood Preservers’ Association, Con- 
gress Hotel, Chicago. Annual, 

Feb. 3-5—Southwestern Iowa Retail Lumbermen’s Asso 
ciation, Iowana Hotel, Creston, Iowa. Annual. 

Feb. 4-5—Canadian Lumbermen’s Association, Chateau 
Frontenac, Quebec, Que. Annual. 

Feb. 4-6—Illinois Lumber Merchants’ Association, Hotel 
Sherinan, Chicago. Annual. 

Feb. 4-6—Retail Lumber Dealers’ Association of Penn- 
sylvania, William Penn Hotel, Pittsburgh, Pa. An- 
nual. 

Feb. 5-6—National Association of Railroad Tie Produc- 
ers, Congress Hotel, Chicago. Annual. 

Feb, 9—Northern Wholesale Hardwood Lumber Associa- 
tion, Milwaukee, Wis. Annual. 

Feb. 10-11—Northern White Cedar Association, Minne 
polis, Minn. Annual. 

Feb. 10-12—Wisconsin Retail Lumbermen’s Association, 
Pfister Hotel, Milwaukee, Wis. Annual. 

Feb. 11—Northwestern Lumber & Sash & Door Travel- 
ing Salesmen’s Association, Pfister Hotel, Mil 
waukee, Wis. Annual. 

Feb, 11-12—Northwest Iowa Lumbermen’s Association 
and Central & Northeastern Iowa Lumbermen’s As 
sociation, Hanford Hotel, Mason City, Iowa. Joint 
annual meetings. 

Feb. 12—Florida Lumber & 
Seminole Hotel, 
meeting. 

Feb. 12—North Carolina Pine Association, 
Hotel, Norfolk, Va Pre-annual meeting. 

Feb. 17—Lumber Trade Club of Boston, 
Annual, 

Feb. 18—Michigan Old Guard, Pantlind 
Rapids, Mich. Annual luncheon. 

Feb. 18-20—Cornhusker Knot-Hole Club, 
Omaha, Neb, First annual institute. 

Feb. 18-20—Michigan Retail Lumber Dealers’ Associa- 
tion, Pantlind Hotel, Grand Rapids, Mich. Annual. 

Feb. 18-20—Nebraska 
Rome Hotel, Omaha, Neb. 

Feb. 18-20—Western Retail Lumbermen’s 
(U. S.), Olympic Hotel, Seattle, Wash. Annual. 

Feb, 19 ~Eastern Iowa Retail Lumbermen’s Association, 
La Fuyette Hotel, Clinton, Iowa. Annual. 

Feb, 23-27 Consulting Committee on Lumber Standards 
and Hardwood Consulting Committee, and subcom- 
mnittees, Congress Hotel, Chicago. 

Feb. 24-—Roofer Manufacturers’ Club, 
Monthly meeting, 

Feb, 25-96 
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—North Dakota Retail Lumbermen’s Associa- 
tion, Fargo Commercial Club, Fargo, N. D. Annual. 
Feb. 26—Northern Indiana & Southern Michigan Retail 
Lumber Dealers’ Association, Oliver Hotel, South 

_ Bend, Ind. Annual. 

Feb, 26-27—Nati nal Association of Commission Lumber 
Salesmen, Lumbermen’s Club Rooms, Chicago. An- 
nual, ‘i 

Mare 9 : - ‘ . P Phe 

es 10-12--American Railway Engineering Association, 

. -Obgress Hotel, Chicago. Annual. 

March 11-12 South Dakota Retail Lumbermen’s Asso- 

u Clation, Sioux Falls, S. D. Annual. 

‘larch 18-19—-National American Wholesale Lumber As- 


Sociation, Ambassador Hotel, Atlantic City, N. 
Annual 


March 24-25—Southern Pine Association, New Orleans, 
La. Annual. . 


March 24-26—Southeast Missouri Retail Lumber Dealers’ 
Association, Northeast Missouri Lumbermen’s Asso- 
ciation, Central Missouri Association of Retail Lum- 
ber Dealers and Southern Illinois Retail Lumber 
Dealers’ Association, Chase Hotel, St. Louis, Mo. 
Joint annual convention. 

March 26—North Carolina Pine Association, Monticello 
Hotel, Norfolk, Va. Annual. 

March 28-April 4—Milwaukee Home Show, Auditorium, 
Milwaukee, Wis. 

April 6-11—Home Complete Exposition, Manufacturers’ 
Building, Indianapolis, Ind. 

April 13-15—Lumbermen’s Association of Texas, Beau- 
mont, Tex. Annual. 

April 16-17—Millwork Cost Bureau, Congress Hotel, Chi- 
cago. Annual, 

April 21-22—Appalachian Logging Congress, Cincinnati, 
Ohio. Semiannual meeting. 


April 28-30—National Lumber Manufacturers’ Associa- 
tion, Chicago. Annual, 


Illinoisans to Go to Iowa 


BLANDINSVILLE, ILL, Jan. 12.—Announce 
ment is being sent out by Walt Haydter, secre- 
tary of the Western Illinois Retail Lumber 
Dealers’ Club, that through the courtesy of the 
Southeastern Iowa Retail Lumbermen’s Asso- 
ciation, members of the Illinois club have been 
invited to meet with the Lowans at their annual 
meeting at the Burlington Hotel, Burlington, 
on Jan. 28 and 29. The plan is to have a meet- 
ing of the Western Illinois dealers at the hotel 
on Thursday, Jan. 29, which is to take the 
place of their regular annual meeting. Every 
member of the club is requested to be present 
and to show his appreciation of the courteous 
invitation extended by the Iowans. 


Plan for Texas Convention 


BEAUMONT, TEx., Jan. 12.—Much enthusiasm 
in reference to the forthcoming meeting of the 
Lumbermen’s Association of Texas, to be held 
here April 13, 14, 15, was expressed at the 
monthly meeting of the Beaumont Hoo-Hoo 
Club Friday night at St. Mark’s parish house. 
It was, incidentally, the first meeting of the 
organization where extra covers had to be laid 
before all could be served. 

Kk. C. Bracken, who is chairman of the pro 
gram committee for the convention, made a 
report for the general committee on behalf of 
Chairman W. Carroll Keith, who could not at- 
tend. 

We are counting, said Mr. Bracken, on a safe 
minimum of 600, but many familiar with conditions 
among the lumbermen place the minimum at S00. 
Jack Dionne, secretary of the association, who was 
here Thursday and who will be with us at the 
February meeting of the club, stated he expeeted 
SOO or more to be in attendance, 

While everything is as yet only tentative, the 
lumbermen will be here at least three days. The 
first day will be devoted to registration of visitors, 
4 visit to the Kirby hardwood mills at Voth and 
Ti big barbecue at the plant in the evening. Pos 
sibly a golf tournament will also be held that 
afternoon, while the big concatenation will be held 
Monday night, April 15. 

A big supper is to be tendered the visitors Tues 
day night. The fair park auditorium will be used 
on this occasion, as there is no other building in 
town which could seat the number we expect to 
serve on that occasion. The fine stage at the audi- 
torium will also come in handy for a series of en 
tertainment features during the banquet and to 
round off the evening. Of course, there are scores 
of other things to be arranged, but they are being 
rapidly whipped into shape. 

The only change in the original plans out- 
jined a month ago has been to eall off the con- 
catenation scheduled for Jan. 17 so as to save 
the kittens for the ‘‘big show’’ April 13. An- 
drew Kaulbach, chairman of the committee 
named to look after new members, reported that 
the work of getting members of Hoo-Hoo into 
the club would proceed as first planned, for it 
is conceded that the success of the convention 
will largely depend upon the number of lumber- 
men and men in allied -industries who can be 
induced to become members of the club, which 
has charge of the convention. 

Jack Dionne, of Houston, secretary of the 
Texas association, will attend the meeting of 
the local club on Feb. 9, at which time the local 
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committees will have advaneed far enough in 
their arrangements to submit the program to the 
general officers of the association for their ap- 
proval, 

The Young Men’s Business League of Beau- 
mont is fathering the movement for a week of 
water carnival sports here in honor of the open- 
ing of the splendid steel and concrete bridge 
across the Neches River on the Old Spanish 
Trail and this, it is expected, will be pulled 
off the week of April 12 to 19 and form a part 
of the entertainment features during the visit 
of the lumbermen. 


Southwesterners Plan Tour 


KANSAS City, Mo., Jan. 12.—Announcement 
is being sent out by B. E. Line, secretary of the 
Southwestern Lumbermen’s Association, this 
city, that plans are under way for a tour of the 
northwestern lumbering regions, to be partici- 
pated in by members of the Southwestern asso- 
ciation some time during May. 

While details of the proposed trip have not 
been worked out, the tentative itinerary includes 
a visit to Colorado Springs, thence to Salt Lake 
City, to San Franciseo, where two days are to 
be spent in sightseeing; then to Weed, Calif., to 
inspect what is said to be the largest white pine 
mill on the Coast. From this point the inten- 
tion is to go to Portland, Ore., then to Vernonia 
to inspect the new mill put in operation there 
by the Central Coal & Coke Co., thence to Long- 
view, Wash., where the big new mill plant of 
the Long-Bell Lumber Co. will be inspected, 
and thence to Seattle. On leaving Seattle, the 
party may break up into groups and return home 
by any route or routes the groups may choose. 
Invitations have been received by Vice President 
J. H. Foresman, of the association, and also 
of the Long-Bell Lumber Co., to inspect that 
company’s plant at Longview. It is also under- 
stood that invitations have been received from 
Charles S. Keith, president of the Central Coal 
& Coke Co., and M. B. Nelson, president of the 
Long-Bell company, the Weyerhaeuser company 
officials, and shingle concerns in Washington and 
British Columbia to visit their respective plants. 

Full details of the proposed trip will be out- 
lined by Mr. Foresman at the annual conven- 
tion of the Southwestern Lumbermen’s Associa- 
tion, to be held at Oklahoma City, Okla., on 
Jan. 28, 29 and 30, at which time dealers in 
attendance may make their reservations. 


Northwestern Program Final Touches 

MINNEAPOLIS, MINN., Jan. 12.—More than a 
hundred companies and firms are to exhibit 
their products at the West Hotel in Minneapolis 
in connection with the annual convention of 
the Northwestern Lumbermen’s Association 
which is to be conducted here Jan. 20, 21 and 22. 

Topics designed to equip lumbermen to share 
in the increased prosperity in the Northwest 
will be discussed at the convention, W. H. 
Badeaux, secretary of the association, said 
today. While the exhibit is to be arranged at 
the West Hotel, the convention sessions are to 
be conducted at the Hennepin County court- 
house. 

Tuesday, the opening day, is to be given over 
to registration at the West Hotel convention 
headquarters. At 2 p.m. Tuesday the first ses- 
sion of the convention is to take place at the 
courthouse. There are to be four general ses 
sions at the courthouse. At the Tuesday after- 
noon Perkins of the Perkins 
Service, Des Moines, Iowa, will tell about his 
cost record which is said to be the most perfect 
known. His talk will also inelude the cost of 
handling side lines. John Dower, of Wadena, 
Minn., and Tacoma, Wash., will discuss ‘‘ credits 
and collections,’’ which has always been a live 
subject at every convention and in every lumber 
office. He will be followed by William Jasper, 
Kk. C. Hezzelwood, F. C. Potter and Art Adams, 
experts in granting credit and making collee- 
tions. Edward P. Ivory of the California White 
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& Sugar Pine Manufacturers’ Association, will 
tell how his association is codperating with the 
dealers in standardizing lumber. A feature of 
importance will be an address on the manu- 
facture of southern pine, by H. 8. Haggerty of 
the Southern Pine Association. 

Other speakers at the convention are to in- 
clude H. E. Byram, president of Chicago, St. 
Paul & Milwaukee Railroad; Major Thornton 
Anthony Mills, Chicago; Prof. C. W. Was- 
sam of the University of Iowa, who will discuss 
European affairs; Arthur T. Upson, chief of 
industrial investigation, Forest Products Labor- 
atory, Madison, Wis., who will discuss the 
recently adopted American Lumber Standards; 
und J. Adam Bede, former congressman and 
well known as the ‘‘humorist of Pine City.’’ His 
subject is to be ‘In the Wake of the World.’’ 

The building material display will be com- 
pletely arranged that day and the lumbermen 
are expected to spend part of the day as guests 
of the exhibitors. 

Amusement and entertainment features are 
to be emphasized. Many of the visiting retail- 
ers are expected to bring their wives and the 
wives of the Minneapolis Jumbermen are pre- 
pared to make their stay enjoyable. A theater 
party is one of the features of the opening 
night. 

In a letter being sent out this week by Secre- 
tary W. H. Badeaux it is suggested that the 
use of intoxicating liquors be minimized as 
much as possible, so that there will be no cause 
for criticism by the men and their women folks 
who have conscientious objections to it. 


Pennsylvania Lumbermen’s Plans 


PHILADELPHIA, Pa., Jan. 12.—A unique an- 
nouncement card is being sent out by the Penn- 
sylvania Lumbermen’s Association, calling at- 
tention to the thirty-third annual meeting to be 
held at the Bellevue-Stratford Hotel, Philadel- 
phia, on Jan. 28, 29 and 30. An illustration on 
the card depicts a stone bridge, of which the 
association is the keystone. This bridge is 
labeled ‘‘Features for Everyone,’’ as are the 
stones, which suggest that among the topics 
to be discussed are profits, sales, young men in 
the trade, use of the automobile, ete. Enter- 
tainment is also provided for the ladies in at- 
tendance as well as for the men. Members are 
requested to bring the whole family and also 
their employees on whom they wish to place 
some responsibility in helping them run the 
business. 

(saf2 a2 e202 020202080: 


Tie Producers’ Program 


Sr. Louis, Mo., Jan. 13.—The program for 
the seventh annual convention of the National 
Association of Railroad Tie Producers which 
will be held at the Congress Hotel, Chicago, on 
Feb. 5 and 6, was made public today-by Walter 
Poleman, president. 

The first day of the convention will be given 
over to routine matters after the address of 
welcome by F. 8. Pooler, tie agent of the Chi- 
cago, Milwaukee & St. Paul Railway, and res 
ponse by Howard Andrews, president Nashville 
Tie Co., Nashville, Tenn. The reports of Presi- 
dent Poleman, Secretary John S. Penney, of St. 
Louis, and Treasurer Ben J. Finch, of Duluth, 
Minn., and of various district directors will be 
read. 

The principal event of the second day will be 

a luncheon at the Congress Hotel, when the 
guest of honor and speaker will be Charles H. 
Markham, president of the Illinois Central Rail- 
road. 
_ F. D. Reed, vice president and general purchas- 
ing agent of the Chicago, Rock Island & Pacific, 
Chieago, will speak on “Reasons for the Wide 
Fluctuations in Tie Purchases,’ while the “Effect 
of Wide Fluctuations on Tie Production,” will be 
discussed by Timmons Harmount, president Har- 
mount Tie & Lumber Co., Chillicothe, Ohio, and a 
former president of the association. 

“What the Railroad Engineer Expects in Cross 
Ties,” will be discussed by Earl Stimson, chief en- 
gineer, maintenance of way, Baltimore & Ohio 
Railroad, Baltimore, Md. 

Frederic Dunlap, secretary of the Missouri For- 
estry Association, will tell “What the Clarke- 


MeNary Forestry Bill Means to the Tie Producer.” 

_“Portable Sawmills in Tie Production,” will be 
discussed by W. E. Swanger, American Saw Mill 
Machinery Co., Hackettstown, N. J. 


“Separation of Cross ‘Ties by Grades and 
Groups,”’ will be discussed from three angles: 
The railroads, by Frank McCrory, chief tie inspec- 
tor, Chicago Rock Island & Pacific, Chicago; 
producers, A. R. Fathman, vice president, Western 
Tie & Timber Co.; and treating plant, George E. 
Rex, vice president, National Lumber & Creosot- 
ing Co., Kansas City. 

Prof. Nelson Brown, of the department of forest 
utilization, New York State College of Forestry, 
Syracuse, N. Y., will discuss European cross tie 
practices and their application to American rail- 
roads. This address will be illustrated with stere- 
opticon slides. 

There will be 
subjects. 


round-table discussions on many 


Wholesalers Making Preparations 


New York, Jan. 12.—A call has been issued 
for the annual meeting committee of the Nation 
al-American Wholesale Lumber Association to 
confer at Pittsburgh on Jan. 24, and discuss 
plans for the association’s annual convention, to 
be held at the Ambassador Hotel, Atlantic City, 
N. J., on March 18 and 19. The program will 
provide for discussion of topics of live interest 
to the lumber wholesaler and the committee 
will cover this from various angles. Plans for 
social features will also be arranged, as it is 
expected that a large number of ladies will ac 
company their husbands to the convention. The 
annual meeting committee consists of Dwight 
Hinckley, president; F. 8S. Underhill, C. A. 
Goodman, Max Myers, F. R. Babcock, R. P. 
Shannon, H. F. Taylor, and Secretary W. W. 
Schupner. 


Northwestern Traveling Men’s Annual 


MILWAUKEE, WISs., Jan. 13.—Announcement 
is made by Robert Blackburn, this city, secre- 
tary of the Northwestern Lumber & Sash & 
Door Traveling Salesmen’s Association, that its 
annual meeting will be held on Wednesday, 
eb. 11, with headquarters at the Pfister Hotel, 
Milwaukee. 


Florida Millwork Quarterly 


JACKSONVILLE, FLA., Jan. 12.—Announcement 
is made from the office of the secretary that the 
next quarterly meeting of the Florida Lumber 
& Millwork Association will be held at the 
Seminole Hotel in Jacksonville on Thursday, 
Feb. 12. Prominent among the subjects on the 
program for discussion will be building and 
loan association; adoption of a program to pub- 
lish an association book of small house plans; 
adoption of a code of ethics; publication of an 
association millwork catalog; and a discussion 
of the progress made by the uniform cost ac- 
countant of the association. Among the dis- 
tinguished guests who will be present and parti- 
cipate in the discussions will be Charles Hill, 
general sales manager of the Southern Pine 
Sales Corporation, New York City, and L. P. 
Lewin, of Cincinnati, Ohio, president of the 
Ohio Retail Lumber Dealers’ Association. 


Southern Hardwood Traffic Annual 


MEMPHIS, TENN., Jan. 13.—Plans are being 
rapidly completed for the annual of the South- 
ern Hardwood Traffic Association which will be 
held here Thursday afternoon, Jan. 22, begin- 
ning with a luncheon at the Hotel Gayoso at 
12:15. J. H. Townshend, secretary-manager, 
estimates that 350 manufacturers of hardwood 
lumber from the Southwest, South and East, as 
well as from Chicago, St. Louis and other cen- 
ters, will be in attendence. He also states that 
a speaker of national prominence will deliver 
an address. Other features will be the annual 
address of the president, Walker L. Wellford, 
and the report of J. H. Townshend, covering 
the principal accomplishments of the association 
during 1924. He said this afternoon the year 
had been the most successful in the history of 
this body. 


Louisville Branch to Elect 


LOUISVILLE, Ky., Jan. 12.—J. 8. Thompson, 
manager of the Louisville office of the Southern 
Hardwood Traffic Association, has announced 
that the Louisville district office will hold its 
annual banquet and business meeting, election 
of officers etc., at the Brown Hotel, on the eve- 
ning of Tuesday, Jan. 20. 





Arranging for Western Pine Annual 


PORTLAND, OrE., Jan. 10.—The date for the 
annual meeting of the Western Pine Manufae. 
turers’ Association will probably be Feb. 1g 
or 19, but a definite decision can not be made 
until the return of Secretary-manager A. W, 
Cooper from St. Paul for which place he leaves 
in a few days to attend the hearing of the 
Federal Trade Commission case against the 
association, charging violation of the restraint. 
in-trade act. This case comes up Jan. 26 and 
Mr. Cooper is now preparing to start for St. 
Paul. ‘‘It is difficult to say exactly when J 
can return,’’ explained Mr. Cooper today, ‘‘but 
I hope to be home again so that arrangements 
can be made for the meeting by the middle of 
February anyway.’’ 


'‘sagea@a@nuanaaaa: 


West Coast Meeting Plans 


SEATTLE, WASH., Jan. 10.—Through Robert 
B. Allen, secretary-manager of the West Coast 
Lumbermen’s Association, official notice has 
been given of the mecting in Seattle, Jan, 30, 
of the west Coast industry and also of the stock. 
holders of the association. Both meetings will 
be held in the Hotel Olympic, the general meet- 
ing to convene at 10:30 o’clock in the morning 
and the stockholders’ meeting at 2 o’clock in 
the afternoon. 

Trustee nominations, to be voted upon at the 
annual meeting of the stockholders, are: 


Oregon Coast district-—C. D. Johnson, Pacifie 
Spruce Corporation. 

Willamette Valley distriet—A,. C. 
Kelly Lumber Co. 

Columbia River district—-C. H. Watzek, Crossett- 
Western Co. 

Portland district—W. W. Clark, Clark & Wilson 
Lumber Co. 

Willapa Harbor district—F. A. 
Lumber Co. 

Centralia-Chehalis district—R. W. 
Doty Lumber & Shingle Co. 

Grays Harbor district—J. E. Fowler, A. J. West 
Lumber Co. 
Tacoma 
Lumber Co. 

Seattle district—-W. A. 
way Lumber Co. 
Everett district—Esley Walton, Walton Lumber 


Dixon, Booth- 


Hart, Quinault 


Mersereau, 


district—J. EK. Manley, Manley-Moore 


Whitman, West Water- 


0. 

Bellingham district—James H. Prentice, Bloedel 
Donovan Lumber Mills. 

British Columbia district—D, L. 
Portage Lumber Co. 

The nominating committee consists of George 
Gerlinger, Dallas, Ore.; Harry Morgan, Gari 
baldi, Ore.; F. J. Wood, Bellingham, Wash.; 
George R. Hackett, Vancouver, B. C.; H. W. 
Stuchell, Everett, Wash.; W. B. Nettleton, 
Seattle; J. G. Dickson, Tacoma; A. L. Paine, 
Hoquiam, Wash.; R. H. Burnside, Raymond, 
Wash.; I. C. Knapp, Portland; J. A. Ryan, 
Prescott, Ore.; J. E. Wilson, Walville, Wash. 


National Exporters’ Program 


Ba.timore, Mp., Jan. 12.—The program for 
the annual meeting of the National Lumber 
Exporters’ Association, to take place Jan. 28 
and 29 at the Emerson Hotel, this city, has 
been practically completed. The proceedings 
will begin on the morning of Jan. 28, when 
John L. Alcock, chairman of the entertainment 
committee, introduces Mayor Jackson of Balti 
more, who will deliver an address of welcome. 
The president of the association, F. E. Hoffman, 
Columbus, S. C., will make the reply. The regu- 
lar order of business, including the presenta- 
tion of reports, will then be taken up and 
followed until 1 o’clock, when adjournment will 
come for luncheon. 

The afternoon session will start at 
o’clock and further business, including discus- 
sion of different problems, will hold the atten 
tion until a late hour. ‘The proceedings of the 
day will close with an informal dinner given 
by the Baltimore members to visiting members 
and invited guests. An enjoyable entertain- 
ment is being prepared. There is to be one 
speaker of national prominence at the dinner. 

There will be no formal regular business ses- 
sion on Thursday morning, the time to be given 
over to a boat ride around Baltimore harbor. 
On this boat ride a luncheon will be provided by 
the railroads and other Baltimore shipping 1)- 
terests in recognition of the importance of the 
business represented by the association. Tlie 
trip will be finished about noon, and after 
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luncheon the regular proceedings of the organ- 
ization will be again taken up at 2 p. m. and 
concluded. 

Hotel reservations already made indicate that 
the attendance will be large. The Baltimore 
members have put forth every effort to make 
the annual, which is the twenty-fifth and marks 
the silver jubilee of the association, in all 
respects a memorable and engrossing one. 


Discuss Timber Losses from Fires 


LAKE CHARLES, LA., Jan. 12.—The Louisiana 
mill managers of southwest and central Louisi- 
ana met in this city Jan. 10. Rainy weather 
curtailed the attendance. A duck dinner was 
served at the Majestic at noon at the conclusion 
of the morning program. 

The principal subjects discussed were timber 
losses in woods from fires and the manufacturing 
and marketing of lumber. 

F. V. Dunham of the Southern Pine Associa- 
tion, New Orleans, made a talk on timber 
surveys. 

Those present were: Tucker Baker, Neame; 
James Crawford, Fullerton; W. C. Garrett, 


Election of Baltimore Wholesalers 


BaLTIMorE, Mp., Jan. 12.—At the annual 
meeting of the Baltimore Wholesale Lumber- 
men’s Club, held here last Friday at the Emer- 
son Hotel, officers were elected as follows: 

President—Harry the William M. 
Burgan Co. 

Vice president 
Lumber Co. 

Secretary-treasurer- 
Myers & Co. 

In the exchange of views on the business situ- 
ation during the course of the meeting, it de- 
veloped that the buyers of lumber in Baltimore 
are refusing to place orders on the basis of 
figures asked by the mills, though the latter 
appear to experience no difficulty in obtaining 
business elsewhere. As a result, a hand-to-mouth 
policy in buying prevails here. 


3urgan, of 
-Roy Snyder, of the R. B. Homer 


Ivan Brent, of Thomas A. 


Announces Standing Committees 


BautimorE, Mp., Jan. 12.—The first monthly 
meeting of the new managing committee elected 
at the annual of the Baltimore Lumber Ex- 
change in December was held last Monday after 








of confidence and support. 


He said: 


of the community. 





President Coolidge Says: 


If trade associations could be so conducted that the public might be 
assured of all their potential advantages, and at the same time safe- 
guarded against the disadvantages incident to restricted competition 
and the exaction of too liberal profis, they would render a large service 
to the community, and would be assured of a corresponding measure 
A very wise man, Adam Smith, writing 
some century and a half ago, made an observation which suggests how 
uniform are the processes of human nature through the generations. 


“People of the same trade seldom meet together even for mer- 
riment and diversion, but the conversation ends in a conspiracy 
against the public, or in some contrivance to raise prices.” 


We have had a good deal of evidence in our own time that this dictum 
of the wise old Scotchman is quite as applicable in one generation as in 
another. It is this trait of human nature which has in more recent years 
compelled society to adopt regulative measures to protect itself. 
sure we can all agree that organizations of this kind will command the 
greater public confidence, and be the more capable of lasting useful- 
ness, if they recognize the danger of falling into such practices. There 
is ample opportunity for good and useful results through organization, 
without overstepping the boundaries of public interest, honest compe- 
tition, and fair dealing. To such a program every trade association may 
well be recommended. By punctilious observance of such aims and 
limitations, they will best serve themselves and win the commendation 
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Cravens; T. I’. Horan, Oakdale; A. T. McDon- 
ald, Glenmora; Mack Ruff, Fullerton; J. L. 
Dow, Cravens; H. H. Rhodes, Slagle; P. A. 
grown, Fisher; C. C. Sheppard, Oakdale; J. W. 
Lewis, Lake Charles; W. P. Weber, Lake 
Charles; F. L. Getsinger, Lake Charles; E. E. 
Cole, Lake Charles; C. E. Grigg, Lake Charles, 
and F. V, Dunham, New Orleans. 


White Pine Association Elects 


NortH Tonawanpa, N. Y., Jan. 13.—At the 
annual meeting of the White Pine Association, 
—_ here last week, officers were chosen as fol- 
ows: 


President—R. T. Jones, R. T. Jones Lumber Co. 


Secretary-treasurer—Henry Adema, North Tona 
wanda. ° 

The business outlook was given considerable 
attention, and the members of the association 
expressed the belief that a good season’s bus- 
ness was in prospect. 

_The association has taken floor space at the 
Northeastern Lumbermen’s Association’s con- 
vention, to be held at the Pennsylvania Hotel, 
New York City, Jan. 27, 28 and 29. 


noon at the Emerson Hotel, when R. Baldwin 
Homer, president of the R. B. Homer Lumber 
Co. and new executive head of the exchange, 
announced the personnel of the standing com- 
mittees for the current year as follows: 


Arbitration and grievance—Lewis Dill, Lewis 
Dill & Co. (Ine.), chairman; John L. Alcock, John 
L. Alcock & Co.; Theodore Mottu, Theo. Mottu & 
Co.; George E. Waters, George E. Waters & Co., 
and Daniel MacLea, MacLea Lumber Co. 

Legislation and transportation—John L. Alcock, 
chairman; Lewis Dill, Pembroke M. Womble, F. A. 
Ascherfeld, James Lumber Co., and Henry D. 
Dreyer, jr., H. D. Dreyer & Co. 

Inspection—W. Hunter Edwards, of B. W. Ed- 
wards & Sons, chairman; George E. Waters, Theo- 
dore Mottu, Daniel MacLea and Rufus K. Goode- 
now, jr., Canton Box Co. 

Membership—F. A. Ascherfeld, chairman; Henry 
D. Dreyer, jr., and J. Edward Duker, Duker-Asen- 
dorf Box Co. 

House—George E. Waters, chairman; Pembroke 
M. Womble and Rufus K. Goodenow, jr. 


The monthly reports of the secretary and 
treasurer were presented, and there was a diseus- 
sion of various other matters of special interest 
to the members. The resignation of Smith & 
Reifsnider, of Westminster, Md., owing to the 


illness of one member of the firm, was accepted 
with regret. Because of the continued indis- 
position of L. H. Gwaltney, the secretary and 
treasurer, President Homer designated 8. Robb 
Eecles to act as secretary for the present. 


Toronto Associations Elect 


Toronto, ONT., Jan. 12.—The annual meeting 
of the Lumbermen’s Credit Bureau, (Inc.) was 
held here on Jan. 8, in the Yellow Room of the 
King Edward Hotel. The meeting was well at- 
tended, there being about sixty members pres- 
ent. The following officers were elected: 

President—J. J. Wright. 

Directors—N. MeCord, W. C. Irvin, J. J. Cope 
land, W. H. Hay, F. B. MeMarren and J. Bond. 

The annual meeting of the Wholesale Lumber 
Dealers’ Association, (Inc.) was held on Jan. 9, 
in the Yellow Room of the King Edward Hotel. 
After a delightful supper, which was well at- 
tended, the election of officers took place, result- 
ing as follows: 

President—W. Frank Oliver, Toronto. 

Directors—A. FE. Clark, A. E. Eckhardt, D. C. 
Johnston, J. W. Slater, and the retiring president, 
F. H. Bigwood, all of Toronto, Ont. 

The guest of the evening was Charles O. Maus, 
of the Hardwood Products Co., Cleveland, Ohio, 
who gave a short address. 
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Institute Directors to Confer 


MEMPHIS, TENN., Jan. 13.—Directors of the 
Hardwood Manufacturers’ Institute will meet in 
Memphis, Hotel Gayoso, 10 A. M., Wednesday, 
Jan, 21, according to announcement of J. H. 
Townshend, executive vice president, made here 
today. Among the subjects that will come before 
the directors are: Final plans for the launching 
of the advertising campaign in behalf of oak 
lumber; enlargement of the gum advertising 
campaign which has been in progress for more 
than three months and which is now bringing 
even better results than expected; final reports 
of the special committee on the cost accounting 
system it has agreed upon; and various features 
of inspection and of the statistical program. 

Full attendance of the directors is expected. 
The meeting will be held the day before the an- 
nual of the Southern Hardwood Traffie Asso- 
ciation. 

(Pe SSPE EEE 


Pacific Logging Congress Offices 


PORTLAND, OrE., Jan. 10.—The Pacific Log 
ging Congress has established offices in Port- 
land, room 717 Spalding Building, with A. 
Whisnant as executive secretary. Mr. Whisnant 
was formerly connected with G. M. Cornwall, 
first secretary of the congress. While the organ- 
ization has been a very active body it has not 
until now had any permanently established 
headquarters. 


Chief Forester to Be Guest 


Chief Forester W. B. Greeley and other mem 
bers of the Forest Service will be guests of the 
advisory committee to the Lake States’ Forest 
Experiment Station, St. Paul, Minn., at a lunch- 
eon to be served at the Lumbermen’s Association 
of Chicago, Friday, Jan. 23. The luncheon will 
be preceded by a meeting of the advisory com- 
mittee, which will be participated in by the 
chief forester and aids and several invited lum- 
bermen, according to announcement made this 
week by Raphael Zon, director of the Lake 
States’ experiment station. 

The members of the advisory committee are: 
Representing Michigan—Herman Lunden, of 
the Michigan department of conservation; Prof. 
L. J. Young, of the University of Michigan; 
Prof. A. K. Chittenden, of the Michigan Agri- 
cultural College; John M. Bush, of the Upper 
Peninsula Development Bureau, and George A. 
Newett, of the Lake Superior Mining Institute. 
Representing Minnesota—G. M. Conzet, of the 
Minnesota forest service; Dean W. C. Coffey, of 
the department of agriculture, University of 
Minnesota, and H. C. Hornby, of the Northern 
Pine Manufacturers’ Association. Representing 
Wisconsin—C. L. Harrington, of the Wisconsin 
conservation commission; Dean H. L. Russell, of 
the Wisconsin Agricultural College; A. L. Os- 
born, of the Northern Hemlock & Hardwood 
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Association, and D. C. Iverest, 
conservation Gommission. 


Parsonage, of the 


Manufacturers’ 
of the Wisconsin 
Members at Large—kK. E. 
Association of Wood Using Industries, and UE OF 
Everest, as representative of the American Pa- 
per & Pulp Association. The pulp and paper 
subcommittee is composed of D. C. Everest ; 
CG. J. MeNair, of Cloquet, Minn.; W. Irving 
Osborne, of Chicago; H. G. Gearhart, of Duluth, 
Minn., and Felix Pagenstecher, of Kalamazoo, 
Mich. All excepting two of these have signified 
their intention to attend the Chicago meeting. 

The forestry committee of the Northern Ifem- 
lock & Hardwood Manufacturers’ Association 
vill also meet in Chicago on Friday, Jan. 25. 
The members of this committee are E. A. Hamar, 
of Chassell, Mich.; R. B. Goodman, of Marinette, 


Wis.: M. P. McCullough, of Schofield, Wis.; 
G. N. Harder, of Wells, Mich.; A. L. Osborn, 


Oshkosh, Wis.; C. L. Harrington, of Madison, 
Wis., and G. ki. Bishop, of Marquette, Mich. 


Ninth District to Meet Next Week 


CARBONDALE, ILu., Jan. 14.—A meeting of the 
ninth district auxiliary of the Illinois Lumber 
Merchants’ Association will be held here on 
Wednesday, Jan. 21. The regular business ses 
sion is to be followed by an entertainment pro 
gram and it is hoped to have a full attendance 
of all the members in the district. Rolla M. 
Treece, of West Frankfort, is chairman; Ches 
ter L. Schwartz, of Elkville, secretary, and Ray 
Durham, of Harrisburg, is State director for 
this district. 


North Carolina’s Annual Date 


NorFoLk, VA., Jan. 13.—The annual meeting 
of the North Carolina Pine Association will be 
held at the Monticello Hotel in Norfolk on 
March 26, beginning at 10:30 a. m. Becretary 
John M. Gibbs announces that the program has 
not yet been completed but it will be made up 
largely of reports from committee chairmen and 
the discussion of business pertinent to the in- 
dustry. There probably will be three speakers 
from outside the industry, one to discuss trans- 
portation and the others to talk on subjects more 
or less closely allied to the lumber industry. The 
annual banquet will be held in the evening with 
Judge F. 8S. Spruill, general counsel of the 
association, as toastmaster. The speakers will 
be Judge William L. Huggins, of Kansas, and 
Dr. W. Warren Giles, of New York. 


Seventh District Dealers Meet 


Kast Sr. Louis, Inu., Jan. 14.—Seventh dis 
trict members of the IMlinois Lumber Merchants’ 
Association held a splendid meeting at the Hlks 
Club in East St. Louis this afternoon. This is 
the second meeting in this district within the 
last few months, and both have been highly sue- 
cessful. 

There was a good attendance, members from 
every county in the district being present. 

The opening feature was a noon dinner served 
in the Elks Club dining room at 12:30 when 
lumber and building supply dealers gathered 
around the tables and spent an hour or more 
partaking of the good things and enjoying a 
real social time. 

John B. Bruso, of Collinsville, district chair- 
man, presided, assisted by Secretary Buenger, 
of Granite City. 

A. C. Gauen, of Collinsville, president of the 
State association, was the first speaker, his sub- 
ject being ‘‘ Business Outlook for 1925.’’ This 
was @ very interesting and instructive address. 

“Relations of Manufacturer and Dealer’’ 
was the subject assigned to Fred Faber, of 
Peoria. He contends that codperation and right 
understanding between producer and distributer 
will result in better service to the publie and 
more satisfactory results to those engaged in 
retailing and producing. 

James P. Flannery, of East St. Louis, gave 
a good talk, and Joseph J. Springman, of Alton, 
discussed ‘‘State Association Benefits.’’ J. F. 
Bryan, State secretary, told dealers about new 
and enlarged plans of the State association for 
increased service and efficiency, and W. G. 
Joyce, field secretary, talked about personal 
work in the field. 





At the conclusion of the program consider- 
able time was spent in general discussion of the 
subjects presented, and quite a number of deal- 
ers took part. It was a good meeting—interest- 
ing, instructive and entertaining. 

At 6:30 members of the Cahokia Club and 
other dealers who attended the afternoon meet- 
ing enjoyed an evening dinner at the Elks 
Club, which was followed by the annual meet- 
ing of the local organization and the election 


of officers. 

John B. Bruso, of Collinsville, was reélected 
president of the club, and W. EF. Weinel, who 
has served the club several years as secretary- 
treasurer, was unanimously reélected, 

Director Fred Faber, of the State association, 
addressed the dealers, and the State secretary 
also spoke. 
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Spring Surprise Annual 

SEATTLE, WAsH., Jan. 10.—Always it is the 
unexpected that happens when the Retail Lum- 
bermen’s Credit Association foregathers; but 
even Carl Blackstock, president, was scarcely 
prepared for what occurred Tuesday evening 
when he assembled forty representative mem- 
bers as his guests at a banquet in the Hotel 
Olympic. 

Several things transpired. One of them was 
that the members, realizing that they were 
bunched 100 percent, decided to hold their an- 
nual meeting then and there. They called on 
Phil G. Hilditch, secretary, for an impromptu 
report. In brief and well chosen words, Phil 








CARL BLACKSTOCK, 
Seattle, Wash. ; 
Reélected President 


FRANK A. COMPTON, 
Seattle, Wash. ; 
Reélected Treasurer 


spoke something like this: ‘*The Retail Lum 
bermen’s Credit Association has a larger mem 
bership than ever before; and it is in better 
shape, too.’’ 

Carl himself arose for a little talk. He spoke 
for most part on the value of organized effort, 
and coming down to particulars cited the credit 
features of the association as a case in point. 

George S. Rich commented favorably on the 
remarks of the president. George then staged. 
a nice little surprise. Speaking in the name of 
the entire membership, he presented Carl with 
a very handsome gold knife, and an equally 
handsome green-gold watch chain. On the knife 
was this inscription: ‘‘To Carl Blackstock, 
President; presented by the membership of the 
Retail Lumbermen’s Credit Association of 
Seattle.’’ 

Usually, Carl is a ready talker, but this time 
he bumped into a situation where he couldn’t 
say much. He spoke his thanks, gulped some, 
and sat down with the pink of appreciation all 
over his features. 

Then came the election, resulting as follows: 

President—Carl Black 
stock Lumber Co. 

Vice president-—George S. 
inson (Inc.). 

Treasurer—Frank A. 
Compton Lumber Co. 

Secretary—Phil G. Hilditch (reélected). 

Board of directors—Dominic Brace, Brace Lum- 
ber Co.; Alvin Schwager, Nettleton Lumber Co. ; 
Frank A. Compton. Compton Lumber Co.; J. F. 


Blackstock (reélected), 
Rich, Colby & Dick 


Compton (reélected) , 


tanning, Ranning Lumber Co.; George S. Rich 
Colby & Dickinson; David L. Bell, Bell Lumber 
Co.; Charles Clark, Elliott Bay Mill Co.; Lee Par. 
rel], Farrel] Lumber Co. 

Three past presidents graced the occasion 
with their presence, but knowing the audience jp. 
timately they did not try to speak. They were: 
Alvin Schwager, Charles C. Maryott (Elliot 
Bay Mill Co.), and Ed T. Verd. 

The retailers decided to hold their annua] 
high jinks during the final weck of January, 
President Blackstock will name a committee. 
with instructions to pull something entirely dif. 
ferent from anything that has ever happened 
heretofore. 

Immediately following the banquet and bus. 
iness session, Mr. Blackstock entertained the 
entire party at a local theater. 


Philadelphia Wholesalers Elect 


PHILADELPHIA, PA., Jan. 12.—At the annual 
meeting of the Philadelphia Wholesale Lum- 
ber Dealers’ Association held here Jan. 8, new 
officers were elected as follows: 

President—J. A. Finley, Finley Lumber Co. 

" Vice president—C. F. Kraemer, Kraemer Lumber 
20. 

Treasurer—Thomas B. 
Rutter. 

Secretary—F. A. Dudley, Sterling Lumber Co, 

Directors—F. A. Dudley, F. X. Diebold, Forest 
poner Co., and M. G. Wright, Henrico Lumber 
0. 

J. Randall Williams, sr., and John T. Tiley 
were elected to honorary membership. 

Reports showed the last year to have been an 
eventful one, compared to the previous few 
years. One of the most important happenings 
was the revision and adjustment of freight rates 
from the South and Southwest, a matter of 
import to all members of the association. 
Another was the strong competition with yellow 
pine dimension, hemlock and spruce, the lumber 


Rutter, jr., Mingus & 


, hitherto most used here, that has been developed 


through a large increase in the use of fir and 
western hemlock and inside finish. This is stil] 
in its infancy but will undoubtedly forge ahead 
for the reason that the West Coast Lumbermen’s 
Association and other west Coast organizations 
are using the best advertising and_ publicity 
methods to place before the publie the real 
merits of their products. 

The arbitration of disputes, according to 
agreement between the Pennsylvania Lumber- 
men’s Association and this organization, was 
reported to have been a complete success and 
beneficial to both associations. There were only 
two cases came up for arbitration during the 
year. 

With reference to volume and price, condi- 
tions for the last year were declared to have 
been generally excellent. The first five months 
of the year were very good but from June to 
September there was a slackening. About the 
middle of the latter month the volume of busi- 
ness and prices started upward, despite the 
political campaign. Indications are that there 
will he continued activity at least during the 
first half of 1925, especially in the building 
lines. 

The railroad and transportation committee, 
of which Robert G. Kay is chairman, reported 
that 1924 would go down in railroad history as 
a year of almost perfect operation. Cars have 
been in good supply at initial points and the 
movement has been quicker than at any time 
since the war. The report said: 

_ We have had but one serious claim to handle 
for one of our members: A shipment was made 
prior to July 20 to Ocean City, N. J., not specifically 
routed, but simply calling for Pennsylvania Rail- 
road delivery, moved via Richmond, at the higher 
rate of freight. Although the Pennsylvania Rail- 
road admitted the consignee was entitled to the 
water competitive rate, the Interstate Commerce 
Commission decided he was not, but said that if 
the bill of lading had called for Western Jersey & 
Seashore Railroad delivery he would have. been 
entitled to the lower rate regardless of how the 
car moved. The commission was willing to accord 
him a hearing on the question if he so desired 

Your committee is opposed to any road absorbing 
the Reading Railway. We want it to continue 
operating as it is today; that is, as practically a 
terminal road for all the trunk lines, giving them 
an independent service unsurpassed. 

Resolutions were adopted opposing the pro- 
posed twentieth amendment to the Constitution 
and favoring the removal of the eastern peniten- 
tiary and betterment of its conditions. 
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Rich, Georgia-Florida Inspectors’ Annual livelier discussion took place after all the in- 























































































sy = “— : ; spectors had inspected the samples. 
é JACKSONVILLE, PLA. Jan. 12.—The inspection At the meeting, Jan. 9 and 10, held at Val 
easion staff of the Gos e- Finis Saw Mill Associa dosta, Ga., the mills of J. N. Bray & Co. and 
1¢e@ in- ton tages sapeige aging _" eg wees div id the Jackson Bros. Lumber Co. were visited. This 
were: as * * 7 and ) were spent latter mill is now in the course of construction, 
Slliott | at the plant of the J. Ray Arnold Lumber Co. and afforded added interest to the inspectors 
at Groveland, Fla.. und Jan. 9 and 10 at the and graders. } 
nnual plants of J. N. Bray & Co, and the Jackson Among the graders and inspectors present 
nuary Bros. Lumber Co, at Valdosta, Ga. were: J. M. Barns, general superintendent, J. 
nittee. The Groveland meeting was opened by an ad- O. Galloway, planing mill superintendent, and 
y dif. dress by E. ©. Harrell, secretary of the Georgia C. P. Brewer, head grader, Graves Bros. Co., 
pened Florida Saw Mill Association, who stressed the Hosford, Fla.; T. KE. Sheffield, head grader, 
point of bettering the inspection department s East Coast Lumber Co., Watertown, Fla.; H. - 
1 bus- service to members. One means of doing this, . Hammack, R. L. Jenkins and T. H. Grimsley, Special 
d the he pointed out, was for each inspector to make of the Turman Lumber Co., Edison, Ga. , 
: his territory every thirty days; if he could not A third meeting of this kind was to be held | i L. c # Prices 
do this he should let headquarters know in time — at the mill of the T. R. Miller Mill Co. at Brew- | 
ey thut the mutter could be attended to from ton, Ala., on Jan. 16. | Hardwood 
t that end. Mr. Harrell also pointed out the ad eee a ee i j 
nnual vantage that would he gained if every inspector, Southwestern Iowa Program bk j Lumber 
Lum- when once on the ground, would cover every 
, new pase of manufacture at the sawmill, lath mill AFTON, Towa, January 13.—Seeretary R. O. Write, or wire our expense, for special prices 
and shingle mill, and take up with the manage Treichler, of the Southwestern: lowa Retail “ Hasdweed Seshen items, air or kiln dried; 
' ment before leaving’ any malpractice whieh Lumbermen’s Association, is busily engaged im oan shipments inspected under Nat’l rules, de- 
umber might result in a complaint later on, thus, to a working out the final details of the program for livered any Chicago freight station or boat 
great extent, climinating inspection of lumber the annual meeting, which will be held at the deck 
salle ifter it had been shipped. He spoke of his own lowana Hotel, Creston, on Feb. 3,4, and 5. The . ' 
Co. preliminary session on Plain Red Oak Rough K. D., Red 
Forest ———————————————_—_ a —— the evening of Feb. 3 and Sap Gum K. D., Tenn. Red Cedar, 
umber will: tw for yealéteation Kiln dried. Plain and Quartered Red 
g : ; 
Tilev and a general getting = Binney hes Basswood, Birch, 
: together in readiness seen, a8 oper. 
en an for the programs of the Any Quantity Delivered Anywhere 
3 few ssn iy : Delivered prices on request on straight lots 
nings a ae ha di- of lumber, ripped to size, and dressed to order 
rates —_— will be held at gg, shipment from Chicago or from mill. 
er of 9:30 a. m., Feb. 4, and Straight or mixed cars with Oak or Yellow 
ation. the opening session at ping Mouldings; Oak, Gum or Yellow Pine 
rellow 10 o’clock, with reports — jymber and finish. 
imber of various committees. 
‘loped gu er he ig andy Satisfaction guaranteed, or your money baob. 
— ry an address by Prof. 
i H. F. Clark, of the en cr BARTHOLOMEW HARDWOOD Co. 
ahead gineering economies di- 496 princeton Ave., CHICAGO tel. Bou!evard 0636 
men’s vision, Ames College, $9188 
ations and just prior to the : 
Jlicity noon adjournment will 
: real he the presentation of ; 
aed | the ladies auxiliary. The p | 
iz to — > = : —— — ‘ afternoon session will be Seeking a 
mber- Inspection force of the Georgia-Florida Saw Mill Association. Left to opened by on address by New Site? | 
, was right: Curtis Wade, S. B. Mansell, B. Lh. Bibby, chief inspector, J. bh. Re I. Saberson, of 
; and Cabler and WC. Reeves Minneapolis, and other For thirty-four years we have béen de- 
» only features of the after- signing and building sawmills and wood- 
g the intention of working for the codperation of mill noon program will be films on the manufactur- working plants. This close contact with 
Ianagers in this phase of the business. ing of cement with a lecture by W. L. McLaugh- the lumber industry, and our intimate 
sondi- Every phase of the work was touched on, and lin, and an inspirational talk by Parson Peter knowledge of timberlands, topography, 
have Mr. Harrell told the inspectors that when they A. Simpkin. The annual banquet will be held etc., will prove helpful to mill men seeking 
onths passed on the stock it should be according to in the evening. new mill sites. 
ne to the merits of the Jumber, grade, or special eon The second day’s. morning session will be Write today for names of lumber manu- 
it. the Tract, as the cause may be; and that they should taken up with roundtable discussions in which facturers we have helped, and location of 
busi at all times uphold the dignity of the Georgia W. If. Badeaux, secretary Northwestern Lum mills we have designed and built. 
a the Florida Saw Mill Association, which is one bermen’s Association; J. I. Dobbs, of the Dobbs ' 
there of the oldest lumber associations in the country. Lumber Co.,. Omaha; J. L. Daniels, Midwest 
g the The inspectors then went on to diseuss their Lumber Co., Dubuque; J. W. Behm, Green Bay HRALL HEA 
ding ; experiences encountered in making claim in Lumber Co., Shenandoah; and other prominent eee = 
! ‘pections in practically every State east of the dealers will participate. In the afternoon there MECHANICAL SAWMILL ENGINEERS AND DESIGNERS » 
ittee, Mississippi, each of which proved the point that will be an address by Curtis M. Johnson, secre- Lake Charles, La. 
orted the successful association inspector on claim tary Minnesota State Fair Association; films ee 
ry as vork must develop taet, patience, and diplo and lecture by a representative of the Clay 
have ma not generally associated with this kind Products Association; report of committees; a 
d the of work, election of officers; meeting of the new board . 
— | J. Ray Arnold and J. Baker Arnold, of the @% Girectors and adjournment, followed by & Forrest E. FERGUSON 
Arnold company, both gave tulks that were of dinner and an evening of entertainment at the " 
andle nterest to their hearers. Crestmoor Club. All of the entertainment fea &3 COMPANY 
made J. S. Faris! ae P tures I} Le provided by the Sunset Club. 
ically 7. Farish, traffic manager of the Georgin . as | . : 
Rail- Florida Saw Mill Association, also discussed aeeenmannne Auditors & Tax Specialists 
Beil. me Important points, after which the entire : 3 
be A party visited tf] . sawmill which in itself is a Outlines Plans for Year’s Work ILE. 42nd Street 604 Colorado Bldg. 
merce Treat to unvone who has ever worked at a saw JACKSON, MIss., Jan. 12.—The Jackson Lum NEW YORK CITY WASHINGTON, D.C. 
wi is i L, for this plant is a single band mill wit! bermen’s Club met at the Edwards Hotel last ————— 
ge auxiliary machinery so arranged that the cut Thursday after a two weeks’ adjournment for 
Vv the AVCTagzes over 100.000 feet a day. After the the holidays. There was a good attendanee, e By 
ccory ‘aspectors had discussed defects, specified and and plans were outlined for the year’s work. L ss g 
nee specified, they went to the Mt Be mill where The nial tea was furnished by Frank Oo in Ralph C. Bryant 
itinue ‘amples numbered, from 1 to 60, representing Payne, of the Carnahan Lumber Co. He intro Have you a problem to solve in logging, lo 
ny our different manufacturers or classifications. duced Homer Rodeheaver, who is in charge of transportation or erent gg er bark — 
“Te passed on without one inspector consult the singing at the Billy Sunday revival going fa ety egg pe AM oar Me 
pro- ae another, As these were what are known as on in this city. Mr. Rodeheaver made a short for logging superintendents, timber owners, 
ution ph ne ge containing practically all the talk telling his experiences in the lumber busi etc. Cloth, $4.50, wv" Dearb S 
iten- > 44es and combining natural and manufactur- ness in Tennessee, which was very interesting. : a So. Dearborn ot. 
wie ing defects, a lively study was in order and a He also sang several songs. American Lumberman Sniewe. =. 
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Big Money Selling 
Sectional Garages 





Swisher Sectional Garages are real money-makers 
for lumbermen. You carry no stock-- but make 
them yourself, paying us small royalty on each 
sale. We furnish complete plans and specifications 
You can use largely short length material. No 
outside sectional lines—looks like a nailed garage. 
Can be sold on payments with chattel mortgage. 
Also sectional cottages, bungalows, filling stations. 
Exclusive territories. 


Write for facts. 


Swisher Sectional Buildings 


Garages — Cottages — Filling Stations 
L. SWISHER LUMBER CO., DECATUR, ILL. 
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How Much Is 
The Attic Worth? 


$1000 if BESSLER-IZED 


The Bessler Movable Stairway makes a 
real room of the attic and takes up no 
space below. Practical, substantial, and 
fully guaranteed. 


The Bessler will make moncy for you. 
The Bessler Movable Stairway Co. 


General Offices: 1903 E. Market St., Akron, Ohio 
New York Office: 220 East 41st Street 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8S 
Dearborn St., Chicago, Ill. 


























Seattle Club Elects Directors 


SEATrLE, WASsH., Jan. 10.—The Seattle Lum- 
bermen’s Club yesterday elected these directors: 
Charles C. Maryott, Elliott Bay Mill Co.; Lee 
J. Gaynor, Nettleton Lumber Co.; W. A. Rankin, 
Port Blakeley Mill Co.; H. M. Hallenbeck, Puget 
Mill Co.; Max A. Wyman, Foster-Wyman Lum- 
ber Co.; W. C. MeMaster, John McMaster 
Shingle Co.; Sherman L. Johnson, Washington 
Cedar & Fir Products Co. 

The new directors will meet next Tuesday to 
elect a president, vice president and secretary- 
treasurer for 1925. 

The report of the secretary-treasurer showed 
a cash balance of $1,500, of which $1,300 is 
in a savings account. The club’s reserve earned 
$65 during 1924. 

There was some discussion of a proposal to 
disband and merge the Seattle Lumbermen’s 
Club with the Hoo-Hoo Club of Seattle. No 
action was taken. 

The retiring officers are: President, William 
A. Whitman, West Waterway Lumber Co.; vice 
president, William C. MeMaster;  secretary- 
treasurer, Sherman L. Johnson. 


Estimators’ Club in Annual 

PiTTsBuRGH, Pa., Jan. 13.—The Estimators’ 
Club of the Pittsburgh Lumbermen’s Club held 
its fourth annual meeting in the Fort Pitt Hotel 
last Thursday evening, with the largest atten- 
dance it has had at a meeting in more than a 
year. A number of cities and towns in western 
Pennsylvania are represented in the member- 
ship of the club. The annual election of officers 
and directors was the principal business of the 
meeting, the election resulting as follows: 

President—J. L. Broida, Pittsburgh. 

Vice president—Arnold M. Bauer, Millvalle. 

Seeretary and treasurer—H. F. Burnworth, 


Pittsburgh (who is also secretary of the Lumber- 
men’s Club). 


Directors—James 3ingham, Verona; C, ; 
George, Wilkinsburg; R. M. Hamlin, Pittsburgh ; 
J. D. P. Kennedy, Beaver Falls; R. F. Leathen, 
Pittsburgh; John F. Nelson, Pittsburgh; Charles 
H. Weber, Pittsburgh. 

The new president made an address in which 
he forecast great and beneficial changes in the 
millwork industry in the next several years, 
after scientific cost methods have been univer- 
sally adopted. 

A committee was appointed to arrange for 
the club to take part in the annual convention 
of the Retail Lumber Dealers’ Association of 
Pennsylvania, to be held Feb. 4 to 6 in the Wil- 
liam Penn Hotel here. 


La Salle Club Host to Visiting Dealers 


Ortawa, Iuu., Jan. 12—The LaSalle County 
Lumbermen’s Club was host to visiting dealers 
on Jan. 9 at a dinner served in the Clifton Ho- 
tel, Ottawa, at noon. There was a good attend- 
ance at this fourth district meeting, members of 
the State association from various parts of the 
district being present. The program was 
snappy and a large number of dealers took part 
in the discussions. 

Charles Bradford, of the L. M. Bayne Lum- 
ber Co., Ottawa, gave an interesting and helpful 
talk on ‘‘ Keeping Your Costs.’’ J. W. Mackem- 
er, of Peoria, talked on ‘‘ Association Prog- 
ress;’’ and the State secretary presented vari- 
ous phases of the coming State convention and 
talked about field work. 

The meeting was called primarily for the pur- 
pose of selecting a member of the State board 
of directors to succeed J. W. Mackemer, of 
Peoria, whose three-year term expires when the 
annual convention meets. Nominations were by 
referendum vote and the nominees were F. B. 
Elliott, of LaSalle, and J. W. Mackemer. Mr. 
Mackemer declined with the explanation that he 
believed it would be better for the association 
if the offices were passed around and some of the 
work put upon other members. He stated that 
he would do anything in his power to aid the 
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association, but did not think it best that he con. 
tinue as a director. 

F. B. Elliott was then elected by acclamation 
and given a unanimous vote. Mr. Elliott wag 
present and accepted the office, saying he would 
give to the association his best efforts. 

In the evening an enthusiastic meeting of La- 
Salle County lumbermen was held in the Clifton 
Hotel with a fine attendance and interesting 
program. 


Three Entertainments Planned 

CINCINNATI, OnIO, Jan. 13.—The entertain 
ment committee of the Cincinnati Lumbermen’s 
Club has arranged a series of events to which 
the ladies will be invited. The success of the 
dinner dance at the Business Men’s Club on 
the evening of Dec. 18 has led to the arrange. 
ment for a similar affair on the evening of 
Thursday, Feb. 19. The ladies will be invited 
to a dinner dance which will be held at the 
Business Men’s Club. More than fifty couples 
are expected to attend. 

The annual ladies’ night affair will be given 
in connection with the regular monthly dinner 
meeting of the club to be held on the evening of 
Monday, April 6. 

The Lumbermen’s Club is to entertain the 
delegates to the spring meeting of the Appa- 
lachian Logging Congress on the evening of 
Tuesday, April 21, with a banquet and dance 
to which the ladies of the delegates and the elub 
members are invited. The Appalachian Supply 
Association will be joint hosts at this affair. 

The arrangements for the three affairs are 
in the hands of the committee, of which C. W. 
Tunis is chairman. 


Club to Entertain Retailers 


SEATTLE, WasH., Jan. 10.—There were 101 
at table in the Hotel Olympic Thursday noon, 
when President Alvin Schwager rapped for 
order at the second luncheon of the Hoo-Hoo 
Club of Seattle. 

The president announced that at the first 
meeting of the directors, held Monday, every 
member of the board was present. The direc- 
tors recommended that the club take charge of 
the entertainment of the members of the North- 
eastern Retail Lumbermen’s Association who 
are scheduled to reach this city Feb. 20, at the 
same time requesting Secretary Paul 8. Collier 
to advance the date of arrival here to Feb. 19, 
if possible. The club will also include in its 
entertainment activities the delegates to the 
annual convention of the Western Retail Lum- 
bermen’s Association (U. 8.), which will meet 
in Seattle, Feb. 18, 19 and 20. The recommenda: 
tions of the directors were adopted by the club. 

A draft of the constitution and bylaws of 
the club was submitted, with a copy for each 
member present. President Schwager announced 
that the matter would be placed before the club 
for adoption at the regular meeting next Thurs- 
day. 

Howard T. Lewis, dean of the college of bus: 
iness administration, University of Washington, 
was introduced by H. Neubert, of the Hartman 
Neubert Lumber Co. Mr. Lewis spoke force: 
fully on ‘‘Stabilization,’’ as the most important 
single question confronting the lumber industry, 
or any other industry, emphasizing the point 
that the economic weakness in the lumber 1 
dustry is its unfailing inability to adjust the 
supply to the demand. Dissemination of in- 
formation was important, since ‘‘the publie-be 
damned’? policy is a thing of the past, and to 
day business and industry are fundamentally 
on a new basis. Mr. Lewis alluded to reforesta- 
tion, in so far as a part of the policy dealt with 
the adjustment of supply to demand, and be 
referred to the national forestry conference, 
which will be held in Seattle next June, a8 ® 
meeting of unusual consequence. He sketched 
stabilization in its bearing on foreign demand 
for the raw material which ‘‘rimmed the Pac 
fic,’? and he asked the lumbermen to turn their 
thoughts occasionally to the broad questions 2° 
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fecting the industry, realizing that whether 
North, East, West or South, they were a part 
of the economic whole of this country. 

Out-of-town lumbermen attending the meet- 
ing were: G. R. Hackett, Robinson & Hackett 
Sawmills, Vancouver, B. C.; Capt. William V. 
Olson, of San Francisco, master of the steamship 
George S. Olson, guest of L. H. Ives & Co.; 
R. L. Bunch, Portland, Ore.; D. B. Hawley, 
sales manager Puget Sound Sawmills & Shingle 
Co., Bellingham, Wash.; Ben Wilkins, Philadel- 
phia; K, KE, Emerson, Tacoma Planing Mill Co., 
Tacoma; George A. Bell and N. L. Upper, Cedar- 
home Lumber Co., Berrydale, Wash. 


Memphis Club Installs Officers 


MempPHIS, TENN., Jan. 13.—Newly elected 
officers and directors of the Lumbermen’s Club 
of Memphis, headed by President Stimson, Stim- 
gon Veneer & Lumber Co., were installed at the 
regular semimonthly meeting at the Hotel Gay- 
oso Thursday afternoon, Jan. 8. The retiring 
officers submitted reports dealing with the prin- 
cipal developments of 1924. 

The report of the membership committee 
showed a net gain of seven during the year, 
bringing the roster to the highest figure in the 
elub’s history, 305. 

J. D. Allen, jr., chairman of the lumber in- 
spection committee, advised members that the 
board of education had appropriated $50 a 
month for the salary of an assistant instructor 
in inspection. Mr. Allen himself is the prin- 
cipal teacher of this class which is conducted 
by the club at ‘‘Tech’’ High here. 

Mr. Allen, on behalf of his father, J. D. 
Allen, sr., an honorary member, presented the 
club with a handsome panel of red gum carved 
by the latter. This is now on the walls at the 
offices of this organization, having been ae- 
cepted in a fitting speech by President Stimson. 

President Stimson announced the following 
standing committees: 

Membership—Austin Neely, chairman; Maurice 
Welsh, Henry J. Davis, W. H. Gibbs and J. T. 


Jones, 

Entertainment—Ralph May, chairman; 
McLallen, Francis V. Ford, Paul Rush, 
Ransom and Franklin T. Turner. 

House—Frank E. Bruce, chairman; Phil Hous- 
ton, J. R. May, W. L. Toney and M. B. Eutsler. 

Law _ and Insurance—John W. McClure, chair- 
man; Oliver Krebs, S. L. Harlow, Palmer Kellogg 
and Thomas White. 

Traffic—B. F. MecClamey, chairman; W. E. Hyde, 
Harry Kohn, C. M. Green and H. G. Rosson. 

tesolutions—George C. Themann, chairman; 
S. C. Major, C. M. Gooch, Frank T. Dooley and 
Frank G. Smith. 

Lumber Inspection Class—J. D. Allen, jr., chair- 
man; Hermann Katz, Almonta Smith, Tom Shan- 
non and D. F. Heuer. 

Publicity—Ben Scheffler, chairman; George W. 
— A. L. DeMontcourt, Tom Sledge and L. R. 
wale, 

Welfare—H. J. M. Jorgensen, chairman: James 
F. McSweyn, Ray H. Goodspeed and Joseph New- 
burger, 

W. G. Norton, North Manufacturing Co., 
Memphis, and 8S. D. Payne, Payne-Mellwain 
Lumber Co., Memphis, were elected members. 

President Stimson appointed Frank Spangler 
to represent the club on the Memphis Safety 
Council for 1925, 


Discuss Labor and Compensation Laws 


Macon, Ga., Jan. 13.—The regular monthly 
meeting of the Roofer Manufacturers’ Club 
was held at the Hotel Dempsey, here, today, 
about thirty members being present. Very little 
business was left over from last meeting and 
the session was short, the principal matters 
taken under consideration being the proposed 
change in weights, branding of lumber an& 
changing the schedule of meetings to every six 
weeks instead of each month. 

The meeting was called to order by President 
H. M. Johnson, who urged all members who have 
not been branding lumber to begin doing so, 
it being brought out at the December meeting 
that not only is this the only means of identify- 
ing lumber, but -that members adopting this 
practice report fewer complaints. A number of 
instances were cited where complaints had been 
nro lumber and the shipper was unable to 

entify his stock because of the absence of any 
es The president’s suggestion received the 
learty approval of all. 


. L. 
Charles 


The membership committee presented the name 
of one new applicant for membership, the 
H. W. Trout Cumber Co., Camp Hill, Ala., 
which was unanimously accepted and, H. W. 
Trout being present, he was accorded a warm 
welcome. 

The matter of having members write their 
legislative representatives as to the proposed 
child labor law amendment and the Howell- 
Barkley bill, which was brought up at the pre- 
vious meeting, was again urged. A few mem- 
bers had already written and the others prom- 
ised to give the matter attention before the 
next meeting convened. 

Attention was also called to the proposed 
changes in weights, the proposition receiving 
the unanimous approval of all present. 

After some discussion and upon motion of 
H. Dixon Smith, of Seale, Ala., it was agreed 
to hold the meetings six weeks apart in the 
future, instead of monthly as heretofore. 

Attorney F. Pope Brock gave a thorough ex- 
planation of the Georgia workmen’s compensa- 
tion act as it affects lumber manufacturers, ex- 
plaining their liability and showing the neces- 
sity of codperation between the insured and the 
insurance companies, for codperation or lack 
of it, determines largely the amount of pre- 
miums paid. Mr. Brock gave a thorough ex- 
planation of this law and supported his state- 
ments by recent decisions of the supreme court. 

The date of the next meeting was fixed as 
Feb. 24 and immediately upon adjournment the 
membership enjoyed a delightful luncheon served 
in the dining room of the Hotel Dempsey. 


South Bend Club Elects 


SoutH BEND, IND., Jan. 12.—At the semi- 
monthly meeting of the South Bend Hardwood 
Club, held at noon on Jan. 5, officers were 
elected as follows: 

President—H. A. 
own name, 

Vice president—B. R. 
Myers Lumber Co. 

Secretary-treasurer—J. E. Kuntz, of the South 
Bend Dowel Works. 

There were thirty members present, and John 
I. Shafer, who had just returned from a trip to 
the Pacific coast, gave a report on business con- 
ditions as he found them there. President-elect 
Hoover also gave a short talk, outlining his 
aims and policies for the new year. 


(qg@aa@naaaan: 


Discuss Business Conditions 


EVANSVILLE, INp., Jan. 14.—There was a good 
attendance at the regular monthly meeting of 
the Evansville Lumbermen’s Club last night at 
the Vendome Hotel in spite of the fact that a 
number of the members were away on business. 
In the absence of President Charles A. Wolflin, 
Vice-President Louis A. Holtman presided. 

Secretary Storton read an interesting letter 
from Richard Lieber, director of the department 
of conservation of Indiana, thanking the club 
for the action it took at the December meeting 
in endorsing his reforestation plan. 

Acting President Holtman and many of the 
members present entered into a discussion of 
business conditions. Gus E. Bauman, former 
president of the club and head of the G. E. Bau- 
man Hardwood Co., said that trade in January 
up to this time had not been as good as in Janu- 
ary of last year, but said he had not expected 
it to show any improvement so early in the year 
because many business men have not finished 
their inventories and do not exactly know where 
they stand. He predicted a gradual improve- 
ment in trade from this time on. It was the 
general consensus that 1925 as a whole will show 
a gain in volume of business over that of 1924 
though it is not going to come with a rush and 
nothing like a boom is expected. It was reported 
that lumber prices are holding firm. 

Claude Wertz, of the Maley & Wertz Lumber 
Co., said that he was south recently on a busi- 
ness trip and that while he found most lumber 
manufacturers and wholesalers optimistic, little 
lumber was moving. Acting President Holtman 
said the furniture factories here are being oper 
ated on better time and that the outlook is rather 
good. The veneer business was reported to be 


Hoover, operating under his 


Myers, of the Powell- 


steady, and much improved over last year. 





Let us handle your 
Pine requirements 


We now operate a planing mill in con- 
nection with our band sawmill at Pres- 
cott, Ark., cutting from our own timber 
tracts the well known Arkansas short- 
leaf pine (Rosemary species), unexcelled 
for the best interior trim. 

We offer smoke-dried lumber, mould- 
ings, and finish. 





Bruce pine items can be 
advantageously shipped in 
mixed cars with Bruce oak 
flooring and other Bruce 
southern hardwood pro- 
ducts. 

Write us today for full in- 
formation and prices. 


E.L.BruceCo. 


Manufacturers 


MEMPHIS, bs 
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Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s 
Finest Stumpage 


Grand Rapids Trust Company 
Receiver for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 





























Lumber Dealers 


7 Hold Trade, 


and broaden their ac- 
quaintance with farm- 
ers by installing and 
demonstrating the 


[ Monarch Meal and Feed Mill 
| 





This mill will grind oats, corn, rye, buck- 
wheat, etc., and do it in a way which induces 
farmers to buy one outright. The Monarch 
mill proves a good trade builder for your lum- 
ber business and a money maker. 


Write for our proposition today. 
P.O.Box 461 


| Sprout, Waldron & Co., wuncyPa. 
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ave ALWAYS IN THE 
MARKET TO BUY— 


Long and Short Leaf Sizes and 

Boards. 

Short Leaf Casing and Base. 
Also:— 


1x4 K. D. B & Better Rough. 
1x4 to 12”—6, 8 & 10’ Rough. 





Flooring, Ceiling and Siding 
Oregon & California White & Sugar Pine 





Send us your stock and price list. 


Chas. F. Felin & Co., Inc. 


Old York Road & Butler St., PHILADELPHIA, PA. 


Cc] PITTSBURGH CH 
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- Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers ot 


Hardwoods | 


White and Western Pine 
West Coast Products 
N.C. Pine and Yellow Pine 
Spruce and Hemlock 














Eastern Tennessee 
Kentucky and 
West Virginia 





HUUUSU TTA AAA: 


2 BRANCH OFFICES: 
New York City, 43 Wall St. S 
Chicago, Ill., 1216 Fisher Bldg. <3 
Providence, R. I., 115 Adelaide Ave. = 
Philadelphia, Pa., 1629 Land Title Bldg 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 


ULE TAAHTEN 





UT m mn 


FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


SAW MILL PITTSBURGH, PA. 


Konnarock, Va. 











North Carolina Pine and 
West Virginia Hardwood 





Kiln Dried, Well Manu CASING. 
factured, High Grade. BASE AND 
Capacity, 250,000 Feet MOULDINGS 

> ; 
er Day. ixed Cars Our Specialty 








WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 


= Lumb 
[pouslas Fir inv 
Ties and 


Piling 














Railroad and 
Car Material 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 














THE LUMBERMAN’S ACTUARY 
Shows ata glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition, <A 
book every lumberman can use, Price postpaid, bound 
in leather, $8.50 AMERICAN LUMBERMAN, Publish- 
ers, 451 8. Dearborn St., Chicago, Tl, 


Officials Confer on Various Problems 


JACKSON, Miss., Jan. 12.—On last Saturday 
afternoon the Finkbine Lumber Co., with gen 
erul offices in this city, and plants at D’Lo and 
Wiggins, Miss., held here uw meeting of the 
heads of departments of the two mills. Thirty 
six were present, the meeting being held at the 
Kdwards Hotel beginning at 2 0’¢lock and con 
tinuing through until 9:30 that night. 

General Manager W. E. Guild presided, de 
¢laring that the company purposed to bring the 
men closer together, discuss problems encount 
ered in the manufacture of Jumber, review the 
work of the last vear, and to see if some means 
could be devised that would enable the company 
to get more out of the log. 

A principal topie was reforestation, and plans 
were outlined whereby the cut-over lands of the 
Finkbine company would grow more trees. The 
welfare of the men working for the company 
Reports showed that the 
occurring in the plant liad 
heen redueed every year, but this year the men 
suid they were going to reduce it to a minimum, 
Talks on safety heard and the company 
doctors made many valuable suggestions rela 
tive to the treatment of injured employees, 

The salvaging of Jumber that would other 
Wise vo into the thoroughly dis 


vas another topic, 


number of accidents 


were 


burner was 


formed to market their product successfully. [Joe 
said his company endeavored to ship in large 
quantities, last year sending off thirty-two cargoes 
of lumber consisting of from 600,000 feet to 2,500, 
000 feet each, Export lumber requires high quali- 
ties and high grades and this is only a small per- 
centage of your production. One mill alone can 
not make a success of the business because jt 
can not eater to the foreign demand and get out 
cargoes of lumber month after month. 

He said there were many difficulties in export- 


ing which do not occur in domestic — seryjee 


Items of cost consist of various kinds of duties, 
cost of handling at docks here and at destination. 
difficulties of ocean freights and sailers, duty on 
lumber at destination, fluctuating rates of ex 
change, and many other little items. You know 
When you make a quotation for export you haye 
to calculate all of these items of cost exactly. The 
credits are of greater importance. ‘The buyers of 
pitch pine ask for sixty to ninety days and even 
six months. We haven’t the sources of credit in- 
formation in those countries that you have here 
and what is had is not reliable. Another difficulty 
is Climatic conditions. Your Finkbine product goes 
largely to the tropics where fungus growth is 
rapid. It is foolish to send all sap material to 
the tropics; you have got to send the right kind 
of material to meet these climatic conditions 
Then there is the white ant. Wherever it lights 
on wood it bores in and not long after the piece 





Officers and department heads of Finkbine Lumber Co, at banquet Jan, 10, at Jackson, Miss. 


Lust D?Lo mill salvaged 
nearly « million feet of short lengths and ma 
terial that had heretofore gone to the burner. 
While the methods used were very crude, 
progress is being made. There were talks and 
discussion of the new lumber standards, market 
conditions, costs, cooperation between doctors 
and department heads, preventable leaks from 
an auditor’s standpoint ete. 

The meeting then adjourned and the guests 
met shortly thereafter for dinner in the Ed 
wards Hotel. Mr. Guild was toastmaster. <A 
poll was taken of the thirty-six members present 
to determine the length of time each one had 
heen with the Finkbine interests. 
The average Jength of service was 151% years, 
and sixteen of the older men averaged 21% 
years’ service. 

Roger I. Simmons of New Orleans, 
manager of the American Pitch Pine Export 
Co., was then called on, speaking in part as 
follows: 

They say Compare a 
man’s religion, criticise his fraternity. polities or 
associations and vou will arouse his antagonism. 
This is certainly true when you touch on per 
sonalities, Ilowever, you can not in connection 
With an association like the American Piteh Pine 
Export Co., constantly coming in eontact with 
various mills, help make comparisons yourself and 
see the advantages one has over the other and 
the characteristics, favorable and unfavorable, that 
are brought to your mind time and again. I am 
not going to praise Finkbine to the detriment of 
any other company, but I can not let this occasion 
pass without referring to one thing. That is your 
‘esprit de corps.’”’ It shows you have faith in your 
management and your superior production ; it shows 
you believe in your coéperative endeavor; it shows 
that vou believe all for one and one for all— 
Finkbine. 

Mr. Simmons said the American Pitch Pine Ex- 
port Co. was an association of manufacturers 


eussed, vear the 


connected 


sales 


comparisons are odious 


is a shell, The white ant will not go into the 
heart of pitch pine but riddles the sap. 
Difficulties with Buyers 

Another difficulty is that buyers do not under 
stand lumber and grades. A buyer came into my 
office the other day and said he ordered No. J 
common and it was not what he wanted, I asked 
him if it was not as good as other shipments of 
No. 1 common. Ife said it was but it had knots 
and he did not want that; he wanted No. 1 
without knots. Another thing is prejudice—na- 
tional prejudice. In some countries they will not 
take but a certain grade or size of Jumber al 
though it may suit their purpose very well, Douglas 
fir is finding it harder to get into our markets 

Mr. Simmons told of his first assignment to 
Brazil and the feeling he ran up against down 
there. The Brazilian buyers thought the manu 
facturer was to blame for everything that wenl 
wrong with a shipment of lumber. They want 4 
certain thing and if it isn’t what they ordered thes 
are peeved. 

British and Continental Conditions 

Mr. Simmons told of export conditions in the 
United Kingdom and the uses made of lumber overt 
there, This dealt with cubie average timbers 
Average wus interpreted as meaning average SIZ 
length and quality. United Kingdom buyers want 
a fair, equitable assortment. They will not tak 
a lot of knotty logs nor a lot of sappy ones They 
will take one or two of them provided you have 4 
corresponding number of all heart to offset tha 
The continent is the market for high grades 

Germany is today the most important market we 
have and it is buying more than any other fore 


pitch pine market. It is taking kiln ones 


could 


o 


grades. Germans use prime for making dy 
and furniture and you would be very proud, : 
you see the beautiful furniture they make out oO 
pitch pine. In southern Europe they take out 
small sawn timbers but they want long lengths. 


ar face 

Further into Greece they want your heart ee 
; ~ : > nav tremendous 
flooring and Genoa prime and they pay trement + 
prices for it. Then in Egypt, where we are 8 oe 
stock. 
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The principal wood used in Egypt is pitch pine. 
In northern Africa they take our deals and some 
Genoa prime. In Spain they “use our 3x9's mer 
chantable and Rio deals. Merchantable there has 
a different meaning there from what it has here. 
By making a combination of 40 percent mer- 
chantable and 60° percent SE&S we meet the de- 
mands of that market. 

Mr. Simmons stressed codperation and said the 
export business would have to have it if it were 


10 prosper. 
Se@eaeseteaaeenanaannee 


Making Tests on End-finishing Stock 


BaLTIMoRE, Mp., Jan. 12.—The EF. E. Jack 
son Lumber Co., which has its principal offices 
in the Citizens’? National Bank 
and which operates large saw and planing mills 
at Riderwood, Ala., is making tests at the plant 
to determine the expediency of end-finishing of 
its stocks. One machine has been installed and 
if the experiment proves successful, additions 


suilding here, 


will be made to the mechanical equipment suf 
ficient to tuke care of the productive enpacity 
of the mills. This, according to President EK. Ek. 
Jackson, may necessitate an enlargement of the 
planing mill. 

~ The lead in this end-finishing process has 
been taken by the Jackson Lumber Co., opei 
ating at Lockhart, Ala., some of the offieers 
and stockholders of wl ich are also inter sted 
in the KE. KEK. Jackson Lumber Co. With = this 
process of tongueing and 

jumber, just like flooring is tongued and grooved, 


grooving the ends of 
much waste can be avoided, the Lockhart moll, 
for instance, utilizing all leneths down to six 
inches. Formerly, these small lengths were en 
tirely waste and were either burned or othe 
wise disposed of, 

The E, EK. Jackson company has closed one 
of its best years in point of distribution in 
its history, the total quantity of lumber shipped 
heing decidedly in excess of 1923, according to 
Mr. Jackson, who stated that while the trade 
is quiet now because of the impediments caused 
by the weather and other obstacles, the com 
pany is sold up and even ahead on some grades. 


Largest Wallboard Machine 


Aurox, Inn., Jan. 12.—Although wallboard 
has been steadily gaining in popularity in re- 
cent years, few of those making use of its con- 
venient qualities are well enough aequainted 
with the production process to know that the 
largest machine in the United States for the 
manufacture of wallboard is loeated in Alton in 
the plant of the Alton Boxboard & Paper Co., 
manufacturer of the widely used ‘ ‘Cedar Grain’? 
wallboard. This machine has 139 dryer rolls 
giving it a greater drying capacity than any 
other machine of its kind in the world. 

It was installed in the mill of the Alton Box 
Board & Paper Co., one of the oldest board 
mills in the country, in 1921 when its Alton 
mill was thoroughly modernized. Prior to that 
time the company had been manufacturing 
wallboard for other coneerns but with the in 
stallation of the new improvements it decided 
to go into the business for itself, and has since 
concentrated its energy on the production of 
igh quality produet marketed under the brand 
of ‘Cedar Grain.’? 

This wallboard is not a substitute nor an imi 
tation hut is a wood pulp board manufactured 
principally from old newspapers, as are many 
other wallboards. The pulp used in making 


Cedar Grain is sized, or waterproofed, while 
the stock is being prepared and again in the 
manufacturing process, before being pasted. 
he last size, or varnish cont, is applied while 
the board is still hot in order that a maximum 
penetration may be obtained. As a result of 
‘are exercised in the sizing and pasting 





nr 
processes 


the board is hermetically sealed and 
eonsequently is impervious to moisture; can not 
. out; will not warp, crack or buckle; yet is 


lry 
. unusually strong and once properly 
pplied wil | not w ork loo SO 
Coed 


rs 
or 


a 


ar Grain answers the demands of the trade 


an economical, durable, and attractive wall 
ana ceiling material. It has smooth artistic 


‘ppearance and easily admits of tinting, paint 


Ng, stenciling ie : “-— aa avn was 
neling, mottling or frescoing. Every 
Panel has a tested strength of over 3600 pounds 


a square inch before leaving the factory. This 
unusual strength enables the board to withstand 
the bumps and knocks which crack the ordinary 
wallboard. In common with other boards it is 
easy and inexpensive to apply and permits re- 
modeling activity in the home or office on short 
notice and without any aggravating delay. 

Unsolicited testimonials from dealers, with- 
out exception, state that Cedar Grain wallboard 
is one of the best boards on the market from 
the standpoint of quality and price. Many have 
purchased several carloads and have found it 
so uniformly satisfactory that they do not hesi 
tate to recommend it to other dealers in their 
territory. 


IN THE REALM OF BUILDING 














Scheol Girl Wins Electric Home 
The $15,000 Sollee 
is to be erected in Portland, so the 
winner, Miss Julia Groo, Portland high sehool 
girl, says. She has received many invitations 
from other cities, but they will be gracefully 
declined beeause Portland is her home. 


PORTLAND, OrE., Jan. 10. 
tric house’? 


The $15,000 house was the first prize in a 
nation-wide home lighting essay contest, open 
to high school students. Miss Groo was sur 
prised when she won the first prize awarded by 
the local judges, and amazed when informed 
that hers, too, was the grand prize, She. sat 
down and cried a little, but it was for joy, and 
soon recovered her composure sufficiently to give 
out newspaper interviews. 

The certifieate for the model house was de 
livered to her with appropriate ceremonies at 
the Lincoln High School here Wednesday by 
Franklin T. Griffith, president of the National 
Kleetrie Light Association. 

The Edison lamp works of the General Elee- 
tric Co. has invited Miss Groo to hecome a 
lighting expert for the company as soon as she 
has completed her college work, and she 
has accepted this offer. The company will aid 
in directing her education. Miss Groo worked 
strenuously on the essay, rewriting it many 
times to bring it within the prescribed Jength. 
Her father is an electrical engineer, and the 
essay was a description of the lighting system of 
au home as she would have it. 


Forecasts Increased Building 


MINNEAPOLIS, MINN., Jan. 12.—The new 
prosperity which has come to the Northwest will 
be reflected in increased importance of the city 
as a building material distribution center, Ff. S. 
Keating, retiring president of the Minneapolis 
Suilders’ Exchange, said at the annual organ 
ization meeting, 

Mr. Keating predicted that there would be a 
large volume of construction in Minneapolis, 
St. Paul and other of the larger centers of the 
State and of the Northwest in 1925. Ile em- 
phasized particularly that the farmers would 
contribute « lirge volume of business to lumber 
men and muterinl distributers. The retiring 
president, however, advised a poliey of eon 
servatism. This, he suid, is mecessary in order 
10 prolong the prospe rity whieh now is dey clop 
ing. ‘fet us not get hysterical and have a 
repetition of the conditions of 1921,’? he warned 


the builders and omaterianl men. The retiring 


president forecasts there would be little change 
in material prices and wages in the building 
trades, 

extension of fueilities for enersit nord Pireapine 
in Minneapoli in order thust haovs peyei he 
trained for the building trades was sdvoented bb 
Clarence Gunn, seeretst of the exehanoc ar 


advised establishing the Cincinnati plan im Min 
neapolis. Under this plan bovs entering the 
bnilding trades would divide their time between 
attendance at the vocational high sehool and 
in practical work with contractors. 

A building forum in 


that there might be greater cooperation between 


Minneapolis in order 
the builders and allied interests was urged. The 
use of materials manufactured in this city would 


be stressed at such forums. 





Northern Woods 


We Can 
Srir 


Straight Cars— Mixed Cars or L.C. L 
of the following woods: 
ASH - BASSWOOD 
7 BIRCH-SOFT ELM 
YY WARD MAPLE-OAK-SPRUCE 
Us WISCONSIN HEMLOCK 
“Sure Fit’ MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster-Latimer 
MELLEN, 








WIS. Lumber Co. 
















Rotary Cut 
Northern 
Veneers 











Members of 
Map!eFlooring 
Manufacturing 
Association 





PURNTITURE manufacturers and factory 

buyers who insist on having high quality 
veneers should send us their orders. We are 
specialists in Northern Veneers. 


We also manufacture Northern Pine, Spruce, 
Hiemlock, Cedar Posts and Poles, Lath and 
Shingles, which we ship in straight cars and 
cargoes or mixed with our ‘Peerless Brand” 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices, 
The Northwestern Cooperage 


Gladstone, Mich. & Lumber Company 
Chicago Office: 812 Monadnock Block 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 






























Remember 


Mershon, Eddy, Parker Company 
SAGINAW MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 


Pine for direct shipme Idahe 

















17 17 
VON PLATTEN -FOX COPANY 
Iron Mountain, Michigan 
Manufacturers of |7 different species 


of Northern Hardwoods 


17 a 17 
HANDY BGOKS ror LUMBERMEN 


A COPY FREE © 
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Mixed Cars That 
Simplify Buying 


Our mixed cars enable you 
to buy from one source the 
items that you would normally 
have to buy from three or four 
sources. This saves you time, 
cuts your freight costs, cuts stock 
investment and increases turn- 


over. In one car we can ship 


Pine, Oak and Gum 
Trim, Oak Flooring, 
AromaticRed Cedar 


Let us mix a car of the 
above items for you. 


Hodge-Hun 


LUMBER CO., Inc. 























LONGLEAF 
HEAVY PITCH 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L.N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 
MILLS AT 


Moss Point Howison Ten Mile Cedar wat 


4 
If it’s 
% POPLAR 
Y Wire Case-Fowler 
Case-Fowler Lumber Co. 
MACON, GEORGIA 
We are Equipped to Resaw and Surface 





Daily Capacity 
400,000 Feet 








J. H. Mackelduff, Manager 
General Sales Office, 1234 Commerc ial Trust Building 
Phone, Spruce 1593. Philadelphia, Pa. 
Chicago 


; New England St. Louis 
Representative Representative Representative 
James N. Woodbury, J. J. Bertholet, Wn. Dings, 


11S. LaSalle St., 
Chicago, II. 
Phone, State 9022 


30 Hemming St. 


Railway Exchange, 
Boston, Mass. 


St. Louis, Mo 








The largest Poplar Mill in the World. i 
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Year’s Record of Freight Loading 


WASHINGTON, D. C., Jan. 12.—A total of 
48,527,227 cars was loaded with revenue freight 
during 1924, according to complete reports for 
the year filed by the railroads with the car 
service division of the American Railway Asso- 
ciation. 

Although loadings were the greatest during the 
first and Jast quarterly periods in 1924 ever re- 
ported for any corresponding months, the total for 
the year was 2.6 percent below 1923. Had it not 
been for a falling off, compared with the preced- 
ing vear, in the loading of coal, coke and ore, the 
total for 1924 would have established a new high 
peak, as loadings of all other commodities, except 
those named, were the greatest ever transported 
by the carriers 

This heavy freight traffic, however, was handled 
with the greatest eflicieney ever attained by the 
railroads and without transportation difficulties. 

Cars loaded with grain and grain products during 
1924 totaled 2,575,514, an inerease of 122,750 cars 
or 5 pereent over the previous high record estab- 
lished in 1922. This also was an increase of more 
than 13 percent over the total for 1925. 

New high records for all time were also es 
tablished in 1924 in the total loading of mer 
chandise and Jess than earload Jot freight and 
also in miscellaneous freight, the former being 
wn increase of 2.9 percent over last year and the 
latter, an increase of nearly 1) percent. 


Week’s Loadings Show Increase 


WASHINGTON, I), C., Jan. 14.—-Loading of rev 
enue freight for the week ended Jan. 3, which in 
eluded a holiday on New Year's Day, totaled 
765,727 cars, according to reports filed today by 
the carriers with the car service division of the 
American Railway Association. 

This was an increase of 118,847 cars over the 
week before, which included a holiday on Christ 
mas Day, and an inerease of 59,435 cars over the 
corresponding week in 1924. Compared with the 
corresponding week in 1928, it was a decrease of 
1560 cars. All commodities showed increases over 
the preceding week, the greatest gains being re- 
ported in the Jonding of coal and miscellaneous 
freight. 

Coal loading for the week of Jan. 3 totaled 180,- 
468 cars, an increase of 51,802 cars over the pre- 
ceeding week and 20,957 cars above the same week 
last year. Compared with the same week in 19238, 
however, it was a decrease of 6,764 cars. 

Grain and grain products loading amounted to 
40,901 cars, an increase of 7,436 cars above the 
week before and S,SST7 cars above the same week 
last year. It was, however, a decrease of 4,579 
ears under two vears ago. In the western districts 
alone, grain and grain products loading totaled 
26,190 cars, an increase of 5,286 cars over the cor- 
responding week last year, 

Forest products loading totaled 47,870. cars, 
7,432 cars above the week before, but 59 cars be 
low last year. Compared with the corresponding 
weck two years ago, it also was a decrease of 9,175 
ears, 

Cae a aaeaaaaan 


Decision on Transit Rules 


WASHINGTON, D. C., Jan. 13.—In a formal de- 
cision promulgated today, Division 3 of the Inter 
state Commerce Commission——Commissioners Lal], 
Campbell and Cox—-finds that the carriers have not 
justified proposed changes in the rule covering 
transit of forest products at Minneapolis, St. Paul, 
Minnesota Transfer, St. Louis Park and = other 
points in Minnesota and Wisconsin, and proposed 
changes in the intermediate rule covering rates on 
forest products from the Pacific Northwest, 

The schedules suspended in Investigation & Sus 
pension Docket Nos. 2224 and 2265 are ordered 
canceled without prejudice to the filing of new 
schedules in accordance with the findings of Divi- 
sion 3. 

Division 8% states that respondent carriers might 
be justified in so restricting their transit rules as 
to exclude reshipments to points within the switch 
ing limits of the transit station on the basis of the 
flat joint rates plus the transit charge, but that 
no reason appears why reshipments beyond such 
switching limits should be limited to destinations 
{to which higher joint rates apply. 

The Cedarmen’s Traffic Association and the 
Western Pine Manufacturers’ Association protested 
ngainst the proposed changes. Protestants were 
particularly opposed to the part of the proposed 
rule which limits the intermediate application to 
points “on the same line of railway,” and Division 


% points out that this exeeption is well taken. 


The carriers are ordered to cancel the suspended 
schedules on or before Feb. 27, and the proceeding 


is discontinued. 
@aeaeaRBaAaEBaEaBaAaE 


. 
Cypress Shingle Rates 

WASHINGTON, D, C., Jan. 18.—Division 4 of the 
Interstate Commerce Commission in a formal 
opinion in Docket No. 15,767—Louisiana Req 
Cypress Co. vs. Morgan's Louisiana & Texas Rail 
road & Steamship Co., et al.—finds that the rates 
charged on certain shipments of cypress shingles 
from Louisiana points to Eagle Pass, Tex., were 
inapplicable on shipments destined to points jn 
Mexico. Refund of overcharges is directed and 
the complaint dismissed. The proceedings algo 
embraced Docket No. 15,767 (Sub-No. 1)— 
Louisiana Cypress Lumber Co. (Ltd.), vs. the same 


defendants, 
See eaeaeaaeaaa 


Awarded Reparation on Box Shook 


WASHINGTON, D. C., Jan. 13.—In a supplemental 
opinion in Docket No. 13,199—West Coast Lum- 
bermen’s Association, et al. vs. Director General, 
as Agent, Southern Pacific Co., et al.—Division 4 
of the Interstate Commerce Commission today an 
nounced an award of reparation to the Siler Mill 
Co, on shipments of box shook from Raymond, 
Wash., to San Francisco and other points on the 
Southern Pacific in California. The exact amount 
due is to be determined in accordance with Rule VY, 

In the original report in this case the commis- 
sion found that the rates on box shook, crate ma- 
terial and shingles, in carloads, from Portland, Ore., 
and points in Washington to San Francisco and 
other points on the Southern Pacific in California 
were unreasonable and awarded reparation to cer- 
tain complainants. Upon petition filed by the 
director general the case was reopened solely on 
the question of the right of the Siler company to 
reparation, 

In a concurring opinion Commissioner Lewis 
calls attention to the faet that he dissented in the 
disposition of the case originally “for the reason 
that there was nothing in the original report that 
was persuasive that the rates were unreasonable.” 
Ife is of the opinion that the entire proceeding 
should be reopened for further hearing upon the 
merits, and that in the meantime all reparation 
should be withheld. However, since the case was 
reopened only as to the merits of one of the com 
plainants’ claim, he feels that the Siler company 
is entitled to reparation if the claims of the others 
are to be settled. 


Southern Rates to Western Points 


NEW ORLEANS, LA., Jan. 12.—Following a con 
ference between officials of the Southern Cypress 
Manufacturers’ Association and the Southern Pine 
Association, the former association today for 
warded to the Interstate Commerce Commission 
at Washington a motion to vacate the stay, re 
cently granted on its application, to defer enforce 
ment of Supplement 16 to Agent Leland’s tariff 
50, dealing with certain lumber rates on trans 
Mississippi railroads to all Kansas destinations 
and to certain points in Nebraska and Colorado. 
Cypress was not included in the rate readjustment 
proposed by this supplemental tariff, and its omis- 
sion prompted the cypress association’s application 
for a stay. It is understood that satisfactory ad 
justments are in prospect and the request to vacate 
the stay follows. The commission is asked to 
allow the supplemental tariff to become effective 
on five days’ notice. 


Seeking Rate Adjustments 


MANCHESTER, N. H., Jan. 13.—Discussing the 
question of certain adjustments in freight rates on 
Jumber, which the New Hampshire Lumbermen’s 
Association and the Maine Lumber Manufacturers’ 
Association have been trying to accomplish, Owen 
Johnson, of the Johnson Lumber Co., president of 
the New Hampshire association, said today that 
the matter has not yet reached a point where any 
definite decisions are ready. The whole situation 
was outlined to a news representative of the 
AMERICAN LUMBERMAN by President Johnson, 1 
part, as follows: 

“Our contention is that if the New England rail 
roads wish to retain the tonnage which they have 
hauled in the past in the way of box lumber and 
manufactured box or shook, that they must do 
their part to help these manufacturers meet the 
competition of substitute packages, 

“The matter is being considered at the present 
time by both the Maine Central and Boston & Maine 
railroads. We find that round edge box lumber. 
an article which has represented a fairly large per 
centage of the New England railroad freight, 38 
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peing hauled at a rate considerably in excess of 
other materials of a comparative value. E 

“We also find that on one particular road in 
New England the rate charged for this is consider- 
ably in excess of the rates on two of the other 
roads. : 4 

“Another matter to consider is the fact that 
railroad freight rates have been raised more than 
100 percent since 1914, whereas practically every 
other line of business has shown a tendency of 
lower cost and manufacture and transportation, 
which fact lumber manufacturers have been obliged 


to meet. Seeaeeaanmanaes 


Equipment Inquiries and Orders 

In the latest issue of Railway Age, inquiries 
and orders placed by the railroads are as 
follows: 

INQUIRIES—Swift & Co., Chicago, 150 stock cars; 
Union Pacific, 500 gondola cars and 500 flat cars; 
Canadian National, 500 steel underframe automo- 
bile box cars; Chicago, Indianapolis & Louisville, 
2950 composite hopper cars; Norfolk & Western, 
price on repair of about 1,580 gondola cars, 57- 
ton capacity; Delaware, Lackawanna & Western, 
1.000 steel underframe box ears, 55-ton capacity ; 
San Paula Rio Grande, Brazil, 30 flat and box 
cars; The South African Railways, 300 high-side, 
8-wheel, bogie wagons, 50-ton capacity; Oklahoma 
City-Ada-Atoka, 50 single sheathed box cars, 40- 
ton capacity; 50 all steel box cars, 50-ton ¢a- 
pacity; Seaboard Air Line, SO steel underframe ca- 
hoose cars With wooden superstructures, and prices 
on repair of 1,000 box cars. 

OrpersSs—Northern Pacific, 500 box cars under- 


frames, with Ryan Car Co.; 500 automobile cars, 
with Pullman Car & Manufacturing Corp.; 500 
automobile cars, with Pacific Car & Foundry Co.; 
Florida East Coast, 20 caboose cars, with Magor 
Car Corp.; Missouri Pacific, 250 hopper cars, with 
Standard Steel Car Co.; 375 gondola ears, with 
Pennsylvania Car Co.; 3875 gondola ‘ars, with 
Pullman Car & Manufacturing Corp.; Chicago, 
Burlington & Quincy, 1,500 automobile cars, 40- 
ton capacity and 500 automobile cars, 50-ton ca- 
pacity, with Pullman Car & Manufacturing Corp. ; 
Baltimore & Ohio, 2,500 gondola cars, with Stand- 
ard Steel Car Co.; 500 gondola cars, with General 
American Car Co.; 2,000 box ear bodies, with 
Pullman Car & Manufacturing Corp., box car 
bodies to be mounted on rebuilt trucks. 


Midwest Advisory Board to Meet 

Terre Haute, IND., Jan. 12.—The Midwest 
Regional Advisory Board, an organization created 
by shippers located in Illinois, Indiana, Iowa and 
Wisconsin, will hold its fourth meeting at the 
Hotel Deming, this city, on Jan. 23. This board 
has already accomplished much in bringing the 
railroads and shippers together on a codperative 
basis for the settlement of disputes and _ con- 
troversies, for eliminating car shortages and for 
the promotion of the shippers’ welfare throughout 
the territory. he meeting in Terre Haute will 
consider many problems of importance to all ship- 
pers in midwestern territory, and farmers, manu- 
facturers, wholesalers and other interested parties 
are invited to attend. 


Recent Hoo-Hoo Happenings 


Banker Addresses Hoo-Hoo Club 

MINNEAPOLIS, MINN., Jan. 12.—The Federal 
feserve Bank system has been the outstanding 
factor in bringing the Northwest through the 
period of depression and starting it on the way 
to trade revival, in the opinion of J. A. Latta, 
vice president of the Northwestern National 
Bank, Minneapolis, who was a guest at the regu- 
lar meeting of the Twin City Hoo-Hoo Club last 
Thursday at the Radisson Hotel. 

Mr. Latta said that great strides had been 
made this year through the sale of large crops 
at splendid prices, but he said that another crop 
of a similar nature would be needed before debts 
all could be cleared away and the expansion 
needed by the territory actually put under way. 

The speaker urged caution and conservatism 
in the business methods. le believed the in- 
lustrial leaders had an important work to per- 
form, if the trend now discernible is to be con- 
tinued. Production and merchandising should 
fit in with the general situation to avoid ‘‘rock 
ing the boat’? at a time when the keenest busi 
ness sense is required to give permanency to the 
movement around the corner. Payment of debts 
ind taxes, together with interest on loans, have 
taken a Jarge amount of the farmers’ money. 


Hoo-Hoo Club Committees Named 

MILWAUKEE, WIs., Jan. 13.—Organization of 
the newly formed Milwaukee Hoo-Hoo Club was 
finally completed with announcement of all 
standing committee appointments by President 
jenjamin Springer at the regular monthly din 
ner meeting of the club held at the Hotel Pfister, 
this city, on Thursday, Jan. 8. 
Don S. Montgomery, secretary of the Wiscon- 
sin Retail Lumbermen’s Association, was 
named chairman of the publicity committee. 
Other members include: W. W. Wuesthoff. 
John Schroeder Lumber Co.: Walter O. Tre 
dupp, George L. Waetjen Co., and H. W. Wilbur, 


t 


Wilbur Lumber Co. 
lhe personnel of other committees follows: 


Program—George IL. Waetjen, chairman: C. 
Stanley Coerper, Coerper Bros. Lumber Co. ; Adolph 
Mickel, Interior Woodwork Co.; John B. Bertling, 
sadger Lumber & Supply Corp.; and Ralph A, 
Lamp, R.A, Lamp Lumber Co., Waukesha, Wis. 

Membership FE. A. Ehlert, with Robert Black 
vurn, chairman; Elmer Budzien, Wisconsin Lumber 
« Supply Co.; A. W. Nowak, Milwaukee Lumber 
V2; John Danielski; George Lade Best & Lade 
wumber Co.: A, EB. Severson, Schoenwetter Lumber 
We * Ray Wilbur, Wilbur company ; Ernest Goebel, 
Marks Bros. Co.: A. J. Sauer, Interior Woodwork : 
Edward Furru, Sands Lumber Co., and Mr. Bertling 
_ Attendance—HIfenry J. Steinmann, jr., Stein- 
Gehee Lumber Co., chairman: Harry Koerberle, 
Integer company, vice chairman ; tay Rediske, 
log ror Woodwork Co.; Mr. Furru; Mr. Severson ; 
Mr Ds If. Reiser, Yawkey-Bissell Lumber Co. ; 
“fr. Vanielski: Norman Pederson, Standard Wood- 
York Co., and Porter BE. Radcliff, Marks company. 

Fraternal tudolph Best, Best & Lade company, 


chairman; Oscar E. Mueller, North Side Lumber 
Co.: George EF. Eller, John Eller Lumber Co.; 
Elmer Budzien, Wisconsin company; and James 
T. Drought, general counsel, State association. 

Club dues were fixed at $4.99 per annum. 
Meetings of the club will be held during the 
dinner period on the second Thursday of each 
month. During February, it was decided, two 
meetings will be held, the regular meeting on 
Feb. 11. 

Robert Blackburn offered the suggestion of 
a lumbermen’s golf tournament to be held the 
latter part of June and he was named chairman 
of the golf tournament committee and em 
powered to arrange details. 


New Appointments and Concatenations 
St. Louis, Mo., Jan. 13.—The following ap 
pointments, confirmed by Snark James H. Allen, 
are announced at Hoo-ILoo headquarters here: 
Rodney DPD. Naylor, of Beaumont, Tex., Counselor 
of Texas, to succeed Rex Hl. Browne, also of Beau 
mont. 

Thomas PD. Brooks, Brooks Supply Co., Vice 
gerent Snark of the Beaumont, Tex., district, suc- 
ceeding Preston VT’. Butler, Beaumont Export &« 
Import Co. 

The following concatenations are scheduled: 

Jan. 27, New York City, Vicegerent T. M. Ral- 
ston, in connection with annual of the Northeastern 
Retail Lumbermen’s Association. 

Feb. 18, Grand Rapids, Mich., Vieegerent A. M. 
Manning, in connection with the convention of the 
Michigan tetail Lumber Dealers’ Association. ; 
Seattle, Wash., Vicegerent R. C. Williams, in con 
nection with the convention of the Western Retail 
Lumber Dealers’ Association, (U. S.) 

Keb. 26, South Bend, Ind., Vicegerent Clement 
Smogor, at convention of Northern Indiana & 
Southern Michigan Retail Lumber Dealers’ Asso 
ciation. 


District Forester Hoo-Hoo Guest 

SPOKANE, WASsH., Jan. 10.—Frederick Mor 
rell, district forester in charge of district No. 1, 
having headquarters at Missoula, Mont., was the 
guest of honor and speaker at yesterday’s Hoo 
Hoo club luncheon. Mr. Morrell gave a humor- 
ous outline of a half dozen letters and ¢lippings 
he had recently received or seen showing the 
wide variety of views held regarding reforesta 
tion and conservation, and the lack of knowledge 
of the subject on the part of some of the general 
public. Cyril Mee led in community singing and 
President Brown presided. 

BERR BLBLAAGAAGAG 

POSTAL RECEIPTS at fifty industrial cities 
throughout the country for December were $555, 
820.60 greater than for the same month a year 
ago, an increase of 9.24 percent. Springfield, 
Ohio, led the list with an increase of 45.98 per 
cent. Cheyenne, Wyo., was second, having 
shown an increase of 30.49 percent. With an 
increase of 21.41 percent, Lynn, Mass., was third 
on the list. 
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Would You Like to 
Double Your Sales of 


OAK FLOORING 














‘SUPE 


| Qmerica’s 











This Book Tells How 
and—It’s Free to You! 


HERE are so many 

clearly understandable 
reasons why Superior 
Brand Oak Flooring actu- 
ally is America’s Finest that 
they cannot be told in a 
single advertisement or 
letter. 


But this book with its con- 
cise array olf facts, interest- 
ingly illustrated, will show 
you in the ten minutes re- 
quired to read it, exactly 
why dealers who sell 
Superior Brand are find- 
ing it their one best bet. 


Write for your copy 
Right Now! 


SUPERIOR OAK FLOORING 
COMPANY 


Helena, Arkansas 
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You Won’t Sell 
Anything Else 


Once you know the advantages of 
selling * ‘Larite” flooring, you won't 
sell any other brand. “Larite’ offers 
the economy and_ attractiveness 
builders demand. Thedense grain 
of 


‘Larite Flooring” 


suggest long wear on sight. Its even mill- 
ing, sree surface and good assortment 
of lengths are features builders like. Let 
us tell you how other dealers are making 
good profits on “Larite” and on our 


Southern Pine 
YARD AND SHED STOCK 


If you want big values 
buy Carter-Kelley stock. 


Carter- Kelley 


Lumber Co. 
MANNING, 
TEXAS 





NOTES FROM WASHINGTON | 




















Texas Hardwoods 


We cater to the Yard Buyers 
who want high grade 1 inch 


OAK and GUM 


We also manufacture: 
ASH, HICKORY 
CYPRESS 
PINE 
Try 
us. 










Dimension 
Stock a 
Specialty. 


Boynton Lumber Co. 
Manufacturers LUFKIN, TEXAS 


Wholesalers 




















Have me Our spent Stock List ? ? 


If not—drop us a line today so that you 
fate) . "> 
can takeadvantage of our ‘‘Specials’’ in 


Long and Short Leaf Yellow Pine 


ASH, SOFT ELM, OAK, TUPELO, RED and 
SAP GUM, MAGNOLIA, RED CYPRESS 


KEITH LUMBER Co. 





547-551 Keith Bldg., BEAUMONT, TEXAS y 





CoGperative Retail Advertising 


In & pamphlet prepared with the 
at the suggestion of retail merchants 
this week by the 
Rolph, of the 


help and 
and issued 
Department of Commerce, I. 
domestie commeree division of 


the bureau of foreign and domestie commerce, 
discusses cooperative retail advertising as a 


practical means of 
though cooperation in the 
is a sign of the times, it 
Rolph that cooperative 
its embryonic 
While the primary object of cooperative re 
tail advertising is to promote sales, its secondary 
aim, of equal importance, is to afford the oppor 
tunity of using an increased volume of adver 
tising at a lower pro rata of expense, making it 
possible for even the small retailer to compete 
succesfully in an advertising way. <A third 
advantage is the opportunity thus afforded to 
bring about a high standard of advertising. 


promoting retail trade. Al 
field of advertising 
is pointed out by Mr. 
retail advertising is in 


stage. 


‘Rfamaanmaaam: 


Ship and Boat Building Output 


The Department of Commerce announces that 
according to data collected at the 1923 biennial 
census, establishments engaged primarily in 
ship and boat building, including repair work, 
reported a combined output valued at $215,252, 
OST, a decrease of 46.8 percent as compared with 
1921. The value of the output as reported for 
this industry does not include the total value 
of completed vessels, except those which were 
begun and completed during the year, but only 
the value of the work done on them during the 
year. Neither do the figures include statistics 
for shipbuilding plants owned and operated by 
the Government, The principal items making 
up the total for 1923 follow: Steel vessels of 
five gross tons and over, 289, gross tonnage 286,- 
1X2; value of work done during the year $35, 


622,752. Wooden vessels of five gross tons and 


over, 527, gross tonnage 118,764; value of work 
done during the year $5,475,307. Boats of less 


than five gross tons, 1,043, value $2,720,799. 
Amount received for repair work on steel ves 
sels, $81,319,294; on wooden vessels, $31, 222, - 


139, a total of $112,541,433, or 52.8 percent of 
the aggregate value of all work done during the 
year. 


(‘eem@mennanames 


Fire-Safe Industrial Buildings 
The marked return to favor of 
tion for factories and warehouses is accounted 
for by the facts regarding such construction, 
says the National Lumber Manufacturers’ Asso 
ciation im announcing the completion of the 
sixth chapter of its notable fire prevention 
series, which is a part of the cumulative work 
on §*GLumber and Its Utilization,’? deseribed as 
the technical classic on this subjeet. 


mill construe- 


““Fire-Safe Industrial Buildings’? is the title 
of the sixth chapter, prepared by the engineers 
and architects of the National association after 
eareful study, which will be followed by ‘* De 
tails of Heavy Timber Construction. ’’ 

The booklet is being sent to all persons who 


have applied for the previous chapters of 
“*Tumber and Its Utilization,’’? as well as to 
certain professional lists. A copy may he had 
gratis on application by manufacturing com 
panies, interested professional men and indus 
trial executives. It is purely technical and edu 
cational and in no sense an advertising pub- 
lication, 
It points out that modern timber construction 
‘fa new type which has only recently reached 
its present high state of development.’? For 
this reason many industrial executives, arehi 
teets and engineers have not realized that it 
may supply precisely the type of industrial con- 
struction to meet their peculiar requirements. 
Among the advantages claimed for heavy 
timber construction are: Economy of fixed in- 
vestment, rapidity of building, independence 
during erection of seasonal weather conditions, 
slow-burning or fire-resistance quality, (it is 
said to he decidedly superior to incombustible 


1S 


and the 


huilding under some conditions, and the state. 


building is 
2 O00 


_— is made that such a 


he destroyed by fire but 


liable to 
once in years). 
essential flexibility of the ; 
making minor and adjustments 
easy and inexpensive, Various other advantages 
of heavy-timber, slow-bur) 

pointed out. 


material and 
type, alterations 


ing construction are 


Federal Reserve Bulletin on Lumber 

The Federal Reserve Bulletin for J 
discussing lumber, says in part: 

Both production and 
off in November from the 
the month preceding, the 
accounted for by the 


anuary, 


shipments of 


seasonal peak 


umber fe] 
volumes of 
being in part 
oceurrence of holidays. For 
the month as a whole shipments slightly exceeded 
production, and orders were clearly in excess of 
both production and shipments. This is a reversal 


decrease 


of the showing for September and October, in each 
of which production was in exeess of both ship 
ments and orders, During each of the first two 


weeks of 
of cnt by 
these 


December shipments continued in excess 
approximately 10 pereent 
two weeks exeeeded cut by about 20 percent 
telative columns of current production 
ment, it will be noted, indicate 


and orders in 


and = ship 


some deeline jn 


manufacturers’ stocks. For the year to Dee, 13 
however, orders and shipments have very nearly 
equalled production, and weekly price indexes of 
both soft and hardwood show only. slight price 
shifting in December, the upward trend of reeent 


weeks being continued, 


Wood Distillation and Charcoal Data 

The Department of Commerce announees that, 
according to the data collected at the biennial 
census of manufactures, 1923, the establishments 
engaged primarily in wood distillation and char- 
coal manufacture reported a total output valued 
at $29,695,423, an increase of 206.8 percent as 
compared with $9,677,552 in 1921, the last pre- 
ceding census year. The total for 1923 was 
made up as follows: Crude methanol (wood 
alcohol), 6,988,794 gallons, valued at $4,181,- 
931; refined methanol (wood alcohol) 5,085,884 
gallons, yalued at $4,846,276; 
144,588,686 pounds, valued at 
coal, 45,885,148 bushels, valued at 
turpentine distilled from wood (not from the 
gum), 2,607,364 gallons, valued at $2,014,666; 


lime, 
char 
$8 851,229; 


acetate of 
$4,823,403; 


rosin distilled from wood (not from the gum), 
398,902 barrels, valued at $1,368,085; other 
products—methyl acetone, formaldehyde, acetic 


wood ere age 
(These fig 


several 


ketone, tar, tar oils, 
pine oil ete.—valued at $3,659,835, 
ures do not cover the amounts of the 
products made and consumed in the same estab 
lishments in further processes of manufacture. 

Of the 123 establishments reporting for 1925, 
77 were engaged in the distillation of hardwoods, 
26 in softwood distillation, and 20 produced 
charcoal without recovery of byproducts. These 
establishments were distributed as follows: 04 
in Pennsylvania, 18 in New York, 14 in Michi 
gan, 7 each in Alabama and Georgia, and thi 
remaining 43 in 18 other States, 


acid, acetone, 


Value of Cooperage Products 


Data collected at the biennial census of man 
ufactures, 1925, show that establishments © 


of hogs 


gaged primarily in the manufactur 
alued at 


heads and barrels reported products | 
$61,535,443, and those whose principal produ 


“TS 


were other containers made of staves, such as 
casks, kegs, tubs and vats. reported : combined 
output of $11,798,566, making a total of $73,- 
134,009 for the cooperage industrs This rey 
resents an increase of 29.1 percent compared 


With 1921, the last preceding census year. hh 
addition, cooperage products are manufactures 
to some extent by 


s engaged pr 


the 


establishment 


marily in other industries. The value of th 
products thus produced outside the dustry in 
the 


1921 was $2,793,748, or 4.9 percent of 
total value of produc ts reporte d for thie jndustry 
as classified. The 1923 figures have not yé 
heen compiled. 
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The Climate’s Changing 
‘ve lately lieard a new complaint 
From folks: They say this winter ain’t 
4 tall like winters used to be. 
“We have more snow,’’ they say to me, 
“Than we have had in years and years. 
The climate’s changin’, it appears.’’ 
Some fellah says, **If I survive 
This nineteen-twenty-four and -five 
Why, savy I’ve burned more coal so far, 
And had more trouble with my car, 
And had to buy more things again 
fhan since——well, suv, L don’t know when. 
“Yes, sir?’ he says, ‘*I’m certain sure, 
The sort of weather we endure, 
The climate’s changing quite a lot. 
The kind of weather that we got 
Ain’t like the kind that used to be, 
r 


he weather that you used to see. 
Why, I have seen a winter go 

Without a bit of any snow 

In this locality—why, pshaw, 

Twas just like California. 

The climate’s changin’ lots of wavs; 
It ain’t much like the good, old days. 


‘“the climate now 
Ain’t what it used to he, no how. 

[ll bet the radio is what 

[ us like as not. 

There’s some things man has never known 
The Lord intended left alone; 

But ev’ry day some patent brings 
For—well, for monkeyin’ with things 
The Lord intended left the way 

They was until the Judgment Day. 

Tl 


‘Yes, gir.’ he Says, 


s most to blame, 


lings ain’t the way thev was, I know, 
Before we got the radio. 
Yes sin.’ he saves, 
And—well, it all 
For I have heard this guy before 
Disecussin’ weather at the store, 
Or fillin? up the 
\t times with more or less of gloom. 


he Savs, SAYS he, 


amuses me, 


‘ ngine rootn 


Yes, other years, like twenty-two, 
When hardly any snow we knew, 

[ heard him talkin’ loud and fast 

About the winters of the past 

Yes, how he wished time out of mind 
lor just the old-fashioned kind! 


sood 


’ 
We See b’ the Papers 

Of course what Big Munn is after is just that. 
Mr. Hughes seems to have taken just one look 
t Mr. Borah. 
Perhaps Mr. Hughes would rather be right soe 
ecan be President. 
No, brother, the Famous-Barr in St. Louis is 
lepartment store. 
A lot of men can’t stand prosperity, but a Jot 
Tus would like to trv. 
Well, at 


‘heaver?? 


least they won’t be able to vell 


uf our State Department any more. 
Phi temperature of some of the stars is 50 


W000 degrees; but were vou ever in) Yuma, 


\rizona ? 

People who drink home-hrew, the doctors say, 
¢ diseased kidneys: end, we take it, a dis 

ised brain. 


dust When we teel quite confident about Mr. 


loge we recall that Minnesota also gave us 


Magn) 


ls Johnson. 


The sun is giving off 4,200,000 tons of heat a 
ond; and we must admit that that is bette: 
Nour furnace is doing. 

In St. Louis they have the May Building Co., 
‘what most of us elsewhere would like to see 
3 the January Suilding ('o. 


‘ eee 

Meteors travel 10 to 45 miles a second, and 
4€time may come when we will be asking if an 
“Yoplane has no rights at all. 


The steel mills are running §0 per cent of 


capacity, which isn’t so bad when you remember 
that their capacity is 150 per cent. 

It is only 15 above zero at noon on Mars, but, 
if you were there, the Martians would probably 
tell you that the weather was very unusual. 

Cook & Son advertise an ‘‘Tomerie Cruise of 
the Mediterranean,’’ but, if you can’t go, an 
Homeric cruise of the Aegean would not be so 
bad. 

They say it will take the sun fifteen billion 
years to cool off. And sometimes when your 
best girl gets mad it looks like it was going to 
take her about the same. 

The New York Evening Post says that ‘‘the 
burden of proof is on the pessimist.’’ But you 
can’t make a pessimist sore by giving him a 
chance to try to prove something. 

A St. Louis man who at one time wanted to 
he au member of the eabinet has just been given 
five years in the federal penitentiary. Mr. 
Hughes will tell him that that isn’t so bad at 
that. 

The St. Louis Post-Dispatch says that one of 
its printers is 92 years old and has been setting 
type for 77 years, or ever since he was 12. And 
yet they say it is the printer who makes. the 
mistakes. 

It is announced that the East is going to 
have a complete eclipse on Jan. 28; but we 
don’t know whether this means of the sun, o1 
that the Notre Dame team 
another game, 


is going to play 


Between Trains 

BIRMINGHAM, ALA.—The Associated Indus- 
tries of Alabama, which held its annual con- 
vention here today, is the same Alabama Manu 
facturers’ Association concerning which we told 
you when we were down here a couple of years 
They changed the name to make it more 
comprehensive, because they figured that the 
bankers, for example, ought to be interested in 
what the manufacturers are trying to do for the 
industrial development of the State. We are 
rapidly getting over the idea that individuals, 
or classes, or industries, or departments of busi- 
nes are, or can be, independent of each other. 
The bankers are as interested as the manufae- 
turers in the manufacturers’ prosperity. That 
is, they ought to be. Some manufacturers tell 
us, however, that they have occasionally ealled 
at the bank with a tale of woe and not found 
the banker nearly as interested as he might be. 
Someone has defined a banker as a man who 
sits all day with his feet in a tub of ice water 
and says ‘‘no.’? 

J. H. Eddy (it wasn’t J. WH. who said it, how 
ever) sat next to us. We hadn’t seen him in 
years, but we knew him right away. ‘‘ That’s 
the worst of it,’’ he said. ‘‘It’s the whiskers. 
Kverybody recognizes a man with whiskers at 
onee. A man with whiskers has to lead a spot 
less life.’? We suppose that is why so many 
fellows shave. Anyway, we reminded him of 
Mark Twain’s statement—that a hare lip is an 
affliction, but whiskers are a man’s own fault. 

Other lumbermen joined in extending their 
hospitality. For example, Thornton Estes called 
around this morning with his ear and took us 
up on the high hills and showed us the com 
mercial, industrial and residential greatness of 
sirmingham, the fastest growing city in the 


PY 2 
ago. 


South, so they tell us. The town had about 
10,000 people when Thornton came here 22 
years ago, and now it has 200,000. And Thorn 
ton has grown some himself. He is such 4 


hustler that his friends call him ‘‘Speed.’’ 
Orrawa, ILuu.—Lou Bayne was out of town, 
3ert Bradish didn’t show up, and Billy Miller 
is out in the wilds of California somewhere, and 
there wasn’t a Sanders in sight, so it hardly 
seemed like Ottawa at all at the Elks tonight, 
although it undoubtedly was, because other old 
friends were there, and a lot of new ones. 


Try This 
Flooring On 
Competitors 


If some of your good dealer 
competitors are taking the 
flooring sales away from you, 
wry Hudson Oak Flooring 
on them. Here is a flooring 
you can meet competition 
with. It is well machined, 
possessing a_ glass-smooth 
finish and matching right 
up tight. 


Write for name of our 
nearest distributor. 


Hudson Hardwood 
Flooring Company 


P. O. BOX 217 
MEMPHIS, TENNESSEE 
Owned by Hudson & Dugger Co. 


HUD SON FLOORING 

















Appalachian 
Flooring Co. 


KNOXVILLE, TENN. 


Oak and 
Maple 
Flooring 


Manufactured from 
stock coming from 
our own timber 
lands in Eastern 
Tennessee. 


Our Flooring is:— 
Soft Textured 
Tennessee stock 
Uniform grade 
Uniform Color 
We have spared no effort or expense to secure 


experienced men for our organization and know 
that our flooring will give you perfect satisfaction. 


We offer for Immediate shipment— 
50 M 13416x2!; No. 2 Com. Mixed Oak 
50 M 13716x2% Cl. Pl. Red Oak 

100 M 13/16x2!, Sel. Pl. Red Oak 

25 M 13416x2!; No.1 Com. Pl. Red Oak 
20 M 13/16x2!,; Cl. Maple 

20 M 13416x2!, No. 1 Maple 


MAPLES LUMBER CO. 


KNOXVILLE, TENN. 
Manufacturers 
Hardwood Lumber— Poplar Bevel Siding 


Commercial Work, Kiln Drying and 
Planing Mill work of all kinds. 

















68 _ AMERICAN LUMBERMAN 


JANUARY 17, 1995 








By HARRY W. FITZPATRICK & CO. 


Public Auction 


We will sell at Public Auction in lots 
to suit all Buyers 


Complete Sawmill 
and Machinery 


Located at Holt, Florida, about 50 miles 
from Pensacola on main line of L.€& N.! 


Thursday, Feb. $§th, 10 a.m. 


This mill has been recently closed down 
and is in first class operating condition and 
comprises the complete equipment of a 50M 
per day circular mill including Rail, Log 
cars and Locomotives. 


The location of the mill makes loading 
efficient and economical. 


For complete list TERMS CASH 


wire or write 


Harry W. Fitzpatrick & Co. 


224 Royal St., NEW ORLEANS, LA. 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 














C1 ALABAMA CL 





No. 1 and 2 Shortleaf 


DIMENSION 





Order any quantity 
you desire in mixed cars with 


Finish, Flooring, 
Siding and Moulding 


Write for Prices. 


Lathrop LumberCo. 


LATHROP, ALABAMA 















MATERIAL 
Lumber Co. 














WETUMPKA, ALABAMA a 





yp. ae ' ; Ff 
Mun Ces Gil pecinlishs i 


HIGH GRADE 
3" and \%" CEILING. 
%" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 











NECROLOGICAL RECORD OF THE WEEK 





ALVIN C. BERG, aged 43, sales manager ofr 
the Wendorf-Rogers Lumber Co., Spokane, 
Wash., died Sunday, Jan. 4 of pernicious anemia, 
Mr. Lerg was born at Thief River Falls, Minn., 
and his early lumber experience was obtained 
there and at Bemidji with the Winton Lumber 
Co. Later he went to Canada and finally to 
Idaho about 15 years ago with the Winton 
interests at Rose Lake. In 1915 he went to 
Dover, Idaho, with the Dover Lumber Co. and 
remained with that company until two years 
ago when he became sales manager for tine 
Wendorf-Rogers Lumber Co. Mr. Berg was a 
lumberman of wide experience and valued by 
his friends for sterling qualities of character. 
Scrupulously conscientious in the despatch of 
his duty, it was difficult to pry him from his 
desk to attend various noon day gatherings of 
lumbermen and so he was not generally so well 
known among the lumber fraternity as many 
others. Those friends he had in the lumber 
industry, however, were of the best and intensely 
devoted to him. He is survived by his widow, 
Rose F. Berg. The funeral was held Wednes- 
day from the Ilks Temple under the auspices of 
the Elks. The pallbearers, mostly well known 
lumbermen were: Oscar Noth, Roy Myers, W. J. 
Burns, G. A. Rogers, Milford Wendorf and 
Edward C. Schmidt. 


MEREDITH MOORE, vice president of the 
Moore Lumber Co., of St. Albans, W. Va., was 
killed by a train at Seco, W. Va., on Jan. 6. 
Mr. Moore was caught between cars on a siding 
connecting the Chesapeake & Ohio railway and 
the Moore plant at Seco and was so badly injured 
that although he was rushed as rapidly as 
possible to the hospital at Danville, he died from 
hi injuries that afternoon. It is not known 
just how the accident happened, but it is be- 
lieved that Mr. Moore stepped between the cars 


which were being shifted, to assist in coupung 
when a switch engine bumped the string oI 


cars. Mr. Moore had been an official at the plant 
about two years. He was a brother of John W. 
Moore, of Charleston, W. Va., a coal and lumber 
man, who is president of the Moore Lumber 
Co., and of Noah Moore, general manager for 
the company, C. C. Moore, Huntington, W. Va., 
secretary and treasurer in charge of the Hunt- 
ington office; Robert M. Moore, of Pratt, 
George Moore, of Huntington, and Moses A. 
Moore of Cheylan. Meredith Moore was 43 
years old and lived in Kanawha as a child. 
Besides his brothers he left a widow and seven 
children. 


DOW JOHN BECKER, a lumberman of the 
old school, died Saturday, Jan. 10, at the resi- 
dence of his son, William H. Becker, in Brooklyn, 
N. Y. Mr. Becker had been ill more than three 
months. At the time of his death, he maintained 
a wholesale office at 290 Broadway, New York. 
He was known throughout the Metropolitan 
district as a white pine specialist, although in 
recent years he had been a dealer in fir. His 
son, William Tl. Becker, said that the greatest 
tribute that could be paid his father would be to 
proclaim him ‘‘a lumberman.’’ His devotion since 
the days he was a tally boy in the yards at 
Tonowanda, when that little town was the 
center of the lumber industry, were devoted to 
his calling. ‘Krom Towanda, father went to 
Albany,” William Becker continued. ‘He re- 
mained there until Albany’s sun began to wane 
in the realm of lumber and then came on to New 
York. He had been in business here more than 
thirty years.”” Mr. Becker is survived by his 
wife and two sons, William and DeLos. 


NEIL BURRELL, aged 43, president of the 
Newton-Burrell Cedar Co., Spokane, Wash., died 
suddenly of bladder trouble Sunday, Jan. 4, in 
his room in a Bellingham, Wash., hotel. Mr. 
3urrell left Spokane Monday night, Dee. 29 on a 
business trip to the coast, and was taken ill 
during the trip. He was born in Salisbury, 
New Brunswick. His family moved to Duluth 
when he was a boy of seven. He was in the 
cedar business in Duluth and Gladstone, Mich, 
from 1897 to 1903 and from 1903 to 1905 in 
Minneapolis. Then in 1907 he became associated 
with the Valentine Clark Co., of Chicago with 
which he remained until 1918 when with H. P. 
Newton, he formed the Newton-Burrell Cedar 
Co. He occupied a prominent place in the cedar 
industry of the northwest. widow, Anna M. 
Burrell, two sons, Clarke 15 and Delbert 138, his 
mother, Mrs. L. H. De Foe of Milwaukee, and 
a brother living in Milwaukee are the survivors. 
Funeral services were held Thursday unaer 
Masonic auspices. Mr. Burrell was also an Elk. 





O. C. FENLASON, president of the Portland 
Veneer Machinery Co., of Portland, Ore., died in 
Vancouver, Wash., Wednesday, Jan. 7, after a 
few moments’ illness. He had gone from his 
offices in Portland to Vancouver on business and 
was suddenly stricken. Mr. Fenlason was born 
in Neenah, Wis., 67 years ago. He established 
one of the first veneer manufacturing plants on 
the Pacific Coast in Tacoma, Wash., in 1890. 
When his factory there was destroyed by fire he 
moved to Grays Harbor where he was partner in 





the establishment of the Panel Folding Box Co 
In 1913 Mr. Fenlason moved to Portland ang 
began designing and building veneer machinery 
He invented several machines and was working 
on others at the time of his death. His folding 
berry box is known all over the country. Mr. 
Fenlason is survived by his wife, a son, C, y 
Fenlason, and a daughter, La Wanda Fenlagon 
Interment was at Hoquiam, Wash. 


S. R. CORNISH, of Rochester, N. Y., dieg 
Friday, Jan. 9, at his home in that city at the 
age of 60. Mr. Cornish was a retailer, operating 
two yards, one in Batavia, N. Y. and the other 
in Fairport, N. Y. He was well known in the 
Chicago territory having traveled for many y 
for the C, A. Paltzer Lumber Co., of this city 
and later was associated with John Alexander 
in the Alexander Lumber Co., of Aurora, Ij] 
While with Mr. Alexander he was head of 4 
chain of retail yards in Illinois operated under 
name of S. R. Cornish Lumber Co. Mr. Cornish 
had recently returned from his old home town 
Kairbury, lil., where he had visited his mother 
who is 90 years old. 





ALBERT F. SCHMUHL, general lumber agen: 
of the Pullman Manufacturing Co., Pullman, Ill, 
died early Wednesday morning, Jan. 14, at the 
South Shore Hospital, Chicago, after an illness 
of five weeks of typhoid fever, contracted 
through the eating of raw oysters. Mr. Schmuh! 
was 34 years old and left a widow and young 
son. The funeral was to be held from his home 
in Michigan City, Ind., Saturday afternoon, Jan 
17. Mr. Schmuhl was well known to the lumber 
trade in Chicago before having joined the Pull 
man Manufacturing Co., having for several years 
been connected with the lumber department of 
the Haskell-Barker Car Co. 


MRS. HANNAH A. BURNSIDE, widow of 
William Burnside, who was president of the 
Hawkeye Lumber Co., of Oskaloosa, Jowa, at 
the time of his death, died at her home in Oska- 
loosa on Jan. 12, aged 78. Mrs. Burnside had 
lived in Oskaloosa 56 years having gone there 
as a bride. Mr. Burnside died in 1911. Seven 
children survive, two of whom are noted lumber 
men. The sons are: talph H. Burnside, presi- 
dent of the Willapa Lumber Co., taymond 
Wash.; John H. Burnside, of the Burnside Lum- 
ber Co., Denver, Colo., and Prof. C. H. Burnside 
of Columbia University. The daughters are 
Mrs. Irving C. Johnson, Mrs. Margaret B. Hin- 
shaw and Miss Elizabeth Burnside, all of Oska 
loosa. Mrs. Burnside made her home with her 
daughter Flizabeth. 


JOHN H. MASTERSON, president of the San 
Francisco Lumber Co., who died in St. Francis 
Hospital, San Francisco, Jan. 8, after a short 
illness, was prominent in the industry on the 
Pacific Coast for many years. He is survived by 
his widow, Mrs. Maud Masterson, and by two 
daughters, Maud Masterson and Eleanor Master- 
son. He was a native of Stockton, Calif. The 
family home on Corinthian Island is one of the 
show places of the Belvedere district. Mr. Mas- 
terson was in the wholesale end of the lumber 
business for a number of years as a member of 
the firm of Hickman & Masterson. He was 
always ready to do his share towards advancing 
the general welfare. The funeral services were 
held at Gray’s Chapel, San Francisco, Jan. 1 
and the interment was private. 


MRS. W. W. SCOTT, wife of the president of 
the Scott Lumber Co., Bridgeport, Ohio, died on 
Dec. 30 at the Ohio Valley General Hospital Ip 


Wheeling, W. Va., following a_ brief illness. 
Mrs. Scott had been an honored resident 0! 


3ridgeport for 55 years, having moved there with 
her parents at the age of 3. She was born In 
Lincoln, Ohio. She was married to Mr. Scott 1n 


1894 and her husband and one son, Eugene 
Wallace Scott, survive her. Mrs. Scott wa 

: ; a ie 
widely known as a church worker and as 4 


musician, being leader of the Kirkwood Church 
orchestra. She had been ill for several months. 
but was apparently greatly improving until 
just before Christmas, when she suffered 4 
relapse. 

CURLING, lumber dealer, of 
Douglas, Ga., and identified with the industry 
in Georgia for a number of years, died suddenly 
a few days ago while sitting at his club, 1D 
Douglas talking to some friends. He « ollapsed in 
his chair while in conversation, and died batons 
medical aid could be summoned. He had lert 
his lumber office only a short while before, ane 
apparently at the time was in the best « f health. 
Formerly in the railroad busine Mr Curling 
entered the lumber field at Douglas some _ 
ago, and has since been active i! hat. field 
Funeral services were held at his former hom 
in Portsmouth, Va. 


HARRY B. 





MRS. MARY LEET SMALL, widow of George 
Small, of Portsmouth, Ohio, died at he r home = 
that place on Jan. 9 at the age of ( Bae 
Small was a stockholder and director of th 
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H. Leet Lumber Co., of Portsmouth, for many 
years, her father, Horace Leet, having been tne 
founder of that concern. A brother, P. C. Leet, 
is the vice president of the company. Mrs. Small 
was born in Portsmouth and lived in the city 
nearly all her life. She was married to George 
Small in 1882 and for a time they lived in Minn- 


eapolis, but shortly afterward moved back to 
Portsmouth. Mr. Small died in 1895. <A son, 
Horace L. Small, and a daughter, Mrs. R. B. 


Lukemire, both of Portsmouth, survive, together 
with three grandchildren and one _ brother, 
Phelps Leet. 

Ww. A. FIRSTBROOK, of the firm of First- 
prook Bros., (Ltd.), wood box manufacturers, 
Toronto, Ont., passed away recently at his home 
there after an illness of a few weeks. Through- 


out his business career, Mr. Firstbrook was con- 
nected with Firstbrook Bros., who have an 
extensive interest in lumber production and box 
manufacturing in @ntario for many years past. 
Mr. Firstbrook was born at Acton, Ont., 65 years 
ago. He was honorary president of the Neign- 
borhood Workers Association, to which he gave 
a great deal of his time. He is survived by his 
widow, three sons, Hugh, Gordon and Roy and 
one daughter. Two brothers, John and James 
Firstbrook and three sisters also survive. 





Ss. W. BROWN, aged 80, for 16 years engaged 


in the lumber business in Colfax, la., died on 
Jan. 6 in Colfax. He went there from Illinois 
in 1892 and engaged in the lumber business 


with his son, Ben. His wife died a year ago. 
Surviving are the son and two daughters. 








‘SASH, DOORS AND MILLWORK 








Sash and door mills in the Minneapolis and St. 


Paul (Minn.) district are operating “on short 
rations,’ awaiting the post-convention period, 


when buying is expected to go back to normal. 
Now is the quiet time for the mill operators, be- 
tween the holidays and the convention of the 
Northwestern Lumbermen’s Association. Each 
year only urgent purchases are made during this 
period. Storm and doors have been sold 
liberally in the last few weeks, but other business 
has been quiet. The mills are supplied for the 
first three months of the year. Prices probably 
will not increase materially until the mills go 
back into the market to obtain supplies at higher 
prices, which then are expected to prevail, 

Sash and door factories in the Merrill (Wis.) 
district have received substantial orders during the 
last week, although the number of these has not 
been up to a year ago. Increasing prospects are 
adding a great deal of optimism, and manufac 
turers are loking forward to an active season. 


} 
sasi 


Door and sash manufacturers of Columbus, Ohio, 
report orders better. Most of the mills have or 
ders im hand for several weeks ahead. Figuring 
on new work to be begun when the spring build 
ing season opens is active and indications point to 
active construction operations. The home build 
ing outlook is especialy bright. Labor is plentiful. 
Prices on millwork are stable, with no cutting to 
force trade, 

A good volume of orders for specials is in pros 
pect with Kansas City (Mo.) plants, and some out 
side factories report a good volume of new figur 
ing. Demand for glazed sash and doors is slow at 
present, but there is a good demand for screened 
goods, and for pattern doors. 

susiness is reported very light in the sash and 
door line at Omaha, Neb., but this is to be ex- 
pected at this time of the year, especially when the 
weather and condition of the country roads have 
been so unfavorable. Collections are quite good 
much better than a year ago at this time, and 
the same can be said for the outlook in general, 


Clearing Out 


Every sash and door jobbing house has a place 
known as the “bull pen” where materials that 
have been cast aside or left over from one cause 
or another have 


accumulated—things that some- 
how do not seem to belong in the regular stock 


and practically have no home. We get a reminder 
of this, and often some additions to the “bull pen” 
stock, during the inventory season, and following 
s00n after the inve ntory season we should also 
get a reminder that it is time to do something 
With this stuff. 

To some people, and frequently to contractors 
and builders, these “bull pens,’ or corners where 
accumulations and 


: left-overs are stored, are more 
Interesting 


other part of the stock. For 
: ] would not be a bad idea to make 
of this “bull pen” spaee a sort of second display 


than any 
that reason it 


room. Sometimes it may be practical to include a 
part of these odds and ends in the display room 
proper. Where this ean be done, it is an excellent 


idea, because it may inspire someone to purchase, 
Whereas if left neglected in a corner attention 
seldom is called to them. Where they can not be 
Included in the regular display room the 
best idea is to have the stuff put up and arranged 
in 48 good shape as possible in a space light enough 


next 


(6 see well, and make it a point to take carpenter 
and builders and prospective customers to. this 
Place whenever they are looking for something 
and are not just sure what the y want. 

Ineide ntal}y 1f may be well to look a Jittlh 
More carefully after the stock going into these 





MALIOL Some of it goes there because de 
i some mnanner, doors that are opened or 
“amaged, and the same cause sends other millwork 
there, Where this is the case, the defective stock, 


Actual orders are few and scattered, but there has 


been considerable inquiry by country dealers, 
though there is nothing to indicate any big or- 
ders. Dealers are very conservative and, as one 


wholesaler stated, buying is a hand-to-mouth 
proposition so far. Prices have been unchanged 
for some time, but some of the material used has 
had a slight advance, which will bring on a gen- 
eral small advance in wholesale costs. No trouble 
is experienced in getting all and any kinds of lum- 
ber needed, 


backward with the door 
mill concerns of Buffalo, N. Y., as 
been held up by the weather. Snow has 
been on the ground for the past month, so that 
not much construction work is being started. The 
outlook is for a good amount of building work to 
be started when the weather warms up. 


Trade is and planing 
building has 


severe 


The Baltimore (Md.) sash and door men are 
reporting a gratifying gain in activity. Plants 
which for some time have had only enough or- 
ders to keep going, and even ran into periods of 
dullness, now have enough band to 
run full time. There quite a rush 
to get orders for millwork placed, in anticipation 
of liberal wants. Price changes have not been 
important, and it looks now as if the trade were 
fairly well stabilized. Preparations on the part of 
some of the millwork concerns in the way of mak- 
ing sure of supplies of materials indicates expec- 
tations of a good year, 


business on 


seems to be 


Orders are being placed for both window and 
plate-glass in fair volume, according to glass trade 
authorities, but shipments will not begin until 
specifications are received, Many buyers are 
making sure that their needs will be filled by plae- 
ing orders now, accompanied by statement that 
specifications will be furnished later. With in- 
dications of a great deal of building activity when 
spring opens, a heavy demand for building glass is 
expected, and producers and wholesalers are urg 
ing placing orders, so far as may be practicable, in 
anticipation of needs. 


the Bull Pen 


if injured enough to impair its use seriously, should 
be sent to a repair bench somewhere and put in 
proper order, and if it is fitted let it go back into 
stock again. 

The accumulation should not be a lot of wrecks. 
Some of them result from misfits and from stock 
left over from special orders, some are odd sizes 
and will not go in the regulation stock, and these, 
being up to grade and good stuff, should be kept 
in excellent order, featured and = displayed, for 
now and then an odd-sized door will prove just 
the thing some customer is looking for. So instead 
of having to sacrifice it at a junk shop price one 


may be able to get even a premium price for it 
and save making to special order an odd size in 


doors or sash. 

In brief, these collections of odds and ends are 
not only interesting all the time to certain build- 
ers, but they can be made particularly interesting 
all the time to every prospective customer, if they 
are but put in good shape and looked after properly. 


It takes a little time to do this, but it is much 
better to give time to featuring these things than 
to pile them away and Jet them Jose in value 
through accumulations of dust and cobwebs and 
become dead stock. The logie of this applies to 
wholesalers and retailers alike So, get into your 


bull pen, straighten it up, and put if in 


visitors. 


hape for 


cseeeeeseeeseeeese 
CALIFORNIA’S national forests last year fur 
nished grazing for 195,000 cattle and 467,000 

These figures represent J5 percent of 
all the beef cattle in the State, and 19 percent 
of all the 


sheep. 


sheep. 


Cc ALABAMA CS 


to Be Known 


For Our Values 


That’s why we deliver 
them as well as advertise 
them. They say an ounce 





of performance is worth a 
pound of talk. 


Cottonwood Beech 
Cypress 

Plain Sap Gum 
Qrtd. Sap Gum 
Plain Red Gum 
Qrtd. Red Gum 


Sycamore 
Tupelo 


Let us show you how we 
perform when it comes 
to deliverina the aoods. 











Longleaf sain 


TIMBERS s==2 


| 
High Grade Shed Stock | 


Ask For Prices. 


Headley Pine Co., “ax.” 








t J 














Greensboro,Ala. 


All Sizes Yellow Pine 


’ IMENSION 


“We Guarantee 70to 80 % 
No.l Common 
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| Ready Reference 
rye . w 
Saves Time Saves Work ' 
|’ This is one of the most practical book 
‘ er published The and ol copie 
have been old and compante who have 
ed them :eorder time and again, wv 
F Phe pace are indexed so that inventory § | 
Ge ean be taken quickly and urately 
| The count 1 o arranged in the proper | 
oe that any erro? ure (guile Kly 
| checked, The‘book is $%4x3% inches and 
| ‘ é heavy manlia eover wit! a ¢ itl o 
» curdbourd bie POSTPAID 
"1 Copy, $1.50-4 Copies, $5.00-10 Copies, $10.00 
| For Sale by 
| . | 
| American Lumberman +4 
: 431 So. Dearborn St. CHICAGO, ILL. 
L_s¢ 5¢ —" -5¢ —95¢ 
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ROUGH OR DRESSED 


" MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 

BIG SALKEHATCHIE CYPRESS CO. 

Varnville, S.C. 

LYON PINE COMPANY, 
Odessa, Fa. 
PINEORA MANUFACTURING 
COMPANY, 
Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


BLACK RIVER CYPRESS CO. 
Gable, S.C. 
BURTON - SWARTZ 
CYPRESS CO. OF FLORIDA 
Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 








| WHITE ASH ~ 


We are manufacturing some very fine lum- 
ber in 474” to 1674" thickness, extra good 


for widths and lengths. Make up a trial 


order now for Ash mixed with 


OAK 
CYPRESS PINE 


Our present stocks of both air and kiln dried 
lumber insure quick deliveries. 


Massee-Felton Lumber Co. 
110,000 Feet Daily. MACON, GEORGIA 
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| Resawed Fables 


isa collection of the funniest 
prosewritings of “the lumber- 
man poe E 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself. 


Price postpaid, $1.00. 
| AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., CHICAGO 




















BUSINESS CHANGES, INCORPORATIONS, ETC. 





Business Changes 


Brinkley--P 
local yard 
former manager of the 


ARKANSAS 
as manager of 


Frank L. Peck, 


. B. Starmer is) succeeded 
of Arkmo Lumber Co. by 
q Carlisle yard 


of company; Mr. Sturmer is placed in charge of the 
Newport. yard. 
Marked Tree—Algoa Cooperage Co. changing name to 


Marked Tree Cooperage Co, Frank Benton has pur- 
chased half interest 
tison—J. Williams & Sons Lumber Co, moved 


sawinill from Mt. Elba to Rison and has begun 


operation 
CALIFORNIA. Carlsbad—Carlsbad Lumber Co. suc 
ceeded by Hayward Lumber & Investment Co, 
Fortuna -Hans Hansen purchased local lumber 
COLORADO Hartman—J. [, Nichols 


yard. 


succeeded = in 


hardware, lumber and coul business by Western Hard 
ware & Lumber Co 
FLORIDA Fort Pierce Fort Pierce Lumber Co. sur 


ceeded by Acme Liinber Co 


ILLINOIS. Elgin -Elgin Lumber Co. sold to group 
of Jocal business men; company to be incorporated for 


under 
Lumber Co., 


S60,000, and continue operation 
Glasford—R, G, Mackemer 
Farmers Lauber & Grain Co 


Same name, 


mecessor to 


Hillsboro and Taylor Springs — The yards of the Isaac 
Hill Iaanber Co. at these places will be consolidated 
and operated from the headquarters in Hillsboro. 

Pekin Phillip Reinhard & Son succeeded by Rein- 
hard & Meyer Luinber Co 

Wood River Crandall Lumber & Hardware Co, sold 
to Central Lumber Co 

INDIANA. French Licek und West Baden Geo. A 


Charles Limber Co. succeeded by Twin City Lumber Co, 
KANSAS Alexander 
Olson Lumber Co 
MICHIGAN Camden 
by Salsbury Lumber Co 
Charlotte | Hamilton Lumber Co. sold to Von Sheldon 
and James Sanders; will be operated as Sheldon-Sanders 
Laimber Co, 
MISSOURI 
turing Co 


Rvan Limber Co, succeeded by 


Peoples Lumber Co, succeeded 


Daynite Furniture Manufae- 


Lumber Co 


Kirkwood 


suececded by Success 


NEBRASKA Shubert--Hays Lumber Co., of  Lin- 
eoln, sold local yard to local business men: Hy. Tbuck 
fildt, J. S. Davis and John T. and James Bowen. 

NEW JERSEY Newark -Kernahan DLamber Co 
changing name to Albert & Kernahan (Ine.). 

NEW YORK Middietown-—-Dodge & Rowley sue 
ceeded by Rowley Coal & Lumber Co. 

New Rochelle Jesse ‘ Davis succeeded by J.T. 
Davis Co. (Ine.) 

New York-—E. J. Sterner Co. will move general office 
to Passaic, N. J., about Feb. 1. 

OHIO. Garrettsville-—-Garrettsville Coal, Lumber & 
Supply Co. sold to VP. I. Frank Lumber Co., of 


Ravenna 
Hopedale Hopedale 
Hledge & Hedge, 
OKLAHOMA 
succeeded by rl 
creased to $30,000, 
Tulsa Corder Lumber Co 
Co., incorporated; capital, 
TENNESSEE. 


Builders & Supply Co. sold to 
Oklahoma 
(reeves 


City Greever- Robert Co, 
Lumber Co.; cupital in 

sneceeded by O, IW. Lauinber 

$20,000. 

Lumber Co.'s 


Memphis U.S. Lambert 


properties sold to Woods Lumber Co., which sold mill 
to Shannon Bros Latter concern will engage in Jum 
ber manufacturing here, The Helena, Ark., business 
has been reorganized as TT. LL. Shannon & Bro. (Ine.). 

UTAH. Delta Delta Lumber & Hardware Co. sue 
ceeded by Bonneville Linnber Co 


VIRGINIA 


succeeded by 


Bristol 
Dominion 
WASHINGTON 
sawmill to BF. M. Wettenring. 
Maytown J. i. Jackson Co 
business of Maytown Lumber & Mfg. Co. 
WASHINGTON Antigo-—English Mfy. Co., real 
buildings, Inachinery and equipment sold by 
meet claims of creditors. 
Brown-Evans Co 


Dominion Handle & Supply Co 
Lumber & Supply Co. 
James Bros 


LaCenter disposed of 


purchased the logs 


eeing 


estate, 
trustees to 
Sheboygan 

Furniture Co 
BRITISH NORTH AMERICA 


Kingston Road 
(Ltd.) properties sold by liquidators to 
injngs and HL. R. Howson who will sell 
houses on property; business of comypuns 
continued 


succeeded by Chair City 


ONTARTO Lumber Co. 

Fred J. Cum 
stock and erect 
Will be dis 


Toronto 


Incorporations 


ALABAMA 
rated; capital 
CALIFORNIA 
incorporated, 
San Francisco 
$20,000 1o 
FLORIDA. 
porated; Capital 
GEORGIA. Savannah 
Co., incorporated: capital, 
IDAHO 
tual, S50,000, 
ILLINOIS. 
incorporated; 


Mobile 
$150,000 


Jerome Hl. Sheip Co., incorpo 


Blairsden Penman Peak Lumber Co., 


Hfome Mfg. Co, 
$75,000 


increasing capital from 


Carterville) Smith Lumber Co., 


$15,000 


meCor 


Revnolds & 
S150,000 


Manley Lumber 


Greer Chapin Cedar Co., incorporated; capi 
Wheeling 
capital, 


Wheeling 
S50 000 


Coal & Lumber Co., 


Woodriver-—— Central Lumber & Hardware Co., ineor 
porated; capital, $30,000. 

INDIANA. Aurora-—R. CC. Mattox Lumber Co., in 
corporated; capital, $35,000, 

Etna Green-—Etna Jaunber & Elevator Co.,  ineor- 
porated; capital, $90,000, 

Southport Southport Lumber Co., incorporated; 1,000 


shares, no par value, 
KENTUCKY. 


incorporated: capital, 


Owensboro-—Westerfield Furniture Co. 
$75,000; manufacturer 





LOUISIANA. Kenner— Kenner Lumber Co., 
cupital from $25,000 to $50,000, 

MICHIGAN, Detroit—H. W. Harding Lumber Co, 
increasing capital from $200,000 to $300,000. 

MINNESOTA. North Mankato—A. Neubert 
(o., incorporated; capital, $60,000. 


Increasing 


Lumber 


MISSOURI. Flat River—Lead Belt Lumber (Co,, jp. 
corporated; capital, 380,000. 

NEW JERSEY. Perth Amboy Reliable Wood Prod. 
cts Co., incorporated; capital, $100,000. 
Rockiway—Jackson Lumber Co., incorporated; cap 
ital, $300,000, 

NEW YORK. Albany —-Welsh & Grey Luinber Cor. 


poration, increasing capital to $750,000, 


Brooklyn—Flatlands Lumber Co., incorporated; capi 
tal, $10,000. 

New York, Manhattan -Level Lumber Co.,  incorpo- 
rated; capital, $5,000. 

Palmyra-—-Wayne Coal & Lumber Co., incorporated: 


value. 
Bay Co., 


capital, 1,400 shares, no 
Rockville Centre 
capital, $20,000. 
NORTH CAROLINA. Greensboro 
Co., incorporated; capital, $100,000, 
Sunford--Makepeace Sash & Door Co., 
eapital, $100,000. 
OKLAIOMA 


par 
Gardners incorporated: 
Roberson Strader 
incorporated 
MeIntire 


Oklahoma City Lumber Co,, 


incorporated; capital, $55,000. 
OREGON. Portland—North Bank Lumber (Co., jn- 
corporated; capital, $30,000, 


toseburg- Coen) Lumber Co., incorporated; capital 
$50,000 
SOUTH CAROLINA. Columbia-—Home Dumber Co,, 


incorporated; capital. 
TENNESSEE. Jackson—-Ashby Veneer & Taumber Co., 
incorporated; capital, $150,000, 
Cookeville —Tennessee Handle Co., 
tal, S25,C00. 
Chattanooga 
creasing capital 
TEXAS. Beaumont — Barber 
corporated: capital, $75,000. 
Bast Dernard-——Farmers 
capital, $15,000; retail, 
VIRGINIA. Sristol 
incorporated, 
Rounoke— Roanoke Construction 
corporated; capital, $25,000. 
WASHINGTON. Jellingham 
incorporated; capital, $50,000, 
KNverett—Clough Lumber Co., 
to $200,000. 
Everett. Irving-Daugherty 
capital, $50,000. 

Fall City—Schroeder Lumber Co. 
tal, $16,000, 
Hartford 
ital, $15,000. 
Seattle —-Bunge-Harper Lumber Co., 

ital, $50,000. 
Spokane  -Baird-Naundorf 
capital, $75,000. 
Tenino- -“Turvey 
ital, $50,000. 
WISCONSIN. Racine Junction 
corporated; capital, $55,000. 
BRITISH NORTH AMERICA. 
Ettrick  Laimbe 
manufacturin 


incorporated; capi- 


Chattanooga Sash & Millwork Co., in- 
from $50,000 to $100,000 


Lumber & Mfg. Co., in- 


Lumber Co.. incorporated; 


Dominion Lumber & Supply Co., 


& Lumber Corp., in- 


Warnick 


Lumber Co., 
increasing capital stock 


logging Co., incorporated; 


, incorporated; capi- 


O’Manney Lumber Co., incorporated; cap- 


incorporated; cap- 


Lumber Co., incorporated 


sros, Logging Co., incorporated; cap- 


Davis Mfg. Co., in 


ONTARIO. Nassugaweya 
CO., incorporated; 
business 


Township 
general lumber 


New Ventures 


ALABAMA, Clayton--Steedman Lumber Co, recently 


began saw and planing mill, 

Troy Phoenix Lumber & Mfg. Co., of Macon, Gu., lias 
leased site on A. ©, LL. railroad and will install planing 
mill und Joading station. 


ARKANSAS. Harrison 
operating three mills in 
fourth at Tlarrison 

CALIFORNIA. Greenwood J. S. Ros 
open Jumber yard; post office at Elk 

Harbor City. R. C. Johnson, of 


Tie & Lumber Co 


and will put in a 


Harrison 
vicinity 


reported 


Wilmington, has 


opened ao yurd here under name of Magnet Lum 
ber Co 

Los Angeles —Ernest S. Johnson, Arvid TT. Johnson 
and G. HH, Soderberg have engaged in business at 384 


Floor Co, 
Lumber Co. recently begal 
Lumber €o, tr 


Universal 
Boulias Dart 


Cimarron St, at 
San Diego 
GEORGIA 


Perkins Bowden-Knumus 


eently began, 

IOWA. Collins—E. L. Bullock Lumber Co, recent 
begun; retail, 

KANSAS, Noreatur -Frank O Pettitt wilt opel 
Jumber yard 

KENTUCKY. Owensboro--W. L. Stevens and Lb. 1 
susham Will organize ao Jumber compan I 
ported, 

MISSISSIPPI, Corinth—Little Bear Creek Saw Mi 
organized to develop pine timber recently pure! axed | 
Alabama. ITfeadquarters, Corinth: planing i ind 
kiln at Red Bay, Ala = 

Myrtle-—-Blue Ridge Lumber Co, recently begal = 
wood sawmill. 

NEW JERSEY Newark--Thos. B. Betty (Ine.) fre 
cently began wholesale Jumber business here 

SOUTH CAROLINA. Georgetown—Geo, TL, Shathucs 
recently began box, basket and hamper manufacturile 
business, eee 

New Market Jencks Lumoper Co. recently pee 
sawmill, 

TENNESSER. Copperhill—J. H. Pulliam WOES F 
been in retail furniture business, completed constr™ 
tion of furniture manufacturing plant and Wilt Dfr 
operation this month. 

VENXAS, Anton—Higginbotham-Bartlett Lumber 


of Dallas. to establish branch yard here 








gor 
925 


ider 


ted 


Co, 


apl- 


In- 


ted: 


Co. 


Co. 

rock 
ted; 
apl- 


Cape 





January 17, 1925 


AMERICAN LUMBERMAN 71 





———— 


Berclair-- Beeville Lumber Co., of Beeville, will open 
branch yard. 

E] Paso—Madera Box & Lumber Co. recently began 
lumber manufacturing and box business, 

Olney—W. W. Bennett will open lumber’ business 
ere, 
: Thrall Black & Baker, new lumber concern, 
WASHINGTON. Oak Park—Camus Lumber Co, re 
cently began; sawmill, 

Olympia Liberty Lumber Co. will install retail lum 
her yard With Leon Kleiner as manager. 

Vancouver N. J. Blagen recently began; sawmill. 
WISCONSIN. Ladysmith—R. W. 
began box manufacturing business. 

Willard—Otto Roessler recently began; retail lumber. 


Tallman recently 


New Mills and Equipment 


{\LABAMA. Andalusia—Andalusia Casket Co, to 
build plant to manufacture caskets and fixtures. 
Jasper——North River Lumber Co. to begin operations 
n new planing mill, now under construction, about the 
first of the month. 

Stevenson—Burroughs-Ross-Colville Co., of McMinn 
ville, Tenn., established branch plant here to manufac 
ture spokes; reported that entire plant will probably 
e moved from McMinnville to Stevenson during early 
part of year. 

ARKANSAS. Fayetteville—Phipps Lumber Co. will 
establish mill on tract in Johnson County, near Yule. 

Marshall—Mays Mfg. Co., of Leslie, is installing stave 
mill at Landis. 

FLORIDA—Fort Meade—-Pipkin Lumber Co. will in- 
stall mill on a 2,500-acre tract recently purchased near 
here. 

Wauchula— Bloodworth Lumber Co. has installed dry 
kiln at plant; also new planer. 

INDIANA. Indianapolis—-Ben Davis Lumber Co. plans 
addition to plant. 


IOWA Wilton Junction --Rudolph Schroeder and A 





The line separating field from forest, New Bugland second growth pine 


4. Thiesen purchased tract near Buffalo and will erect 
sawmill , 
NORTH CAROLINA. Charlotte- I. & B. Cabinet Co 
formed recently with $250,000 capital, will erect plant 
for cabinet and furniture manufacture. 
Newberry—Coxe-Chapman Lumber Co. will rebuild 
burned planing mill. 

OKLAHOMA. Fort Towson—Home Gin & Lumber Co 
will erect new planing mill. 

TENNESSEE Chattanooga— Chattanooga Sash & 
Millwork Co. will enlarge plant. 

WASHINGTON. Doty—Doty Lumber & Shingle Co 
rebuilding burned plant, 

Raymond—Hanify Lumber Co. putting in a dry kiln 
Seattle—Pullman Co., of Chicago, will rebuild) car 
manufacturing plant here; cost, $750,000 
Tumwater—West Coast Pulp & Paper Co. will erect 
paper manufacturing plant. 
WISCONSIN, Hayward——Johin 
awmill near Seeley, 


Thompson erecting 


New Sheds and Yard Improvements 


CALIFORNIA, Marysville—Shasta Lumber Co. build 
nY Warehouse 

Pasadena—-Sierra Lumber Co. to erect $2,000 lumber 
Shed at 1755 BE. Walnut. 


FLORIDA. Miami—-Parker A, Henderson will erect 


miber storage shed: cost, $20,000 
INDIANA Greenecastle—-Lumber yards of True-Hixon 
Mimber Co. enlarged; planing mill will be enlarged 
ater 

MICHIGAN, Detroit—Reserve Lumber Co. erecting 
HEW Warehouse, 30x200 feet, at Loraine St. and N. Y,. ¢ 
racks; office und yard will be opened to handle west 
end busines 


NEW JERSEY Irvington—Irvington Lumber & Door 


\. erect store building at 167 Washington St.; 
Ost, 34,250 
, wersey Cj Bredwin Lumber Co. will erect shed at 
1108 Gartield Ave.: cost, $2,000. 
Wwark—Metropolitan Lumber Co. will erect stores; 
$20,000, 
 DOUTH DAKOTA; MecIntosh—P. R. & H. Lumber 
0. wil ‘ 
I smb open for business as soon as sheds are com 


ai ENNESSEE, Hollow tock—Thredgill Bros. have 
poi rebuilding of burned lumber sheds. 
ainger—It, H. Hardin Yard erecting building and 


sheds 


WISCONSIN 


erecting ¢ 


. Madison—Capital City Lumber Co. 
additional buildings for millwork department 





Casualties 
ALABAMA. selcher 
stroyed by fire. 

ARKANSAS. England—Sawmill and gin owned by 
Dr. N. B. Beakley destroyed by fire; loss, about $7,000. 

North Little Rock—Little Rock Excelsior & Wrapper 
Mfg. Co., loss by fire, $50,000. 

CALIFORNIA. Los Angeles—Factory of Wood Craft 
Mfg. Co, damaged by fire 

ILLINOIS. St. Elmo—St. Elmo Lumber & Coal Co., 
loss by fire, $5,000. 

INDIANA. Neweastle—-Newcastle Lumber Co.’s plant 
destroyed by fire; loss, $75,000. 

KENTUCKY. Bardstown—Lumber plant of George 
Elder destroyed by fire; loss, $8,000. 

MINNESOTA. Minneapolis—Stock of kiln-dried 
woods destroyed at plant of H. J. Nelson, manufacturer 
of office and bank fixtures, by fire; loss, $50,000. 

MISSISSIPPI. Corinth—-Lilledge Lumber Co., loss by 
fire, $1,500,000. 

SOUTH DAKOTA. Pringle—Fire destroyed sawmill 
of Chris Kaufman. 

TENNESSEE. Nashville—Davidson, Hicks & Greene 
Co., loss by fire, $8,000. 

TEXAS. Fort Worth—Lumber sheds and offices of 
Burton-Lingo Co. destroyed by fire. 


Fairdale- Planing Mill de- 


Profits from Second Growth Timber 


Boston, Mass., Jan. 12.—That timber ean 
be grown on the cut-over lands of New England 
with a profit was given a striking demonstration 
recently when an owner of a tract of second 
growth pine in Maine was compelled to eut his 
timber because of a serious fire that had gained 
some headway in the 
tract. The damage 
caused by the fire was 
so great that it was nee 
essary to eut the timber 
and from twenty acres 
of second growth pine, 
some of it forty years 
old, there has been 
sawed and placed in pile 
more than 500,000 feet 
of lumber. As this lum 
ber will return an aver 
age of at least $10 a 
thousand feet, the own 
er will receive $5,000 in 
returns from a tract of 
twenty acres, for which 
he paid $1,900 in 1918. 
The owner says that he 
had hoped to do better 
than this with this tract 
by thinning it out and 
holding the bulk of the 
stund for further growth, but beeause of the 
fire he was compelled to cut the timber at this 
time. This tract of twenty acres was formerly 
a part of a small farm of forty-six acres. Three 
years before this tract was bought by the pres- 
ent owner, the other twenty-six acres of old 
fields pretty well run out, with no buildings, was 
sold for $150. The owner of this 20-aere tract, 
who is an enthusiastic believer in the practicabil- 
ity of growing timber on a comercially profit- 
able basis, remarked that this is a commentary 
on the relative value of farm land and timber 
in New England. 


HYMENEAL 


MORRIS-CASSILLY William R. Morris, of 
Lockridge & Morris, New York representatives 
for the Bloedel Donovan Lumber Mills of Bel- 
lingham, Wash., and the Union lumber Co., 
Fort Bragg, Calif., was married on Jan. 12 in 
Stamford, Conn., to Miss Catherine Cassilly. 
The quiet ceremony took place in the home of 
the bride’s sister, Mrs. Joseph Greve, at Simth- 
field Point, a Stamford suburb. Mr. and Mrs 
Morris left immediately after the ceremony for 
a honeymoon trip to the Vacifie Coast. They 
will stop first at Coronado, Calif., and will then 
journey up the Coast to the fir country, being 
away about six weeks. Mr. Morris has been in 
the lumber business in New York about five 
vears, having gone to the Ikast from San 
Francisco. 


DIETZ-FOLEY.—Victor Dietz and Mrs. Helen 
Foley of Omaha, Neb., were married Jan. 7, at 
the Broadway Methodist Church, Council Blutts, 
la., by Rev. kdgar Merritt Brown Shields, pastor 
of the Dietz Memorial Church, of Omaha. Those 
attending the service were Mr. and Mrs. C. N 
Dietz, Gould Dietz, Mrs. Carlton Ranney of 
Omaha and Harold Johnson, The groom is 
secretary to Gould Dietz of the C. N. Dietz 
Lumber Co. 
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Well Milled 
Lumber 


Buyers whose “pet peeve” is 
poorly manufactured lumber— 
uneven lengths, widths that 
vary anywhere from 4 to 
inch, wavey surfaces, etc.—are 
invited to try our stock. 


manufacture 
| is one of our biggest sales assets. 


Precision in 


Yard and Shed Stock, 
Timbers, Lath. 


Gilchrist- 
Fordney Co. 


| LAUREL, MISS. 
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2" Stock \ 


From 8’ to 16’—No. 2 & Brr. \ 
| A Specialty 


| Our three planing mills and 
\ four concentration yards in 

sure you prompt deliveries 
of high grade lumber. 


We invite your 
orders. 






Wholesalers 


Manufacturers 


W. G. Kirkland Lumber Co. 





TUPELO, MISSISSIPPI 
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Poplar Magnolia 
Oak Beech 


Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman-Gardiner 
LAUREL, 


MISSISSIPPI Hardwood Co. 


Member Hardwood Manufacturer’s Institute. 
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LOUISVILLE, KY. 


Jan. 12.—DBusiness has been picking up, some 
houses reporting that orders have been coming in 
better than usual at this time of year. Production is 
fair and business is improving steadily. The move 
ment is scattered, but includes poplar, walnut, guin, 
red oak, some white oak, ash, ete., while veneers are 
good, especially in walnut. Prices here are very 
firm, and there is a feeling that the market is to 
vo higher. Local quotations, inch stocks: Quartered 
red gum, Fas, $85; common, $58; plain red, $80 
and $55; quartered sap, $60 and $45; plain sap, 
$55 and $38. Walnut, Fas, $220; selects, $155; 
common, $115. Ash, $100 and $60. Chestnut, $110 
and $60. Basswood, $100 and $60. Poplar, Fas, 
$105; selects, $80; common, $55. Quartered white 
oak, $125 and $140; common, $80 and $85; quart- 
ered red, $90 to $115; common, $60 to $70; plain 
white, $88 to $100; common, $62 to $65; plain 
red, $85 to $95; common, $60. 

Walter Jones, of the Mengel Co., says the com- 
pany has got its new sawmill and veneer plant at 
Baton Rouge, La., under operation. 

G. A. Christen, head of the Dixie Lumber Co., 
hardwoods; and Kentucky Lumber & Millwork Co., 
has left on a trip to Florida, with Mrs. Christen. 


DETROIT, MICH. 


Jan. 12.—The wholesale market in softwoods is 
showing marked strength, with very few weak 
spots. No. 2 shiplap 10-inch, is displaying partic 


ular activity. An improved tone in retail buying 
is reported, as well as fewer transit cars. Some 
retailers are showing a tendency to postpone pur- 
chases. 

Automobile executives report increased orders for 
cars. While the present situation in the auto- 
motive industry is strongly dominated by optimistic 
predictions, lumber trade factors are frankly doubt- 
ful as to buying plans, although a large number of 
inquiries are in the offing with little or no pos- 
sibility of postponement of purchases much longer. 

The first dancing party under the auspices of the 
Detroit Hoo-Hoo Club will be held at the Palestine 
Lodge House on Saturday evening, Jan. 24. At- 
tendance will be restricted to Hoo-Hoo and their 
ladies. A buffet lunch will be served. 

A. T. Brink, Kansas City manager of the Tri- 
State Shingle & Lumber Co., was a visitor at the 
company’s branch office in Detroit this week. He 
is on an extended business tour. 

Fred Stone, of the American Lumber & Coal Co., 
of this city, is making a tour of southern points. 


SOPERTON, WIS. 


Jan. 123.—Logging conditions are more favorable 
than for a number of years. A subzero wave 
around Christmas was ideal for making ice roads, 
and the uniform moderate temperature prevailing 
since the first of the year, together with the ab- 
sence of heavy snows, have actually started the 
loggers smiling. The Menominee Bay Shore Lum- 
ber Co., of this place, is operating to capacity, and 
has two jobbers decking up timber along the main 


line of the logging railroad. The G. W. Jones 
Lumber Co., Wabeno, which does all its logging 


by sleighs, was able to start its mill before Jan. 
1, earlier than for many years. Its input this 
season will exceed last year’s. There is a very 
fair movement of lumber and lath for the season, 
and the labor situation is satisfactory. 


ATLANTA, GA. 


Jan. 12.—Since the first of the year there has 
been an unusual activity in sales of hardwoods, 
and inquiries are in sufficient volume to indicate 
that sales will hold up for some time. Production 
at southeastern mills is reported very active, but 
rains lately have interfered with production in 
some districts. Unless there is improvement in 
the weather, production will be retarded. 

FAS red gum is now $81 to $88, with No. 1 
common, $55 to $68, and No. 2 common, $35 to 
$42. Sap gum shows a range of $3 to $4, from 
$55 up for 4/4, 5/4, 6/4 and 8/4 FAS; No. 1 
common is $35 to $45, and No. 2, $22 up to $25 
and $26. Plain red gum is $77 to about $87 for 
FAS; No. 1, $55 to $68, and No. 2 common, $32 
to $41. The tendency in gum is strongly upward, 
due to the heavy demand from furniture plants in 
the Carolina territory. Items in oak and poplar 
also are in fair demand from the furniture trades, 
and though the price tendency is upward quota- 
tions here show no changes since the first of the 
year save in a few items of oak. Virtually all 
furniture plants in the Southeast are operating at 
capacity. 

Box and crate makers have been operating at 
eapacity for some weeks, and report sufficient 


orders in hand to insure steady production for an 
indefinite period. Their active buying has brought 
price advances in the lower grades. 

The hardwood flooring industries are the mogt 
active in the building line, though brisk demand 
is reported for interior trim lumber etc. Buying 
also is further in advance than in some months, 

Automotive trade in ash, maple and elm is still 
inactive, but the outlook is a little better. 

Export sales are only fair, as mills are making 
little bid for this business. 


COLUMBUS, OHIO 


Jan. 12.—Hardwood trade is rather good in 
central Ohio. Furniture, automobile and implement 
manufacturers are placing larger orders, as are 
box and musical instrument factories. Retailers 
are expected to buy better, as their stocks are not 
heavy. Dry mill stocks are not plentiful, espe- 
cially in flooring. Production is being reduced by 
unfavorable weather. Shipments are coming in 
promptly. F. B. Pryor, manager W. M. 
titter Lumber Co., reports a decided improvement 
since the first of the year. Prices are firm. The 
American Column & Lumber Co. is also having a 
steady trade, with prices well maintained at former 
levels. The Imperial Lumber Co. reports good 
business in all hardwoods. 

Trade in southern pine is steady, although in- 
ventories are not completed. Retailers have pretty 
good stocks, but are buying bargains when offered, 
Transit cars are numerous. Flooring, rough finish 
and No. 2 boards are prior. The Sowers-Benbow 
Lumber Co. reports considerable figuring on new 
work. The H. C. Creith Lumber Co. and the J. BE. 
McNally Lumber Co. report a good trade. 

The W. M. Ritter Lumber Co. announces that 
H. H. Sherman, formerly with the company in 
West Virginia, has been assigned to Cleveland 
territory, succeeding ly. 8. Longyear. 


CLEVELAND, OHIO 


Jan. 12.—The wholesale market is reported as 
firm, somewhat heavier purchases being made by 
retailers and industrial plants. While transit car 
offerings have been rather extensive, mill prices 
have not been visibly affeeted. Industrial plants 
are increasing production schedules on a consistent 
basis. In the automotive plants plans for heavier 
purchases are developing on an especially encour- 
aging basis, in line with constantly increasing pro- 
duction. Jnquiries and orders for hardwoods from 
automobile plants are in better volume than for 
some months. 

The Cleveland Hoo-Hoo will hold a concatenation 
on Wednesday evening, Feb. 4. A class of twenty- 
five playful kittens is expected. Prior to the 
ceremonies, a dinner will be held, after which an 
address will be made by H. S. Stronach, manager 
industrial department West Coast Forest Products 
Bureau. 


GRAND RAPIDS, MICH. 


Jan, 12.—With nearly 1,200 buyers registered 
for the annual January furniture market during 
the first week, lumbermen are exceedingly opti- 
mistic as to demand from furniture plants. Al- 
though demand for lumber is temporarily at a stand- 
still, the large numbers of orders being placed and 
the big influx of buyers indicates a heavy demand 
during the winter months. Indications are that 
Grand Rapids will maintain its place as the ‘“Fur- 
niture Capital.” New showrooms are being added 
and every available inch of floor space is absorbed. 

Local dealers report many inquiries from the 
East and West for maple and birch lumber. The 
refrigerator and auto body demand continues good. 
The southern pine market has been stiffening. 
Mill stocks are pretty well broken. Wintry weather 
has caused a falling off in demand, The yards 
are well filled. 


RHINELANDER, WIS. 


Jan. 12.—Shipments of hardwood lumber, while 
not extensive, are having their effect on dry stocks. 
sirch 4/4 selects and better have been moving 
quite well, and several mills in Rhinelander and 
vicinity are all sold out on this item, though they 
have Nos. 1 and 2 common. One mill reports that 
all the birch they have on hand is a car of 5/4 
No. 2, only half dry at that. However, there 15 
still a good deal of birch in the district as 4 whole. 
Hard maple is well sold up, in floorings, anc peer 
does not appear to be very much maple in 5/4 an 
thicker. Soft elm has advanced a few dollars in 
the last thirty days. ; a 

The Rhinelander mills are all operatins, an 
reports indicate that all the mills in this —_ 
are active. It is not always easy to pick up eapabls 
filers, sawyers and edgermen. A good saw yer get 
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from $8 to $10 a day now, and filers about the 
same. Edgermen get from $4.50 to $6. 

— is being pushed in this district. Men 

» plentiful and re sady to work. Every day some 
ser opens up a camp and starts a few men into 
the woods. Hardwood logs have been taking a 
jump, and buyers are scouring around in search of 
them. Veneer logs have advanced at least $10 
since two months ago. Veneer men are now pay- 
ing from $50 to $60 for birch veneer logs; some 
are paying more than others. There is not much 
demand for basswood veneer stock, but there is a 
good demand for maple. 

Frank Thieler, of Tomahawk, is putting in about 
9.500,000 feet of logs at Knox Mills, Price County, 
and is also hauling 2,000,000 feet on a ten mile 
haul to the track near Brantwood. He will try 
Fordson tractors. 


MARINETTE, WIS. 


Jan. 12.—The weather remains ideal for the 
prosecution of work in the woods, and results are 
proving satisfactory to the dealers. 

The Steele Wallace Corporation’s plant in Es 
canaba, Mich., closed. since early last spring, 
started up this week. The resumption was on the 
initiative of James R. Andrews. Through the 
leasing of the sawmill and the placing of that 
department in operation, it has been made possible 
for the corporation to resume manufacture of 
wooden butter dishes and toothpicks. 


MILWAUKEE, WIS. 


Jan. 18.——Slight improvement in general demand 
was noticeable last week. Sash, door and millwork 
factories and flooring mills were the most active 
yuyers, and birch and maple consequently were the 
strongest of the northern hardwoods. Furniture 
manufacturers who have not been actively in the 
market recently are now showing signs of a re- 
awakening of interest. Wholesalers doing business 
with retail yards of this territory report a pick-up 
in trade since the holidays. The weather has not 
jen extremely cold the last ten days, and con- 
siderable building is again in progress. Western 
softwoods, particularly fir, are reported to be in- 
‘reasingly scarce here, as very few wholesalers are 
ible to get anything like immediate shipments from 
the mills. Southern hardwoods are moving slowly 
ind are in little demand here except by the auto 
body builders. Quotations on all classes of lumber 
continue firm and strong, and retail prices are 
being steadily advanced to meet replacement costs. 
Reports from northern Wisconsin and upper Mich- 
igan indicate that high prices are being paid for 
logs this season, and tend to strengthen the gen- 
eral opinion that lumber prices will continue to 
ise for some time, 


JACKSON, MISS. 


Jan. 12.—Manufacturers of hardwood in this 
section report the market showing more strength. 
Several large orders have been received. ted 
gum continues strong. Sap gum, plain and quar- 
tered red and white oak are in good demand. 
Considerable poplar and eypress are moving. 
Weather conditions have been very unfavorable 
for operations. If heavy rainfall continues, log 
supply will be short. The export market continues 


good, 
MEMPHIS, TENN. 


Jan. 13.—Demand for southern hardwoods is 
steadily increasing, although business is perhaps 
not quite as active now as before the lull pre- 
ceding the holiday and inventory seasons. Sizable 
orders are being booked, and the trend of the 
market igs rather upward. Furniture manufac- 
turers are among the principal buyers. They are 
tbsorbing gum and oak in a rather large way, and 
are taking veneers in fair volume. Manufacturers 
of wooden containers, including heavy packing 
‘rates, are good buyers of the lower grades of 
practically all items, and are providing satisfac- 
Ty outlets for these. Planing mills, sash and 
door Plants and flooring factories are buying in 
fair volume, though their business has been 
slowed down somewhat by recent severe weather 
‘n the northern half of the United States. In- 
renaing inquiries are coming from manufacturers 
1 pti implements and vehicles, while 
1 5 Some demand from automobile makers. 
i, nee are furnishing a fair quota of or- 
aa corte s and switch ties, as well as timbers, 
the prea laneous domestic consumers are also in 
still te ae for their needs. Foreign buying is 
first "te r slow, but the heavy bookings for the 
ment of months of 1925 insure a liberal move- 

sum, oak and ash overseas, especially to 


the United Kingdom. 
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be a meeting of the stockholders of 
Overseas Forwarding Co. at its 
n Friday, Jan. 23, at 11:30 a. m. 
Wilbur has been made sales manager 
phis Band Mill Co. and has already en- 
his new duties. He came here from 





Cleveland, where he opened offices for James E. 
Stark & Co. (Inc.), some months ago. 

3en Scheffler, who served the Memphis Band 
Mill Co. for more than six years as sales man- 
ager, is now with the Mississippi Valley Hard- 
wood Co, in a similar capacity. 


JACKSONVILLE, FLA. 


Jan. 12.—The past thirty days have been ex- 
ceptionally good ones for the southern hardwood 
market. Building in the South has been outstrip- 
ping all previous years, and the building and fur- 
niture groups are going to use enormous quantities 
of hardwoods during 1925. The furniture trade is 
very active, orders being placed almost daily for 
large blocks of plain red and sap gum, quartered 
red gum and oak. Prices on all items of hardwood 
are very strong, but especially the foregoing woods, 
and inereases of $2 to $3 have been made all down 
the line on No. 2 common and better. The export 
trade is holding up remarkably well, and hardwood 
men expect a strong support from this direction, 
even if domestic demand eases off later in the year. 


EVANSVILLE, IND. 


Jan. 12.—Hardwood trade in southwestern In- 
diana is inactive, but some lumber is being sold 
and inquiries lead to the belief that improvement 
may be expected by the middle of February or the 
first of March. Lumber prices are holding firm, 
and certain items show a tendency to advance. 
There is a good demand for oak, walnut, poplar, 
gum, hickory, elm and maple. Reports from the 
South indicate a shortage of certain items. Logs 
continue to come into Evansville in liberal quan 
tities; quality is very good but prices are rather 
high. Because of bad weather, logging in western 
Kentucky has been suspended. A good many logs 
are being received at stations in southern Indiana. 

Elmer D. Luhring, head of the Luhring Lumber 
Co., has been elected president of the local chamber 
of commerce. James S. Johnson was reélected 
secretary. 

Plans for the expansion of the bus body depart- 
ment of the Evansville Planing Mill Co. came to 
light a few days ago. The company is to build a 
new addition. Present officers of the Evansville 
Planing Mill Co. will head the new body corpora- 
tion. Charles W. Johann is president. 


MERRILL, WIS. 


Jan, 12.—Business in lumber lines has picked 
up slightly during the last week and an expansion 
in trade is expected by Feb. 1. Prices are strength- 
ening; probably they will not increase materially 
until March, according to lumbermen, but at that 
time dry stocks will be short. Maple flooring stock 
has already advanced $5, and there have been some 
advances in the common grades of birch. 

Mayor Frank Theiler, of Tomahawk, is opening 
anew set of camps ten miles north of Clifford, just 
west of Willow Lake. The timber was recently 
purchased by highest bid from the State, and was 
burned over last summer. The logs will be hauled 
by Iordson tractors to Clifford for shipment. 


BUFFALO, N. Y. 

Jan. 12.—The car situation is easy at the lum- 
ber yards, and is likely to remain so for some time. 
The principal railroads are notifying shippers of 
cars, especially box cars, that they ean furnish 
these for shipments at short notice. 

The Buffalo Lumber Exchange at a late meet- 
ing approved of the plan for a high bridge across 








the Niagara River and the abandonment of Fort 


Porter, in order that the land may be used as an 
approach to the bridge. A committee was ap- 
pointed to appear before the city council in ad- 
vocacy of the above proposals; it consisted of 
Horace F. Taylor, William A. Perrin and Millard 
S. Burns. 

Secretary K. C. Evarts, of the Buffalo Lumber 
Dealers’ Association, has been arranging for lum- 
bermen who will attend the annual of the North- 
eastern Retail Lumbermen’s Association in New 
York. He states that either two or three cars 
will leave here at 10:35 p. m. by New York Central 
on Jan, 25. 

The C. F. Sullivan Co. held its annual sales 
convention a few days ago, concluding with an 
enjoyable dinner at the Hotel Buffalo. Last year 
the company constructed two units for storage 
of Pacific coast woods, one of these being finished 
last week, 

The L. N. Whissel Lumber Corporation is 
branching out on the west side and will have a 
new yard comprising twelve acres. It is planned 
to make this a model yard, with the latest labor- 
saving and lumber-handling equipment. 

A. E. Hart, general sales agent Dierks Lumber 
& Coal Co., Kansas City, Mo., visited the com- 
pany’s representatives here, C. W. Bodge & Co., 
a few days ago. 

Hi. L. Vetter, of the National Lumber Co., has 
gone on a three weeks’ business trip to Arkansas, 
Louisiana and Tennessee, 
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Lumber for 
etailers 





E have a brand new long- 

leaf mill and have ar- 
ranged to sell the output of the 
Southern Lumber & Timber 
Co., also manufacturing finest 
virgin longleaf. 


Thus, we are in position to 
offer dealers lumber that is 
well manufactured and of good 
‘| quality. 


Test our service on your 
next order. 


BATSON & 
HATTEN 


LUMBER CO., Inc. 
LYMAN, MISSISSIPPI 























MISSISSIPPI 
HARDWOODS 


MAGNOLIA 4 Vultee tir 
OAK,POPLAR | who buy on the 
basis of value will 
find our offerings 
well worth inves- 
tigating. 






GUM,TUPELO 
CYPRESS 
BEECH 


BIG ‘TIMBERS 


Submit your re- 
quirements for 
quotations. 


LAUREL, *4 Richardson- 












\ MISS: Gardiner 
i men Dr Co. 




















CARNAHAN & COMPANY 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 
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VIRGIN e 
LONGLEAF Y ellow I ine 
HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 
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CU LOVISIANA Lo 


RANT 


SOUTHERRE 
HARDWOODS 


dl 


(| WHITE 
i OAK 


| pep | OAK, GUM 
OAK CYPRESS 


RED 15,000 4/4 FAS Plain Red Oak 
GUM 150,000 4/4 No. | Com. Plain R. Oak 
290,000 4/4 No. 2 Com. Plain R. Oak 
SAP 60,000 4/4 FAS Plain White Oak 
GUM 


15,000 4/4 No. | Com. Plain W. Oak 
BLACK 


200,000 4/4 No. 2 Com. Plain W. Oak 
GUM 


30,000 4/4 FAS Cypress 
9,000 4/4 Select Cypress 
10,000 4/4 No. | Shop Cypress 
HICKORY 
MAGNOLIA 
CYPRESS 


15,000 4/4 No. 2 Shop Cypress 
15,000 4/4 No. 2 Com. Cypress 
WHITE 
ASH 








offered for prornot de 
livery. Order ': 
or mixed Cars 


Trapt 





75,000 8/4 Select Cypress 

17,000 8/4 No. | Shop Cypress 
8,000 8/4 No. | Com. Cypress 
53,000 4/4 FAS Quartered Red Gum 
69,000 4/4 No. {| Com. Qtd. R. Gum 








Write for prices today 


Grant Timber 
& Mfe.Co. sor 


LOUISIANA 
W.W. BEAT Y, Sales Manager 














san SHORTLEAF 
Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 


1"& 2” Yard Stock up to 20’ long 





Also SOUTHERN HARDWOODS ! 


DAVIS BROS. 


Ansiey. LUMBER CO.,, Lid 











Lucas E. Moore Stave Co.,Inc.. 


MANUFACTURERS 


EXPORT DOMESTIC 


| Band | 

Saun Southern Hardwoods 
Kiln Drying a Specialty 

| Sales Office: NEW ORLEANS, LA. Mills at Mobile, Ala. 





















<9 
y 


anufacturers 


: 5 ; 
Short Leaf Pine and Hardwoods 















News from America’s Lumber Centers 





TACOMA, WASH. 


Jan, 10..-James G. Newhbegin, newly elected 
president of the Tacoma Lumbermen’s Club, was 
formally inducted into office at the regular meet 
ing last Wednesday. In a brief address Mr. New 
begin thanked the club members for the honor done 
him, announced the appointment of a number of 
committees and outlined policies. Mr. Newbegin 
said that because of the bright outlook for the 
lumber industry the work of the organization will 
take on additional importance. 

Mr. Newbegin, speaking for himself and the 
board of trustees, declared that club activities 
should be held more to matters of direct interest 
to the lumbermen and the city of Tacoma. He 
also announeed that a legislative committee is to 
be named which will keep in touch with pending 
legislation affecting lumber interests at the coming 
session of the State legislature. 

The question of the continuation of the club's 
advertising campaign, he declared, will be sub 
mitted to the membership this month. He also 
announced that A. H. Landrum, chairman of the 
advertising committee, now in the East, had wired 
his acceptance of the chairmanship for another 
vear should a continuation of the campaign be 
decided on. All other members of the advertising 
committee, with the exeeption of Frank Smith, who 
is replaced by J. G. Diekson, were reappointed. 

The new safety committee of the Tacoma asso 
ciated mills is composed of George J. Osgood, Ear! 
B. Rogers and Paul We. Johns. 

A Jetter from the Northeastern Retail Lumber 
men’s Association, accepting the invitation of the 
club to visit Tacoma, was read. The retailers will 
be in Tacoma Feb, 23. 

A request that the club sponsor for another year 
the raising of funds for the lecture tour of Frank 
Branch Riley was presented by G. Hl. Raleigh, 
manager of the Bank of California. 

A national campaign with the slogan of the 
Tacoma Lumbermen’s Club, “Tacoma the Lumber 
Capital of America,’ as the foundation, has been 
started by the Gregory Furniture Manufaetur 
ing Co. 

The taxation committee of the Washington For 
estry Association, of which C. S. Chapman, of 
Tacoma, forester for the Weyerhaeuser Timber 
Co., is chairman, is preparing a bill for submission 
to the State legislature to modify the tax laws so 
as to permit the reforestation of cut-over Jand 
by private owners. L. TT. Murray, of Tacoma, 
president West Fork Logging Co., is a member of 
the committee and, with Mr. Chapman, has taken 
an active part, 

Practically all the local lumber mills have re- 
sumed operations. ‘he Western Fir Lumber Co.’s 
plant is the only one which is still closed, and it 
is expected to resume before long. The Midland 
Lumber Co.’s mill started last Monday, and the 
Koster Newbegin Lumber Co, plant at Fredericks 
town will start this month. Among mills under 
construction the plant of the Henry Mill & Timber 
Co. will start within 5O days, as will the new 
Buchanan Reid plant, while the Mountain Lumber 
Co. is already operating. Some of the mills are 
running two shifts, but most are operating only 
one, 

Milder weather has allowed many of the logging 
camps in the lower hills to resume operations, but 
large seale logging in the higher hills is. still 
hampered by snow, and the uneertainty of the 
weather is preventing any general resumption in 
these districts. 

Log prices are firm in the Tacoma district, and 
an advance is predicted by the logging operators 
for the near future. Present quotations are $14, 
$19 and $27. 

Lumber carriers at the Tacoma docks during the 
present week included the following: Portacoma 
docks. Toyooka Maru, Japan, 700,000 feet (part 
cargo) ; Rigi, Australia, 25,000 feet lumber, 400 
tons box shook and 38,000 doors (part eargo) : 
Willhilo, Atlantie coast, 65,000 feet (part cargo) ; 


tyaha Maru, Japan, 550,000 feet (part cargo); 
John ©. Kirkpatrick, California, 150,000 feet lath 
(part cargo): Dorothy Wintermote, California, 


375,000 feet (completing full cargo) ; Protestilaus, 
China, 72,000 feet lumber and 400 tons box shook 
(part cargo) ; Drechtdyk, Europe, 1,000 doors and 
50,000 feet cross arms (part cargo) ; London Ship 
per, Europe, 165,000 feet (part cargo), and Mount 
Carroll, Atlantic coast, 250,000 feet (part cargo). 
Milwaukee dock, Arizona Maru, Japan, 300,000 feet 
(part cargo). Terminal dock, Director, Europe, 
2.500 doors (part cargo), and FI’. S. Luckenbach, 
Atlantic coast, 38,500,000 shingles (part cargo). 
3aker dock, Jeran, Atlantic coast, 200,000 feet 
(part eargo), and Doylestown, California, 100,000 


feet (part cargo). St. Paul & Tacoma Lumber ¢, 
Willhilo, Atlantic coast, 750,000 feet (part cargo 
Hallgyn, Japan, 750,000 feet (part cargo) ; Con 
mercial Traveler, Atlantic coast, 600,000 feet (part 
cargo) ; Henry S. Grove, California, 750,000 fee 
(part cargo), and Lewis Luckenbach, Atlanti; 
coast, 800,000 feet (part cargo). Dickman Lum 
ber Co., Colusa, west coast South America, 80,009 
feet (part cargo). Defiance Lumber Co., Colysy 
west coast South America, 540,000 feet (par 
cargo) ; Hallgyn, Japan, 600,000 feet ( part earg, 
and W. R. Chamberlain, Jr, California, 300,09 
feet (part cargo). Puget Sound Lumber Co., J/q// 
gyn, Japan, 1,100,000 feet (completing). Balfour 
dock, J. C. Kirkpatrick, California, 200,000. fee 
(part cargo). 

The suit against the Ship Lumber Mill Co., 6; 
Tacoma, brought by J. A. Davis to recover th 
value of logs sold the mill company by a third 
party with whom Davis had a contract, was 
manded by the State supreme court this week t 
the lower courts. The supreme court held tha: 
the complaint did not state a sufficient cause of 
action, The case was of interest in that it brought 
forth an interpretation of the principle of eloigy 
ment as to the liability for logs and lumber whic 
have been manufactured and their original identity 
lost in the process. ‘ 

The name of the Maytown Lumber & Shingh 
Co. has been changed to the J. L.. Jackson Lambe 
Co, The company is capitalized at $50,000 


ASTORIA, ORE. 


Jan, 10.—Cargo shipments from the Columbia 
River started out in record-breaking stvle in 1924 
but fell off during the second half of the year 
and the total was about 90,000.000° feet under 
1923. The 1924 figures for the two customs dis 
tricts follow : 

Astoria 
230,455,691 

36,304,417 

85,233,979 


med, 


Portland 
111,112,964 
104,843,839 
301,375,944 


Coastwise . 
Intercoastal 
Foreign 


OOO, oa ghia 6 soijei' b's 351,994,087 
Grand total... 0.0 


MARSHFIELD, ORE. 


Jan. 10.—Lumbermen who were away during thi 
holiday season all return with declarations that 
the lumber prices are increasing, thus bringing a 
more confident feeling to Coos Bay manufacturers. 





Rains during the fore part of January again 
swelled the streams of Coos county and_ flooded 
lowlands. Several drives came out of the isolated 
districts, and the owners estimated the outcome 
at about 10,000,000 feet. The winter has beet 
the best in several years for driving. and mor 
than half the isolated cut is out, while the re- 
mainder can be sent out by splash dams whenever 
needed, 

The Suwordenco is bulletined to call here Jan 
13 for an east coast cargo of lumber, while th 
Kohnan Maru is due today and the Hakutatsu Maru 
on Jan. 16 for cargoes to Japan 

The State publie service commission has asked 
the Interstate Commerce Commission to order th 
Union Pacific to connect Coos Bay with Odell 
Junction, on the Natron cut-off now being con 
structed from Natron to Klamath Falls. This lin 
would start from Crane and would give access 10 
Coos Bay for all the timber and milling interests 
in the Caseades and in eastern Oregon, A Jin 
from Odell Junction to Bend is to be asked. giving 
an outlet to the Columbia River and to Klamath 
Falls and California points. 
projects, Coos Bay figures, would double the Jum 
ber shipments through this port. 

The Western White Cedar Co. at its plant 
Millington, a Marshfield suburb, 
for installation of a plant to + ; 
white cedar refuse by distillation It will conver 
the material treated into dehydrated fuel for th 
mill burner. : 

The Stout Lumber Co., of North Bend, is ship 
ping logs from outlying districts. A trainload 4 
day is being brought down from the Siuslaw press 
forty miles north, and ten cars a day are being 
received from points in the Coquille Valley, twenty 
and thirty miles southward. The Stout company ® 
shingle mill was closed down before the holidays 
and no time for re-opening has been named, — 

The Macleay Estate sawmill, on Rogue vive 
is operating this winter to supply timbers for high- 
way work and a local building program. ‘The col 
pany is operating one logging camp 

The Pacific Veneer plant, under 
will be ready for operation by early Febr 
uger John Gall announced on returning 
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trip which involved buying part of the machinery. 

Willoughby & Son have opened a new logging 
camp in the white cedar belt on the middle fork 
of the Coquille, in the vicinity of Remote. 

A new white cedar company was formed at 
3andon by W. E. Best and George Laird, of San 
Francisco and Bandon, respectively. The firm will 
not operate logging camps, but will buy in the 
open market, both logs and lumber. 

J. H. Jeffrey, manager Coos Bay Lumber Co., 
was drafted as an executive member of the Marsh- 
field chamber of commerce and his duties began 
Jan. 1. 


BELLINGHAM, WASH. 


Jan. 10.—Logging has become general again in 
this district, and more than a hundred cars daily 
ure entering the city. This amount will be in 
creased by fifty cars before the month ends. The 


Bloedel Donovan Lumber Mills alone will for 
several weeks bring sixty cars to Bellingham, 


twenty from Saxon and forty from Alger, to relieve 
av shortage at the cargo mill. It developed this 
week that the purchasers of the Hogg-Houghton 
Logging Co’s timber in Warnick district have or- 
ganized the Warnick Lumber Co. to log the tract. 
It is probable that W. A. Moore will manage the 
operations. He, with P. H. Browns, Nathan P. 








A forest in the South. Bucking a dense, 
close grained pine tree preparatory to sending 
it to the mill for manufacture into the kind 
of lumber that has made that section famous 


SCONE 





Carver and Frank N. Brooks, president of the 
Brooks Lumber Co.., incorporated the new concern 
for $50,000. Mr. Carver is a reeent arrival from 
New York. He is a brother of Mrs. Brooks. 

The Shadybrook Lumber Co., in the Lynden dis- 
trict, has resumed operation, und the Siemons 
Lumber Co., of Bellingham, and the Upright Shingle 
o., at Kendall, will do so shortly 
_ The Morrison Mill Co’s Anacortes sawmill is to 
be completely motorized and its capacity increased 
rom 140,000 to 175,000 feet a shift. The company 
also will install a sprinkler svstem. The improve 
ments will be carried out as soon as possible. 

An announcement of interest 
Northwest was made by Vice Pre 
ran, of the Bloedel Donovan 
week when he stated that 
bany’s new Olympic 
4 Connection 


ident J. J. Dono 
Lumber Mills, this 
next summer the com 
Peninsula railroad will form 
ss with the Government-built spruce line 
at Tyee Junction. The 17-mile read built by Pat 
Welch, of Spokane, for the lumber company will 
9 Completed this month, , 
7 A contract to build the box 
ee the one destroyed by fire on Sept. 30 was 
aah by the Bloedel Donovan Lumber Mills. 
five dar ee are to complete the building in forty- 
fone, oe iter the foundation is in. The complete 
pred beta cost $100,000. The company has 
the ai on the foundation of a burner for 
“argo mill. 
The week’s ¢ 


factory which will 


argo movement, together with vessels 





throughout the 


loading and due, follows: Bloedel Donovan Lumber 
Mills, Mount Carroll (loading), 2,500,000 feet, 
Atlantic coast ; Makaweli (due), 500,000 feet, Hano- 
lulu; #. J. Luckenbach (due), 5,600,000 shingles, 
Atlantic coast; Whitney Olson (due), 1,500,000 
feet, San Pedro; Thomas B. Deal (due), 100,000 
feet, Cuba; schooner Columbia, 800,000 feet, Hono- 
lulu. Vessels that will take Japanese and Austral- 
ian orders will arrive this month. E. K. Wood 
Lumber Co., El Capitan (due), 1,000,000 feet, San 
Pedro; Rotarian (due), 1,000,000 feet, South Amer- 
ica; ship Dharma, 400,000 feet, South America. 


Puget Sound Sawmills & Shingle Co., Regulus 
(due), 1,000,000 feet, South America. 


President Fred J. Wood, of the E. K. Wood 
Lumber Co., has suffered almost total destruction 
of his private vacht Hhieood as the result of an 
explosion. The loss exceeds $20,000, the amount of 
the insurance. Ted Neely, 20, was so badly burned 
that he died in a few hours. 


SALT LAKE CITY, UTAH 


Jan. 10.—The January thaw has set in, and 
there are signs of renewed activity, though busi- 
ness is still quiet. Orders received are chiefly 
of the “fill-in” variety. 3usiness in shingles is 
still very quiet. Wholesalers report that they 
have received no spring orders of any importance 
so far. Prices are showing a strong tendency. 


Transportation service is normal. The metal imin- 
ing and coal mining industries have been taking 
a normal amount of lumber, but the agricultnral 
districts are still ‘‘dead.” <A frequent expression 
today is “nineteen twenty-five is going to be the 
best year in the history of Utah.’ Men holding 
responsible positions in the business world are 
making this statement. The spring wool clip is 
selling at big prices; the metal mining and smelt 
ing industry, has long been a business barometer 
in the Salt Lake City territory is showing in 
creased activity, and farmers are likely to get 
an abundance of water for their crops as a result 
of the heavy snows which have frozen in the 
mountains, whereas last summer they suffered a 
ser.eus shortage. 


Forty permits for this city in December were 
vi ilued at $219,666, and the 1924 total was $5, 
85,215.50. Ogden December permits were valued 


pe $314,000, and total for 1924 was $1,! 


Willard G. Wilson, of the Southern Pacific, 
Reno, Ney., has become associated with the Burton 
Walker Lumber Co., Ogden. For the time being 
Mr. Wilson will be general sales manager. 


MINNEAPOLIS, MINN. 


Jan. 12.—-There is a shortgage of northern pine, 
inventories of manufacturers disclose. For that 
reason there is no disposition to push sales. The 
steadiness of the market is due to recognition of 
the shortage. Hardwood manufacturers look for a 
stimulus in buying later in the winter, when re- 
tailers come into the market. Industrials are tak- 
ing only a small amount of lumber. Retailers have 
not yet begun to take on supplies of red cedar 
shingles. Woods operations of cedar men will be 
curtailed this year and, while there is no great 
activity in the pole and post market, distributers 
here are content to await developments. Sash and 
door mill operators are in the inaetive season. 


832,750. 


The current Federal Reserve bank report clearly 
indicates that there is a steadily improving condi- 
tion in the Northwest, and in this the lumber in- 
dustry naturally must share liberally. The lumber 
industry is more active than normal, it says. 
There was a 387 percent increase in the value of 
Minnesota’s crops in 1924, compared with 1923, 
according to the annual report of Paul H. Kirk, 
Federal crop statistician in the Twin Cities. The 
value of the principal crops harvested was 
$100,000,000 greater than in 1923. This is sig 
nificant from the standpoint of lumbermen, for it 
indicates clearly how the farmers’ buying power 
has been enlarged. Naturally a great amount of 
this additional money must find its way to the 
lumber industry, since the prosperity of the farmers 
means Stimulated building activity on the farms, 
where building construction has been long deferred. 
Industrial users of lumber all will be called upon 
to increase their production to meet the needs of 
prosperous farmers. This is particularly true of 
the implement manufacturers, who are liberal buy 
ers of lumber. 


‘The total dollar value of business transnaeted in 
the ninth Federal Reserve district during Decem- 
ber as shown by individual debits at banks in 
seventeen selected cities was 27 percent greater 
than a year ago,” says the Federal Reserve report. 
The December total of debits was 5 percent less 
than in November, whereas a seasonal decline is to 
be expected of not to exceed 2 percent. Retail 
sales by department and clothing stores in cities 








Hardwoods 


O AK Plain and Quartered 

Uniform Color, Soft Texture 
Poplar, Ash, Chestnut 
Hickory and Walnut 
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OAK FLOORING 


The 
Mowbray & Robinson 


Lumber Company 
CINCINNATI, CHIO 
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LOUISIANA RED CYPRESS 








Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress «Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 




















CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & BrownCypressCo. Ltd. 


NONNER, LOUISIANA 
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HARDWOODS 
CYPRESS ESS AND PINE» 


Eicher-Woodland 


Lumber Co.,Inc. 


i SEVEN MILLS Alexa ndria,La. 
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Logging Ralph C. Bryant 


Have you a problem to solve in logging, log 
transportation or harvesting tan bark an 
turpentine economically? “Logging’’ will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 
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American Lumberman Chicago. Mil. i 
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[CJ PACIFIC COAST CO 





WE FINANCE 
Lumbermen, Loggers, 


paper and pulp operations in the 
Pacific Coast States and _ British 
Columbia in amounts of $150,000 and 
upward, and we purchase outright 
long-term bonds of lumbering opera- 
tions. Our organization includes ex- 
perienced and practical lumber talent, 
familiar with your problems, financial 
and operating. 
Write our nearest office. 


CARSTENS&EARLES, 
| NCORPORATED 
LOS ANGELES 








SAN FRANCISCO 
Established 1891 


SEATTLE 








DAVENPORT 
HOTEL 


Spokane, U.S. A. 


P %, 4 Fleadquarters for 
; Lumbermen of 
the Northwest. 











Reasonable Rates 
Informal 





Numerous Dining 
Rooms Including 


Coffee Shop. 














Circulating Ice Water. Washed 
Air Ventilation. 








Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 





O TIMBER ESTIMATORS O 


Clark & Lyford 


FOREST ENGINEERS, Ltd. 





Timber Cruising Logging Maps Timber Lands 
920-25 Vancouver Blo:k 
VANCOUVER 


BRITISH COLUMBIA 











TIMBER pooner Lempicux 
ESTIMATORS F.HDay 
Lemieux Brothers & Co. 
ESTABLISHED 1906 


oo wget Ble NEW ORLEANS 











JAMES W. SEWALL 
Consulting Forester 
Old Town, tes Maine 
Largest Cruising House in America 











Machine Molder Practice 


A manual on molder work, the operation and 
obey ofthe molding machine. Pub- 
lished by a practical woodworker who traveled 
many thousands of miles to gather the necessa 

information. Bound in Red Leather. $2.50, 


postpaid. 


431 So. Dearborn St, 


American Lumberman “” Chicago, 











of this district in December were not equal to last 


year. The decline, however, has been slight. 
Information coming to the Twin City lumber 


market is that the lack of snow in the northern 
woods is adding to the cost of production there. 
Hauling is made difficult and snowfall is eagerly 
awaited by operators. 


From throughout the district visiting lumber- 
men this week brought information of signs of 


better times as soon as the spring work opens up. 


WINNIPEG, MAN. 


Jan. 12.—Wholesale prices remain unchanged 
from a week ago, although certain Coast mills are 
inclined to take on business below the recently 
advanced Coast list, and it has been reported that 
a few orders have been placed at reductions. The 
buyers of one of the Jarge line yard companies is 
of the opinion that in southern parts of the three 
western Provinces there is going to be a marked 
improvement in business, while he did not look for 
very much of an increase over a year ago in the 
northern sections. He is making purchases only 
as requisitions come in from yards. ‘This buyer 
thought that the recent advance in Coast prices 
vas made to force retailers to make purchases now. 
A Manitoba retailer who operates ten yards thinks 
that there will be a very nice volume of business 
this spring. 

Secretary Ritter, of the Western Retail Lumber- 
men’s Association, says its building department is 
getting quite busy. The building department ex- 
pects an active year, as good crops were had in the 
southern parts of all western Provinces. 

Northern Manitoba logging is in full progress, 
although recent heavy snow storms have tempor- 
arily handicapped some camps. This winter has 
been exceptionally fine for operations, and all the 
large spruce manufacturers look for a good year’s 
cut. 

W. H. Hoover, sales manager Tomlinson & 
Mitchell, Winnipeg wholesalers, is moving his head- 
quarters to their Vancouver office. Mr. Hoover has 
been calling on the western Canadian trade for over 
twenty years, 


OMAHA, NEB. 


Jan. 12.—DBusiness has been quite light all over 
the State on account of recent cold weather and a 
January thaw that has made the roads almost 
impassable. Vrices of lumber are about the same 


as a week ago, except that there is a tendency 
towards a slight rise, while on a few lines there 
have been actual increases. Prospects are better 


than for three years, as farmers are getting out of 
debt and into a position where they will have a 
better purchasing power. 

John Melick, retailer at Fremont, Neb., predicts 
a fairly good building year for Fremont. He ex- 
pects slight inereases in the general prices, but 
does not think that they will be heavy enough to 
hinder building activities. 

Railroads here have no new projects in view, 
except a short extension out of Gering, Neb. Pres- 
ent indications are that they will use about the 
same amount of lumber as in 1928 and 1924, and 
this will be for general repairs and replacements. 
Purchases are made at Portland, Ore. 

George W. Platner, manager Farmers Lumber Co., 
announced that he had recently purchased the 
building oceupied by the Douglas Street Garage 
for $175,000 and that he had made a Christmas 
gift of it to his daughter, Josephine. Additions 
will raise its value to $500,000. 

C. EE. Walrath, president Walrath-Sherwood 
Lumber Co., and his wife left for Minneapolis re- 
cently, and will proceed to Spokane and Tacoma, 


Wash, 
DULUTH, MINN. 


Jan. 12.—Carload shipments of mixed lumber 
have shown a substantial increase during the last 
ten days, going to retail yards over northern Min- 
nesota and North Dakota. The bulk of the mate- 
rials shipped were of the lower grades for farm 
use. Quotations are being stiffly held in all items 
of northern pine, and sawmill men are averse to 
letting go of sizable lots at eurrent prices. Two 
of the large sawmill companies that offered con- 
cessions on special lots recently, have served notice 
of their withdrawal within twelve hours. One 
sales manager explained that his company had suf- 
ficient business in sight to clean up stocks in the 
lines quoted upon, and looked for a much stronger 
market in the near future. A Duluth jobber re- 
ported the booking of an Eastern order for 1,000,- 
000 feet of No. 3 and better, and of another firm 
inquiry for 250,000 feet, that he hoped to put 
through at any time. Another jobber reported the 
receipt of eastern inquiry for three round lots of 
the lower grades for shipment at the opening of 
navigation. 

Woods operations over northern Minnesota are 
being conducted on a larger scale than had been 


contemplated up till recently. Operators are pp. 
ing aided by exceptionally favorable weather, anq 
outputs are expected to be correspondingly jp. 
creased. Sawmill operaters are, to a greater ex. 
tent than in any previous season, setting in tg 
reclaim deadheads in streams and lakes that wer 
the routes of former drives. 

Demand for mines timber has been on a good 
scale, but the market in ties is slow as a result 
of the railroads pulling the wires for price cop. 
cessions. 

Thomas DP. Bradley, president and general man- 
ager Northern Pole & Lumber Co., Duluth, has dig. 
posed of his interests to his former associates, the 
Joslyn Manufacturing & Supply Co., of Chicago, 
who will continue the business. Mr. Bradley hag 
arranged to re@nter the trade on his own account, 
occupying quarters in the Palladio Building, Du 
luth. He will handle lumber and forest products 


SHREVEPORT, LA. 


Jan. 12.—Demand for yard stock has been slow 


since the week before Christmas, but the mills 
realize that dealers are working on inventories, 
and that bad weather prevails up north. Nearly 


all the mills have good sized order files, and very 
few are really on the hunt for business. The most 
persistent buyers are the railroads, which are 
steadily placing about all the orders for car and 
bridge material that the mills can handle. With 
demand for such items at the very maximum, there 
will be little surplus during the coming year, and 
plenty of business for all the mills. The railroads 
are giving exceptional service; cars are plentiful 
and the roads are getting them through promptly. 
There is also plenty of labor. There has been some 
rain this week. Mill ponds are dry in many places, 
and much rain is needed to get the usual amount 
of water in the bayous, for rain soaks in as fast as 
it falls. 

The hardwood demand is fair, and prices steady. 
It is believed that when furniture factories get 
into the market there will be an advance in prices, 

Advices received here from Alexandria, La., state 
that the Missouri-Pacifie railway has set aside 
$1,000,000 for construction there. 

The Lumbermen’s Club was addressed by Dr. 
Robert E. Goodrich, pastor of the First Methodist 
church, whose subject was “The Man Behind The 
Town.” W. F. Johnson, president, spoke of New 
Year ideals. 

O. N. Cloud, sales manager Peavy-Byrnes Lumber 
Co., was the author of a resolution which the local 
Lions Club, of which he is district governor, 
adopted this week, pledging codperation with the 
authorities in suppressing ‘drinking parties.’ 

J. W. Breen, assistant secretary Robinson-Slagle 
Lumber Go., has been appointed by Gov. Fuqua to 
the board of the State charity hospital here. 


ATLANTA, GA. 


Jan. 12.—The unusual amount of building 
throughout the South has served to increase book- 
ings since the first of the year, orders now being 
considerably in excess of production in the Atlanta 
district. Inclement weather of late has inter: 
fered with logging. The mills, however, are oper- 
ating as near capacity as possible. Mill stocks 
in this section are fairly plentiful, but continuance 
of present demand would bring a shortage of many 
items in another month. Flooring is in active de- 
mand; there is brisk call for kiln dried finish, and 
of building items there is a good movement. 

The retail yards are reported buying on a more 
active basis, being unusually busy for this time of 
year. Construction is active throughout the South 
east. Railroads also are reported buying on 4 
good basis, and the outlook is exceptionally good. 
Export sales of pine the last three or four weeks 
seem to have been unusually heavy, the largest 
shipments going to Latin American countries. 
Good bookings for shipments the coming month 
or two are also reported, but mills are not making 
a very strong bid for export volume. ; 

The price situation is very satisfactory, with 
most items tending upward. For the most part 
dimension lumber prices are unchanged, though 
advances of $1 to $2 or more are shown over the 
early part of the month in some items. In two 
or three dimensions of kiln dried finish, advances 
of $1 to $2 are noted in surfaced finish. Ceiling 
lumber also is comparatively unchanged, the aver 
age for 1x4-inch B&better being around $44 to $45, 
and No. 2 common around $22 to $22.50. Bé&bet- 


ter 1x4-inch flooring this week is around $45 and 
$44, with No. 1 common about $39, and No. ‘ 
and No. 3 common unchanged at $21 and $14, 


: A ‘ $2 
respectively, the former an increase of anes 
over prices in mid-December. In 1x6-inch “en 
slight declines are shown, average for Nos. « an 


¢ : ‘ awn ith S20 

3 common being $24 and $19, compared with $+? 

and $20 two weeks ago. naat 
No. 2 common 1x6-inch roofers are up ap0 


$1 since the first of the month, and demand is 
reported by the Georgia and Alabama mills as very 
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@ be. prisk. No. 3 are about $17 to $17.50, unchanged a dinner at which E. V. Babcock was host. Before ee PACIFIC COAST 
, and ‘ately; and No. 2 1x8-inch about $23 to $23.50. leaving for the West, Mr. Angell announced that ea 
y jn. j his concern had just, opened a branch office in 
r ex. LOS ANGELES, CALIF. Albany. ‘The office is In charge of Marshall Allen, 
in to who has had extensive experience in the west Coast 
wore Jan. 10—Very little change was noted in the field. 
jocal market during the last week as far as prices L. M. Johnson, who represents the Charles R. em ock 
good are concerned. However, dealers declare that there McCormick Lumber Co. in the Connecticut dis- 
esult indoubtedly is a firmer undertone. trict, says that everything in-that State looks rosy 
con- 4 survey just completed shows that more than tor the spring. He says a good buying movement 
one-half of the total value of all building permits is already under way. Mr. Johnson was formerly eve 
man- ecyed in Los Angeles last year represented resi- with the W. M. Ritter interests in the South. 
s dis jential construction, and of the 19,000 structures Ii. B. Coho, secretary of the New York Lumber ; 
, the omposing this predominant group, about 75 Trade Association, spoke last Tuesday at Public ] in 
CagZ0, ereent were single dwellings, with an aggregate School No. 64, Brooklyn, on the subject of ‘‘Voea- 
has valuation exceeding the entire 1924 building totals tional Training.” Mr. Coho took occasion to tell - 4 / 
ount, of St, Louis or Pittsburgh. the children the story of lumber from “the stump Quick shipments of Yox4 and x6 
_ Du Capt. S. S. Sanberg, port traffic manager, has to the home.” No. 2 Clear and Better West Coast 
ucts esyed correction sheets to his Tariff No. 1, re- Thomas Williams, senior partner of Ichabod T. H | 1 B 1 Sidi s : h 
dueing the wharfage charge on lumber handled Williams & Sons, has just been elected chairman of emioc ; evel iding 1n straight 
ver municipal wharves to 15 cents a thousand, the distribution committee of the New York Com- cars or mixed with Douglas Fir and 
offective at once. The charge was formerly 20 munity Trust. < 
slow cents Charles Hill, of the Southern Pine Sales Cor- Red Cedar Shingles. 
mills Ww poration, is due to return the middle of the week from 
ories, ABERDEEN-HOQUIAM, ASH. from the annual pilgrimage to the mills. Mr. 
arly = j rj salesmen i her representatives made 66 be TS 
early an. 10.—Owing to storms, twenty or more Hill with salesmen and ot 
very ian been barbound during the last week. the rounds of the plants controlled by the corpora- e Lumber apita 0 merica 
most Nine ships cleared on Jan. 9, although the bar is tion. rhe Site has steiae a tpl , ” 
are still rough. No vessels entered the Harbor yes- EK. W. Bache, a New York ae ee tnd ri PACIFIC STATES LUMBER CO 
and terday, and only eight vessels are loading today: Bloedel-Donovan Lumber Mills, of Bellingham, a 
With Carlos and Wm. Donovan, Donovan Mill No. 2, for Wash., will shortly pecenne panne oa vse TACOMA, - - WASHINGTON 
there California; West Joppa, same mill, for the Argen- Western gg pines es at Chicago. He 
, and tina ; - ; Jap: ‘ ! 8 ar expects to take charge March 1. 
Sos ; ine; Havre Maru, for Japan, ind Hdgar Bowling, Ditech Ons den Getain: 
ads ; Atlantic coast, Eureka Cedar Lumber & Shingle 
itiful i (‘o.; Covena, Bay City mill, California; Sheaf- PHILADELPHIA, PA. S.B. Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
iptly. § mead, Port Dock, and Irene, E. K. Wood Lum- . a er eens are ; G.A. Jones, 706 Lumber Exchange,Minneapolis, Minn. 
some | er Co. , ee ee - pre ang none a Joseph Lean, P. O. Box 774, Omaha, Nebraska 
aces, t There has been a general resumption of work at * < s : ed * aa ee eggs oti ‘ns oe I it Frank Probst, P O. Box 1187 Fargo, No. Dakota 
ount the logging camps. It is thought that by Jan. 15 — iis om yan te — ph i. ae “ge : oa — O.G. Valentine, P.O. Box 171, Denver, Colorado 
stas | ill camps will be again in operation, bad weather caused a setback. Road conditions H. G. Grabow, 1035 N. Topeka St., Wichita, Kansas 
; Ss Weetheowax. fobmer mith owner in Adee are somewhat improved. Lumbermen are all look- 
pady, deen, and now wholesaling in San Francisco, has ing forward te increased SESIVECY = the next few 
get een on the Harbor for about ten days weeks, and a very brisk spring trade is predicted. . 
Av oe Slade of the § E Slade Lumber Co Prices have continued firm, with little change 7 
siete in Dieses ae ig ine P ‘fe ey ee é The Prt other than a slight tendency to advance. Whole- Fir ere 
: « 4 Sal y « SCE . “ + « : i ) A = ‘O = . . . 
na RUE, TERR ING Aa ir cea teKe Pe Nik a salers expect increased prices in March, and many Cedar r f { t 
— a tee iene betwen te are advising retail dealers to buy now for the Ss acl 1c oas 
Dr ‘Neal y rete Saami énve Harbor Commer next two months. There is a good deal of con- pruce I] umber 
. Ci A ft “ ape rPaYsS ari ) Fh 3 t? RS Ua rorreas. ¢ 4 we > ‘ra- ss 
odist ial Co., has gone to Japan on a combined business pe hanagpntan work in ae ogee ane & Nene) ps a , Idaho 
The ind pleasure trip Last year Mr. Cooney spent tions are planned for the near future. suilding Whi 
: ne e a fee z aren ee : grams are getting under way, especially in sub- ite 
Ne three months visiting Old World cities. in sagggunnet tial ex or od, : ; 
_ "saa Moudawece Bie ac Rca sie waokin in han. Urban and nearby sections. W holesalers handling Pine Redwood Lumber 
mber dling sales of the Bay City Lumbe - Co is ne as at Coast lumber have had much difficulty in co- ae F 
AUD Sales vid) J 4 > ey AS IW at i hla: ae é SCS wry aia Wives. xt: 
local the mill in Cottage Grove, Ore., and Sam Ander- SS — a ae ene Fa se Western actory Plank 
: : e . og lays, ¢ COSS Ss et ght- : 
rnor, son, jr., is handling sales at the Aberdeen mill. ee _ _ dl igs Fie 46 “4 4 : ; ; om "oe wr sa White : P 
the pain —_ ee met core ; agen - re Pine California 
Ww uncertain and prohibited exact schedules or list- 4 
lagle NE YORK, N. Y. ings. Much improvement in this respect is ex- Sugar and White Pine 
en Jan. 12.—With prices holding very firm all along pected within the next few weeks. P 4 
ti the line, but no positive advances since Jan 1, Gilbert S. Faries, lember manufacturers sales aieniiaciacene 
the lumber trade is marking time for the reopening  @8¢nt, has a orig a pry chor gine 
of business on a large seale. Inquiries have been ing, 26 5. Fifteenth Street, innate pura; vive of Cc ] 
heavy for the last week, Shidiuan continues to be formerly been located in the Pennsylvania Building W:-I-MSKEE LUMBER CO. 








the lumberman; outdoor construction has at Fifteenth and Chestnut streets. 





























ding — ANUFACTURERS 
: ven practically at a standstill dey 
ook- “3 Ry ‘ 
el _ Shipments from the Inland Empire have been PI SBURGH, PA. AND WHOLESALERS 
4 few and far between, with the result that there F 3 2 ] tivi i tai ying . 
anta see ; a” : é Jan. 13.—Renewed activity in retail buying is General Offices UINCY, ILL. 
iter " an extreme searcity of all western pines, €s beginning to manifest itself, especially in hard- *. »Q 
)per- | pecially the better grades of Idaho. Little northern woods. ‘There are more inquiries, but many whole- 
ocks f — has been received, and advices indicate that salers are refusing contract business on account of 
ere jis e » $ ‘ > ; : 
ance ! pe little to be had at the mills. probable further advances. Orders are being placed _ 
any i mre upments of lumber from the South are also for hardwoods, in some items of which dry stock WE ARE PRODUCERS OF 
es ender on account of inclement weather and the is completely exhausted. Activity is noted espe- 
oversold condition of the mills. Prices of southern is in: an Pog: ‘ : P : 
and ote ie ee cially in ash, bireh, beech and elm, and some WwW 
pine, which have made a greater percentage in activity is shown also in the lower grades. Scar- estern 
nore ys than those of any other lumber in the last cities continue to prevail in the Nos. 1 and 2 com- 
e of Pie ais show a tendency to advance still mon western, Idaho and California white pines. In 
uth | ‘on - Several good shipments of cypress arrived many items the searcity is so pronounced that 
ng u Beg ore the cold spell, but wholesalers are not buyers are looking for substitutes. The southern 0 @S 
ood. ee least overburdened, and the market here pine situation is reported unchanged. 
10108 ° , - 9 ° 
eeks | The a en : ved tt nied Secretary W. B. Stayer, of the Retail Lumber 
ae | * consensus oO 10Sse who attended the thire ial Natiend ssociati — sylvanis P 20 f . 
gest annual meeting of the Intercoastal I sep Sheip- De ale rs’ Association of Pennsylvania, has been Radio 
ries. pers’ A Noah 1 EPEC ECOaSE sumber snip confined to his home with grippe. 
nth NE anhorae igh Jast Friday night at the Yale J. L. Kendall, president Kendall Lumber Co., is Spruce and 
king fae is that fir and hemlock are due to open up in Oregon looking over a large tract of timber land | 
oe pring business very strong, and an immediate the company has purchased there. \ Flag Poles 
vith ~age hs prices is forecast. Some good eargoes of 
; “acifie coast lumber arrived in the worst the ; os ij 
ae bad weather . in the worst of th KANSAS CITY, MO. Your inquiries solicited. 
ug : . 
a Hardwoods are very firm, industrials leading in Jan. 12.—While demand last week showed an 
two inquiries recently received. There has been an in- increase over the previous week, buying has not ° 
nces ‘stent demand for maple and oak flooring and yet reached the volume that had been expected. O 1ns um =i oO. 
ling ne € will enjoy a fine season unless everything The cold weather probably has had more to do with 2 
ver- in the outlook goes awry. One of the best signs this than anything else. In the South and the COLVILLE, WASH. 
$45, for the hardwood trade came last week, when one Southwest demand has been good, but in the middle 
bet: ses York firm received an order from British West and the East there has been only a very 
and siren for fifteen carloads of hardwoods, which spotty demand. (7 EE — a 
2 be shipped early in February. Ek. A. Duensing, the widely known retailer of 
: - J. Gott, Nahanale Concordia, M r¢ reélecte > legis- 
$14, 10 New York manager for the Babcock Soncordia, Mo., who was reéleected to the legis 
$2 loge Co., and Ralph Angell, of the Babcock- lature, has been made chairman of the house com- unn um er ompany 
g ngell Lumber Cc ; ittee oads, th t 1 tant ec ittee 
ring eg »., left New York Friday night mittee on roads, 1¢ most important committee 
and eae sburgh to ‘attend a conference of re pre- assignment at this session. SEATTLE, WASHINGTON 
25 “tatives of the Babeock interests from Chica; ra) L. O. O’Daniel, city salesman for the Exchange 
de D , i ’ ‘ > : » 5 
ens th New York, Boston, Philadelphia, South Sawmills Sales Co., left today to take charge of FIR LUMBER, RED CEDAR 
yout Th 1d, Cincinnati. Providence, R. I., and elsewhere, northern Indiana sales territory, with headquarters 
1 is eit managers also attended the conference, at South Bend. Carl E. McGill, formerly covering - SIDING "AND SHINGLES 
ery was held on Saturday and was followed by that territory, has been assigned to northern —— a 
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—the longest, strongest and best material 
you can buy for 


Bridge Timbers 
and Car Material 


We can furnish anything you require and 
make prompt shipments. 


We invite inquiries and orders 
from buyers of Fir, Spruce and 
Western Hemlock. 


Newbegin Lumber Co. 


1052 Pacific Avenue 


Duluth-Lyceum Bldg., 
TACOMA, WASH. 


H. S. ROBB, Mgr. 











Lloyd Hillman 
Lumber Co. 


SEATTLE, WASH. 





Export and Domestic Shippers 


Pacific Coast Lumber 
Red Cedar Shingles 




















Warland Lumber 
Company 


Manufacturers and 
Merchants of 


Pondosa White Pine 


AND 


Soft Montana Larch 


General Offices and Mill at 
WARLAND, Lincoln County, MONTANA 


Shipments: Great Northern 


sapencnneeniemanateaemmntatie) 








Kent 


Lumber & Timber Company | 


PACIFIC COAST 
PRODUCTS 
5530 White Bldg., SEATTLE, WASH. | 














Texas between Ft. Worth and Wichita Falls. KE. P. 
Stockbrand, who has been in the sales department 


office several years, will take charge of Kansas 
City sales, 

Benjamin I. Foster, of the Foster Lumber Co., 
and his sisters have just concluded one of the 


largest real estate transactions of recent months, in 
selling to Sears, Roebuck & Co., of Chicago, thirteen 
acres of land in the eastern section of the city for 
$400,000, 

M. L. Munson, advertising manager Exchange 
Sawmills Sales Co., left today to attend the con 
ventions of retailers at Indianapolis and Cleveland. 


JACKSON, MISS. 


Jan. 12 Local manufacturers and wholesalers 
of southern pine report that it is yet too close to 
the holiday period to show much evidence in the 


way of actual orders to justify their optimism. 
However, most mills in this section last week 
booked orders nearly equal to production. Ship 


ments were hampered on accounts of heavy rainfall, 


Most of the small mills have been closed by the 
rains, as the roads are too bad to haul logs and 
lumber to the railroads. The strongest items in 


the domestic market are flooring and car material. 
Trade in the South, and especially this State, is 


good. <A feature is the exceedingly strong position 
of the export market. Cubie average is) very 
strong; prime has advanced at Jeast $10 a thou 
sand recently; saps are -in good call; and = the 
Island demand for SE&S stock is showing great 
improvement. 
NORFOLK, VA. 
Jan, 12.—The North Carolina pine market has 


been very quiet. Millmen fee] they are in a pretty 


strong position, as they have very little surplus 
stock and will be kept busy on old orders for a 
month or so. Yards are pretty well covered for 
winter business, having bought much = stoek in 
November and the first part of December. Most 
mills are not quoting for future delivery, The 


weather recently has been 


eral stiffening in prices, no particular changes wey, 
noted in red gum, which continues to advan 
tecent heavy rains have materially slowed up pr 
duction and delayed shipments on old orders 
Light stands and pole markers are being plac 
along the Sabine and Neches rivers. These ¥ 
enable vessels to navigate from the Gulf to Orang 
and Beaumont both day and night, and thus say, 
shipping time and many thousands of dollars. 


HOUSTON, TEX. 


Jan, 12.—The Jumber , 
Witnessed continual improvement the ho] 
days. Prices are holding firm Retail orders are 
more plentiful, and the outlook promising. Recep; 
rains slowed up logging only in the lowlands, 

B. F. Bonner, for many yvears an official of t 
Kirby Lumber Co. and who. still retains 
lumber interests, recently purchased a beautit 
semi-Colonial home. Harry ‘Tl. Kendall, gener, 
sales agent Kirby Lumber Co., has returned fre 
a trip to New York and other points in the East 


HATTIESBURG, MISS. 


trade in Touston 


since 


man 


Jan. 12.—During the last six days 


the weath 
has been more unfavorable to sawmill operators 
than for any like period in months. Logging a: 
some of the larger mills was seriously interfere 
with, and many small mills Jost running time 


Shipments have been affected also, as stocks hay 


been wet. Orders have increased during the wes 
Car material still leads, but the mills can now 
get orders for most any kind of cutting in short 
leaf and longleaf. Yard stocks are in active ds 
mand, and shed stock items continue to move we 
Prices are strony. ' 
The Interstate Commerce Conmimission has 
proved the sale of the Beaumont branch of 
G. M. & N. railroad to the Tatum interests, this 
city. Some months ago they purchased it for th 


purpose of getting the logs from a large body ot 
land they own in Greene County to their mill her 





A tow of barges loaded with logs destined for 
Ill. Barging logs is an active industry in that section 








a stave mill near Cai 





good for lumbering, but — ———— 
mills have been very slow 
in getting to work after 
the holidays. 
The demand for edge 
4/4 No. 2 and better, 
band or circular sawn, 
has been very quiet. 
Prices are holding firm. 
Ndge 4/4 No. 3 has been 
moving better recently, 
several large sales being 
made at good prices. No, 
2 and better 4/4) stock 
widths have been more 
active. No. 5 4/4 stock 
widths have not been — | ates ettieaae - 
very active. Ndge No. 2 
and better, 5/4 and 6/4, 
as well as stock widths, 
have been in good de- 
mand, but edge — and 
stocks im S/4 have been very slow Rough Nos, 1 
and 2 bark strips are very quiet, but there has 


been more inquiry for bark strip partition. 
Several large 4 No. 1 box have 
been made for movement by water or rail. Good 
prices have secured, and shipment will be 
just as soon as stock is produced, As stock is 
searee, price will probably advance again. No. 1 
4/4 box has been active, but hard to 
buy for quick shipment. 4/4 No. 2 box has 


sales of edge 4 


been 


stock very 


KNdge 


not been very active recently. Price is holding 
firm, though a surplus is being carried by many 
mills. No. 2 4/4 stock box has not been active. 
Edge box, 5/4. is moving a little better, but 6/4 


sox bark strips, 4/4, dressed, are show 
There is little disposition to make 


is quict. 
ing some life. 
concessions, 

Sales of flooring, thin 
showed no improvement. Planers have very little 
surplus. Flooring, 21%-inech face, in No, 2 and 
better and No. 3 is quoted higher by practicalls 
all mills and many mills are refusing to consider 
further business. There is some 8- and 5'4-inch 
face flooring to be had, but prices have stiffened, 
Kiln dried roofers have not been very active, but 
most mills are oversold. Air dried roofers have 
been quiet also. 


BEAUMONT, TEX. 


Jan. 12.—Continued bad weather at both the mill 
and consuming ends had a tendency to slow up the 
southern pine market. The market has shown no 
signs of weakening, and badly broken stocks and a 
full order file stable market throughout 
spring. There is considerable business coming from 
the new Texas oil fields at Wortham and Liberty. 

Increased activity was noted last week in hard- 
wood circles. Stocks at the smaller mills are low, 
practically all the dry hardwood being held by 
larger mills. Although last week there was a gen- 


eeiling, partition ete. 


assure a 


The transfer was opposed by the Mississippi Cen 


tral and several chambers of commerce 

| 

MACON, GA. 

. t 

gan, 22. Sud weather is seriously affectiny i 

shipments from the roofer mills, and lumber hat | 
not had a chance to dry enough. Most mills at 
well supplied with orders, and are selling ver 
little stock. All manufacturers believe prices at 


going to advance, Concerns that have dry Tumbe 
at sawmills are having trouble in getting it hauled 
although some have fine stocks of dry lumber alt 
are able to run whenever the weather permits. Th 
wholesalers in the central West and the eastel 
and New England States report that the trad 


simply will not buy lumber at this time of vei 
Some will not be in the market for thirty to sixt 
days. Weather conditions in) consuming territor 
have cut off practically all building except Insie 
work. 

Prices remain strong The mills are having 
trouble selling all the lumber they have at price 
they are asking. Averages follow 

Georgia air dried roofers, No common 
better: D4S, 1x4-inch, $16@16.50; 1x5-inch. *-' 


an , as serene OO AN 
@20.50. Worked as wanted, 1x6-inch, $2222. 


1x8-, 10- and 12-inch, $28@23.50 
Air dried dimension, No. 2 common & bet 
Y-inch scant: meth 
10~16’ Bok : -' 


2x4, D2S1E.$21.50@ 22.50 $23.50@24.09 
2x6, D4S... 20.00@20.50 22.50@23.00 
2x8, D4S... 21.00@21.50 22.50@23 
2x10, D4S.. 21.00@21.50 50 @ 23.00 
2x12, D4S.. 21.50@22.00 238.50@24.00 
The 2x3-inch D2S1KE, 14-inch scant 
$20.50@21: 10- to 16-foot, $200 20.50 

Steam dried shortleaf rough finish, 6 t 
skbetter, 4/4, $45@47.50; 5/4, S50@52. 
common & C., 4/4, $33@35: 5/4. $385@38. 


wt 











to 12-inch : 


No. 1 
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SACRAMENTO, CALIF. 


Jan. 10.—L. H. IJolland, district fire ranger for 
porte County, icy hbinigiiy this week that the fire 


puUutle . ° e 
nace from slashings in the timber cutting areas 


js rapidly being eradicated, fully 5,000 acres hav 
yg jpeen cleared this winter by his force. This 
See sents about one-half the acreage it is in 
andod to ciear off before spring, 

‘he West Side Lumber Co., which has closed 


total 
pairs 


wrations at its Tuolumne plant, 

reduction for 1924 of 50,000,000 
now under way. 

The Angels Box & Lumber Co., of 


reports a 
feet. Re 


Angels Camp, 





stublished last summer, has made its first ship- 
ent of lumber, a consignment being sent this 
yeek to Stockton, which city is using it in pre- 
jiminary work on the Calaveras flood control dam 
nroiect. The company reports a number of con 
raets in view, and looks for an active season. 

vy Horr, Shasta County sawmill operator, 





is secured the contract from the Pacific Gas & 
Electric Co. for cutting 15,000,000 feet of lum 
for the Pitt River power project No. 4 unit. 


suwed nearly all the lumber used in the 
Nos. 1 and 8. The timber 


Mr. Horr 
ynstruction of units 
vill be floated eight miles downstream. 
William If. Lodge, formerly connected with the 
iil yard of the Long-Bell Lumber Co., at Wich 


. Kan., bas arrived in Klamath Falls to take up 
his duties as Inanager of the Big Basin Lumber 
(o.. succeeding G. W. Ifaut. Mr. Haut resigned 


» join his father in Chicago in the real estate and 

surance business 
LAKE CHARLES, LA. 

Jan. 12 Last week produetion showed a slight 
nerease, and will no doubt be back to something 
jike normal during the coming week. Most mills 
are resuming operations While rains have made 
logging conditions Jess favorable, they have at 
Jeast removed the salt water hazard and thus 


r o red increased production possible. There has 


iso been an increase in bookings. While mills are 


not actively seeking business, they are more will 
ing to accept new business Northern markets are 
till slow because of unfavorable weather, but a 


the South 
railroads is 
during 
searcity of 


great deal of building is being done in 
and near West The demand from the 
still good. Export demand has inereased 
the last two weeks There is a general 


limension and boards, and any increase in call for 
these items is bound to eause an advance in 
prices. Car supply is good and labor is more 


fairly well 
sufficient 


whole is 
demand 


plentiful. The market as a 
balanced, with prices firm and 
to absorb production. 


SAN FRANCISCO, CALIF. 
Jan. 10. 


PUMISTLE, 


in San Francisco are 
this time of year 
production of Douglas fir re 
danger of overstock 
ample for present 
consumption, 


Lumber dealers 
msiness for 
With 

itly curtailed, 
ng this market. 
quirements, and there is a normal 
holding firm, with prospects of advances. 
The export situation is improving, with Japan 
faking some fir Australia is shipments 
’ fir and parcels of redwood, 


and are 





there is less 


Stocks are 


Prices are 


receiving 


The McCloud River Lumber Co., encouraged by 

* successful winter run at MeCloud Jast year, is 
perating while there is a supply of white pine 
logs. This year’s cut is expected to be about nor 
With the stocks greatly diminished by ship 


ments, 

B. W. Lakin, 

tor of Shevlin-Clarke Co, 
Ont.. has been chosen 
River Lumber Co., to sueceed the 
bert, who died suddenly several 
Lakin arrived at MeCloud to take 
! as obliged to lenve 
ida directors’ 
Phe Lassen 


president and managing di 
(Ltd.), of Fort Franei 
manager of the MeCloud 
late F. H. Lam 
weeks ago. Mr 
up his new duties. 
immediately to 


alinost 
meeting in Minneapolis 
Lumber & Dox Co. has a 
Hand for white 


moderate 
pine, with stocks at Susanville 


Holintine ¢ 


iting to about 25,000,000 feet, of which one 

is dr Prices have been slightly advanced, 

“aWmills are closed down and the box factors 
ting three davs a week. <A. G. Breitwiese) 

¥y, is conferring with President R. DD. Baker 

San Franciseo, while Viee President J W. 
Aolgers js looking over the fruit-growing section 


; 


‘is a moderate volume of production at the 





‘ood mills, with prices low enough to stim 
Seasonal buying. The Pacitie Lumber Co, made 
BPO" Season's cut, two large mills operating at 
“OU, The remanufacturing department keep 
“has, R, MeCorn ick & Co. have been making 
tigen, ipments of fir to San Francisco and south 
California ports The State Harbor Commis 


Nas agreed to Hild an extension of 250 feet 


Pier 40 on the San 





Francis waterfront to 
Mmodate the MeCormick dimmiahien at one 
a Additional railroad tracks will facilitate 
niling 


IZ cargos 


I’, B. ILutchens, general manager Fruit Growers’ 
Supply Co., has been visiting the San Francisco 
office, accompanied by, E. B. Birmingham, resident 
manager at Susanville, and A. E. Stonehouse, of 
Hilt, 


Announcement has been made by the San Fran- 
cisco district headquarters of the Forest Service 
that George H. Cecil, who for over twenty years has 
been a member of the Forést Service and since 
1912 district forester in charge of the national 
forests in Oregon and Washington, has been trans- 
ferred at his request to California, where he will 
take up work as forest supervisor of the Angeles 
national forest with headquarters in Los Angeles. 
Mr. Cecil succeeds another veteran of the Forest 
Service, R. H. Charlton, who is to be transferred 
to another assignment. Mr. Charlton was super 
visor of the Angeles for nearly twenty years and 
is one of the best known Forest Service men in the 


"NEW ORLEANS, LA. 


Jan. 12.—-Consensus is that business is seasonably 
quiet but southern pine reports show a good gain 
in bookings as compared with the preceding week. 
A normal January call for cypress is reported. 


While actual commitments for the southern hard- 
woods are probably lighter than just before the 
holidays, there is brisk inquiry with a widening 


range. Prices are reported well held on practically 
all the southern woods, and there is confident ex- 
peetation of an early gain in bookings. Southern 


pine mill stocks are broken in assortment, and 
some of the active hardwood items are reported 
in low supply at the mills. Trade comment is 
almost uniformly cheerful. 

The Bragman’s Bluff Lumber Co., which con- 


duets its sawmilling and lumbering operations in 
Nicaragua but is domiciled in Louisiana, has filed 
an amendment to its charter inereasing its au- 
thorized capitalization from $50,000 to $4,000,000 
As noted in the AMERICAN LUMBERMAN recently, 
the company is shipping another complete double 
circular sawmill outfit to Bragman’s Bluff, Niea 


il BOSTON, MASS. 


Jan. 12.—-The New 
temporarily quiet. The 
strong. Local distributers say 
seldom looked brighter, Mastern 
and random are very firm. Spruce 
however, although lath from the 
holding firm. In faet, practically everything on 
the DPacifie lumber list is very firm, quota 
tions on February shipments being about $1 or $2 
higher than present transit lots. There is now a 
shortage of Idaho white pine, and wholesalers are 
finding very light supplies at the mills, the con 
sequence being that all recent advances are rigidly 
maintained, The feature of the southern pine 
flooring market is the great strength of B&better 
flat grain. 


England Jumber market is 
general undertone is very 
that prospects have 
spruce dimension 
lath are easier, 
west Coast are 


coast 


Local lumbermen are hoping for an open winter. 
Building has been exceptionally active in recent 
months, and a great deal of work will be done he- 


favorable. The 
bilitv of an 
trades, During 


is at all 


possi 


weathe 
ointment is the 
building 


fore spring if the 
only fly in the 
other costly strike in the 


the next few days building trades unions will vote 
on a general agreement between the United Build 
ing Trades Council and the Building Trades Ibm 


disputes, 
general lack of 
Provinees and 


arbitration of 
and the 
Maritime 


plovers’ Association for the 
Despite the open winter 
snow in New England, the 


northern New York, lumbering has begun in the 
north woods. The reeent strength of the lumber 
Inarket has encouraged operators to plan to get 
out as many jogs as they did one vear ago, and in 
some Instances more, 


Cargo arrivals have been light since the first of 


the vear. Those from the Maritime Provinees are 
the schooner Vargery Austin and Peaceland from 
Varrsboro, N.S. and the Marion G. Douglas from 
Windsor, N.S... with 953,552 feet of spruce secant 
ling and plank for Blanchard Lumber Co. and 


104,000 spruce lath for Paul Spuria. The schooner 





Varion G. Douglas also landed at Providence, R. I., 
232.326 feet of spruce for Blanchard Lumber Co, 
The schooner (tilla brought 209.414 feet of spruce 


from Weymouth, N.S., for LN. Godfrey Lumber Co 





The only arrivals reported from British Columbia 
are the steamers Malta Maru and Maine, both sail 
ng from Vancouver and bringing less than 2,000,000 
eet of fir, most of it for Sticnotiiniel Lumber Co, 
and including a small lot for W. A. Webster Co 
Cargo rate from the Pacifie coast are now $14.50 
for Ie lat ~ nent and predictions are that 
they will go even higher before spring. 

Octob imports of forest produets at Boston 
yer valued oat $1, neluding Jumber, 
S441,O87:2 manufactured wood, $24,937, and wood 
pulp, $1,021,503. Nearly half represents mahogany 
rought from British West and South Africa by 
Palmer & Parker Co. From Canada came soft 


wood lumber yalued at $197,752; hardwoods 


CAAA PTAA AAAEMADEAEAAAAADEEREAREBEAREEME ADMD 


: PORTLAND, ORE.., 
} AND THE COLUMBIA VALLET 











CAR CARGO 





Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 

Our Specialty 

Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 
Robert S. Burnside, 749 Railway Exch. Bldg. 


Old 
Growth 

















DOUGLAS FIR 


TIMBERS 


All sizes, cut from finest 
Douglas Fir trees and val- 
ues you can’t surpass. Put 
us to the test. 


Rough and PLANK 


Surfaced 
Bridge Material 
and Yard Stock 


P.S. McKENZIE 


Lumber Company 


Gasco Building, 
PORTLAND, ORE. 


Commission Salesmen Wanted. } 


Watch for 
the Green 
Fir Tree 














H. J. ANDERSON 
LUMBER CoO. 











PRODUCERS OF WESTERN 


POLES F- PILING 


RAIL OR CARGO 


301-338 Northwestern 
Bank Building 


Red 
Cedar 


Portland, Ore. 








Every Lumberman 
Should Have This Book 


. “Tote -road and 
Trail,” the new vol 

ume of verse by Mr 
Malloch now’ read 

for delivery, is the 
most important and 
entertaining that 








E| = TOTE-ROAD 
‘| AND TRAIL 


| 
| has come from his 
| pen. It represents 
the ripe genius of 
a nearly forty years 
| association, a OY 
and man. with the 
lumber business, It 
| assembles in a sin 


t 


gie volume the _ be 
that he has ritten 
hitherto unpublished 

















in book form. 

I DOUCLAS MALLUCN No book of ver 
will afford 1 lun 
berman or OL ee 

freater Joy, or serve aS a mor elcome gift 

to his friend. 

“Tote-road and Trail” has en printed 
in the manner of which it vortlh bound 
J ciota. foie stampeag and witk ilt top 
The illustrations are in full col i age a 
series of oil paintings by Oliv 
New York artist. Sent, entail ‘te 51.50. 


American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 
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C—" CALIFORNIA Co 


alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, iLL. 


Tel. Harrison 1295 











CALIFORNIA 7 


REDWOOD 


Tank Stock 
Silo Stock 


Squares 


Siding 
Finish 
Ceiling 
Mouldings 


Shop 
Ties 
Timbers 
Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - San Francisco 


Lane Mortgage Bldg., : - Los Angeles 

Grand Central Terminal, - + New York 

London Guarantee Building, — 
360 North Michigan Avenue 


W.O. W. Building, : : Omaha 

















ALIFORNIA 


WHITE 
PINE 


Try us on your 
next order for 


Box, Shop and Clears 


Clover Valley 
Lumber Co. 


LOYALTON, CAL. 





H. B. HEWES, 
President 
W. T. VIRGIN, 


Vice-President 
R. H. DOWNMAN 
J. H. McWILLIAMS 
C. D.TERWILLIGER, 
Sec.-Treas. & Gen. Mer. 
F. E. WALKER, 
Asst. Sec. & Treas. 














/ REDWOOD 


J A well balanced 
stock insures the 
quick shipping of 
all orders. 


Albion Lumber Co. 
General Offices : 
ALBION, CALIFORNIA 
Mills: Albion & 


Navarro, Cal. 


Sales Office: : 
Hobart Building, 


San Francisco 

















Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pub- 
lished by a practical woodworker who traveled 
many thousands of miles to gather the necessa’ 


information. Bound in Red Leather. $2.50, 
postpaid. 
American Lumberman “* 9,Dexbam St 











$1,742, and Jath, $3,071. The bulk of the wood- 
pulp came from Sweden, as usual. 

The Holbrook Lumber Co., of Springfield, Mass., 
has added to its sales staff Alfred S. Olmstead, who 
will represent it in New Jersey and the metro- 
politan district. Mr. Olmstead is in Plainfield, 
N. J., and has a wide acquaintance in the district 
mentioned. He began his carcer in the Jumber 
business in 1900 with the Wood-Barker Lumber 
Co., of New York, which later became the Barker 
Lumber Co. In 1912 he became vice president of 
the Barker-Bond Lumber Co., and from 1920 to 
1923 was president of that organization. 


JACKSONVILLE, FLA. 


Jan, 12.—More inquiries and orders were re- 
ceived during the week than prior to Christmas 
week, with prices showing all the strength recently 
displayed, The opinion is that northern and east- 
ern retailers will return to the pine market in full 
force for all items, exeept possibly large dimension 
and timbers. Demand will be from the 
southern States, especially Florida, where building 
is very active. Logging conditions continue good, 
and production is about normal, Shipments are 
being made promptly. 

Demand for shed stock from Florida yards has 
improved, but that from other sections is still slow. 
Most orders are for straight cars to be shipped 
as quickly as possible. The planing mills have 
very small stocks, and find it impossible to increase 
them on account of demand from within the State. 
The mills refuse to book orders over a week or ten 
days ahead at present prices. Quotations are firm 
to strony, DB&better 4-inch flooring continues firm 
atoan average of $46.50 in solid cars; No, 1 is a 
little stronger, selling at $42; No. 2 is moving 
freely at an average of $20.75, having advanced 
25 cent The Southern Florida mills are obtain- 
ing $22 to $23 on a low freight rate. No. 3 con- 
tinues $14. A very small quantity of $-inch 
B&better was sold at an average of $56.50; No, 1 
sells at $44.50; No, 2 is stronger, sales having been 
made at $20; No. 3 is not wanted and its price is 
unchanged, Call for G-inch is light; prices un 
changed, 

Demand for thin ceiling did not equal that of 
Jast week, but there was a larger movement of 
*%-inch, which went to the Florida trade. Prices 
on %-inch are: B&better, $46; No. 1, $425; No. 2, 
$22. Stock for prompt shipment is hard to find, 

remilling plants do not make this thick 
Sales of ;-inch were mostly in No. 2 grade 
at $17.50 to $18. The other grades show no 
change in price or demand. Call for ,%,-inch con- 
tinues light, and prices show no material change. 
Not cnough partition has been sold for the last 
two wecks to allow arrival at an average price, 

There was a good movement of bond siding to 
the Florida yards at: B&better, $48; No. 1, 


strong 


as most 


ness. 


$43.50; No. 2, $29. Novelty siding is in little 
stronger demand from southern yards at: ,&bet- 


ter, $45; No. 1, $42; No. 2, $26.75. Devel siding 
is not selling fast, but prices are firm; B&better 
sells for $29; No. 1, $24; No. 2, $13.50. 

Not a great deal of air dried shortleaf roofers 
are being sold, as most mills have orders enough 
for two or three weeks. As the weather is un- 
favorable for drying, they figure prices will ad- 
vance at least $1 by the end of the month. Dook- 
ings for the week were mostly for two or three 


cars. Prices are firm at $22 for G6-inch and $23 
for S-, 10- and 12-inch. Longleaf kiln dried stock 


is moving to the Florida trade in small lots and 
prices have not changed, 

Rough and dressed finish are in fair demand by 
southern yards, but demand from other sections 
is light and mostly for mixed cars. Prices are 
steady, with no advances noted. No, 1 dressed 
boards are not selling as readily, and prices. re- 
main unchanged, No, 2 boards are the best sellers 
and are firm. No. 8 boards are bringing good 
prices; 1x8-inech selling at $19 to $20, 

There is a splendid demand for small framing from 
the Florida trade in No. 2 and better grade, and 
prices are strong, advances of 50 cents to $1 being 
obtained. Yard schedules are not frequent; how- 
ever, one large order for about a million feet of 
merchantable has been placed with a western 
Mlorida mill to be delivered by schooner to an 
eastern port within the next sixty to ninety days, 
at the following prices: 6- and 8-inch, $29; 10- 
inch, $32.50; 12-inch, $37.50; 14-inch, $42; 16- 
inch, $48, mill basis. 

The demand for export lumber from South Amer 
ica is strong and the export mills are booked ahead 
for ninety days at satisfactory prices. Demand 
from Cuba is also improving. 

Demand for car and railroad material is good, 
and indications are that it will steadily improve. 
Decking, framing and sills are Jeading in demand, 
and all prices are strong. 

The cypress market has been a little more active 
during the last few days. Demand is considerably 
better, orders coming from all parts of consuming 
territory. Mill stocks are somewhat lower than 
they were at the beginning of 1925. Proportionate 


ais 
amounts of practically all grades and _ thickneggg, 
are moving more freely than heretofore. An ¢ 
ceptionally nice volume of business is moying + 
the Florida trade. There have been no marke 
changes of note during the last two or three week 

The Standard Lumber Co., of Live Oak, Fla. 
erecting a new sawmill with planer, kilns ae 
D. H. May is in charge of construction work, Th, 
mill will be ready about April 1. The timber wil 
be cut in Dixie and Taylor counties, floated down 
tock Creek and the Suwanee River and towed + 
Cedar Key. Capacity will be about 35,000. fee 
of pine a day. 

The Jones-Langford Lumber Co., Valdosta, Ga 
has purchased the planing mill of the Union Lyy 
ber & Manufacturing Co., Jasper, Fla. The tin 
pany has plants at Jasper and Jennings, Fla, and 
Morven, Ga. 

Hazard LBros., Jacksonville, announce the Q 
pointment of John B. Wazard, of Tonawanda, Py 
as secretary. He is a son of Milton Hazard, ey 
pert in dressed cypress. 

The Gress Manufacturing Co. has establishe 
group insurance for its employees. This plan pro 
vides individual coverage for about sixty-five work 





A Correction 


In the Jan. 3 issue of the AMericAN 
LUMBERMAN, on page 59, under the head- 
ing “Two New Shingles Placed on Mar- 
ket” appeared a story concerning a new 
shingle, the “Aristocrat,” being manufac- 
tured by the Royal Shingle Co., of 
Whites, Wash. This shingle is an origi- 
nal idea of the Creo-Dipt Co. (Incorpo- 














= > i 

rated) of North Tonawanda, N. Y., and i 

is not being manufactured for another 

company, as stated in the article in ques- 
tion. The name “Aristocrat” as applied 
to shingles, is being registered by the 

Creo-Dipt Co. (Incorporated) as a trade 

mark in the United States patent office 

and in the Canadian patent office at Ot- 

tawa. The error in the name of the 

company for whom the shingles are being 

manufactured was wholly unintentional, 

and the AMERICAN LUMBERMAN is flad 

to make this correction. 

, 
ers, ranging from $500 to $1,500, and _ totaling 
about $50,000. Company and employees joint 
pay the premiums. In addition, a free visiting 
nurse service, maintained by the insurance com- 
pany, is available to the insured, who also will 
receive at frequent intervals booklets on healt! 
and sanitation. 
TORONTO, ONT. 

Jan. 12.—The actual volume of trade today > 
small. Indications are that retailers will not b 
doing much purchasing until early in February 
although a few orders are being placed right along 
especially for western stocks. Inventories seem t 
show that retailers have done a_ little bette 
during the last year than they had expected t 
but profits are very rare, most yards showle 
losses. Prices at present, at mill points, are firme! 
and there is a little more activity in shipmen's 
Logging operations have come along satisfactorl) 
Reports are to the effect that the output this wid 
ter will be considerably short of that of a year 4&0 
There is a general feeling among the trade tha 
there is taking place a gradual change from 
buyer’s to a seller’s market, and that the outloo 
for active spring trade is good. 

Terry-Nicholson-Cates (Ltd.), Toronto, held 4 
annual dinner and reunion of the staff at U 
Prince George Hotel, Toronto, on Jan 
Nicholson is enjoying a holiday trip to the 
coast. Ile will spend a short time at 
a. ©, — 

J. O. Oliver, of the Oliver Lumber Co., Toront 
and Mrs. Oliver are wintering in Miami, Fla. = 

K. M. Brown, sales manager A, E, Gordon _ 
ber Co., Toronto, left on a business trip to 
Pacific coast recently, ; Mil 

Wm. Barclay, sales manager U. G. G, 5aw 

( 


Hutton, B. C., was in Toronto recently, 
return from a business trip to New York, Ib 
and other eastern cities. 

L. J. Linton, of the Linton Lumber © 
is being congratulated upon the arriva 
a boy and a girl. 


(Concluded on page 93) 
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FOREIGN FIELDS FOR INDUSTRIAL ENDEAVOR 








American Hardwoods in Britain 


3ritish trade in American 
C. Leary & Co., prominent 
England, make the fol- 


In their review of the 
hardwoods during 1924, 
wood brokers of London, 
lowing remarks: 

WaLNuT—Logs: <A very limited market with 
but small prospects of improvement at present 
high prices. Lumber: A moderate volume. of 
business has been transacted during the year, but 
high prices, resulting from scarcity, have driven 
the wood from the eminent position which it oc- 
upied in pre-war days. 

Oak-—Quartered: Costliness and competition 
rom European sources have restricted sales very 
considerably. There has been a moderate inter- 
mittent call for No. 1 common and _ selects, but 
FAS have been generally neglected. Plain: 
Planks: . During the early months of the year the 
market for sill or cabinet oak remained good and 
the call for planks from the wagon manufacturers 
was maintained, but there Sse been a persistent 
decline in demand and values since the early sum 
mer, December closes with good northern planks 
selling in moderate quantities but at low figures, 
and with no demand for southern planks. Boards: 
Jusiness has run chiefly on No. 1 common and selects 
grade, and during the first balf of the year the de- 
mand was good and prices were well maintained. 
Later, however, consumption dropped off consid- 
erably, and, in consequence, the import was more 
than sufficient. Good mild-textured Jumber from 
the northern States was usually salable, and the 
recent improvement in the rate of exchange has 
assisted. The trade in coffin oak has been only 
moderate, 

WuireEwooo—Lumber: This article quickly re- 
flected the weakening in the general demand and 
all grades became slow. of sale in all markets. 
No. 1 common planed to i-inch by 10-inch and 
up, Which was in no great request during 1923, 
steadily dropped in value, but during the last few 
months selling has been difficult in spite of the 
much lower quotations ruling and the improved 
exchange, Logs: Weavy consignments to Liver 
pool in the spring satisfied the demand for several 
months and brought about an easing in prices. 
There was a moderate call for fresh supplies to 
wards the end of the year. 


GuM—Lumber: The lack of interest in red gum 
has been most marked. <A fair volume of trade 
has been arranged in hazel pine, but there has 
een considerable fluctuation in shippers’ quota- 
tions and sales were only possible when low figures 
were named, 

Asi—Logs: Owing to a persistently wet sea 
son, many shippers failed to fill all the contracts 
taken for timber for Jast winter’s felling and in 
the early months of this year prices stood com- 
paratively high. Most shippers demanded higher 
prices for the present season’s timber and a good 
volume of business was arranged on a somewhat 
higher average price than last season. ‘The out- 
look for supplies is, so far, more promising than 
last year, felling and transport evidently not hay- 
ing been so severely handicapped by weather con- 
ditions, Lumber: The active demand which pre- 
vailed in the early months fell away considerably 
in the spring, and sales have since been reduced 
to very moderate proportions It is hoped that 
the demand for good tough white ash will revive 
in the early months of the New Year in view of 
the activity in the motor car industry. 

Hickory Logs: The unfavorable weather con- 
ditions prevailing last season seriously interfered 
With shipments and imports were less than ex- 
pected. There has been a good demand from 
Liverpool and Manchester for this season’s logs 
and prices have ruled higher than those accepted 
ast year, So far the volume of supplies has been 
satis factory. Lumber: The demand is very. re- 
stricted, ; 

PHILIPPINE HAnpbwoops The adoption of such 

Wools as apitong, began ete. by the Railway 
Wagon Builders led to considerable business in 
Planks 5S-inch by 12-inch chiefly 16 feet Jong 
Graded lumber ‘(in those woods which sell as 
Philippine m; thogany) has sold fairly well, but only 
when quotations were low. 
_ Discussing in detail the position of the Amer- 
ican hardwoods on the British market as of Jan. 1 
of this year, C. Leary & Co. continue in a sepa 
rate report : 


1 EAC K WALNUT—Logs: There has been prac- 
pain y no de mand Lumber: A small fitful in 
+) “a Quotations are about 1s. Od. per toot super 
7 inch FAS, 644d. to Td. for No. 1 common. 
OK —Quartered: Tout little 


} interest has been 
SaOV nin any 


ia - grade, Values for 1 inch are about 
‘720. per foot iper for FAS, 5d. for No. 1 com- 
NON. Planks London has taken a few cars for 
rm i oak, and Liverpool some northern 
de edhe but low prices were secured, Values 
$e qe 48: Bd. per cubie foot for sill planks, and 
Souther, i vdides fuot, ex quay, for wagon planks. 
ane PanKS are not wanted. Graded lumber: 











moderate business has been possible. Quo 
Hs Bot FAS 514d. per foot upwards, No. 1 
1 9/20. upwards, northern No. 1 common 


and xelae 3 H 
Upward 4/54. upwards, No. 2 common 244d. 
ssn ‘S per foot super, according to texture. 
tir . 
HITEWOop Lumber: Trading in all grades 


has been severely limited. Quotations are S'%4d. 
upwards per foot super for panel and No. 1 north- 
ern, about 7d. to Td. per foot for FAS, about 
314d. for No. 1 common, and about 2d. upw: irds for 
No. 2 common. Logs: A very moderate call from 
Liverpool and Manchester only. We quote about 
3s. Gd. upwards per cubie foot, according to speci- 
fications. 

GuM—Lumber: There has been some increase 
in shippers’ quotations which has had the effeet 
of reducing an already small trade. Quotations 
are about 4%d. per foot super for 1-inch FAS red 
gum, about 3d. for 1-inch No. 1 common red gum, 
344d. for 1-inch FAS sap gum, and 214d, for No. 1 
common, 

Asn—Lumber: A small inquiry with business 
resulting when quotations are low. Quotations 
are about 544d. upwards per foot super for FAS, 
314d. upwards for No. 1 common, 2d. upwards for 
No. 2 eommon. Logs: Sales are. still possible 
when quotations are moderate. Values about 3s. 
3d. upwards per cubie foot of string measurement. 

HreKxory—Logs: T.iverpool and Manchester are 
receiving steady supplies. Quotations from 38s. 9d. 
per cubic foot string measurement. 

PHILIPPINE Woops: The most encouraging out- 
let is for wagon building planks. 


Seageaeaaeaeaae: 


British Railway Opens American Offices 


NEw York, Jan. 12.—Shippers to Great Britain 
who, until now, have been put to great loss of 
time in obtaining through freight rates from 
America to destinations in the interior of Britain, 
welcome the announcement of the opening by the 
London, Scottish & Midland Railways of offices 
in the United States and Canada for the imme- 
diate dissemination of such information. Here- 
tofore shippers have been foreed to content them 
selves with rates from America to one of the 
British seaboard ports. For the cost of shipping 
merchandise to interior destinations, cabling or 
writing—with the attendent loss of time or money 

has been necessary. Now they can obtain ae- 
curately, and immediately, the cost of delivery 
direct to their customer's door. 

Closely following the expressed hopes of the 
British Premier, Stanley Baldwin, for closer trade 
relations between the two nations, this is looked 
upon as a great step forward in that direction. 

The United States oflice of the London, Scottish 
& Midland Railways already has been opened at 
No. 1 Broadway, New York City. <An_ offiee in 
Canada will be established in the near future. 
oth will be in charge of Thomas A. Moffet, one 
of the company’s freight traffic officers who re- 
cently arrived from England. These offices will be 
equipped with complete information as to port 
dues, transfer and storage charges and inland 
freight conveyance rates from all of the important 
seaports of Great Britain to the interior. 

Mr. Moffet is thoroughly acquainted with the 
shipping needs of this country, having traveled 
extensively on this side of the Atlantic. He has 
evolved a carefully worked-out plan for reducing 
overheads on storage and distribution of mer- 
chandise in Great Britain which should appeal 
strongly to American firms trading in that country. 

The London, Midland & Scottish Railway—born 
of the recent railroad mergers in Britain—is one 
of the largest railroads in the world, operating 
over 20,000 track miles and backed by an issued 
eapital of £398,000,000 sterling. It practically 
covers Great Britain, handles 175,000,000 tons of 
freight annually and has direct access from all 
of the great ports on the British seaboard to every 
part of England, Scotland, Wales and industrial 
Ireland. 


Review of Ocean Freight Conditions 


The steamer market was more active during the 
last week, and a better general demand prevails 
for tonnage for January and February loading, say 
Lunham & Moore, New York ocean freight brokers, 
in their bulletin for Jan. 10. A fairly active trad 
ing was reported in the transatlantie trades, and 
an increased business was done for South America 
and West India 
stronger, with owners 


vanees in ome 


account. Rates are somewhat 
demanding substantial ad 
moderate 


loading. 


instances, and only a 
umount of tonnage offering for fairly early 


THE VALUE OF Pennsylvania State forests was 
recently estimated by Gov. Gifford Pinchot at 
$13,000,000, representing a net gain of more 
than $5,000,000 since their purchase. Total re- 
ceipts from these amount to 
nearly $600,000, of which more than $35,000 
has been placed in the State school fund. 


forests to date 


SIMONDS SAWS 


MACHINE KNIVES — FILES ~HACK SAWS 
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A Cuttings Service 
Uneaqualled 


Many mill owners and timber opera- 
tors, appreciating the high quality and 
service given by KEE ne 

Simonds Saw Steel pet aso. Bos 
Productshaveequip- ar % 
ped their machines be \ 
with Simonds Cir- % Ge by oes : 
cular or Band Saws, @ toad 
Machine Knives or 
Files. On timber operations the 
Simonds Crescent Ground Cross-Cut 
Saw is foremost in demand because of its 


cutting and edge-holding 
















qualities. 


The Simonds Special Cross- 
Cut Saw File is rapidly 
being adopted and de- 
manded_ by 
who require 
best. 


filers 


the 





Simonds Machine Knives for years 

have been recognized leaders. Their 

high-grade steel and skillful manufacture give 
i 


them the stamina for hard work and accurate 
— 
laa 
nit i id 


cutting. 
ge 
Hy ind 4 


Cross-cut Saw File 


These files are specially designed to meet 
the demand for cross-cut saw work. They are 
efficient and economical to use. 








ee 








Write for Catalog and Prices. 


Simonds 
Saw and Steel Co. 


“‘The Saw Makers’’ 
FITCHBURG, MASS. 


Chicago, JIl. 

Detroit, Mich. 

New York City 

New Orleans, La. Montreal, Que. 

Lockport, N. Y. Vancouver, B. C. 

Memphis, Tenn. St. John, N. B. 
London, England 


Portland, Ore. 
San Francisco, Cal. 
Seattle, Wash. 
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CHICAGO 





YPRESS ‘Specialists 


Everything in 
Yard and Shed Stocks. 


Gregertsen Brothers 


Mc ick Buil ss 
Co. Mscormick,Bullding, “CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





E.L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern HARDWOODS Southern 
Ash Chestnut Plain Oak Walnut 
3asswood Red Gum (Quartered Oak Mahogany 
Zirch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 


3101 So. Western Ave., 


“Good Lumber at Prices YOU Can Afford to Pay” 


CHICAGO, ILL. 





A. J. BARKER GEO. A. HOENE 


Fir, Spruce, Redwood 


Red Cedar 
Lumber 
and Shingles 


Idaho White 
and 
Western Pine 





Acme Lumber & Shingle Co. 
Tel. Wabash: 6596-6597 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





GEO. D. GRIFFITH C. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 


Northern and Southern Hardwood and Pine 


Telephone: 805 Lumber Exchange Bldg. 
Randolph 2165 Madison and LaSalle Sts., Chicago 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
~~ xan for Redwood Manufacturers’ Co., and 

*.C.O.”’ Maple, Beech and Birch F looring. 





GEO. T. MICKLE LUMBER CO. 
Manufacturers and Wholesalers 
Yellow Pine and Fir Lumber 


Chicago Portland 
Hattiesburg, Miss. 


Jacksonville, Fla. 
Columbus, Ga. 





PILSEN LUMBER COMPANY 
White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 


Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 

















LOCAL AND PERSONAL 








J. J. Brennan, of the R. Connor Co., Marshfield, 
Wis., was in the city during the week. 


C. Osborn, of the Medford Lumber Co., Medford, 
Wis., was a Chicago visitor this week. 


The Hlooker Lumber Co, of Chattanooga, has an- 
nounced the removal of its office to 839-40 Volun 
teer State Life Building in that city. 


Howard F. Early, of the H. F. Early Lumber 
Co., Wausau, Wis., transacted business in the 
Chicago market during the week. He considered 
the outlook for northern woods to be unusually 
good. 


A. KE. Boatright, of the A. KE. Boatright Lumber 
Co., Jeft this week for a trip to Alexandria, La., 
for the purpose of visiting the mills in that section. 
He was expected to return toward the end of this 
month 


QM. R. Schramm, sales manager of the Grays Har 
bor Commercial Co., Aberdeen, Wash., is in the 
Kast on a business trip. Ife expects to spend some 
time jin Chicago, to get thoroughly familiar with 
conditions here. 


The Charles LL. Baxter Lumber Co. announces 
that its Detroit (Mich.) sales offices have been 
moved from the Book Building to Room 3-238 Gen 
eral Motors Building. R. G. Swartz remains in 
charge of this office. 


John A. Spencer, of the John A, Spencer Lum- 
ber Co., this week went to Indianapolis, Ind., to 
attend the annual convention of the Retail Lumber 
Dealers’ Association of Indiana, held there on 
Wednesday and Thursday. 


Charles Reitsch, of the Reitsch Bros. Co., Rock- 
ford, Ill., made a business trip to Chicago during 
the week. The retail business is naturally slowed 
up by unfavorable weather conditions, he said, but 
the outlook is very favorable. 


A. ©. Quixley, who recently wound up the 
affairs of the Quixley Lumber Co. and retired from 
active participation in the Jumber business, left 
this week, accompanied by Mrs, Quixley and son, 
for Florida, They motored there, via Washington, 
DX. 


A. T. Frost, sales manager of the Kast Oregon 
Lumber Co., with headquarters in Kansas Ctiy, 
Mo., and operations at Enterprise, Ore., called on 
the Joeal trade during the week, and expressed him 
self very optimistically regarding the outlook in 
the western pines market, 


G. Clark Dodge, former proprictor of the C. S. 
Dodge Lumber Co., of Monroe, Wis., having dis- 
posed of his interests in that concern, has accepted 
a position on the sales staff of the Aeme Lumber 
& Shingle Co. We will cover the retail trade in 
northern Tilinois and southern Wisconsin. 


Fred Gillette, of the I. FE. Schwerke Lumber 
Co., Wausau, Wis.; W. D. Wheeler, of W. D. 
Wheeler & Co., Marshfield, Wis., and Lyle MeNurlen, 
of the Robert Duncan Lumber Co., Minneapolis. 
Minn., were among northern Jumbermen who called 
on the local trade during the last few days. 


James Hl. Lang, treasurer and general manager 
of the Chicago Lumber Sales Co., returned Satur- 
day last week from an extensive western trip, 
during which he spent a few days at the plant of 
the W. M. Cady Lumber Co., Ilolbrook, Ariz., and 
some time in southern California, 


O. R. Lutz, sales manager of the Seott & Howe 
Lumber Co., Ironwood, Mich., was in Chicago dur- 
ing the week, looking over present and prospective 
trade conditions here. From Chicago he went to 
Grand Rapids, and expected to visit other indus- 
trial centers in the State before returning home, 


I’. L. Zander, of Lee Wilson & Co., Wilson, Ark., 
spent a few days of this week in Chicago, calling 
on the trade and looking over present and pros- 
pective business conditions. Ile was very favor- 
ably impressed with the outlook, and believed that 
the hardwood industry will have a good year dur 
ing 1925. 


Cc. C. Day, prominent lumber manufacturer of 
Aberdeen, Miss., and his newly won bride Jast 
week spent a few days in Chicago, while on their 
honeymoon, The couple had been married in Mem 
phis. Mr. Day is a former Chicago lumberman, 
and while here, took advantage of the opportunity 
to call on a number of his old friends in the trade. 


William H. Utz, vice president and formerly 
European director of Jenkins Bros. (Ltd.), with 
headquarters at London, England, has been made 
director of sales of Jenkins Bros. (U. S. <A.), 


aed 


valve manufacturers with general offices in New 
York City, and branches in Boston, Philadelphig 
and Chicago. ag Utz assumed his new position 
on Jan. 1, 1925, and will have general charge 
the selling eeiivilies of the company. 


of 


J. H. Baker, who has been in charge of the Chj 
cago sales office of the R. J. McCreary Lumber Co 
of Evergreen, Ala., since early in 1921, has beep 
transferred to the company’s office in Philadelphig 
Pa., of which he will henceforth be manager, The 
local office is now in charge of Bob Thompson 
previously associated with the Chicago branch oj 
the McLeod Lumber Co., Hattiesburg, Miss. 


Phillip Lindner, of P. S. Lindner & Co., Sand 
wieh, Ill., while in Chicago on a business trip this 
week, stated that the retail lumber trade naturally 
is suffering from weather conditions, but that th 
outlook is a great deal better than it was at the 
beginning of last year, on account of the high grain 
prices and the prosperity general among the 
farmers. 


(, V3. Courson, of Grand Rapids, Mich., who 
formerly represented the Gates Luinber Co,, of 
Wilmar, Ark., in that section of the Wolverins 
State, while in Chicago during the week announced 
that he is entering the commission lumber business 
in Grand Rapids. It will be recalled that the Gates 
Lumber Co, interests were recently taken over 
the Crossett Lumber Co., of Crossett, Ark. 


C., W. Cantrell, of the Cantrell Tamber Co 
Philadelphia, Pa., passed through Chicago this 
week on his way to the Pacific coast, where he ex 
pected to spend several weeks making a survey of 
Jumber manufacturing and stock conditions. He 
will return home via the South, and expects to 
spend some time also at New Orleans, La. Mr. 
Cantrell during the war was head of the Nationa! 
Bureau of Wholesale Lumber Distributers, at 
Washington, D. C. 


V. YP. Childress, sales manager of the Lathror 
Lumber Co., Lathrop, Ala., was in Chicago this 
week calling on the trade and sizing up conditions 
in the northern market. From Chicago Mr. 
Childress went to Detroit, and before returning 
to his Alabama headquarters he expeets to attend 
the annual convention of the Ohio Association of 
Retail Lumber Dealers in Cleveland. At this con 
vention Mr. Childress probably will represent the 
Southern Pine Association on the program, Be 
cause off his contagious enthusiasm and optimism, 
Mr. Childress is always a welcome yisitor in the 
office of the dealers and never fails to secure his 
full share of the business that is being placed. 


ftaymond Yates, of the Charles L. Baxter Lum 
ber Co., returned a few days ago from Los Angeles, 
Calif., where he had been spending the holidays 
with Mrs. Yates, who has been staying in southern 
California for a considerable time. Mr, Yates says 
that the outlook in the Los Angeles section is for 
a continued building boom. <A very considerabli 
amount of building has been done in the suburbs 
of the city during the last year, and indications 
are that 1925 will be an even bigger building year 
than was its predecessor. The same appears true 
of San Francisco and the other cities. Vrospects 
are also for heavy building in the smaJler towns ot 
California; in which comparatively little constru 
tion activity prevailed during 1924 on account o! 
drouth and consequent crop failures. So far this 
vear there has been a good amount of rain, and the 
crop outlook is considered excellent, 


A. W. Heavenrich, of Madera, Calif... has been 
visiting in Chicago and vicinity this week and 
incidentally regaling some of the large lumber 
buyers with stories about the satisfaction rendered 
by the sun eured sugar pine lumber being shipp d 
into eastern markets by the Madera Sugar Pine ce 
Mr. Heavenrich says the company’s lumber appeé als 
to builders and factory men for all kinds of works 
just as the California sun cured raisins and fg 
tempts the palate of the epicure, As a result It} 
sometimes diffienlt to keep it in stock in any con 
siderable quantity. However, he says the mill erew 
ix working faithfully to keep enough lumber in the 
vard so that old Sol will not get dis couraged 
not having enough to do. 


C, W. Buckner, manager of the sash, door, pas 
and industrial lumber department of the Morrh! 
& Sturgeon Lumber Co., Portland, Ore., passe’ 
through Chicago this week en route to te a 
where he expected to spend several weeks visiting 
all of the important lumber distributing centers: 
Mr. Buckner will return to the Pacific coast V4 
the South, where he will inspect a number of of ¢ 
tions and spend some time in Texas, in which 
State his company does a large business. He 
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that the volume of fir trade is at present restricted 
hy the inclement weather conditions prevailing 
practically throughout the rail territory, but that 
‘ne outlook is very favorable. California is still 
booming. he said, and another big building vear 
there is to be expected. Export trade is also active. 
talph H. Burnside, president of the Willapa 
Lumber Co., with mills at Raymond, Wash., and 
offices at Portland, Ore., was in Chicago 
this week en route back to his headquarters after 
attending the funeral of his mother in Oskaloosa, 
Jowa. Discussing conditions on the west Coast, 
Mr. Burnside said that while production in 1924 
probably was the Jargest in the history of the 
industry in that section and that even more lumber 
vas shipped than was produeed, results in a finan 
i] way generally have been far from satisfactory. 
The new year opened wtih the market more stable 
ind with every prospect of a more satisfactor) 
iness. Ile does not see any hope of a reduction 
production costs but is hopeful that present 
prospects Will develop and that the business will 
, through the year on a fairly profitable basis. 


sales 


Chicago Lumbermen to Banquet 


All arrangements for the annual banquet of the 
Lumbermen’s Association of Chicago have been 
completed, and the entertainment committee as 
cures the members that it will be one of the most 
inigue and enjoyable affairs ever held by the or 
ganization. The banquet will be served at 6230 
» m.. Monday, Jan, 19, at the Hotel LaSalle. 
~ preceding the banquet will be held the annual 
weting of the association. This will take place 
at the headquarters in the Roanoke Building, and 
will be called to order at 4 o’clock in the after 
noon 

Besides reports from the officers of the past year, 
i new board of directors and a number of commit 
tees will be elected. The directors will hold 
meeting about a week following the annual, at 
which the president, vice president, secretary and 
treasurer will | 





be selected, 


‘meee aaeaaan: 


Big Fire in Lumber District 


The sawmill at the C. A. Willey Co.'s plant, 2505S 
South Robey Street, Chicago, was completely 
wrecked by fire Wednesday morning, Jan, 14, 
which also damaged the veneer factory and caused 
a heavy loss of stock. CC. A. Snapp, manager ot 
the company, estimated the loss at between $150, 
000 to $200,000, completely covered by insurance. 
About $75,000 of this loss was represented by 
stock, much of which was of rare woods. Mr. 
Snapp stated that rebuilding of the sawmill will 
undertaken immediately, while the damage to 
the veneer plant was comparatively slight and will 
e repaired quickly. Meanwhile the company has 
made arrangements whereby it will be able to take 
care of all orders with the former exactitude and 
romptness, 

‘Our customers will in no wise be affected by 
Mis fire,” said Mi, Snapp. “Our arrangements 
have been worked out in such detail that we will 
« enabled to transact business as if nothing had 
happened,” 

The fire, one of the most spectacular which has 
curred in the Jumber district for many years 
and which for a time threatened to be all-consum 
ing and to spread to nearby plants, originated in 
the band saw section of the plant, supposedly from 
4 hot box, 


National Retail Directors Meet 
; The board of directors of the National Associ: 
on of Retail Lumber Dealers held a meeting at 


the Chicago headquarters on Friday and Saturday 
rey Yand 10. President Fred L. Lowrie, of De 
rolt, Mich., occupied the chair. The association 


was empowered to work with the Chamber of Com 
merce of the United States in the formulation of 
node] State lien act. A resolution against the 
hactment of the proposed twentieth amendment 
1 the Constitution, giving Congress the power to 
regulate and prohibit?’ the labor of persons unde! 
eighteen years of age, wus adopted on the ground 
“at such would be class legislation. 
_ fesolution was adopted favoring Senate Bill 
5, which would make arbitration of trade dis 
tes enforcible in the courts Another resolution 
‘MPosed a bill to regulate rents in the Distriet 
“ Columbia, this being considered an unwaranted 
ang, dangerous interference with personal rights 
The Florida Lumber & Millwork Association 
#s formally admitted to the association. 
i Pye decided thaf the next annual conve ntion 
on « association will be held in October, 1925, 
ko ne date yet to be determined, and at a location 
ship decided after consultation with the member 
| Wenty-five 


1 


members were present at this meet- 


Returns from Alabama Hunt 

H. J. Fletcher, manager of the Chicago office of 
the W. L. Shepherd Lamber Co., Montgomery, Ala., 
returned last week from the South, where he had 
spent several weeks. He celebrated Christmas at 
his old home in Atlanta, Ga., and from there went 
to the company’s headquarters at Montgomery, for 
the purpose of conferring with its officials, as well 
as looking over stock and’ manufacturing condi- 
tions. 

While at Montgomery, he participated in the an- 
nual bunt which the W. I. Shepherd Lumber Co. 
holds for its customers. The party, composed of 
seventeen persons, left Dee. 80 in a special car 
chartered by the company for Governor’s Club, 
near Mineral Springs, Ala., and spent four days in 
hunting and fishing. A lot of quail and duek was 
bagged, and the fishing was good. Those partici- 
pating in the hunt were A, I. Reckhow and Burt 
If. Wurd, of Buffalo, N. Y.; Lawrence B. McCabe, 
of Spencerport, N. Y.; E. C. Harrell, secretary of 
the Georgia-Florida Saw Mill Association, Jack- 
sonville, Fla.: W. I. Wallihan, of Grantwood, 
N. J.; M. P. Trygar, of Perth Amboy, N. J.; Harry 
T. Hooker, of Columbus, Ohio; J. A. Kirby, of New 
Orleans, La.; Judge Ifoward Seay, of New York 
City; Oliver Kincannon, of Jacksonville, Fla. ; 
lf. J. Fletcher, of Chiengo; and George W. Jones, 
J. A. Ridgely, Stuart May, W. L. Shepherd, M. C. 
Shepherd and Lee Hl, Shepherd, all of Montgomery. 

Upon returning from the South, Mr. Fleteher 
absolutely contradicted reports that have recently 
been current in Chieago, that the local office of the 
W. I. Shepherd Lumber Co. will be closed. Busi 
ness will be transacted as usual, and he will be in 
charge, says Mr. Fletcher. 


Makes New Business Connection 


BIRMINGHAMA, ALA., Jan. 12.—Louis Olim, known 
as “The Personal Service Man” of the W. D. Wood 
Lumber Co., has severed his connection with that 
concern to become vier president and general 
manager of the Dixie Lumber Co., which recently 
was organized and incorporated with A. H. Duncan 
as president. Mr. Olim received his training from 
the late W. ID. Wood, and for fifteen years has been 
connected with the W. D. Wood Lumber Co. The 
Dixie Lumber Co. will be located at Eighteenth 
Street and Ninth Avenue, North, and its office and 
yards will be ready for business about March 15. 


Furnishes Feast of Moose Meat 


An unusual luncheon was served at the Lumber 
men’s Association of Chicago last Tuesday noon, 
when A, J. Barker, of the Acme Lumber & Shingle 
(‘o., furnished the association with enough moose 
meat to give each member a generous portion, The 
moose was killed by Mr. Barker during a recent 
hunting trip in Saskatchewan, Canada. Many 
members who never before had eaten moose meat 
approached the new dish with a feeling something 
akin to misgiving. One taste, however, and they 
were ready to join the others in deelaring this to 
0 one of the pleasantest surprises ever brought to 
them by the association, Kither Mr. Barker 
rought down an exceptionally fine moose, or he 
has a remarkable recipe, 


Elected Chairman of Board 


MINNEAPOLIS, MINN., Jan. 12 DD. N. Winton, 


vice president of the Winton Lumber Co., Min- 


neapolis, has been eleeted chairman of the board 
of directors of the Minneapolis Civie and Commerce 
Association, Tferetofore this position was occupied 
by the president. 

Mr. Winton, who previously had been one of the 
leading executives of the organization, in his new 
position will have important duties in conneetion 
with a program for industrial development of 
Minneapolis. The association has pledged support 
to a movement launched by the Minneapolis Com 
mittee, composed of 100 Jeaders in industrial and 
commercial fields in) Minneapolis This group of 
eading birsine men has created a fund through 
Which an intensive effort is to be made to bring 
industrial institutions to Minneapolis s. A. OC 
Preus, until last Wednesday governor of Minnesota, 
has been choss 


n general manager of the Minneapolis 
committee. Mr. Preus already has entered upon his 
new duties. 

The committee announeed its program and en 
ploved former Governor Preus #t a time when 
industrial and agricultural prosperity have de 
veloped in the Northwest. The organization proposes 
to go about its task by endeavoring to attract only 
such industries here as will thrive in the territory, 
based on a careful, expert survey now being made, 

Mr. Winton, as chairman of the board of the 
Civie and Commerce Association, will lend the 
association’s support to Mr. Preus. 








CHICAGO 


HUTCHINS Stersce &2° 


Saw Mill, Band Resaw and Planing Mill 


CHICAGO OFFICE: YARDS and MILL: 

402 Great Northern 139th & Western Ave. 
Building. Blue Island, II. 

Phone, Harrison 2517 Phone, Blue Island 800 


Douglas Fir, 
Yellow Pine, 
White Pine, 
Spruce, Norway. 
Railroad and 
Car Material. 


ORDERS SOLICITED 





BIG FOUR LUMBER CO. 


Office and Warehouse 


2100 Marshall Blvd., - CHICAGO 


Telephone Lawndale 9440 


Hardwood Lumber, Sash, Doors, Interior Trim 


Local Distribution. 











Play Safe in 1925 


—by selling on ratings and 
reports of an agency which 
has specialized in this work 
for over 48 years. 






We cover the lumber buy- 
ing trade thoroughly—the 
Red Book is a complete 
directory of the trade 
properly classified. 


| SEMu-wermiy 
CHANGE SHEET 


Bb BOOK LwvKt 








Ask for rates and pam- 
phlet No. 49-S 


_ Our Collection Department 
is always at your command. 


LumBerRMEN’s Crepit AssociATION 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 














STYLE 
LH 24 


“Tr’s a SWISHER!” 
Sa ° 

Dozens of purchasing agents will say that 

when you ask them who makes the log- 

cing hammer they use. For thirty-seven 

years Swisher hammers have served in 

camp, mill and yard. You save money by 
buying direct from manufacturer. 
Ask for special folder L-4 which lists 


trade checks, badves, steel stamps and 
many other ttems you constanily use. 


TheR. D.Swisher Mfg.Co. 


411-413 So. Clinton St., CHICAGO 
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Latest Reports on Lumber Prices 





MICHIGAN HARDWOODS 


POPLAR 


Demand for hardwoods has been extremely good during the last week, and prices f.o.b. Mich- Cincinnati, Ohio, Jan. 12.—The following ar 


igan mills continue firm: 





average wholesalers’ carlot prices, Cincinnat; 








No. 1 No. 2 No. 3 ae 2 . No. 1 No. 2 No. 3 base, on “soft texture’ poplar, from Virginia, 
‘ FAS Selects com. com, com. FAS Selects com. com. COM. West Virginia, Kentucky and Tennessee, ang 
ASSWOoD— Sorr ELM on Mississippi Valle oplar: 
4/4 $ 10@ 15 $ GO@ 65 $ 45@ 50 $30@33 $2426 | 12/4 $115@120 $100@105 $ 90@ 95 $50@55 ..@.. | CD As SEPP lilies 
oe 75@ 80 Se ° 50@ 56 4 ot os 16/4. 135@140 120@125 105@110 55@60 ..@.. Sorr TEXTURE— 5/4&6/4 8/4 

/ 80@ 85 0@ 7 55@ 60 38@40 27@29 Harp MAPLE— : 

8/4 90@ 95 80@ 8 65@ 70 43@45 ..@.. a Beene — se jC: ee $1054 115 $110@120 $115@125 
~<a aii m ’ ‘: 5/4 105@110  90@ 95 =75@ 80 43@45 18@e No. 1 com..... 60d 65 65@ 70 70 Th 
ia Ma 20 ay ern 33@26 123@15 6/4 110@115 95@100 80@ 85 48@45 20@22 No. 2 com. A.. 38@ 40 42@ 45 45@ 4% 
7) NO. 4 common 6 better = buWob v@lo 8/4 115@120 100@105 85@ 90 48@50 20@22 No. 2 com. B 26@ 28 28@ 3 230@ 29 
4/4 $5@ 70 Bh@ G0 40@ 45 Bo@2t 18420 | 10/4 125@130 1109115 95@100 55@60 23025 | von ieee ~—— “© 
5 10@ 75 60@ 65 45@ 50 30@3 9@2 . 900195 1050110 60@E65 260% ALLEY— oa 
6/4 15@ 80 65@ 70 0M 55 35@37 20@22 si/4 Heoiso is0D1SE 118@120 a FAS .......--8 90@ 95 $ 95@100 $100@105 
8/4 85 90 715@ 80 GOW 65 40@42 20@22 | 16/4 160@165 145@150 130@135 60@65 ..@.. Gaps & selects. a a o@ 
Birch— Se ee No. 1 com..... 50@ 55 55@ 60 60@ 6 
4/4 $115@120 $ 95@100 $ 52@ 57 $32@35 $20@22 | Harp Marie FLoorine Stock ner No. 2 com. A.. 34@ 36 40@ 45 40@ 45 
8/4 *120@125 1000105 © 60D 6S *SxOB8 D128 oo es SS oe hy des No. 2 com. B.. 26@ 28 28@ 30 30@ % 
6/4. 120@125 100@105 70@ 75 40045 22@24 | ® $e ee. See ee? sited ei ccilacial 
3/4 125@130 105@110 80@ 85 45@50 ..@.. | Sorr Marie 
10/4. 130@135 110@115 90@ 95 50@55 ..@.. 4/4 80@ 8 65@ 70 50@ 55 28@3 ag POPLAR BEVEL SIDING 
y 3514 5@120 95@100 50@55 « 5/4 85@ 90 70@ 75 55@ 60 32@35 21@2: nae : ' : 
16/4 1G0q@ 165 1400145 12370130 .@.. @.: 74 900 95 @ £0 cow 65 25@38 22@ 24 Cincinnati, Ohio, Jan. 12.—The following are 
Sorr ELM— . ‘a . ‘ 8/4 95@100 80@ 8 65@ 70 40@45 22@24 average wholesalers’ carlot prices, Cincinnati 
4/4 70@ 7% 60@ 65 45@ 50 28@30 20@22 ENp Drigep WHITE MAPLE— base, quoted on poplar bevel siding: 
5/4 80@ 85 65@ 70 55@ 60 32035 22024 4/4. 120@130 ...@... 95@105 ..@.. ..@.. No.1 No. 
6/4 85@ 90 = 75@ 80 60@ 65 32@35 22@24 5/4 130@140 ...@... 105@115 ..@.. ..@.. Clear Select com. com 
8/4 100@105 85@ 90 75@ 80 40045 ..@.. 6/4 135@145 ...@... M0@120 ..@.. «1... | gw dd, nnwead $60.00 $50.00 $30.00 $20.0 
10/4 110@115 =95@100 8$5@ 90 50@55 ..@.. 8/4 140@150 ...@... 115@125 ..@.. ..@.. | gw 0018" veceesees 60.00 50.00 30.00 20.04 
——— _ —__— Be ranaey ie 6S risa CODVEU 48.00 25.00 19.0¢ 


WISCONSIN HARDWOODS 


Following are prices of hardwoods f.o.b. Wisconsin mill points: 
No. 1 No. 2 No. 3 


FAS Selects com, com. com. FAS Selects 
ASH— Rock ELM 
4/4 3105@110 $ 90@ 95 $ 63@ 67 $35@37 ya a 4/4 10@ 75 ...@... 
5/4 115@120 100@105 70@ 75 42@45 23@24 | 574 s0@ 82 1..@... 


6/4 1200125 105110 75@ 80 46@48 23024 | 674 &5@ 88 |..@... 
8/4 125@130 110@115 85@ 90 48@50 23 @) 24 8/4 85@ 90 ...@.. 
BASS woop— 10/4 90@ 95 ...@... 
4/4. 70@ 72 60@ 62 50@ 52 28@31 23@24 | 12/4 95@100 ...@... 
5/4 76@ 78 64@ 66 54@ 56 3234 25@26 | Warp Marie— 

6/4 820 84 72@ 74 GO@ 62 34@36 26W27 | 4/4 82@ 85 72@ 75 


8/4 88@ 90 82@ 8 T0@ 73 40@42 ..@.. 5/4 98@100 88@ 90 
Brrcu— 6/4 103@105 92@ 95 
4/4. 112@116 90@ 95 53@ 55 33035 21@23 8/4 108@110 98@100 


5/4 117@120 =95@100 62@ 65 40@42 23@24 10/4 118@120 = 100@105 
6/4 122@126 100@105 68@ 70 40@45 24@25 12/4 128@125 105@110 
8/4 126@128 105@110 80@ 85 oh 55 21@22 Sorr MAPLE- 





10/4 1310185 110@115 90@ 95 55@60 ..@.. 4/4 68@ 73 5&8@ 62 
12/4 ...@... .--@... 100@105 ..@.. on 5/4 80@ 85 65@ 70 
Sorr ELM— 6/4 85@ 90 TO@m 75 
4/4 68@ 70 58@ 60 42@ 45 25@28 21023 8/4 95@100 = 80@ 85 
5/4 78@ 80 64@ 66 50@ 55 30@385 23@25 OaK— 

6/4 90@ 95 82@ 8 68@ 70 38@40 23@25 4/4 115@120 90@ 95 
8/4 95@100 85@ 90 T0@ 75 40@45 23@25 5/4 120@125 95@100 
10/4 100@115 95@100 85@ 90 50@55 ..@.. 6/4 125@130 100@105 
12/4 115@120 100@105 90@ 95 50@55 ..@.. 8/4 130@185 105@110 


Louisville, Ky., Jan. 12.—Siding prices are firm 
with production fair and improving, and the 


No. 1 No. 2 No. 3 movement showing some increase. The siding 
com, com. com. market is steady, but likely to advance becaus: 


of the very firm market on poplar lumber 
45@ 47 25@28 19@21 Prices read: 


50@ 52 2832 20@22 Clear Selects No. 1 com. No. 2 com 
55@ 60 32@35 20@22 6-inch ....$60 $48 $34 $24 
65@ 70 3540 21@23 5-inch .... 60 45 $2 22 
W0@ 75 45@50 ..@.. 4-inch .... 50 42 24 18 


75@ 80 45@50 ..@.. 


e@ 65 38a40 13@20| HARDWOOD DIMENSIONS 


be ig cae raae Chicago, Jan. 13.—Actual sales of clear short 





83@ 85 48@50 20@21 hardwood dimension were made this week at 
95@100 58@60 ..@.. the following prices: 
100@105 63@65 ..@.. Furniture stock— Plain oak — Gum 
CE peas eno ob a clea ae oe ASN $55.00 $50.00 
40@ 44 25@28 20@22 CUR TIMMED  AiSbbeleeeinemiew sence 60.00 60.0 
50@ 55 30@35 21@23 Vo ab 0, | lll Sasa nle atexds alg cover giavalarat its 65.00 60.00 
60@ 65 35@40 21@23 SGX OEKSO” vec cees sapewverte eefenss ORG 70.00 
75@ 80 45@50 21@238 BRGROU « syeisie-e sip reik's.0's 0% Simorneiesiecs 80.00 75.00 
Chair stock— 
60@ 65 35@388 20@22 ixd” ‘and wider & 10" sé ccsicwcvs 55.00 55.00 
65@ 70 37@40 22@24 | 1%x4” and wider x 19”......... 60.00 60.00 
70@ 75 3740 22@24 oxa” ana wider X 19" .csi.cesaes 65.00 65.00 
75@ 80 50@55 23@25 Peewee” acagrevaecleerceneenes 70.00 70.00 








WISCONSIN HEMLOCK 


The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HEMLOCK Boarps, S1S— 
3” 10-14’ 16’ 18-20’ 8-16’ 

1x 4” $26.00@28.00 $27.00@29.00 $29.00@31.00 $31.50@33.50 $28.00@30.00 
ix 6” 28.50@30.50 29.50@31.50 31.00@33.00 33.50@35.50 30.00 @32.00 
= 3” 30.50@ 32.50 31.50@33.50 33.00@35.00 35.50@ 37.50 32.00@35.00 
1x10” 31.50@33.50 32.50@34.50 34.00@36.00 36.50@38.50 33.00@35.00 
1x12” 32.50@34.50 33.50@35.50  35.00@37.00  37.50@39.50  34.00W36.00 

For merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. 

For shiplap or flooring, add 50 cents to prices of No. 1 boards. 





HeEMLOcK, No. 1 SiS1E— 

8’ 10-14’ 16’ 18-20’ 22-24' 
2x 4” $31.00@33.00 $30.00@32.00 $31.00@33.00 $34. 00@36. 00 $38.50@40.50 
2x 6” 26.50@ 28.50 27.50@29.50 30.00W@32.00 33.00@35.00  37.50@39.50 
2x 8” 30.007 32.00 30.00@32.00 31.00@33.00 33.50@35.50 37. 5039.50 
ne a i 30.00@32.00 32. 00@34.00 33.00@35.00 35.00 @37.00 3 50@ 39.50 
2x12” 31.00@33.00  33.00@35.00 34.00@36.00 36.00@38.00  38.50@40.5l 





No. 3 hemlock rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and 
wider, $18@20. 





SOUTHERN HARDWOODS 


| HARDWOOD LOGS 





St. Louis, Mo., Jan. -—Curre quotations on southern hardwoods, f.o.b. St. Louis: : 
a 13 irrent quo ions on south 1a 0 .) ) Memphis, Tenn., Jan. 12.—Following are ave! 
(,UM— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 age quotations on logs in Memphis, and at points 
Qtrd. red: QUARTERED RED OAK— in the Memphis territory, based on average di- 
a See $ 86@ 88 $ 86@ 88 $ 86@ &8 Ae a Sco x nite $105@110 $120@125 $130@135 mensions, 14-inch and up in diameter, and }? 
No. l com... 60@ i. 64@ 65 71@ 72 No. 1 com..... 65@ 68 7TO@ 72 TH@ TT to 16-foot in length: 
No. 2 com. 36@ 3 38@ 40 42@ 44 No. 2) COM. «0%. 44@ 46 50@ 53 57@ 60 I*.o.b. cars 
Qtrd. red, S.N.D.: PLAIN WHITE OAK— Delivered Memphi 
re ms seeeee ve 59@ 60 61@ 62 62@ 63 PO os i casan' 87@ 88 108@110 118@120 Memphis territory 
NO. com. 6 No. 1 com. and Pe Pee Ss er M 
WO cecans 45@ 46 46@ 47 47@ 49 sel. ........ 58@ 659 62@ 64 68@ 70 | pope. cal sok oon $02 to $2 
No. 2 com... 25@ 26 29@ 30 29@ 30 No. 2 com..... 37@ 38 38@ 40 42@ 44 tee eet ee ei 80) 6 753 16 to 2 
Plain red : en = Se a sis : Sasa eens & 20@ “O95 ree 26 —— 26 PURINE oink ienisesinscs Ae 27 to = 
No 1 com... Bf 68 68 Gf TG fe Sound wormy.. S1@ 52 46@ 49 S5@ 90 | Him ...........-.eeesee0s 25 to 30 = 17 to F 
See ren + 5: eR oe Y (lop % PLAIN Rep OAK Ash (12" Gnd WUD) ccc 45 to 59 oy LO 
No.2 com... 34@ 35 36@ 38 42¢ ee ee : ickory (i2" ¢ 35 25 to 3 
esndelins —a- ew scsi "ra 83@ 84 95@100 105@110 | Hickory (12” and up).... 35 to 40 
ain sap: ee , : e No. 1 com. and ae ror : aes roughly as 
PAS id. scence 55@ 56 57@ 58 58@ 59 . Kea@ & “Om 6° LOD a Logs are classified by buyers here rougnly © 
. 2 OE i ek oes 56@ 57 60@ yA 6S@ 70 - é » * Q ange | 
No. 1 com... 3837@ 38 40@ 41 4G6@ 47 No. 2 com 26 37 28@ 40 42@ 44 No. 1 and 2, and the foregoing pric¢ rane Bs 
No. 2 com... 24@... 26@... ry 7 P ‘ ' lee oe ; sass itis — supposed to cover the average prices pala } 
OPLAR— both. 
C ee 3 
halen 53@ 54 56@ 5 Le eree 95@100 105@110 110@115 ’ = tween deliv- 
“sg l COM 654. a8 + $4 3 ae @ esa Saps and sel... 68@ 70 72@ 75 7T8@ 80 The difference in variation as betweed Baie 
No. 2 com 33@ 34 38@ 39 |..@:.: NO, 2 ROMs. ss 47@ 48 49@ 50 51@ 52 ered prices and f.o.b. prices is based on tut 
TRANG ci oe +h» No. 2 com. A.. 33@ 34 36@ 38 37@ 38 | tance the logs are hauled, and the wel 
Pt ee ‘einai No. 2 com. B.. 27@ 28 30@ 31 31@ 32 | the timber. Oak, ash and hickory are Cw 
rag eg 125@128 135@140 150@155 din: Skene ‘ ss : from wider distances; while gum, poplar tag on 
se Rein and SOrT MAPLE— A can be profitably drawn into Memphis only 
Sel. ....... 75@ 7 S0@ 8 90@ 95 Vy anc | er 40@... 60@ 65 70@ 75 nearby points. 
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cinnati 
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8/4 

5@125 
0@ 9% 
0@ 75 
5@ 48 
0@ 32 


10105 
o@ 4 
0@ 65 
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0@ 22 
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$20.06 
20.0 
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2 com 
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$50.00 
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Cincinnati, Ohio, Jan. 12.—Average wholesalers’ prices, carlots, Cincinnati base, on 


“SOFT TEXTURE” SOUTHERN HARDWOODS 


Virginia, West Virginia and Tennessee hardwoods today: 






































5/4&6/4 : — 47/4 5/4&6/4 8/4 BEECH— 4/4 5/4&6/4 8/4 
c — — - AAS sc pteraeeiets la <a g 050105 $ 95@105 | dre $ 65@ 70 $ 70@ 75 $ 75@ 80 
QUARTERED WHITE OAK— Nat com... a 65@ 70 65@ 70 No. 1 com. 42@ 45 47@ 50 pa 50 
See $135@145 $149@155 $155@165 No. 2 com..... @ 35@ 40 35@ 40 No. 2 com..... 27@ 30 30@ 33 33@ 35 
SelectS ...-++5 109 @ 110 110@115 115@ 120 MaPLE— 4/4 5/4&6/4 8/4 10&12/4 16/4 
No. 1 com...-- 85@ 90 =90@ 95 95@100 | een te $80@ 8 $90@ 95 $95@100 $105@110 -@. 
No. 2 com 45@ 50 54@ 59 55@ 60 No. 1 com.... ; 52@ 55 65@ 70 70@ 75 75@ 80 .@. 
Sound wormy. 43@ 45 52@ 57 55@ 60 | “ag. hats 35@ 40 38@ 42 40@ 45 45@ 50 @ 
RTERED RED OAK— WHITE ASH— ie os _ 
age ...-$110@115 oi Bosc BY ese VL Cer rr ree ei $100 @105 $110@115 $115@120 $120@125 $155 @ 160 
No. 1 com..... 60@ 65 . a ee No. 2 oii: and sthi ic. 5065588 55@ 60 7@ 75 75@ 80 95@100 8 fe 
No, 2 COM.. +++ 40@ 45 ...@... A ae INORG CUI ors ia: 8:5 05b a nhees 30@ 35 35@ 40 40@ 45 45@ 50 50@ 3 
PLAIN WHITE AND RED OAK— 
ee tepals $105@108 $115@125 $130@140 VALLEY HARDWOODS 
Selects ..-+++- 70@ 75 ab 85 oe 30 Cincinnati, Jan. 12.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
nag Booed ea ea ee oe | Oe 4/4 5/4&6/4 8/4 Corron woop— 4/4 5/4&6/4 8/4 
No. ¢ povva tetera 29@ 24 25@ 28 25@ 28 Qtrd. red: " FAS, 6” & wdr.$ & = 55 $ 55@ 58 ...@... 
No. wormy.. 43@ 48 55@ 60 55@ 60 FAS ....... $ 80@ 85 $ 85@ 90 $ 90@ 95 No. 1 com..... 44 44@ 46 
icacoeNeigaitiaaiaas = No.l com... 50@ 55 55@ 60 60@ 65 Ne 2 com..... 350 37 37@ 39 ie ion 
34SSWOOD— Qtrd. red, sap no defect: : ; ‘ 
WAS... .$ 75@ 80 $ 80@ 85 $ 80@ 8&5 7 60 65 70 QUARTERED WHITE OAK— 
No, 1 com 52@ 55 57@ 60 57@ 60 No. l com... 44 46 52 i): re $120@125 $125@130 $130@135 
No. 2 com 30@ 33 35@ 40 40@ 45 Plain red: i x ee Selecta .....o< 90@ 95 95@100 100@105 
wecmanainte FAS ....... 75@ 80 83@ 85 85@ 90 No. 1 com..... 70@ 75 T@ S80 80@ 85 
CHESTNUT— " No. 1 com... 48@ 50 52@ 55 57@ 60 No. 2 com..... 40@ 45 45@ 50 50@ 55 
oe ee ee $105@110 $115@120 $125@130 Sap: 
No. 1 com..... 65@ 70 TO@ 75 75@ 80 Bxbds., 13-17” 60@ 65 7 ee s@ux. QUARTERED Rep OAK— 
No. 3 com..... 18@ 20 20@ 21 20@ 21 Plain FAS 6” ; TAS = y 
Sd. wormy and & wider... 55@ 58 58@ 60 60@ 63 a o> 7 oe See me 

No. 2 com... 29@ 31 I2@ 3D 33@ 36 No. 1 com... 387@ 39 40@ 42 42@ 44 N "3 am... 25 @ 40 ao @ hae @ 

Sd. wormy and No.2 com... 23@ 25 25@ 27 27@ 29 Ne ae ae os we oes al 

No.1 com. & |, ,. jie wee MAPLE— PLAIN Wuite AND Rep OaAaK— 

wane ae. oa oe ee wee . ’ 7 eee $ 80@ 85 $100@110 $110@115 

BircH— )., log run. .$ 43 $ 55 $ 60 Selects ....... 60@ 65 65@ T0@ 75 
FAS . .$115@120 $120@125 $130@135 Sorr ELM— 4/4 5/4 6/4 8/4 NG. Rh CORDS 6:04: 50@ 55 55@ 60 60@ 65 
No. 1 com. and |. Bree $70 $75 $80 @85 No. 2 com..... 35@ 3 40@ 45 45@ 50 

sel. ......-- 70@ 7 T@ 80 T@ 80 Oe fee 50 5D 55 60 @65 No. 3 com..... 20@ 22 22@ 25 25@ 30 
No. 2 com..... 33@ 38 38@ 43 40@ 42 | NO. 2 COM... 56% 25 27 30 30 @32 Sound wormy.. 83@ 35 38@ 43 43@ 48 
Sales by Michigan and Wi sconsin flooring mills The following are current f.o.b. Chicago prices Cincinnati, Ohio, Jan. 12.—The following are 

Staple, beset and aren ROOETOR:. D&M, as re- on cypress: average wholesalers’ carlot prices today f.o.b. 
ported to the Maple Flooring Manufacturers’ As- 4 @incinnati: 
sociation, averaged as follows, f.0.b. cars flooring GULF COAST RED CYPRESS— YPRE 
nill basis, during the week ended Jan. 10: New Grades ell acer a 1922 
MAPLE pies N ee Factory, Rough Factory— ? Selects, rough Shop 

11 reer yA R. F “$34 be Factory > yes $74.25 $49.25 
x1%p 980.65 906.10 204.00 Tank FAS Selects Shop Box Peck | 5/4 ........ 84.25 61.25 

» 4 89.10 . / 

oye” " gro mO'9 pate e 4/4....$118.50 $108.50 $ 76.50 $51.50 $34.50 $31.50 | 6/4 1.2... cc cece eee 87.25 64.25 

+, 9 oe iran 42-32 | 5/4.... 123.50 REGO GREE BROW BESO FGF occ chewnacas save sasccnacess 95.00 72.00 

a oe, so tone ate Fab ah G4. 126.50 89.50 66.50 36. 50 31.50 ies en abe 

i MR 18.02 55.69 | s74..)) 135.95 97.25 74.50 35.25 32.25 | Common, nner se a — “$42.25 

a, 7 89.48 47.19 | 40/4.... 141.25 WESe OAS .asic. soaee | ere dete ss _ 

s 3" 45.75 | 1274.... 141.25 S0R9G SMR ccc <ceus Finish, S1S or S2S— 
x2¥4 nes 83.00 16/4.... 146.25 108.25 85.25 44.50 See 
xl, 60.10 a Hear A B Cc 

SF 63.76 13.90 Boards, Rough > oR Yee $107. 0 $102.50 $92.50 $82.50 $72.50 
BEECH Ae No. 1 No.2 No.3 For 5/4, add $5; 6/4, add $8; 8/4, add $15. 

: l - 79,96 Ix4 to 12”, random length. .$55.50 $44.50 $36.50 YELLOW CYPRESS— 

24,” 87.40 Finish, S2S, Random Lengths Factory— wan sat _ ~ — 
4x2 64.70 Clrheart A 13 é D ; Ps ls Mt a 
SIRCT ” Ty ‘ , ) . 74 0 1k EER $75@85 $60@65 $37@42 $33 $25 
ARCH $ ( $104.00 $ 94.66 $84.06 $ Of nf Pigg bs eo ee 5 “ , 
x2," 84.90 64.90 ea sa a $104.00 94.00 $84.00 $74.00 5&6/4 8090 10@75 52@58 38 27 
RNG °° selec mentane 64.70 spec.wdths. 109.00 104.00 94.00 84.00 74.00 8/4 eee eee 30@95 80@85 57 @62 41 30 

1x12” ....... 116.00 112.00 102.00 93.00 81.00 Boards— No. 1 com. No. 2 com. 
For 5/4, add $5 to above prices; for 6/4, add Pe UI eg teaxdvaecwaees $40.00 $33.00 
OAK FLOORING $8; for 8/4, add $16; for 5/4 and 6/4 “*D” grade, PNG CUE EA act dadaveuadeteuas 47.00 30.00 
The following are average carload prices, Mem add $3; for 8/4, add $6. ; = ; ; 
phis base, for oak flooring during the week ended Bevel Siding St. Louis, Mo., Jan. 13. ‘. he eggs ee 
Jan. 3, as reported by the Oak Flooring Manufac- iam " ; A ee. res D. rent quotations on cypress, f.0.b. St. Louis: 
turers’ Association : 2° x4, o or 6, std. Igths. $49.25 $45.75 $41.75 $28.75 | GULF COAST RED CYPRESS— 
IExX1I4Q” YRxX2Y” %x1%h” %x2” Bungalow Siding i asia 
Pa ee. War. PI4T9 S924 $103.2:3 A 3 C&bti oe , T ink Se le wok Shop Box 
‘lr, qtd. red... 114.00 $7.00 4x8” from 1” stock.........$53.75 $45.75 $43.75 4/4 $115.75 $ 68.75 $48 75 899 75 
Sel. qtd. wr. aoe 6.14 “ee = “x8” from 1144” stock. 24.25 62.95 60.25 54 120-7 73:76 60-75 734-76 
‘Ir pln. wht $84.12 97.88 §2.38 63.78 For 30-inch, add $5. 8/4 <a 75 a = a 
Clr. pln. red 75.86 87.12 56.09 61.26 ty ao ae pap s pe et 2° En 
Sel, pln. wht. GO.80 7941 49.97 52.46 Lath ' ce. 8/4 Se ee Ul 
Sel pln. red 59.73. TSI 18.09 49.903 No. J No. 2 10 j wen ght he io 7 oo atin ate 
Ne ] common 46.01 4.31 31.00 50.50 “xl, $9.20 $%8.Zd ; ye pe 40 6 r+ ec ecarard 
No. 2 common + S096 ‘ RED CYPRESS— ial Tah bh TGS Figgas ein oO) 9044 
Yx1I” Y%x2” x1! 5. x2" Old Grades spans : ety =. rat tai 
Sel. qtd. w&r ye ie 2 SEZ 95 | Factory, Rough Common Rough— No. 1 No. 2 No. 3 
Clr pin wht , vials yaar 83.63 | No. 1 No. 1] No. 2 1x4 NO -wauae * $52.75 $43.75 $31.75 
Clr. pin. red...... ..... $82.10 pis KAS Selects shop common common REIS acacia xed as sian See 48.75 31. 7 
Se] p nh. wht. 74.30 64: } 4/4 $100.00 90.00 $ 55.00 $50.00 $40.00 Add $2 for specified lengths on common grade 
crews x | 5/4 105.00 95.00 70.00 50.00 40.00 Finish, $1S or S2S— 
| 6/4. 107.00 95.00 T0.00 50.00 40.00 sia Clear 
OAK FLOORING STRIPS | 3/1380 300109 Rony So.on 49-0 ae 
10/4 130.00 120.00 99.00 1x4-—10” ....$107.00 $102.06 $ 92.00 $ 82.00 $ 72.00 
Chicago, Jan. 12.—The follow ing are carload 12/4 135.00 120.00 95.00 x2" ... ... 114:00 "110.00 "110.00 40.00 79.00 
prices, f.0.b. Chicago, on ,x2-inch square edge 16/4 145.00 130.00 100.00 1x 14” wee 127.00 122.00 112.00 164.00 
. Strips, weight estimated at 1,250 pounds a Boards, Rough 1x16’ 137.00 132.00 122.00 115.00 . 
housand feet: No. 1 com No. 2 com. Pee} Bungalow Bevel Siding A R y ‘&btr. 
-White—— -———Red - | 1x4, 6, 8 & 10” 993.00) 945.00 we ees 3. Ce rr te $74.75 $65.75 $63.25 
ave Qtrd. Plain  Qtrd. Plain | 1x12” ... 60.50 00 ces | 14%4x10" ane 79.75 68.25 
gear .$134.00 $87.00 $116.00 $84.00 1” random $28.50 Sel Siding— A R Cc D 
— 110.00 ahd eg an or YELLOW CYPRESS— ERO “Saavhawany aes $48.50 $45.00 $41.00 $28.00 
ov 98.00 77.00 98.00 tae Factory, Rough — ~~ YELLOW CYPRESS-- 
Com aN. No. 1 No. ] No. 2 ‘ it Nc No No. 2 
ommon $49 00) : . Factory No. I No. 1 ) 2 
ee a ee ee 4d. FAS Selec t shop common common FAS Select shop com. com 
4/4. $ 90.00 70.00 $44.00 $38.00 $33.00 4/4 $ 78 SEY $40) Por $98 
BLACK WALNUT aa. Sinnan Satan Feo Sixon S500 | A oo SR : 
6/4. 100.00 77.00 56.00 39.00 39.00 6/4 Ri) 70 Be 3] 
vincinnati, Ohio, Jan. 13.—The following ar 3/4 105.00 = 82.00 66.00 = 42.00 36.00 s/4 90 75 62 32 
Cineren erices on American black walnut, f.0.b. Boards, Rough 10/4 110 82 74 rca 
wnat: Selects No. 1 com, No. 2 com, Peck Boards— No. 1 com, No. 2 com. 1” random 
Fas est! 5/4 6/4 8/4 Ix & $75.00 $44.00 70 rs 1x 6” $42.50 $35.00 
Se] 9215.00 $225.00 $230.00 $240.00 1x §” 75.00 14.00 37.00 ix 8” 12.50) 36.00 
No. 7° 130-00 155.00@160 160.00@165 170.00 1x1” 77.00 14.00) oe 1x10” 43.50 10 
No 5° 107-50 117.50 122.50 132.50 1x12” $5.00 54.00 41.00 a WER os ons xcs 53.00 40.00 a 
* =. 50.00 52.50@ 55 52.50@ 55 57.50@60 Se occ css, ees |. eee $29.00 Peck, 1x1 $23.00 








JANUARY 17, 199: 


ERICAN LUMBERMAN 
SOUTHERN PINE 


a recapitulation of f.0.b. mill 





Jacksonville, Fla., Jan. 12.—KFollowing is prices obtained in this territory during the two weeks ended J: 













































































Week ended Jan. 10 Jan. 3 | Week ended Jan, 10 Jan. 3 | Veeck ended Jan. 10 Jan. 3 Week ended Jan. 10 Ja 
Flooring Siding | Boards Boards I 
Te { | . Bond, 1x6” | Ud&ebetter 
1x4 BA tter , $46.6 $46.50 | ‘ | ‘. ; NO “on _— 
No. 1 con ur yy |  ‘Bed&ebetter ........... 45.00 eee 61.60 <sas =: + ne 
No. 1 com .. 44.16 41.3 an ta re | oo AD TAS 
gg ekg 075 | 20.48 No. 1 com 13.50 | 3a aE Sines ee 58.00 57.00 1x12 D4S_ ........... sacee 240 
No. 3 con 12.50 15.00 meals oe muy PE NEES > Se cave ace. nyesw viene 56.00 coeoe | Ix 8 to 12 Das 
1x3 D sap rift . 41.00 Cee ee ” | 2 1s : : uu a nF f 
B&btr. flat 56.50 | Novelty, 1x6”— IO BO ROR aise Reeds | Nb a og cs acersvohe cai b 
No. 1 com. flat ; 14.67 No. 1 COM. .....0008. 18.00 Ix 6 to 12 Rough ... 48.00 cece ; 
No com, flat 4 OY 1%.00 NO, 2 Com £6.50 O85 a] 3% 4 D45 ORR See peas 09.00 ° ; 
1x6 No. 2 con 9 ayy | No. 3 com 1.) 5/4x6 DAS. SEO |) Tes OUTS. =o. otccean 29.06 
a | »/4x6 to 12 DAS 57.00 YS 5 
Ceiling |} Square edge, Y%xb’ > eel, 9 
1x4 B&bett 46.00) | Bé&better ........... 33.00 “ou. 1 common ; sae nee rts 
: rR 1 ; <i ose eovecnr a2 of No, eo ee 29.00 ; 4 [oe | No. 3 common— 
No - a eee we ne sees No, 2 CoOm...... 17.00 : H Ae ielivcous 47 Ze Sine | 1x6 to 12” D4S : ee 1) 3 
_No. 2 com..... 22.8 ou. | EMER: “ach Fm bcmorercivi s 19.00 ree eee 
(x34 B&better ais 38.00 | ] 6 D48... 44.0( 40.00 | , 
No. 2 com...... 19.75 19.53 | Lath, Std. 4-Foot ix @ OMG ....<scs, 16:00 i060 Shingles 
x31, No. 2 com...... 16.00 | No. 1 Standard green... .... 3.75 DUO. EPS 4k Scans ees “snes 2.50 4005 Wo, 2 pine. sécccac 2.70 
The following f.o.b. mill prices are taken from sales made during weck ending Jan. 10 in sections named: 
Bir- Hat- Kan Bir- Hat- Kan- Bir- Hat- Kar 
Alex- ming- ties- sas Alex- ming- ties- sas Alex- ming- ties- a5 
andria, ham, burg, City, andria, ham, burg, City, andris a ee 
la Mi 4 andria, ham, burg, Cin 
. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo 
: Flooring Boards, S1S or S2S Plaster Lath 
x3” EG Bé&better 7 79.5! R i ” ge 
J _ 19.08 gre Fo.. 1) AS Onher gtees ss cacy sans vee 84.86 | NO. 1, Be, Fees eens 3. 7 96 4.00 
No. 1 rat oaae 1x10”, 14 and 16’... 39.00 ee NO. 2, Hy) Boece e eens 2.950 2.65 
“a 3 26.00 55’ bd Other Ite. sos ikwihe Rare ' 
KG Bé&better 5500 5591 55 10 647 1x12”, 14 and 16’ 52.10 eae or Byrkit Lath 
“s ee Other Igts 41.59 53.00 si 
a --. 38.62 No. 2 (all 10 to 20’) 4 and cece eee eeees i“ 
— = scene eee ees tr rs eee 24.00 23.00 OES PP ss cress 
tot tes ee “ — IRB’ has creme ales’ 24.50 23.61 ? ‘ 
Re; 2 Ste ; * ae 00 1x19” Mp 24.50 24.23 Car Material 
~ i a, ‘ ‘ Ix12” . 29.92 25.00 23.98 10.16 (All 1x4 : 16”): 
FG B&bett DO.43 Of 6.02 49.2 oy z as eee ee Pee es ae acer gata le 
. Meee ene 39.49 | XO: 3 (all, lengths) B&better, 12 and 14’. 
No 1 10.68 ons RS ROD eck cemenes inca, | Soe No, I, @ and 18’... 1) 
4 och het pleat ah et. lO re re ee TOO nck ea ee 10 and 20’.... i 
No » { 7 46 “* . seer . BI 
No. 3 ores @2.06 iO eee eee 20:00: ...... 20,50 5’ and multiples ‘ 
1x6” No. 2 CM vs ixiz” Bava ace ue 20.66 19.00 20.46 No. 2, Random oe 337 
No 2 ¢ M No, 4, all widths and ‘ 
wy . OMOCNS 466 e0cdi~w bed 10,00 7.50 9.58 Car Sills 
Ceiling icciiiaai h o Sd E&s: 
4 ers 6 Ge sha dtteewees 
4x4” _ be ‘. r 34.60 36.93 No. 2 1x6” 22300 23.54 He art, S48: 
No. 2 — 1x8” 24.50 24.50 Ee ee 2 EY te oe 39.00 
‘o, 2 : i bee to 12” 36 4 
BLx4d"” B&bet tes . 88.55 38.50 38.50 = sachin Neal aaa oe 
No. 1 34.00 32.37 eects 
son oa ree : 23.00 37.00 16.72 No. 1, Ix 8”, Other Igts 36.30 
, No. 3 ; 19.63 8.50 ..... No. 2 (10 to 20°) 
ate Bele oo 880 10. mack aaa CROSS TIES | 
0 : : : ... 39.00 1x10” i 5.00 23.47 24.84 
Partitior No, 3 Call Tengths) St. Louis, Mo., Jan. 13.-—The following ¢: 
er artition Ix 8” 18.93 18.00 18.00 18.95 ie ‘jces "eVai f » S is: “s 
Ixt & 6 en . W000 52.00 1x10 20.28 20.00 21.00 18.72 tie prices prevail, f.o.b. St. Louis: 5 
o. | soiere sue sia 14.00 Untreat: 2 
No 2 23.00 . : Whit Souther 
Longleaf Timbers _ lite sou s é 
Bevel Siding Shae map ) 
Siding No. 1 Sq.E&S S48, 207 ea ee ee . e7 
VOxG No. 1 30,00 and under No. Dy EXD S’, 9-inch face $1.50 me 
No. 2 eecres 18.00 3” 04.94 | No. 4, 7x8”, 8’, S-inch face..... 1.45 1.2 
ee ee 4 se a).0) Y o «€ 68” R’ 8-i } f: eC 1.3( 11 { 
7 10 m 20) Gt No. 3, 6x8”, 8’, 8-inch face..... 30 1.1 
Drop Siding , ve.td 90.09 No. 2, 6x7” , j 7 ‘ 95 
ne i xehce 36.66 No. 2, 6x1”, 8°, (-ineh face..... 1.20 
1x4 or 6” B&hetter 45.00 45.00 41.43 44.65 14” Oy} 4 No. 1, 6x6’, 8°, G-ineh face..... 1.10 
No. 1 38.00 41.00 39.99 39.86 Ae” $“wGeeCVsnabcebeddcag 48.75 
~ S 30.22 24.50 a5.08 28.91 Red oak and heart cypress ties, 15 cent 
3 i ee Dimension, SisiE than white oak; sap cypress, 20 cents less th 
ee white oak. 
pea tition: anid aaa No. LED” s owsecais 29.00 Switch Bridge 
pace ug 7g 31.29 29.00 er tai 
pl - ia. Saeee 1B! vice 31.98 30.00 Ties Plank 
a pri 1K & 2 . 3490 White oak ....... $45.00 $44.( 
14 x4 to 12” 65.00 48.95 Oe OE sacs: Re REG OOK co etiess os 42.00 4(), 
5/4x8" 61100 2x 6”, 10° 
5/4x12” ..... 77:00 ag? 27.54 
Eg. ; me etn 
1% and 2x4 to 12” - , ny. O4 ae 16 oe ee aS. 0) 
6/4 &8/4x8" 60.00 18 & 20 1.15 RED CEDAR SHINGLES 
6/4 & 8/4x12”. 60.00 10’ to 20° 32.00 
B&better surfaced oxo", 0 ites 30.80 Seattle, Wash., Jan. 10.-—-Eastern prices f 
Ix6 to 12 18.76 - esti 29.90 ill : 
1x4” ey sake MG? scss 3 3o88 | bill are 
1x6” 16.12 1B & 20 33 33.30 Per square Per M 
Ix” : \7.37 10” to 20" 3 bunche for 5 bur 
xh and 10” 63.09 62.76 2x1" =. a” 3 ae 
Ix12” .. ; 69.05 i” 3 25.09 First Grades, Standard Stock 
14x4 to 12” TO.08 Ni ik a 3 28.50 
5/ 4x8" 65.43 IS & 20’ 8 OX 08 Extra stars, 6/2... 82.0006 2.9 
n/4x12 SO.80 10’ to 20’ 3 oe Extra stars, 5/2. 2 OK ( 
© surfaced: oxi”. 32” , 35.96 iixtra clears x 
PERE, MO? BE anos gt sew ode: 37.92 16° 37.00 28.00 38.20 Perfects, 5/2 
1x6" 15.00 Is & 20’ 31.25 39.41 ed pee z nt | 
xt . 14.08 No. 2, 2x 4”. 10’ Piet *orfection ry ) 
— o” tere 2; 2 ; : aa 549 , 
— 47.07 12? MEAS 26.00 5 ; 
is rhs 16’. OG D4 First Grades, Rite-Grade Inspected Stock 
) “ ) 1 “ay? ” o 
’ 18 & Q L2O.8 extr: es +s ( » &) (V4 ( 
— 10’ ty 20 29 Go Oe oe ; aXtPa Stal ven eat 
Casing and Base — ‘ Kixtra stars, 5/2 2.16% 
B&better: 2x 6", 19 19.64 Extra clears - 
4 and 6". 62.00 63 12” 21.64 | Dorfects, 5/2 D'S 
8 and 10”. 62.95 G8 16 . 450 “Ratha a 4 2 = 
IS & 2A’ 25.00 25,39 SUE Cake > i 
Jambs 10’ to ZO 5 OO 4-00 Perfection 
B&better Oy RY AY 99 74 
epee 62.00 (2.00 7 Th 98 Second Grades, Standard Stock 
14, 1% & 2xd & 6” . 86.45 IS & 0? 38 Ct) 
. coe : be 5.00 Common stias 5 4 $0.88 @ I v 
Fencing, S18 2x10”, 12’ 93.75 Common stars, 5 Ya 1.4 lo 
No. 1, 1x4”, 16" 87.25 “4 2¢.00 | Common clears: .. 2.565035 4971.48 io 
Other lyts a 12.00 SAY 10" to 20 Z 
1x6”, 16’ ji eee 5a 2x12”, 12’ ....... 3.25 27.00 British Columbia Stock, Seattie Market | 
Other Iyts 43.09 37.75 16 ei maleie oe 23.00 » 
No. 2 fall lengths) D8 BO cave 22.50 Ts  CCORMAEIANY vc.ccswers are ) 
so ot 18.12 18.24 19.50 17.61 No. 3, 2x 4” 15.11 PAR 2, ©. 9. @.@. | 0G) are aco $3.12 og 
Oey Geen 23.50 24.50 24.23 29.85 | laa gE Ree 14.50 12.00 13.97 urekas oe. eee eee eens 324d U ye 
nice" aaenchins EE 1 RE Pee RGSS, wees ... 15.03 | Perfections ........... ni] Sea 
wo tes sos 12.64 2 gs eA ean ae cease scene 17000 1625) | 2s 0/2 10" (Canadian) oe ; 
17.00 18.50 15.49 Pa ORS via einrgerlerecs 16.00 ne eo Oe EO (GD oO es 3 ; 
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The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Jan. 9: 
i - 
Flooring Dimension | Ceiling and Partition Fencing and Boards 
i ea evain 1x4” | No. 1 1B” 56” 4” yt No. 1 No. 2 No. 3 
; $76.00 | 12.14 10, 18 Clg. Clg. Cle. Part. 1 > Ak en. $32.50 $18.75 $15.50 
+: T9 00 74.00 1G On) | I | 49.9 Ix 6” 36.50 22.25 18.50 
3 pettel <o* . o° oo Mt s. bi | Ih a 3& tr. ’ ates $ 2.25 Pe dreds $50.00 », Mansa din aad bs ap a ae Sve 
re 3 rot ast te ee Sea al The ee ; 12.25 | $28.00 $30.00 2% 4" “a No ‘: $34.50 37 00 $41.00 — 00 Pee aa eeween es 36.00 25.00 19.00 
450 re eee ee 63.00 | 95.00 97.50 2x 6’ 24.50 No. _. . 20 00 ces 26 00 BGG 34542040. 37.00 .25 19.25 
: 26.50 28.50 > ie fd ; Si i aches De pire i > 7. eran ane eer 51.00 50 0.90 
f gyair a 9 9x10” ; 7.50 | acs ' 
= tel 55 Of 5.00 | podpes oF - ora 00 8° OF | Finish—Dressed Casing and Base 
; pone’ $5, 25 11.00 | = oie: ‘ any B&better “@”’ en B&better 
oe th 26.00 26.25 | S2S&CM—Shiplap | ees "$62.00 $52.00 | 1X4: 6 8"------- +--+ eee eee $73.50 
No, 2 é } +x SHHe Gee th see ae Sintsiamy aE eee SS or usnad ees rusexaerer 78.00 
28 (i th | No. 1 eo oe Ae bt 72.25 60.00 
La Ix 6” .$36.50 Bete Re eae Oe 72.25 60.00 Moldings 
J N ti No. 2 } Ix § 5.50 14, 1% 2x4 to 2. 74.50 1°93” and under..24 percent discount 
1’ $4.55 SE.SH | 1x1” >. 1%, 2”xhb, 10, 127 76.50 1%” and over...19 percent discount 





NORTH CAROLINA PINE 


Jan. 12.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 


Norfolk, Va., 













































































re. pough No. 2 & bette. No. 3 Box Cull & red heart | No. 2 & better 
ge, ! , “a7 229 (\NM@25 $95. 00@25.50 $20.50@21.5 j \ . rer , “1 BOR 
———. 4/4 poe seged apt os vee aaeaaT on po.o @21 | ath, No. 1.$ 5.50@ 5.65 Roofers, 6”.$28.00@29.00 D4S, 6”.$56.00@64.00 
{ é av ou. c al. 0 SS axes M 9 Or ” ‘ ~ ‘ wee 7s 
004 62.00 11,000 43 00 26,50 @27 50 “a | . No. 2. 3.50@ 4.00 8”. 28.50@29.50 8 98.00@ 66.00 
6/4 ys pe ee EO 15, Of yi 17:00 ical a ee Factory, 2”. 29.0 33.00 10”. 29.50@30.50 10”. 60.00@68.00 
te | seirilnatntaita er over eDocces  veveeGPerre | Sizes, 2”.... 22.50@27.50 12”. 31.00@32.00 12”. 66.00@74.00 
g- rh 4/4 - ar oan — y . - 
g P 56.00@58.00  38.00@40.00 = 28.00@29.00 = 24.00@25.00 | Minished widths No. 2 & better No. 3 No. 4 
s. 58.00@ 60.00 40.00@ 43.00 29.004 30.00 25.004 26.00 | looring, x2% and 3° rift: ...... $77.50@81.50 .....@..... Pere cree 
64.007 66.00 13.00@46.00  20.50@31.50 = 25.500 26.50 | ; 236, 3 and 316”. ... 17.50@58.00 $40.50@45.00 $24.06@27.00 
rips, No & 2.$33.50@35.00 Bark strip partition, } Ceiling, Is” ...... ‘ 31.00@32.50 24.50@25.50 15.50@16.50 
M bh 15.504 16.50 i: a ee $41.50@ 14.01 ‘ 32.00@34.00 26.00 @ 29.00 16.50@18.50 
> Cull red heart 10.500 11.00 Partition, 48.500059.00 41.50@46.00 25.00@ 28.00 
Duluth, Minn., Jan. 13. All classes of northern pine lumber are strong, with general inquiry improving Priees f.o.b. Duluth follow 
ComMMoN Boarps, Rough | Fencing, Roven 
(' 8’ 10’ 12" 1416" 18" 6’ 8’ 10,128 14" 16 18& 20 
g” $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 | 6”, No. 1 . $52.00 $55.00 $60.00 $62.00 $61.00 
1] ' 10)” 61.00 63.00 §9.00 71.00 66.00 71.00 71.00 | No. 2 37.00 41.00 42.00 14.00 44.00 
‘ ; 19" “5 O00 68.00 75.00 75.00 70.00 75.00 75.00 | No. 3 26.00 28.00 29.00 30.00 30.00 
j 7 aS OO 10.00 17.00 19.00 17.00 53.00 55.00 , Ne I wa 50.00 53.00 55.00 61.00 63.00 
j 1(\" dL 13.00 50.00 50.00 47.00 53.00 NO. 2 32.00 38.00 39.00 15.00 17.00 
+o” 1 O00 1<.00 57.00 57.00 52.00 60.00 No. 3 7.00 27.00 29.00 30.00 29 00 
git 400 1.00 33.00 32.00 33.00 33.00 No ¢ ‘ual e . ar _ ” 
1(\"" Goon 1.00 33.00 33.00 33.00 Ni }, 6-foot and longer, mixed widths, 4 $24; 6 pod 
12”... 31.00 2 00 34.00 34.00 34.00 ” fencing same as 6”, 
+ ill white pine, No id 2, add $1 | \ll white pine, Nos. 1 and 2, add $1. 
nn al ist pPbtis, ae ° . - 0) * ‘ or s4C . 
I rds, 6 to 20’, &, 10 % ‘*, No. 4, $31; NO. 5, $22. id Si or 2S, add 75 cents; SISILE, add $1 
Kor S oe -« } Sd } SISIE, ; $ ) wed, dd > 2 — pee é : 
For $1 or 25, add 1 cent ISik, add $1; for resawe add $1 i looring and *%4-ineh ceiling, or beveled well tubing, add $2 
Drop siding erooved rootin ind ©. G. shiplap, & ind up add , Rigs Ane ae ; 
Shiplap and D&M, 8%’ and up, ¢ dd $1.25 Drop siding or partition, add $1.50. 
No.1 Plece Sturr, SIS1E Well tubing, D&M and beveled, add $2 
’ 6’ : 10’ 12’ te" 16" 1s 2U | SIDING, 4 AND 6”, 4 TO 20’ 
Sy $31.00 $231.00 $30.00 $22 O0 $34.00 44.00 » st 
oy PRO) 20.00 20.00 9 OU 31.00 33.00 3.00 | a. ae. ; 1” 6” 
oa ras Ps “pe a9 oy) yr o> yy | =B& better $40.00 $44.00 Petaxaedens werrerrrrer: $22.00 
tre x 8’ 0.00 21.00 33.00 32.00 a2. O0 9.00 re) , ‘ 29 22 (4 eas aoe ee anaes 
op x10 52 0) 15.00 37.00 35.00 34.00 37.00 37.00) : 3 ae oy Norway, C&better . 34.00 36.00 
p P 9 24.00 26 0) 28.00 26.00 35.00 8.00 8.00 | ¥ 28 o2.0U 
a x14”... ... 38.00 29 O 41.00 $3.00 $1.00 = 00 a: 14 er bese | Siding may contain not to exceed 20 percent of 4- and 9-foot. 
rie Nn 9 * r $9 Jass ‘ To. 1; pine ugh duct 75 cents; D&! cpa? eo ass : . 
1.2 ++ “ - al $3 less than No. 1; pine, rough, de ' : | Siding run to O. G., $2 a thousand extra; product of the strip as it grades 
1.1 md, add Ho, , , F : e,r i eae 
"4 Minnesota larch, °x4- and 2x6-inch, $3 under Norway pit beaded ceiling, “%-inch, $1.50 more than same grade of siding. 
: ALIFORNIA PINES sohergaae matinee 
C LIF R | Special telegram to AMERICAN LUMBERMAN] | Spokane, Wash., Jan. 10.-The following prices 
Dy ; ; nei = re. an. 13.—The following are | are effective at most Inland Empire mills: 
7 Ie San Francisco, Calif., Jan. 10.—The following ; nage bo es “age Ai Ages oe B | \ I iil 
jan o.b. Mill, ane OD, Hnicagpo ip, Pp 208 ‘. ad , : — 
GAA f verage prices, Des 21-31, of California ; : PONDOSA OR WESTERN WHITE PINE, 16-Fv., INCH 
344 haces Ste Boards, $2S No.1 No.2 No.3 No.4 No.5 
4 f.o.b. mills, those on common being ine} No. 2 1 $46.50 $36.00 $20.50 
— only: com eC 17.50 37.00 > (yy 
; ee ee 6. OS, MCCETER TEETER rere $34.00 5.50 31.00 2200 
California White Pine Mixed Pines 5S 6", TO CGT ose scedne 59.00 10” 15.50 = 31.00 22.00 
S ES Oe I naa ea te eeaeanees 9.00 12” 19.00 21.00) 22 50) 
2 oly S 99 FS olMmmon Ixia”, 30 to {ia nat aetde nara oC . 30.00 4” and wider. ..... 1X00 410.50 
; _ Mara ary; ae ¢ 97 x13” : rider 5? 35.00 
f elect , san ESO ro, 1 S71 1x13” and wider, 10 to 16’.......... 30.00 WESTERN PINE Siop, S28 
t KO 4 No. 2 28.85 No. 4 Fac 
” lead 65.41 No 0) com actory 7 : 
, : ? ~ NY ‘ 17 Q° A” 1 C17 (1) > No. 1 NO. 2 No. 3 Com. 
hop 7 No. 4 7.95 1x4 ind dey . : J ria C/A rary e089 = 
eh 4.86 Ne E 13 09 o mes "os $43.50 = OW £9.00 
2 hop. 4 dimen. 1.10 Selects, S2S : od .00 38.00 LdS.00 
9. 3 shop 1.10 No dimen 1S.15 seebtr.”” “C" | 8 itary aie tek tal 
é Vi, ' eled siding ix. 4", 6 ane 19 to 20 $78.00 $66.00 $45.00 IpAHO WittItTk PINE, 16-Foo1 
i} 9 | f , -1(\” es &7.00 77.00 5¢.00 f 
: : Y a at o4 7 BENG oes caneunas u NFA N ) : 
> tnd 27 AI Be&bt an On rxi2" . bs eer 93.00 88.00 67.00 No. | No. 2 No. 4 vo. 5 
; 35.00 1x13” and wider §8_ 00 93.00 72.00 - $599.90 $44.00 
D 20.99 | era” eray4g” & war. 10 to 20° 96.00 91.00 74.00 ee 60.50 45.00 
Sugar Pine 8/4 and wider 98.00 93.00 76.00 ; 8.90 40.00 
White Fir ces aD §1.50 11).00 
Fock & $100.51 ; co ee AE Shop, S2S, f.o.b. Chicago J2 15.00 42.00 
. elect om 4 ‘ com. & btr.> 20.00 A” and wide $29.00 $10.50 
iP 5 A > ‘ a ee er al W r. p2 : 
1D) sejeert e78F Ne 4 com. 19.00 No. 1 No. 2 No. 3 
" Caine. mean No. 1 dimen ).50 5/4 and 6/4 $60.00 $45.00 $35.00 Wire Fir. 6- ro 20-Foor, Incn 
D ’ 34.0, No, 2 dimen a a ee, Seer 70.00 55.00 35.00 ‘ 6% 8&10" 12” 4”"&wd 
4 op FR RE CA Dt , Above prices are for shipment of No. 3 and No. 1 & 25 OO $29.00 $30.00 ..... 
; ¢ shop 39.00 better shop For straight cars of specified Nee Soc <se 21.00 22.00 24.00 : 
‘i Box grades, add $5. INO Sen c5c ech $17.00 
, no 4 ( \] pine SE ee a i = 
2 4 ee 6/4 WEST COAST LOGS 
“nee uel LA 75. widths $ 21.15 
N ol Pe be , ’ ; 
hon vedas na vb.u0 O/ 4 a a | Special telegram to AMERICAN LUMBERMAN] | Everett, Wash., Jan. 10.--Logs remain firn 
Portland, Ore., Jan. 13. Present log quota- quotations: 

t Cedar Hone al Fir: Seattle, No. 1, No. 2, $19; No. 3, $14. 
i , > Ions are a , ‘ ‘ , ” ey 
ws Douglas Fir liscellaneous ..$ 18.49 ™ * Grays Harbor, No. 1, $28; No. 2, $20; No. 3, $14. 

Cedar: $15 to $17. my ‘ : re ; 
$ 50.5( cs . Cedar: Rafts of shingle logs only, $18 base 
I { 1/4 ay aU.o Lath Yellow fir: $24, $18 and $12. 95 cents added for each one percent of lumber 
. o widths .... 23.50 x. pine Red fir: $18, $17 and $16. logs 
o”m., 5 , 94 4° ’ ¢ 5 QB aa ¢ : é . 9 @16 %>, 2 $49 
ai. ' es & 4 ; Ip 21.15 i 1. a 4 : J Spruce: $32, $24 and $14. Hemloel No. 2, § = N , 3 ! 
r | “ timbers 19.83 On. Bar ” Spruce $1 highe hi fir 
i ‘imension 1915 ao" 9.15 Hemlock: $12 to $18. | Spruce: l higher than 
} 1 ns - a cearere 2 
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RIGHT NOW 


Permanent Customers 
Are a Desired Asset 





As the clouds of extrava- 
gance and unrest begin to 
roll away there comes to the 
farsighted and keen think- 
ing business man a growing 
desire for a return to the 
American principles of our 


forefathers when _ reputa- 
tions for integrity were 


paramount among business 
men. 


Family traditions counted 
for much in those days and 
permanent relations among 
business concerns were ce- 
mented by the confidence 
those traditions and unsul- 
lied reputations suggested. 
Such relations between buy- 
ers and sellers undoubtedly 
meant lower selling costs 
inasmuch as a goodly per- 
centage of trade could be 
counted on without expense 
—aside from right treat- 
ment and the recognition of 
the rights of their fellow 
men. 


Today the same _ confi- 
dence is possible of attain- 
ment for manufacturers and 
sellers of lumber who would 
build for the future, and you 
can start in now on this new 
era that is looming big on 
the business horizon by let- 
ting us tell our thousands of 
readers about your organ- 
ization, facilities and ambi- 
tions in the advertising 
pages of the 


American fiumberman 


Published in Chicago, IIl. 


READ WHEREVER LUM- 
BER IS CUT OR SOLD. 


basis, f.o.b. 


DOUGLAS FIR 


{Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., Jan. 13.—The following prices 
paid for yard items, f.o.b. mill, were reported 
today 

Pre- 
High Low  vailing 
prices prices prices 
Vertical Grain Flooring 
1x4” No. 2 CleQr .scscs ps uetoee S46:G0) kane 
NOLS. shaheaeeren sass Bee since ‘eealeis 
Slash Grain Flooring 
ixd” No. 2 and better.... 2600 <2... 
Mi - Os cc sh en coe ew see Bae, “atecen | | St ean 
ix6” No. 2 and better..... 31.00 34.00 
MOU Dc cbse sole pace. eee 28.50 
Stepping 
No. 2 clear and better.... 66.00 65.00 
Finish No. 2 and Better 
[EG ORO IS icicacued eee Se wean 
Casing and DA&8C6. 65.5650 65.00 63.00 
Ceiling 
5x4” No. 2 clr. & btr...... 30,00 AG | ieteieen 
IOS) ghibiecs ase er.  Gakieies | ‘anes 
1x4” No. 2 clr. & btr 2900 8 8 svces 
NO, 3 UCR? .csss ons 26.00 vi | re are 
Drop Siding 
ix” No. 2 elte me BOP 5.5.4 36.00 4 | 
INO: 3 GABBY x6s0 canes S| a a ere 
No. 1 Common Boards and Shiplap 
TKS) eon 907 sss siiewens aienuis 19.50 18.50 
Dimension, No. 1 Common, S4S 
Oke , ae ONE Be” ooceascaces ly 7 | ee 

Plank and Small Timbers, No. 1 Common 
a 4", 82. 20°16" BiG os cccwex S1s00 POO |) kei 
Skae 5 22 tO 2B" BAS s.is0 x03 773 [et | Sr ae 

Timbers, 32’ and wining — 1 Common 
GRO TSE wis ve we ea sweeeess 27 | a eee 
Shop, Vertical Grain, Kiin Dried, S2S 
6/4 and 8/4 by 5” and wider, S2S No. 1...$35.00 

PACUONY. BEIOCES 6 oo sors ws wieraieles aces eiewie'e avers 43.00 

PAD As cet’ eralove pi ota Sala a oe Sie a eeie sis ees arias 30.00 
OF he Re CC: a es ao Cera are mea eee 25.00 
1%x5 & wdr., and 2x5 and wider, No. 1.... 25.00 

WACEOVY BOIBGUS, ie ockc.c wielsis 08s 00's snaaea'e ton ME 

US| Rat SA ee ree eee in rrr re. 15.00 
6/4x6-, 10- and 12”, rough, No. 1 (Regular 
ROCURMTATEOR)  os'c.5.5:0.5 encase oS ance sess oat 31.75 
5/4 and 8/4x6” and wider, rough, No. 1.... 33.00 

EP RCEOPY SOIOCES bb a50 00.4.0 50000Seeuawe sare 44.00 

BUIOS Gare cs oo stale orbs ales Biles is ho sla ea ne GUAT eae CB 34.00 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Jan. 13.—Fir prices today, car 
mills, are as follows: 

Vertical Grain Flooring 


1x4” No. 1 Clear ....ccsccsececeevecsecseese $52.00 
IO. C) CRD 5:55.0 see 34 eae be hae Stas 47.00 
NG: BION vain ckb eek o ae stie naa eeae 30.00 
1x3 and 14%” No. 2 clear and better...... 53.00 
INDO OCIA «06 shiek 065 s5ie so vie 35.00 
Slash Grain Flooring 
1x4” No. 2 Clear GRE DOVE? iccccsccccvecee 30.00 
Oo GOOD Sion orn vas vices eee weneewrne 27.00 
ix6” No. 2 clear and better  .icscs<cecceces 34.00 
INO) 6 CIDE winsinss ce ane Riteoeweeweuwe 28.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better....... 64.00 
Finish 
No. 2 Clear GG: DOtECr osc cccissc ccicsseenns 53.00 
Ceiling 
x8” No, 2 clear and Detter .....ccssecove 28.00 
BNO; RO RIUOELD sn 5-5a'5 105 06/96 Wis i 0.5njou- ose 20.00 
1x8” INO. Z CIGAY GNG) WETICE? oo s.cciescsecese 30.00 
INO: BURT soe ckisaeseneiwunewsics eases 26.00 
Drop Siding and Rustic 
ine” No; 2 SRG DOE sacsicisccidctesacawes 33.00 
Gt. EE. 5d. cc psnwe anes aie cise was 25.00 
Boards 
Pees a -kusvaeeewes ews ceuun aus serene $16. “eS = 
INGE Sa tihusscwenuGudtecdame owe satan uw team $12 
Dimension—2x4-Inch, S4S 
PEO Fis ANE A hvac wine asin ne sewsweepieew seas 16.50 
BMS Ge. Shaws CS Ad oa AOE RIES esc Mee eas 14.00 
Timbers 
BRNO ME vara 5's lata i oe eeennid ieia ve Singh yaw leis i Bate area ere 18.00 
ORG” BG SAMO i i5::e o:0ic-b S006 paiarkikCa eters ese eiass 19.00 
Miscellaneous Items 
COMCOMNIA; TANGO occ scsickacsc vce veasses 16.00 
PUN SRPMS ai as'w esas Sars waSihe bn Glee ae weicieaiacoule 3.25 

















average wholesalers’ 
Cincinnati: 


CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Jan. 12.—The following are 


carlot prices today f.o.b. 


Shingles 

Best Primes Economies 
BD cesethwsakeeus seer $5.70 $2.70 eevee 
EY bnek easton area eee 6.70 4.85 $3.70 
DY cGesswns Risks sean 6.95 5.45 4.10 
OS -cee Geen euunee wen can 6.95 5.45 4.10 

Lath, 4- ee axl/2- Inch 

INO: Bocas scaeserieeeee: WENO el Sisen ss caeNe $7.90 





REDWOOD 


The following are the prevailing redwoy 
prices f.o.b. Chicago (72-cent freight allowanc,) 


Bevel Siding, Vo-Inch, S1S1E 


-——Clear———+, -——_“‘A’’—— “ 
3°-7’ 8’=-20" 3’-7’ 8°-20'° 3°.% 
OOP CE $24.25 $34.25 $20.25 $30.25 “$237 
Ue eer en Cnr 29:95 39.25 25.25 35.25 “ot 
Oo cxmewememwe eer eo 36.25 22.25 32.25 96 
Random Shop, Rough or S26, 5” & up, 8’ we 
1” VA ” 1 % ” Vad 91 ed 3” 


a 
.50 $57.50 $58.% 50 $75. “00 $73. 00 $77.00 site 
Finish—Rough, S2S or S4S 


$43.50 $5 





r Clear . er 
Ieinch— 3-444" 5-7", 8-20" $-4%% 5-7’ 8.0 
De  Siacatecem $50.50 $60.50 $78.50 — : * . " $68.5; 
: eres 50.50 60.50 84.50 14,50 
ae ae 59.50 69.50 86.50 61:80 abe 18,60 
ae. baneass 52.50 62.50 84.50 44.50 54.50 74.5) 
3 ‘to 6” 50.50 60.50 ..... 42.50 52.50 
ee 69.50 74.50 86.50 64.50 69.50 78% 
Eee eieviswars 80.50 85.50 88.50 75.50 80.50 805 
ie. canes 2.50 87.50 90.50 77.50 82.50 825 
Rs ai | a soso “SH00 scaccaig SORE 
1% & 1%-inch— 
Bo - catatetesatane $57.50 $67.50 $85.50 $49.50 “ $78.50 
are 57.50 67.50 91.50 49.50 84,5) 
S sacanns 66.50 76.50 93.50 63.50 73.80 90.50 
Po wkacainarave 59.50 69.50 91.50 51.50 61.50 8459 
8 to 6” 67.50. 6t.50 scrce 40:50 6860 ..., 
Bee ie Geaioces 81.50 81.50 93.50 76.50 76.50 90.5% 
BO - csceuveace 92.50 92.50 95.50 87.50 87.50 92.59 
Be Si siccaee 94.50 94.50 97.50 89.50 89.50 94.59 
6 to 12” seth eee, OL atwsae astne 89.60 
2-inch— 
SY sseieee $55.50 $65.50 $86.50 $47.50 $57.50 $79.60 
Ae eunienne 55.50 65.50 92.50 47.50 657.5 ; 
Br cnweeae 64.50 74.50 94.50 68.50 68.50 91.6 
Sr swans 57.50 67.50 92.50 49.50 69.50 86.6 
3 to 6” 55.50 65.50 ..... 47.50 657.50 .... 
SC  ghacaes 74.50 79.50 94.50 71.50 76.50 91.50 
Be scipiwiecers 85.50 90.50 96.50 82.50 87.50 93.60 
Me ewes — — 98.50 84.50 _ 95.50 
6 to 12” Z BESO isecs 90.50 


cme siding, S1S1E, 4 to 20-Foot 


Wyx8 %x8 %x10 %x8 %xl10 %xl! 
CIO? xcs $43.25 $50.25 $54.25 $66.75 $68.75 $70.75 
OURS” ciacsiwaw 40.25 47.25 61.25 €4.75 66.75 68.75 
Wide Clear Finish, Rough or S2S, Random, 8-20' 
) iad 1% e] %” oe” 3” 4” §” 
14”... SRR: = $119.50 $117.50 $127. ’ $131.00 = 
16”... 117.50 124.50 122.50 132.00 136.00 139.60 
18”... se: Dawe 80 129.50 127.50 137. 00 141.00 144.50 
20”... 127.50 134.50 132.50 142.00 146.00 149.60 
22”... 132.50 139.50 137.50 147.00 151.00 154.50 
24”... 137.50 144.50 142.50 152.00 156.00 159.50 
26”... 142.50 149.50 147.50 157.00 161.00 164.60 
28”... 147.50 154.50 152.50 162.00 166.00 169.50 
30”... 152.50 159.50 157.50 167.00 171.00 174.50 


Add for S48, $2. Add for specified lengths, $2 
Clear and Tank, Rough or 82S, 8 to 20’ 


Width— 6” a 10” 12” 6-12” 
ee 

Be S<echiaccwiesw oweee -e--$107 $107 $108 $109 $107 
Oe he eee ae itt 112 #113 «1844 ~ 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Jan. 13.—The following are 
prices for mixed cars prevailing here today: 





ITN Pe acne orden aise harete ear nalne wa sinens $75.00 
A OR TRIO iis cineaw en ceeée nee enee 65.00 

SVG SIC RBA éincesreldis wareines ve ewwiee wae 32.00 
MG cig ose hE ae make oeeaecaeee 33.00 

RNIN saa din’ proto aain a are oi niiors Qin ergraielie evecsee aiate 5.00 
Factory stock, 1 ” 28.00 
y ” : 82.00 

yy,” . 34.00 

3 en 37.00 

SCONE By iccswnecineues 46.00 

BOE AUIMNPED, “GrOEM eicsviceseids cosecovonnrees 19.00 





For Editorial Review of Current Market Cot: 
ditions See Page 31 


NORTHERN PINE 


MINNEAPOLIS, MINN., Jan. 12. —W oodwork- 
ing industries find some difficulty in getting 
supplies because of limited mill stocks of north- 


ern pine. The new cut becomes available od 
early summer. There is no disposition to offe 
concessions. 


NEW YORK, Jan. 12.—Northern pine occupies 
the same position it has held for the last three 
months—marking time. Shipments are coming 
in slowly and mills are not being pressed. 


BOSTON, MASS., Jan. 13.—Recent industria! 
inquiries for northern pine are quite aan, 
ing. Retailers are expected to come into t 
market shortly with sizable requests for said 
items. Prices have not kept pace with som 
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30 $78.54 
50 84.6) 
50 90.50 
50 84.60 
30 90.54 
50 92.60 
50 94.54 
+ 80.5 


0 $79.50 
0 


0 xl? 
15 $70.75 
15 68.76 
m, 8-20’ 
6” 
0 $134.50 
0 139.50 
D 144.50 
0 149.60 
0 164.50 
0 169.60 
0 
) 


ths, $2 
20’ 
2” 6-12” 


09 $107 
14 1 


~_—<$<$——— 
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competitive lines and this is counted upon by 
local distributers as one of their strong selling 
i we a? 

arguments. 


NORTH TONAWANDA, N. Y., Jan 13.—With 
inventories about closed up, wholesalers are 
peginning to give a little more attention LO 
future business, depicted by an increasing vol- 
ume of inquiries. Sales show signs of a revival 
of better trade conditions. 


BUFFALO, N. Y., Jan, 12.—Northern pine 
trade remains rather quiet, but prices are well 
maintained. Retailers’ stocks are not large, as 
buying has been done in a cautious way for 


some time. 
EASTERN SPRUCE 


BOSTON, MASS., Jan. 13.—The eastern spruce 
market is beginning to recover from the lethargy 
noticeable just before Christmas. The base pric« 
of frames has been firmly held at $45. Dealing 
in spruce boards is restricted but prices are a 
shade firmer. Quotations: Dimension, rail ship- 
ments, f.o0.b. Boston, 8- to 20-foot, 8-inch and 
under, $45; 9-inch, $46; 10-inch, $47; 12-inch, $49. 
Provincial random, 2x3 to 2x7, $34@35; 2x8, $38 
@39, 2x10, $839@40. New England random, 2x3 
to 2x7, $36; 2x8, $40. Covering boards, 5-inch 
and up, 8-foot and up, D1S, $34@35; matched, 
clipped, 10- to 16-foot, $38@40. Furring, 1x2, 


$35@ 36. 





NEW YORK, Jan. 12.—Nothing has occurred to 
relieve the dullness in eastern spruce. There 
has been price increase for two weeks. New 
England lumber is arriving slowly in small vol- 


* WHITE CEDAR 


MINNEAPOLIS, MINN., Jan. 12.—Distributers 
of northern white cedar posts and poles are 
marking time, awaiting advance of the season 
when the pole market again is to become more 
active. There is a shortage of small posts, and 
the larger sizes are available only in norma! 
quantities. Quotations are unchanged. 


HARDWOODS 


CHICAGO, Jan. 14.—The hardwood trade re- 
mains in good condition. Demand is probably 
slightly less active than a fortnight ago, as the 
furniture industry, which for some time nas 
been one of the leading buyers, is now engrossed 
in the midwinter furniture shows. These shows 
are reported to be yielding results fully as good 
as was expected, and buying on an active basis 
may be resumed shortly after their close. Prices 
are strong, with red gum, common oak and birch 
somewhat higher than at the beginning of the 
year. 





MINNEAPOLIS, MINN., Jan. 12.—Northern 
hardwood buying is slow. Implement dealers 
are making inquiries; furniture interests are not 
buying much ahead of present needs; box manu- 
facturers are taking a good volume of low 
grades. The market appears to be growing 
stronger. 


COLUMBUS, OHIO, Jan. 12.—Hardwood de- 
mand is gradually improving. Buying is pretty 
evenly divided between dealers and factories. 
Railroad inquiries are good and many are de- 
veloping into orders. Retail stocks are not large 
and in some instances badly broken. Oak prices 
at the Ohio River: 


No. 1 No.2 No.3 
FAS com. com, com. 

Quartered ...... - $155 $90 $55 
1 a 105 75 53 $20 


BALTIMORE, MD., Jan. 12.—The change in 
sentiment toward a more favorable view of the 
outlook has become more pronounced, and many 
hardwood buyers seem ready to augment their 
holdings materially on the theory that orders 
‘an be placed now at lower figures than will 
prevail later on. The export demand continues 
to improve. 





imANSAS CITY, MO., Jan. 13.—Strength con- 
u€éS to feature the hardwood market. 3uyers 
all lines are placing orders and their want: 
“over a wide range. Motor car manufacturers, 
with increasing production in closed cars, ar 
calling for more finish stock, and furniture and 
cabinet makers appear to have good volume of 
ters ahead. Oak, gum, ash, maple, elm, hick- 
ny and poplar are in good demand, and there 
‘Sa fair call for other woods. 


(tOUSTON, TEX., Jan. 13.—Oak is particularly 
1, 8 Prices having advanced several dollars 
Me ted gum continues scarce. Those able 
’ Supply the demand are receiving good 


prices. Sap gum is stronger also. There are 
plenty of orders for several hardwood items, but 
shipments are handécapped somewhat by recent 
rains, which have retarded logging operations. 


NEW YORK, Jan. 12.—All hardwoods hold 
firm. An order from abroad for fifteen carloads 
gave zest to the market last week. Flooring is 
advancing while other items are marking time 
for the reopening of business. Chestnut and 
gum are scarce. Oak lumber is none too plenti- 
ful. Good shipments are due before the end of 
the month. 


OMAHA, NEB., Jan. 12..—Demand from rural 
dealers is slow, but city retail business is good. 
Local yards, as a rule, have a normal stock or 
better on hand. Oak prices have advanced an 
average of $4 within the last thirty days, but 
maple has remained about the same. 


BOSTON, MASS., Jan. 13.—There is a fair 
volume of hardwood business. Prices are steady 
to firm. Brown ash has been receiving consid- 
erable attention recently and because of the 
light supply quotations have shown a firmer 
tendency. Quotations on flooring, 423x244 clear: 
Plain white oak, $107.50@111.50; maple, $103.50@ 
108.50; birch, $88. Quotations on inch stock 
show no change from those listed a week ago. 

CINCINNATI, OHIO, Jan. 13.—The hardwood 
market remains firm with some items, particu- 
larly red gum, showing a disposition to advance. 
There has been some buying by yard men for 
spring needs, but so far manufacturing consu- 
mers have not come into the market aggres- 
sively. 





ST. LOUIS, MO., Jan. 13.—There has been a 
fair volume of southern hardwoods moved during 
the last week, with automobile interests prob- 
ably the most active factor. Furniture people 
are still waiting until results of the furniture 
shows are known. tefrigerator concerns have 
been rather active during the week. 


NORTH TONAWANDA, N. Y., Jan. 13.—Hard- 
wood sales are of a more even trend than most 
other woods. Supplies are none too plentiful and 
prices are reported along the same list as has 
prevailed the greater part of the winter. In- 
quiries have been coming in with increasing 
frequency. 





NEW ORLEANS, LA., Jan. 12.—Demand is 
quiet, but prices hold firm. 30th foreign and 
domestic inquiry is good, season considered; 
dry stocks at mills are not unduly heavy and 
mill supplies of several of the wanted items are 
light. The range of orders and inquiry is 
broadening. 

BUFFALO, N. Y. Jan. 12.—Yards report that 
trade has not begun to pick up to any extent 
since the new year opened, but a healthy tone 
is manifest and as soon as consumers have 
checked over inventories more buying is looked 
for. Wholesalers have larger and better assorted 
stocks than usual. Prices hold firm. 


FIR, SPRUCE, CEDAR 


CHICAGO, Jan. 14.—Demand for Douglas fir 
has been rather restricted on account of un- 
favorable weather conditions, but the outlook Is 
unimpaired, and local distributers believe that 
there will be a world of business when outdoor 
work becomes possible on a larger scale. The fir 
market is described, as less strong than a fort- 
night ago, on account of some smaller mills 
looking for business. However, there is no ten- 
dency toward actual weakness, and any better- 
ment in weather conditions is expected to be 
followed by a corresponding strengthening in 
price. 





NEW YORK, Jan. 12.—Fir occupies the best 
position on the market, with supplies none too 
plentiful, prices holding firm and prospects for 
an immediate advance in wholesale prices ex- 
ceptionally bright. Wholesalers report they have 
never had more orders than at present. No 
exceptional cargoes are due before the end of the 
month. 





KANSAS CITY, MO., Jan. 13.—Demand for 
fir remains rather slow, owing to weather con- 
ditions in the northern and middle western 
States, but prices are being firmly held. Most 
of the demand is for mixed cars, in which 
uppers predominate. 


OMAHA, NEB., Jan. 12.—Prices on fir common 
have advanced $2 lately, but dimension and 
boards are unchanged. Retail yards have nor- 
Cold 
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ESIDES the well 
known Gandy 
Stitched Cotton Duck 
Belt, we make the 
Thermo-Gandy a 
black, mineral treated 
belt which resists heat, 
steam and oil. If you 
have an out-door or 
other installation de- 
scribed above, get de- 
tails on this belt. 


Write to: 


THE GANDY 
BELTING CO. 


Main OFFICE; 740WEST PRATT ST. 
BALTIMORE, MARYLAND 
WARREN STREET 


NEW YORK: 36 


CHICAGO: 554 WEST ADAMS 


hs STITCHED _ 
JANDY ‘rece: BELT 


“It’s the belt with the Green Edge”’ 











SAWMILLS ~POWER 


Farquhar Locomotive Rigs deliver strong, steady 
power. Dependable and economical. Easy steam- 
ers. 

Farquhar Sawmills cut accurate lumber, have 
large capacity and are easily operated. Built in 
sizes to suit the power. 

Grain Threshers, Hay Balers, Dairy 
Boilers, Hydraulic Cider Presses, Farm 
Implements. 


A. B. Farquhar Co., Limited 


BOX 432, YORK, PA., U.S. A. 

















Estimate and Delivery Record Book 


This book is so designed, that, with less work than 
usual, the Balance-To-Go of any item is SHOWN CON 
TINUOUSLY, and you do not need to spend anything 
more than the cost of ordinary record books to have 
this advantage. 

The delivery record forms are on the back of the 
original estimate that is retained in the book. You can 
use the delivery form for the estimate facing it. 

The book contains 180 estimates and duplicates ruled— 
40 lines to the page—360 sheets 94x16 inches and 6-page 
A to Z index. It is bound in heavy canvas with carbon 
paper and press board. 


Postpaid, $4.75 


. 431 So. Dearborn St. 
American Lumberman Chicago, Il 











spruce is light, and prices are steady. Cedar 
siding shows a slight tendency toward higher 


price, 6-inch being hard to get in any quantity. 
ffour-inch siding is more plentiful. 

BOSTON, MASS., Jan. 13.—Prices are firm 
for everything on the fir, spruce and cedar list. 
The volume of trade locally has been light since 
the beginning of the holiday season. The trend 
of prices is strongly upward. Ordinary dimen- 





ion schedules of dressed fir, February shipment, 
ure $36 and up, ship’s tackle, Boston; transits 
are $34. No. 1 common fir boards are $32. 


BUFFALO, N. Y., Jan. 12.—Trade in the prin- 
cipal west Coast woods is not brisk. Mills are 
trying to advance prices and in starting up again 


after the holiday shutdown, some are running 
quite actively in order to catch up with back 
orders for cargo shipment. 

BOSTON, MASS., Jan. 13.—The cypress mar- 





ket is just about steady. Demand is quiet. Mills 
report fair stocks. Quotations: 

FAS Selects Shop 
Dr. swan pmiiaoe-cte $ 90@ YS $73@ 83 $5163 
9/4 and 6/4...... 1009110 85m 98 63@71 
BG) ceclenioirs 105@121 92@101 73W85 
RES: eee sioncnete 122@136 


NEW YORK, Jan. 12. 





Prices hold firm, Stocks 
on hand are only fair, with numerous calls for 
immediate delivery. Whoiesalers report sub- 
stantial shipments on the way, but with adverse 


weather are prepared for late arrivals. 

KANSAS CITY, MO., Jan. 13.--Demand for 
cypress is reported a little better than was ex 
pected, with orders coming both from city and 
country yards. There is a fair industrial d« 
mand and uw good inquiry from factory con 
umer 





CINCINNATI, OHIO, Jan. 13.—-The cypress 
market has been somewhat dull but still remains 
firm. Prospects remain excellent. 

ST. LOUIS, MO., Jan. 13. 
yellow cypress continue unchanged. In the for- 
mer market, there is a satisfactory trade in 
seasonable items. <A limited amount of mixed 
order business represents about the only yellow 
eypress being moved at present. 


-Prices on red and 


NEW ORLEANS, LA., Jan. 12.—Cypress de- 
mand is seasonably quiet. A new price-list in 
preparation will contain, it is said, only minor 
changes in short-lengths. Car supply is easy, 
shipments prompt and production approaching 
normal 


BUFFALO, N. Y., Jan. 12.—Not much activity 
is shown in cypress, as buyers are cautious about 
loading up with Jumber until weather is more 
favorable. A fairly steady market is prevailing, 
with mills expecting higher prices within a 
short time. Wholesalers are carrying about 


normal stocks. 
HEMLOCK 


BOSTON, MASS., Jan. 13.—Northern and east- 


ern hemlock buying is restricted. Prices are 
steady to firm. Arrivals of western hemlock 
have been on a lighter scale recently and this 


stock has been taken by the retail yards at prices 
several dollars higher than was being paid in 
the autumn. Ordinary makes of castern clipped 
boards are $33 to $34. 


NEW YORK, Jan. 12 Part cargoes of good 
lumber have arrived of late and there are good 
stocks of hemlock in all grades in the yards. 


There is little or no transit lumber, however 


Prices hold firm, 
BUFFALO, N. 


Y., Jan. 12.—Wholesalers report 


that they have made no recent changes in 
hemlock price lists. Mills decline to accept 
orders for much stock at concessions. Demand 
is not active. 


WESTERN PINES 


CHICAGO, Jan. 14.—Although snow and cold 
weather in the middle West and North has 
reduced the volume of buying of western pines, 
the market remains fairly active and strong. 
Local distributers take a most optimistic view 
of prospects for yard trade, and say that indica- 
tions are also for an early revival of trade in 
factory lumber. 


BOSTON, MASS., Jan. 13.—Demand for west- 
ern pines shows the effect of the usual mid- 
winter lull. Idaho pine looks very firm at prices 
averaging higher than a month or so ago. Mill 


stocks have been greatly reduced, and the supp 


of No. 2 common is very light indeed. Quota. 
tions on Idaho white pine: 

No. 1 com, No. 2 com. No. 3 com 
Ix 6 ....$76.00@77.50 $60.50@61.50 $41.00@42: 
lx § 75.00@76.50 57.00@58.00 $1.50@ 44, 
1x10 78.00W79.50  57.00@58.00 41.5044 
1x12 91.60@93.00  59.50@60.00  43.50@45 5 





NEW YORK, Jan. 12.—Shipments of good lum- 
ber are hard to obtain. C selects in Idaho pine 
ure almost exhausted and even the lower grade 
are at a premium. A number of telegrams sep 
to the mills during the last week have brough; 
no encouragement for early arrivals. i 





KANSAS CITY, MO., Jan. 13.—The demang 
for western pines is coming mostly from indys. 
trial consumers at present. There is some jp. 
guiry from retailers, but not much businesg he 
ing placed, Prices generally are firm. 


REDWOOD 


BOSTON, MASS., Jan. 13.—Redwood demané 
is on a restricted basis. Local stocks of shop 
lumber and yard items are light. Prices ary 


about holding their own. Wholesalers inquiring 
for replacements are encountering a firmer at- 
titude on the part of producers. 





KANSAS CITY, MO., Jan. 13.—The redwood 
market is quiet, neither retailers nor industria! 


consumers having shown much interest last 
week. Prices on a few items are reported 4 
little soft. 


NORTH CAROLINA PINE 


BALTIMORE, MD., Jan. 12.—North Carolina 
pine men are in a confident mood, even thoug! 
the last week did not bring out any larg 
volume of business. Receipts at the wharve 
here have been interfered with by severe snow- 
storms, which have caused a slowing up of work 


in Which shortleaf pine is used. No change 
in prices have taken place. 
BOSTON, MASS., Jan. 13.—The North Caro- 


lina pine trade has not yet recovered from tt 
effects of the holidays and stock taking. Lov 
range on rough edge, 4/4 under 12-inch, is now 
$60 to $68. Shortleaf partition, B&better, ha 
advanced to $56.25. Low range on_ shortleat 
flooring is now $79 for Bé&better rift, $58 for | 








rift and for B&better flat. Roofers ar 
strong at to $34 for 8-inch air dried 
NEW YORK, Jan. 12.—-Mills have little t 


firm, with an immediat 
rise in price forecast. Flooring and roofers art 
in big demand and Recent visitors t 
the mills report there will be comparatively littl 
lumber to come forward in the next few week 

BUFFALO, N. Y., Jan. 12.—North Carolina 
pine demand is not particularly active. Prices 
are well maintained and mills ask about $1 more 
for ceiling and partition. In other items prices 


are firm. 
SOUTHERN PINE 


CHICAGO, Jan. 14.—Weather conditions 
the Chicago territory have been unfavorable t 
outdoor work, with the result that wholesalé 
trade has been restricted. Retailers are reported 
to be doing a good business, but deliveries at 


offer ‘and prices hold 


scarce. 


being postponed at buyers’ request until th 
weather improves. The market meanwhile 
remains firm. The big mills are holding 


their last price lists in view of the shortage au 
stocks, and many of the smaller mills are close 
down, so that there is little pressure for bus! 
ness from that scource. Some transit cars have 
lately been offered at slight concessions, bu 
there are not enough of these offering 


to mend 


the market. 

KANSAS CITY, MO., Jan. 13 Demand ro! 
-outhern pine is increasing. A few smaller ml 
are reported to be making low prices and somé 
wholesalers have moved cars at a concessiol 
but the larger mills hold fast. Jzastern buyer 


nalidavs 
have been slow to come nougay 
the best demand coming 


southwestern States. 


back since the 
from the southern 4 


HOUSTON, TEX., Jan. 13.—The Southern pité 
market appears to be improving day by da} 
Preholiday prices hold firm. The recent ral™ 
have not interfered appreciably with product’ 
or shipments. Retail yard business is picking UF 





BOSTON, MASS., Jan. 13.—There is just abou! 
enough current business in southern pine to i 
out prices and show that the market 15 ne 
throughout. Top prices for longleaf flooring 4 
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sg for B&better rift, $65 for C rift and $63.50 
for Bé&better flat. B&better partition looks 
frmer, recent sales having been made at $60. 


Roofer quotations are well maintained. 


NEW YORK, Jan. 12.—Southern pine holds its 
position as the leader in the general advance 
of lumber items, but to date it has shown no 
yndue activity since the first of the year. There 
are indications that a big demand will come for 
timbers early in 1925, and wholesalers report 
they can get rid of all the lumber they can 
obtain. Flooring items are at a premium and 
are scarce. 


CINCINNATI, OHIO, Jan. 13.—Business has 
peen fair in southern pine, and prices have been 
well maintained. Dealers report a large poten- 
tial buying demand and expect it to develop into 
actual busines before long. 





ST, LOUIS, MO., Jan. 13.—Southern pine busi- 
ness is seasonable. Items wanted by the indus- 
trial trade have shown the most activity re- 
cently. Crating, 1x4 and 1x6 No. 2 common, 
39S and S4S, as well as the same items in No. 
3 grade, have been in unusually good request. 
Prices are firm. Production is restricted by bad 
weather in the South. 


NEW ORLEANS, LA., Jan. 12.—Mill reports 
indicate a gain in bookings, production and ship- 
ments for the week. Demand is seasonably 
quiet, though inquiries are fairly plentiful. 
Prices are well held, mill stocks are still broken 

assortment, and there is general confidence 
in an early revival of spot business. 

BUFFALO, N. Y., Jan. 12.—The southern pine 
market holds strong. Wholesalers are not buy- 
ing much, as they find retailers are generally 
deferring purchases until better weather arrives. 
Mills claim to have a good many orders outside 
of the northern territory, and so are unwilling 
to make former concessions. 


SHINGLES AND LATH 


BOSTON, MASS., Jan. 13.—The shingle mar- 
ket is dull. White cedar prices show a tendency 
to sag a little, but red cedars are firm despite 
the slack inquiry. Quotations: White cedar 
extras, $4.75@5.25; clears, $4.25@4.75; British 
Columbia XXXXX, $5.65@5.86. Retail demand 
for spruce Jath is slow, and while the market 
nas dropped 25 cents during the last month, 
Pacific coast lath forwarded by water have ad- 
vanced a corresponding amount. The present 
range on eastern spruce lath, Boston rate of 
freigut, is $7@7.25 for 1%4-inch, and $8@8.25 for 
i%-inch. Western hemlock lath, 1%-inch, have 
been offered at $7, ship’s tackle, Boston. 


MINNEAPOLIS, MINN., Jan. 12.—There is a 
ange of 5 to 15 cents in red cedar shingle prices, 
with the widest range affecting stars. The 
movement is small and there are few transit 
ears, Retailers still hold back in placing orders. 


COLUMBUS, OHIO, Jan. 12.—There is a 
steady demand for shingles but the bulk of the 
business is coming from country dealers. City 
lealers-are not inclined to stock up to any ex- 
tent. Receipts from the Coast are sufficient for 
current need Prices are steady at former 
levels, 

KANSAS CITY, MO., Jan. 13.—While shingles 
are scarce, demand isn’t pressing enough to add 
any strength to prices, which have not changed 
n the last three weeks. Siding demand is slack, 
with no change in prices here. Lath demand is 
fair, mostly southern and western pine being 
wanted. Some fir lath are bought in mixed cars. 


HOUSTON, TEX., Jan. 13.—Orders for shingles 


nave picked up splendidly the last week. A 
slight advance is reflected in the following quo- 
tations, Coast basis: Stars, $2.50; clears, $2.90. 


A shipload of shingles arrived a day or two ago 
‘rom the west Coast. Lath are in good demand 
at: No. i# $2 15° No. > $4. 

4. OMAHA, NEB., Jan. 12.—There has been a 
— demand for shingles with little, if any, 
change in price. The outlook for new private 
homes js very good and many architects are 
quite busy on plans. Most of the lath used here 
are 32-inch western white pine, for which there 
iS little demand, as weather has been too cold 
for building. Prices are unchanged. 





Posies YORK, Jan. 12.—Lath have been moving 
ery haan the yards and as a result there 
tales een no material advances, although whole- 
Py report a scarcity of stocks. Prices have 
“ot advanced, but hold firm. West Coast shingles 
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LES REPRESENTATIVES: 
C. Lackey, 5832 McGee St 


. Ly 
G. S. Patterson, Cconomowoc, Wis. 


, Kansas City, Mo 


R. D. Hunting Lumber Co., American Trust Elcg., Cedar Rapids, lowa 


Colorado Continental Lumber Co., 
Chamber ot Commerce bidg., Denver, Col. 


G. A. Jones, Lumber Exchange Bldg., Minneapolis, Minn. 


mountain PONDOSA PINE 


Quality 


LIGHT — SOFT —- WHITE 


Dealers who believe that the right way to 
build trade is on the basis of values delivered 
will find Craig Mountain Quality Pondosa Pine 
to their liking. This lumber is noted for its 
softness, light weight, brightness and good 
manufacture. 


Buy it in mixed cars. 


Craig Mountain Lumber Co. 


Winchester, Idaho 


E. H. VAN OSTRAND, Pres. 
W. C.GEDDES, Vice Pres. & Gen'l Manager. 
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are in fairly plentiful supply, the weather hay 
prevented a free flow to consumers ; 


ST. LOUIS, MO., Jan. 13.—Prevailing pric 
on shingles are about $2.85 for clears, and $2.5) 
for stars, Pacific coast base. Lath prices ar 
$5.25 for No. 1, and $3.50 for No. 2, f. 0. b, g 
Louis. i 


NEW ORLEANS, LA., Jan. 12.—Demana for 
cypress shingles and lath is normally quiet 2 
this season, and current demand is rated seagop. 
ably fair—due largely to continued building 
activity in the South. Prices are unchanged anq 
well held. 

BUFFALO, N. Y., Jan. 12.—Shingle prices are 
Extra clears, $4.61; Stars, $4.01; British Columb: 
XXXXX, $5.56. Retailers ave postponing buyin: 
until the weather improves. 


MAHOGANY 


BOSTON, 1 Bany trade js 
active. The radio people are taking large quan. 
tities of the better grades from 5/8- to 1-inch 
stock, the brisk call for which has stiffened up 
prices. Production is again on an overtime basis, 
Wholesale quotations on air dried plain mahog. 
any, f.o.b. Boston, log run for figure: 

No. 1 No.2 No? 








FAS com. com. com. 
re reer $177.56 $105 $45 
5/4. 6/4 & 8/4... 215 180 105 45 
Ne rere rrr rere 190 120 45 
WEP aicidaieeeeuwe DOO 195 120 45 
WS aiseaweeen Pe 195 120 45 


BOXBOARDS 


BOSTON, MASS., Jan. 13.—New England box- 
board and shook mills are starting the new year 
with moderate stocks, firmer prices and a dis- | 
tinctly better industrial outlook among the ac- 
tivities to which they supply boxing and crating 
stock. Quotations: Inch, round edge: White 
pine, $31@34; spruce, $28@31; hemlock, $26@29. 


Planning Wood Sawing Contest 


MILLBURY, MaAss., Jan. 3.— Lumbermen 
around here are working at the difficult task of 
trying to provide two quarter cords of hardwood 
which shall be exactly identical in texture and 
hardness, and in assortment of sizes. Those 
promoters and matchmakers who are arranging 
for the great Millbury wood sawing contest, 
which will be held for charity, have struck a 
snag. It lies in the fact that it is all but im 
possible to get wood locally of exactly the same 
thickness and toughness for the two contestants, 
who are James Maloney, 79 vears old, and Fran: 
J. Barnes, 73. 

The trouble a rose last week after Mr. Barnes’ 
preliminary workout. It took him a little better 
than thirty minutes to saw a quarter cord of 
white birch, each stick being separated into 
three lengths. 

As Mr. Maloney, working under wraps, did 
a quarter cord in twenty-seven and one-half 
minutes the previous Sunday, Mr. Barnes and 
his manager, Charles W. Cunningham, were n0t 
at all satisfied with his showing, and immediate 
ly began issuing statements. 

“*Qur wood was tougher and thicker, 
Manager Cunningham. ‘‘In a fair contest, my 
man can defeat Mr. Maloney without preathing 
hard. He has youth, reach and staying power.” 

To which Mr. Maloney, who handles his own 
affairs, as the boxers say, replied that he could 
better the Barnes’ mark on the hardest and 
stringiest of hickory. 

So Millbury lumbermen have been 
to the task of getting two quarter 
wood for the contest, the wood in the eg 
be of exactly the same thickness and resistance. 
If they can make good, the contest will be held 








oa gaid 








in Millbury Town Hall in the course of the 
next two or three weeks, for the benefit of the 
Millbury District Nursing Association or other 

good cause. If the lumbermen fail, there Wl 
be no contest, probably. Mr. Barnes considers 
himself the champion and Mr. Maloney 


itle unless con: 


challenger, and will not risk his ti 
ditions are right. 


Motion picture companies plan to make _ 
of the unusual bout when it takes piace. ee 
the principals in the bucksaw contest which 48 

ble records 
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News Letters 


(Continued from page 80) 
SEATTLE, WASH. 


Jan. 10.—The regular luncheon of _ shingle 
wholesalers and manufacturers was held in the 
Hotel Olympic Wednesday, with Ed E. Luke, of 
the J. E. Pinkham Lumber Co., in the chair, and 
R. E. Guyer, of the Seattle Cedar Lumber Manu- 
facturing Co., assistant. 

Wholesale lumbermen met at call of Roy A. 
Dailey immediately following the regular luncheon 
of the Hoo-Hoo Club. 

Reports have become current that I. W. W. or- 
ganizers have become active in the logging camps 
of Washington and Oregon, with the object of 
educating laboring men to the “class struggle,” and 
of calling a strike so as to cripple the industry 
as soon as there is a shortage of labor. It is pre- 
dicted that there will be a shortage of labor in 
the spring. 

L. T. Carroll, president Pacific Car & Foundry 
Co., announces the selection of James F. Twohy 
as vice president, with headquarters in Portland. 
The Seattle office has booked orders for 500 box 
cars for the Nerthern Pacific Railroad Co.; sev- 
enty stock cars for the Western Pacific, fifty long 
logging cars for the Long-Bell Lumber Co., and 
eighty logging cars for the Bloedel Donovan Lum- 
ber Mills. ‘The lumber required for the various 
orders will aggregate about 2,000,000 feet. 

Rk. F. Weeks, of the Seattle Chamber of Com- 
merce, who recently returned from the East, is au- 
thority for the statement that the Pullman Car 
Co. of Chicago, will establish a rebuilding and 
reconditioning plant in this city at a cost of about 
$750,000. The company now has a plant at San 
Francisco. 

The Brockway-Smith Corporation, of Boston, 
Mass., announces the opening of a western buying 
office at Seattle, in charge of Frank Tregoning. 
The arrangements were made under the personal 
direction of Edwin W. Tibbetts, secretary of the 
corporation. Mr. and Mrs. Tibbetts left Wednes- 
day for California, accompanied as far as Port- 
land by Mr. Tregoning. 

Frank Burns, formerly of the DeVeuve-Burns 
Insurance Co., attorney-in-fact for the Lumber- 
men’s Indemnity Exchange, is no longer connected 
with that organization, but has opened insurance 
offices under his own name, 

William D, Garland, widely known among fir 
lumbermen, has joined the forces of the Pioneer 
Lumber Co. 

Hon. Earl Page, treasurer of the Common- 
wealth of Australia, is due to arrive in this city 
next week. Ilis mission is to make a study of 
lumbering, and also the reclamation of arid lands 
and hydro-electric development. He expects to 
visit Portland, San Francisco and Los Angeles 
also, and tour the eastern States. 


VANCOUVER, B. C. 


Jan. 10.—The lumber trade is more optimistic, 
possibly, than immediate business warrants. The 
continued strong position of wheat, with pros 
pects of a widespread immigration movement to 
the Canadian Northwest, accounts for much of 
the feeling of confidence. Assurance of very large 
construction enterprises in Canada, and the an- 
nouncement that the Canadian Government has 
sanctioned the Canadian National Railways build- 
ing a line which will give direct access to the 
great Peace River country, strongly second the 
belief that 1925 is to be a banner year in the 
Dominion’s history. 

An indication of optimism is shown in the in- 
crease of $1 on export lumber. That increase is 
entirely justified, though possibly not because of 
any extremely large volume of business being 
placed at the moment. Export merchantable grade 
‘umber is now bringing $22 to $25, and the run 
a lumber shipped to Atlantic seaboard is about 
$19 and $20, depending on specifications. That 

® markets are not all willing to pay higher 
prices is shown by the Egyptian tie order of 
22,000,000 feet, which was not placed here, the 
mills not wanting to quote on the terms specified. 
United Kingdom, New Zealand and Belgium have 

*en buying well, trade to the latter country hav- 
a followed establishment of direct steamer 
‘ttvice. Belgian orders are nearly all for the same 
(J8s of material the United Kingdom demands. 
Japan is looked on as a very likely market for a 
‘arge volume of lumber trade this year. ‘The holi- 

Re Season has slowed down all Japanese orders. 
3 —_— oe that the United States mills got 
aii ee Australian orders for the last two 
rg socal exporters are planning to win back 
pe of the lost trade, but they have a serious 
a meet in the attitude of public senti- 
think the — Commonwealth, The Australians 

Lembermes 5 relations are too one sided, 
= t nen this week interviewed the new board 
charge the administration of the 
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——‘‘Buy a Moore and Get the Best ’’—— 




















Battery of Moore Moist Air Kilns at 
Enochs Lumber & Mfg. Co., Jackson, Miss. 


Drying Difficult Hardwoods 


such as Northern Birch, Red Gum and Cypress is 
done in an absolutely satisfactory manner by the 
Enochs Lumber & Manufacturing Co. Mr. Porter, 
Supt.,says they are turning out some of the best look- 
ing kiln dried stock he ever saw. 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 


Jacksonville, Fla. “2 Fully Equipped Plants. North Portland, Ore. 
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Order Any Quantity You Need “KILMOTH” 


and keep your assortments complete at minimum investment. Closet Lining 
Your customers will be delighted with shat hel steabed-Be 
s ji} 7 oy ale / 
“Quality” OAK FLOORING pagar sn 
It is carefully manufactured from fine Southern Oak. x 2, 2% and 3/4 ich 
Order now in carlots, L. C. L. or mixed with “Kilmoth” — pr Pd “a 
Closet Lining. TOT Fee eee 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave. and Southern Ry. MEMPHIS, TENN. 








Garland tise wher Wagons and Trailers 
FOR TEAM AND TRACTOR HAULING 


Equipped with Solid Steel Axles Guaranteed for One Year. 
Also , 





os BR Also 

Four Wheel : is o Lumber 

Log Wagons AR ie  UMGe>. Buggies, 
and Self pig et eg, or Haul-off 
Loading met dan, ¢ Gears, 
Skidders Ete. 





The Only Eight Wheel Trailer ite %.. 


Recommended by Tractor Manufacturers. 


Garland Wagon Co., New Orleans, La., U.S.A. 


Write for 
Catalog “‘G’ 

















4 _ AMERICAN LUMBERMAN 


JANUARY 17, 199; 











inadequate. 








FINANCING THE FOREST 





Inadequate Working Capital 


Some corporations have grown so rapidly that the 
original “permanent working capital” is now 


So many technical factors must be considered when con- 
templating a plan of financing, that it is advisable to 
secure the advice of independent experts. 


Our experience gained in active association with the 
Paper and Pulp industry for many years will be of 
material benefit to you in this respect. 


LACEY 


Securities Corporation 


332 South Michigan Avenue, Chicago 


SECURITIES DIVISION—JAMES D. LACEY &@ CO. 


INDUSTRIES 

















Four Ross Carriers Handle 
the Output of Large Fir Mill 





The speed and economy of 
Ross Lumber Carriers is rec- 
ognized by western lumber 
manufacturers. As evidence 
of this fact we call your atten- 
tion to our sales during six 
months beginning Oct. 1, 1924. 
During this short space of time 
we sold 56 Ross Carriers to 
western lumbermen. 


Ross Electric or Gasoline 
Carriers will prove as satisfac- 
tory to you as they have to the 
West Oregon Lumber Co. 
Investigate these big money 
savers today. 














, Pres 


Write for list of other lambermen who are using Ross Carriers; 


also for complete data on their costs. 


The Ross Carrier Co. 


Office and Plant 
Benton Harbor, :: :: 


Michigan 


There’s no obligation. 


MURRY JACOBS COMPANY 
69 Columbia Street, - - - - - - - Seattle 
249 Monadnock Building, - - San Francisco 
346 Maison Blanche Annex, New Orleans, La. 





S-hour law. Among the difficulties attending }, 
operation the lumber representatives, especiajjy 
sawmill operators, pointed out the irregular hoy, 
and times of arrival of ships for cargoes, [f , 
breakdown or delay occurred, the mill is unge, 
heavy penalty for failing to carry out terms ,; 
delivery to the ship. There are at times delays ;, 


deliveries of logs to mills. 
Messrs. Ewart & Sirrett, of Vancouver, hay 





purchased from the North American Timber Ho); 
ings Co. the mill at Queen Charlotte City. A.J] 
McCulloch, who was superintendent of the Buckle 
Say mill, will get the mill in readiness. ‘1, 
capacity is to be increased to 100,000 feet. A re 
saw and lath mill will be shipped, and anothe; 
boiler added. There will be 150 men employed, 


TUSCALOOSA, ALA. 


Jan. 12.—The market has not shown much jn 
provement since New Year, for weather hag bee, 
bad in most consuming and producing territories, 
Even buyers admit that they expect higher price 
and lots of business during the next four months 
Production is at a low ebb in this section, and 
sales have been heavy for the last forty-five days 
Most mills have already booked all the business 
they can ship by Feb. 15, and are not inclined t 
commit themselves further until order files are 
lightened and weather favors operations. A num 
ber of buyers want to place orders for future de. 
livery, but such business is not attractive to the 


sellers. 
LAUREL, MISS. 


Jan, 12.—The market showed little change dur 
ing the week except for a stiffening of prices on 4 
few items and some slight advances. Demand js 
very good for this season. There has been prac 
tically no change in mill stocks. The export de- 
mand, especially for prime and sawn timber, shows 
some improvement. The West Indies apparently 
will soon be buying considerable stock, and Island 
exporters are worried as to supplies, as the long. 
leaf mills are generally already well booked ahead, 
Hardwood conditions remain unchanged. 

D. J. Aucott, representing Eastman, Gardiner 
& Co. in Lynchburg, Va., has returned there after 
spending the holidays with Mr. and Mrs. Phillp 
A. Rogers. 

Frank G, Wisner, of Eastman, Gardiner & Co. 
and president of the National Lumber Manufac- 
turers’ Association, has been ill for the last week 
with influenza, 


WARREN, ARK. 


Jan. 12.—The Arkansas soft pine market re 
mains firm, recent advances holding. There is 4 
slight tendency toward further advances. In 
quirieS are in good volume from practically all 
sources. Retailers’ orders are mostly mixed. Rail- 
road buying is in good volume, with prices for car 
siding firm. Production has been practically nor 
mal. Shipments have slightly exceeded production, 
but hardly enough to make any difference in stocks. 
The first good rain for some time fell this week. 
Plenty of men are available and car supply is go0¢. 

Hardwood demand continues strong, with prices 
on some items firm and advancing. Stocks are 
broken at most mills, and there is plenty of greet 
stock in the yards. Gum items are most in demand, 
although oak is moving easily. Hardwood trim 
is moving easily at good prices, also hardwood 


flooring. 
” SPOKANE, WASH. 


Jan, 10.—Broken dry stocks and fair demand 
are combining to keep prices firm at the higher 
levels they reached last week. The advances 0! 
$3 on all widths of No. 1, and $1 on all No. 3, 4 
and 5, Pondosa pine and Idaho white pine, al 
expected to be the only important price changes 
this month. 

A large attendance greeted FE. D. Hamacker, ne’ 
president of the Spokane Wholesale Lumbermen* 
Association, at his first meeting of the new year 
held Thursday noon in the Crescent tea rooms 
“If ever conditions warranted confidence in the 
future,” he said, “they do today, everywhere about 
us. Suying power of rural communities shoul 
be reflected in lumber purchases. I can see naught 
but prosperity ahead for the lumber industry, and 
the degree of our own participation lies wholly 
with each one of us.” Mr. Hamacker is a mem 
ber of Duffy-Hamacker, wholesalers. 

R. W. Neighbor, general western manager of 
the FE. C. Atkins Saw Co., stopped off in Spokane 
Tuesday to see A. L. Porter and a few other old- 
time Hoo-Ioo. He was en route home to Port 
land, Ore., from the annual Atkins convention 
Indianapolis. Mr. Neighbor is an enthusiast 
Hoo-Hoo and counselor of the order for Oregon. 

Louis Heitman, of Helena, and Mrs. Heitma? 
Montana pioneers, have been spending the holiday 
season here as the guests of their son-in-law and 
daughter, Mr. and Mrs. Walter Leuthold, of the 
Deer Park Lumber Co. t 

C. W. Jones, South Dakota representative © 
the McGoldrick Lumber Co., and Edmund 0. Hawk 
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gett, of Minneapolis, who looks after the Mc- 
Goldrick interests in that territory, were recent 
visitors. ; 

Leslie M. Bullen, of the Bullen Lumber Co., is 
to be installed as master of North Hill Lodge 
F. & A. M. this evening. Mr. Bullen is an active 
Hoo-Hoo. 

BE. H. Van Ostrand, president Craig Mountain 
Lumber Co., and A. W. Laird, general manager 
Potlatch Lumber Co., were here yesterday. 


EVERETT, WASH. 


Jan. 10.—A fall of twenty inches of snow along 
the line of the Great Northern railroad in the Cas- 
cade Mountains during an interval of twenty-four 
hours is one of the signs that logging operations 
may receive another setback on account of the 
weather. ‘There has been no delay to trains, since 
the snow crews are fighting the drifts. While the 
weather bureau forecasts rain in western Washing- 
ton, with probability of light snows in the moun- 
tains, there is an impression that another enforced 
shutdown of the logging camps would not be with- 
out benefit. Logs of all kinds are so scarce that 
any curtailment of input would almost instantly 
be reflected in the mills. Some of the millmen 
are convinced that a curtailment of lumber pro- 
duction would be a good thing during the remain- 
der of January, or possibly the first half of Febru- 
ary. Inventory time, storms East and West, and 


slack conditions everywhere have caused a mo- 
mentary slackening of business. Everybody is 


feeling that spring business will come on with a 
rush. There is no weakness in the market; and 
none will develop, apparently, unless the mills cut 
too much lumber. At present all the fir operations 
of Everett are running, having recovered their 
accustomed pace after the shutdown in December, 
due primarily to cold weather. 

The log situation is admittedly a little serious, 
especially with respect to shingle cedar. The sup- 
ply is low, and logs are sold as rapidly as they 
accumulate. Most of the cedar is coming from 
upland camps, in a zone where the cold weather 
has interfered with operations, The market for 
shingle cedar is strong at the $18 base. 

Referring to the shingle situation, Charles A. 
Steubenrauch, manager of Connor & Bailey, says: 
“All the shingle mills are running, with the excep- 
tion of upland country plants, which have been 
hampered by the cold in getting their bolts in from 
the woods. The outlook is splendid for shingles. 
My own hunch is that production would better 
serve the purpose of general prosperity if the mills 
for the time being would run only half-time, and 
furthermore if the wholesalers would absolutely 
cut out the transit business. My own policy is not 
to ship, except on a bona fide order.’’ 

During 1924 the Sumner Iron Works built and 
installed nine Sumner band mills, eight of that 
number being 10-foot bands and one a 9-foot band. 
The company now has under construction a new 
gang saw, 48-foot, 20-inch for John Hanbury & 
Co., Vancouver, B. C. Business during 1924 was 
above average with the Sumner Iron Works, and 
the outlook for 1924 is very good. 


TIMBER LAND SALES 


SACRAMENTO, CaLiF., Jan. 10.—The Topsy Lum- 
er Co., owned by I. E. Kesterson, of Grants Pass, 
Ore., by recent purchases of timber tracts has now 
available sufficient timber to operate for ten years, 
The company purchased a tract of 70,000,000 feet 
of timber from the Oshkosh Timber Co, and an- 
other tract of 20,000,000 feet from the Long-Bell 
Lumber Co. The negotiations for purchase of the 
Saddle Mountain Lumber Co. at the terminus of 
he Oregon, California & Eastern Railroad, are at 
1 standstill, 

, Wuitgsnurc, Ky., Jan. 13.—In the lower EIlk- 
orn Creek section of Pike County, T. J. Martin 
ayn G. W. Mullins purchased a tract of about 
v9 acres of splendid hardwood timber lands which 
they announce will be opened for development this 
‘April It is expected that mills will be installed by 
oe A and the work started. In the King’s 
fa section, H. H. Hensley has just purchased 
several hundred acres of additional timber lands, 
adjoining the extensive tract recently purchased 
ne se which development will begin in the im- 
ledlate future, In the upper Long Fork section 
the Syaonnson and others have closed_a deal for 
Mille we’ Johnson timber lands on Beech Fork. 


eant are to be installed this spring and develop- 
Jona? peeun. On Shelby Creek, M. M. Tackett, a 
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purchased several hundred acres 
ds and it is expected that develop- 
timber will follow at once. The Win- 
& Lumber Co., Winchester, Ky., 
hardwood ,_ representatives, purchased the Lewis 
miles fri timber tract on Sandlick Creek a few 
ment aa this city and announced early develop- 
practic: Fh properties. The timber consists of 
mate “with the hardwoods known in this_cli- 
In the A especially large oaks and _ poplars. 
Sentley UPPer Rockhouse Creek section, John C. 
wood ¥yburchased several hundred acres of hard- 

ld mber and will start developing about 
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Advertisements will be inserted in this de- 
partment at the following rates; 


25 cents a line for one week, 

45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
75 cents a line for four consecutive weeks. 
Eight words of ordinary length make one 


line. Count in signature. 

Heading counts as two lines. 

No od except the heading can be ad- 
mitted. ‘ 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received ijater will be placed. 
under heading Too Late to Classify. 








WANT A GOOD SALESMAN? 
Place an advertisement in the Wanted & For Sale De- 
partment under heading Wanted—Salesmen. AMBERI- 
CAN LUMBERMAN, 431 8. Dearborn St., Chicago, Ml. 
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WANTED—DETAILER AND BILLER 








Who thoroughly understands plans and can bill into 
the mill. References requested. State salary. Per- 
manent position. 

CHAS. T. ABELES & CO., Little Rock, Ark. 





WANTED 
Experienced millwork estimator capable of estimating 
plans for buildings of any kind, Give references and 
experience, also salary wanted. The opening to be filled 
in two to four weeks at the latest. 








Address “A, 112,” care American Lumberman. 
WANTED 

Capable bookkeeper-stenographer who is thoroughly 
familiar with retail lumber business. Give full par- 
ticulars as to what you can do in first letter. 

I. E. HATTEN LUMBER & SUPPLY CO., 

405 W. Olive St., Springfield, Mo. 

WANTED—ENERGETIC YOUNG MAN 

Of experience for assistant manager established retail 


yard city of fifteen thousand, Central Pennsylvania. 
Knowledge of lumber and selling ability required. 
Address a ” eare American Lumberman, 


WANTED—GOOD LIVE YARD MANAGER 
Town 1,200 Southern Michigan. Wages $125 per month. 
Address “TL. 9," care American Lumberman. 


THE RIGHT MAN TO MANAGE 
Lumber and fuel yard, with some money of his own to 
put into the business. Will be offered a substantial 
stock interest in the business If interested, 
Address aio ” care American Lumberman, 


SUPERINTENDENT 
FOR READY CUT BUILDINGS 
We have an opening for a man experienced in laying 
out and production work in our mill. In reply, give age, 
experience and salary required. 
STANDARD MATERIALS CO., Bloomfield, N. J. 


WANTED—GOOD LIVE MANAGER 
Small yard Southern Wisconsin. 
Address “TL, 10,’ care American Lumberman. 


WANTED—LUMBER INSPECTOR 
tv long established manufacturers of American walnut 
only; must be high-class inspector with thorough expe- 
rience in Walnut; satisfactory salary for right man. 
Applications without references not considered, so give 
full particulars first letter. 
Address “K. 42,’’ care American Lumberman. 


WANTED—WORKING YARD FOREMAN 
For county seat town in Central Indiana Must be ac- 
curate, a good stock keeper and able to wait on farm 
and small town trade. State salary and give reference, 
Address “K. 41,’’ care American Lumberman. 


WANTED—LUMBER YARD MANAGER 
A man to take charge of a large retail yard in Chi- 
cago. A real opportunity for the right man. 

Address “K. 34,’’ care American Lumberman. 


WANTED—HARDWOOD LUMBER INSPECTOR 
Good permanent position for right man. Prefer mar- 
ried man. Must be able to report at once. A good town 
in Michigan where the cost of living is comparatively 
low. Good schools and churches. 
Address “K. 29,’’ care American Lumberman. 


WANTED—FOREMAN 
For small Oregon millwork factory. 
Address “K, 20,’’ care American Lumberman. 


MILLWORK ESTIMATOR WANTS WORK 
Ten years’ experience, use Cost Book ‘A.”’ 
0. W. NASH, 5025 Capitol St., Dallas, Tex. 


WANTED—FIREMAN 
To take charge of and fire five 72x18 H. T. boilers. 
Address “K., 14,"" care American Lumberman. 


WANTED—EXPERIENCED YOUNG MAN 
z00kkeeper and estimator for retail lumber business; 
must be rapid and accurate in figures, a good collector, 
correspondent and operator on typewriter. State age, 
education and salary to start. References required. 

WALSH LUMBER CO., Cuyahoga Falls, Ohio. 






























































WANTED—ESTIMATOR AND SUPERINTENDENT 
Entirely familiar with cost and manufacture of high 
class millwork. Steady employment with a well estab- 
lished planing mill. 

Address “L. 35,’’ care American Lumberman. 


HOW TO SAW LOGS BY DIAGRAM ON END 
Want two log-deck foremen, healthy men who have had 
years of practice in chalk marking diagrams on the ends 
of high grade hardwood logs, thus illustrating and locat- 
ings sizes for the dimensions that it is believed the log 
may be sawed into to best advantage. Healthy loca- 
tion. State wages expected and all particulars. Steady 
employment to right men, others please don’t apply. 

Address “H. 14,”? care American Lumberman. 


WANTED—PLANING MILL FOREMAN 
Capable of assuming charge of twelve or fifteen bench 
hands and one who has the ability to get maximum 
production out of men. (Machine hands are under an- 
other management.) Must be competent to lay out all 
kinds of high grade interior trim, cabinets, stairways, 
ete., from special details, State experience, references, 
age, salary expected, married or single and name of 
former employers in first letter. All replies confidential. 
Address KENTUCKY LUMBER AND MILLWORK COM- 
PANY, 6th and Gaulbert Sts., Louisville, Ky. 


WANTED—FOR PLANING MILL 
First class man to lay out all kinds of cabinet work, 
doors, sash, cupboards, etc.; must understand details and 
blue prints. This is a steady job for a man who thor- 
oughly understands this work. Prefer man who can do 











some billing. Location, Dayton, Ohio. Give age and 
wages wanted in first letter. 
Address “Ff. 9,’’ care American Lumberman. 





BEST WAY TO GET EMPLOYMENT 
Advertise in the Wanted—Employment columns of the 
a LUMBBRMAN, 431 8. Dearborn St., Ohi- 
cago, . 






































WANTED—HARDWOOD SALESMAN 


To represent manufacturer and wholesaler in Eastern 

Pennsylvania, New Jersey and New York. References 

required as to character, experience and ability. 
Address "L. 33,’’ care American Lumberman. 


WANTED—SALESMAN FOR OFFICE 
Of Yellow Pine mill. Must be able to do stenographio 
work. Splendid opportunity with large manufacturer. 
Give full details in first letter. 
Address “L. 15,’’ care American Lumberman. 


SALESMAN ON LUMBER AND MILLWORK 
We have a unique proposition with which to approach 
the trade and which should bring big returns to sales 
men experienced in lumber, millwork, trim, ete. In 
reply give age, experience, ete. 

STANDARD MATERIALS COMPANY, Bloomfield, N. J. 


WANTED—EXPERIENCED 


Sash and door salesman to call on architects and planing 











mills through Illinois, Indiana, Iowa, Michigan and 
Missouri. State age, experience and salary expected. 
Address “L. 2,’ eare American Lumberman. 





SALESMAN WANTED 
One familiar with hardwood and softwood glued up 
dimension for New York and Pennsylvania territory. 
One acquainted with dimension trade, knows the man- 
ufacture of same and production territory. 
Address , “‘K. 9,’’ care American Lumberman. 


RETAIL LUMBER SALESMAN 
We wish to develop young man now employed in retail 
yard into wholesale salesman, selling yards only. Write 
giving full information to 

LINDSLEY LUMBER CO., Newark, N. J. 


SALESMEN WANTED 
Thoroughly experienced building material 
Small thickly populated central Western 
similar Eastern territory. 
Address ag 








salesmen. 
territory and 
Permanent position. 

35,’" care American Lumberman. 


WANTED—SALESMEN 
Calling on wholesale and retail sush and door dealers, 
also yards, to sell as side line hardwood and yellow pine 
mouldings in straight or mixed carlots on strictly com- 
mission basis. Reliable manufacturer with established 
reputation. In answering, give references and mention 
territory desired. 
Address “K. 7,"" care American Lumberman. 


WANTED—YELLOW PINE SALESMAN 
For Detroit territory to represent well known manu- 
facturer and wholesaler handling all items of yellow pine 
for industrial and yard trade. Good salary and commis- 
sion. Must be capable producer. Write us fully regard- 
ing past connections, ability, ete. Correspondence con- 
fidential. 

Address “K. 4," care American Lumberman. 


WANTED—BY LARGE WELL KNOWN 
Wholesale firm handling southern pine, white pine and 
sugar pine, hardwoods and all Pacific Coast products, 
salesman for Louisville, Ky.; Peoria, Il1l.; Indianapolis, 
Soston, Buffalo, Lansing, Mich., and Rockford, Ill., to 
sell our products to industrial concerns exclusively. Good 
commission proposition to offer. None but reliable and 
experienced men, well acquainted with buyers in terri- 
tories named need apply. 

Address “HY. 19,’’ care American Lumberman. 


AGENTS WANTED 
Exclusive territory to handle established patent car 
stake pocket. Attractive proposition. 
HARRY P. BOURKE, Escanaba, 
See display advertisement. 


HIGH GRADE SHIPPERS 
SOUTHERN HARDWOODS WANTS 
Secure representatives for Middle West and Penna.-N. 
Y. territories. Real hustlers with established trade and 
ability produce early results can secure liberal salary 
or profit-sharing arrangement. 
Address “H. 2,’ care American Lumberman. 
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WANTED—COMPETENT 
Sash and Door Salesman, Indiana Territory. 
Address “K, 23,’? care American Lumberman. 





WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on a 
commission basis. 

ELM CITY LUMBER COMPANY, New Bern, N. C. 
WANTED—SALESMAN AND SUPPLY DEALERS 
A well known manufacturer of lubricating greases offers 
an attractive proposition to salesmen and supply dealers 
who serve the lumber industry. ‘Their products are well 
known, nationally advertised, and enjoy a good demand, 
Whether you call on sawmills, sash and door plants, fur- 
niture factories, or retail dealers, let us tell you about 
our line and commission allowed. State fully your pres- 
ent line, territory covered, age, references, ete. All 
replies strictly confidential. 

Address “G. 12," care American Lumberman. 


WANTED—CHICAGO SALESMAN 

To sell crating, boxing, foundry, flusk and pattern lum- 
ber, in wagon or carload lots to consumers in Chicago, 
Prefer a man with established trade. Good drawing ac- 
count and bonus. Steady position with splendid chance 
of advancement. Give age, experience, references and 
salary wanted. Address ‘‘RETAIL AND WHOLESALE 
LUMBER,” care American Lumberman, 


WANTED—SALESMEN 
To sell southern pine and hardwoods to consuming and 
industrial trade. Good commission paid to high class 
men, Address ‘*M, 127,’’ care American Lumberman. 


WANTED—COMMISSION SALESMEN 
To sell white pine mouldings as a side line. ‘Territories, 
Illinois, Northern Indiana, Southwestern Michigan and 
Northern Wisconsin. THE TRAILER-TRUCK  CO., 
Nashotah, Wis. 


WANTED—HARDWOOD AND CYPRESS SAWYER 
Want sawyer that understands sawing for grade. State 
salary and give references. 

LONG BAYOU LUMBER CO., Rye, Texas. 


WANTED—OPERATING MILLWRIGHT AND 
Experienced sawmill oiler for large northern mill. 
Address “K. 1,’’ care American Lumberman, 





























THE BEST WAY TO GET EMPLOYEES 


Is to send an advertisement to the American Lumber- 
man, a8 the ads are read each week by people wanting 
employment. AMERICAN LUMBERMAN, 431 8. 


born St., Chicago, Il. 


Deur- 


























FILER NOW EMPLOYED 
Fighteen years’ experience, wishes change; 
once; Work guaranteed. State wages. 
Address “TL 32,’ care American Lumberman. 


WANTED—BY FIRST CLASS BAND FILER 
Steady job, twenty years’ experience in all kinds of 
timber. A reference furnished. Married. 

Address “EL. 29,” care American Lumberman, 


EXPERIENCED RETAIL LUMBERMAN 
Open for position as manager or assistant manager of 
retail yard in live town or city. Can make small in- 
vestment if agreeable. Age 25, six years’ varied retail 
yard experience, Protestant. Salary according to re- 
suits. A-1 references. 

Address “7T,. 30,’’ care American Lumberman., 


LOGGING SUPERINTENDENT 


Twenty-five years’ experience, teams and 


report at 











skidders; 


have logged hardwood and pine; can furnish good 
reference. 
Address “L, 81,’ care American Lumberman, 





EXTRA KEEN BAND SAW FILER 
Open for position. Prefer one that requires more than 
ordinary skill. 
Address “TL, 27,’’ care American Lumberman. 


BOOKKEEPER—STENOGRAPHER 

Young woman wants position Chicago or vicinity; lum- 
ber experience; dependable. 

Address “7, 22,’’ eare American Lumberman, 

ACCOUNTANT—CASHIER 

Auditor, real office man in lumber line, excellent refer- 
ences, Wishes good connection with live firm. 

Address “7, 18,’ care American Lumberman. 











BAND SAW FILER 
Fifteen years’ experience; guarantee entire satisfaction. 
First class reference. 
Address “EL. 19,’’ care American Lumberman. 


WANTED—POSITION AS GENERAL OFFICE MAN 
Or salesman with box concern, Can furnish best of ref- 
erences, 

Address “TL, 20,’’ care American Lumberman. 


BAND SAWYER NOW EMPLOYED WISHES 
Connection with large mill, saws right or left hand 
mill; sawed on some of the fastest mills in the south. 
Can give best of references. Can bring good filer. 
Address SAWYER, Lock Box No. 523, Statesboro, Ga. 


WANTED—MILL REPRESENTATION 
Well introduced, aggressive lumber salesmen, covering 
Detroit and surrounding territory, desire reputable mill 
Connections on commission basis. Propositions invited 
to 245 W. HILLDALE AVE., Detroit, Mich. 














FAST BAND SAWYER 
Open anywhere, at once. 
Address it SO, 


eure American Lumberman., 








WANTED—MANAGEMENT RETAIL YARD 
Ten years as buyer and manager with one company, 


Address H. 33," care American Lituberman 





WANTED—SITUATION AS STENOGRAPHER 
In Chicago by young lady Ifave lumber experience, 
Can handle switchboard, filing, secreturial work and 
ome bookkeeping. Best of references 
Address “EL. 7,7? care American Lumberman, 
FIRST CLASS MiLL FOREMAN AND 
Millwright open for position after Jan, 15, 1925, 
Address “EL. 67° care American Lumberman, 
EFFICIENT STENOGRAPHER WANTS 
Position Six years’ experience, 
Address “p" Hox No. 356, Meridian, Miss. 
POSITION WANTED AS 
Lumber yard foreman. ‘en (10) years’ experience, best 
of reference, 
Address se ue le Lumberman, 


WOOD WORKING INTERIOR TRIM VENEER 
DOORS 


A high 











eare) American 





vrade production superintendent; 47 years of 


age; will make change for larger opportunities. Well 
up in modern methods of planning and scheduling 


work; can handle help suecessfully and knows the 
game from kiln to finish Reply stating your propo- 


sition to DAVID EARL, 821 Main St., St. Joseph, Mich. 
A-1 HARDWOOD BAND SAWYER 


15 years’ experience, wants a position. 
“KK eare American Lumberman, 


Address Mh 36,"? 
EXPERIENCED HARDWOOD MAN 

Desires connection with active, going lumber company 
to represent them in West Virginia, North and South 
Carolina, Georgia and Virginia in the capacity of hard- 
wood buyer, shipper and inspector on the road. Reliable 
references furnished. 

Address “Y. HARDWOOD,” care American Lumberman. 


FIRST CLASS OPERATING MILL FOREMAN 
Wants a position in hardwood band mill, 
Address “FOREMAN,”’ care American Lumberman. 


EXPERIENCED SALESMAN 














Wants situation in Chicago selling West Coast and 
Inland Empire products, or yellow pine, in sales de- 


partment of office or city 


Address i. en Lumberman. 


A-1 BAND SAWYER MILL FOREMAN OR 
Millwright wants position. Come on telegram. 
C. C. RUNYAN, 1518 S 6th St., Ironton, Ohio. 


WANTED—POSITION AS COST MAN 
With millwork or lumber firm. Experienced, 
Address “KK. 30." care American Lumberman. 


EXPERIENCED RETAIL LUMBER 
And building material man wants position as manager 
or assistant manager of retail lumber business. ‘Town 
of medium size in Middle West or Southern States pre- 
ferred. Available February Ist. 
Address “K, 25,’’ care American Lumberman. 


EXPERIENCED BOOKKEEPER 
Wants situation. 5 years with hardwood Inmber com- 
pany. Can take complete charge of office. Prefer posi- 
tion in Chicago. 
Address “KK. 21,"" care American Lumberman, 
BAND SAWYER 
references. Come quick. 
BOX 6b, 
SASH AND DOOR SALESMAN 
With years of experience on the road looking for posi- 
tion. Can make good. References. 
Address Ks 16," care American Lumberman. 


eare American 

















Open. Best 
wood, pine. 


Cypress, hard- 
Watertown, Fla. 








A RIGHT HAND MAN 


Does your general manager need help—some one to take 
part of the load off his shoulders—a real assistant? A 
good education and twenty years of general experience 
with a big lumber corporation have fitted me for respon- 
sibility, executive, accounting, financial. <A clean ree- 
ord, highest references, ready to start now. It sounds 
right and it is right. I can prove it. 


Address “I. 41,’ care American Lumberman. 





A-1 BAND SAW FILER 
Open for position Jan, 15th, any kind of timber. Can 
also act as mill foreman. Best of references furnished. 
Address “K. 17,’’ care American Lumberman. 


PARTY, 49 YEARS, WITH YEARS OF 
Experience in managing wholesale and retail lumber 
und box business seeks connection. Would consider 
handling the output of good concerns in Pennsylvania, 
New Jersey and New York. 

Address “K, 15,’’ care American Lumberman, 








WHEN YOU WANT EMPLOYEES 


Advertise in the Wanted—Employees 
AMERICAN LUMBERMAN, 431 S. 
cago, Ill. 


column of the 
Dearborn St., Chi- 





EXPERIENCED LUMBER SALESMAN 
With established trade in Chicago wants situation as 
traveling or office salesman, buyer and executive. Have 
been selling west coast products and southern woods. 
Middle age. At present employed with large concern. 
Address “Kk, 10,"" care American Lumberman. 


WANTED—MANAGEMENT RETAIL YARD ~ 
In good territory. Long, successful record on gale 
profit and collecting, with one concern, + 
Address iz 34,’? care American Lumbermap, 


ATTENTION WHOLESALERS AND 
MANUFACTUKEKS 

Young married man, 35 years of age, with 15 years 
coast mill and eastern sales experience in Californi; 
white and sugar pine, Idaho and western pine, fir, spruce 
and cedar products with established yard, factory and 
industrial trade from Mississippi River to Atlantis 
Coast, knowing personally 90 percent of all buyers and 
mill men; average sales 30,000,000 feet, desires to make 
change, Jan. 1, 1925. Want position with highly rateg 
firm as sales manager or traveling position in Easter 
States and Middle West. If interested, 53 
Address “RF, 38,’’ care American Lumberman, 


WANTED—POSITION AS SECOND MAN 
By young man who can do general yard work, book. 
keeping and typing. 
Address “H. 32,’’ care American Lumberman, 


HARDWOOD SALES AND OFFICE MANAGER 
Salesman and buyer, experienced in Appalachian ang 
southern stocks, home and foreign markets; desires posi: 
tion for 1925. 

Address 











“DD. 7,’’ care American Lumberman, 
A. J. STANLEY 
Timber estimates and land appraisal. 
BOX 791, Baton Rouge, Ia. 


AS YARD FOREMAN | 
experience in lumber and building | 








WANTED—POSITION 
Seventeen years’ 
material lines. Best reference. 

Address “H. 16,’" care American Lumberman, 


WANTED--POSITION AS LOGGING OR 
Mill superintendent. Salary or cost basis. Can go any. 








where. What have you? 
Address “HA. 3,’’ care American Lumberman, 
POSITION WANTED 


As manager of some milling proposition that has merit 
either hardwood or pine, any size; have had experience 
of all sizes, railroading included. Can furnish best of 
references. 606 STATE STREET, Little Rock, Ark. 


BOOKKEEPER AND GENERAL OFFICE MAN 
Wants position. Have several years’ experience, Can 
take complete charge of office. Expert on income tar 
Prefer sawmill and logging operation. Will go any- 








where. Available on short notice. Have some selling 
experience. Married, 43 years old. Salary $175 per 
month. 

Address “G. 10,’’ care American Lumberman. 





DO YOU WANT EMPLOYEES? 


The best way to obtain good help would be to insert an 
advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list {s 
larger than all other weekly lumber journals, and reaches 
every state in the Union. If you did not want it know 


you Were advertising, we could key the advertisement. 


AMERICAN LUMBERMAN, 
431 South Dearborn St., Chicago, Ill. 

















FLORIDA PROPERTY WANTED 
Have several buyers for well located acreage suitable 
for farming and subdivision. Furnish full particular 
and best price. JOHN H. MINGE, 903 Travelers Build- 
ing, Richmond, Virginia. 





WANTS SUPPLIED 


Large number of wants supplied each week through the 
classified section. We do it for others, why not for you 
AMERICAN LUMBERMAN, 431 8. Dearborn &t., Chl- 
cago. 


WANTED 


To handle the output, on commission, of a mill making 
13-16” oak flooring in strips and blocks. Any amount 
Business waiting. VOSSNACK HARDWOOD FLOOB- 
ING CO., INC., Distributors of Parquet and Hardw 
Flooring, 80 Irving Pl., Brooklyn, N. Y. 


WE WILL BUY ere 
500,000’ 1”x6” and wider, all 6’ Hardwood Grain “™ 


Soards, rough. ‘ Pa 
BEECHER & BARR, Pottsville, 7) 


WANTED—TO BUY BLACK WALNUT LOGS 
10” and up. Highest cash prices paid. hi 
DON E. DE VOSS, Wilmington, Oblo. 


WANTED 
Five hundred cars walnut logs. 
diameter, eight feet and up long. 
ying point and pay cash. 
wetness PG HO. W. HARTZELL, Piqua, Ohio. 


WANTED uares, 
3 cars 1x1” clear rough kiln dried white pine - best 
27”, 38” and 42” long, mostly 38s -_ 42s, Quo 
price stating shipment you can make. ’ 
W. A. NOBLE LUMBER CO., Cincinnati, Ohio 























Eight inches and 0p 
We inspect at ship 








RIGHT HAND BAND SAWYER 
Wants position, 18 years’ experience, age 40, clean 
habits, good references. Can report for duty at once. 
Can get you the cut and grade. 
Address “K, 6,’’? care American Lumberman. 





WAN TED—HARDWOOD m, oa8, 
We are in the market at all times for poplar, at ity of 
miscellaneous hardwoods. We make a  specia 
handling the hardwood output of pine mills, Ala. 
CHICKASAW LUMBER COMPANY, Demopolis, 


